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• The job I always wanted is sales executive .

• The skills needed for this job are the ability to sell ,excellent communication 

skills , a good level of numeracy ,a full driving licence ,confidence,fluency in a 

foreign lenguage and the skills to work both independently and as a part of 

a team.



• Some of this skills I already have such as excellent comunication skills and 

fluency in a foreign lenguage   but I have to work in other skills such as the 

ability to sell and a full driving licence.Another skills that are really important 

in sales are negotiation skills .

• CBN News says that good negoatiators think about the long term impact and 

that the ability to listen to what people want is really important.

• CBN News also states that learning how to close a contract is one of the 

goals when working in sales.



• At the moment I am a good worker on my own and also in a team . I am 

confident in myself and is one of the best skills I have.

• A high level of confidence ,posivity and tenacity is requiered in a sales 

job(Prospects)

• I always felt that sales is the best job for me because I have this three basic 

skills.



• I like to communicate with everyone and to take part in group activities .

• ‘It’s important that salespeople are confident and knowledgeable when 

advising customers, but the value of listening can easily be overlooked(Mark 

Denton, managing director of Riverside Motor Group in Prospects).



Forbes says that to be effective in the sales world you need to believe what you 

say.’ They’re genuinely convinced that it can help the prospect in a meaningful 

way.’

•Selling is not only about selling to customers . It is also selling yourself to 

employers.

It is a skill that everyone needs at some point in their life. 
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