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Introduction
This purpose of this paper is to investigate the methods of incubated tech in terms of building relational capital for a new venture formation. And it highlighted the importance of tech for the advance of intellectual capital in those incubated tech companies. It listed all activities that affect to the advance of intellectual property in tech companies and showed some possible ways for tech entrepreneurs to build their relationship in the market, in order to maximize the ability of accessing customer-related data.
Review of questions
The main part under discussion of this paper is to review different types of incubation program led by the new business entrepreneur. This paper analyzes the methods (or strategies) of these companies to deploy the incubation program and relational business activities. A comprehensive interview with 25 entrepreneurs in the tech industry had been conducted to collect primary data to use in this paper. Incubation program (South East enterprise platform program) had been reviewed for tech graduates in the Southeast of Ireland. The objective of this paper is to figure out how incubated entre built relational capital for a new venture in a social context of a Higher Education Institution. Emerald Publishing Limited, which is a scholarly publisher of academic journals and books in the fields of management, business, education, etc. published this paper in the Independence Day of United States in 2014. And this research was conducted by Dr. Clare Gately and Prof. James Cunningham which both have had a lot of researches in the fields of strategic management, innovation and entrepreneurship. Authentication of this paper is linked with its engagement of current issues of incubation program and the 
The paper examined the theoretical outlooks of intellectual capital and relational capital in the business world and its importance to business succeed. Network theory and its allegation to build social relationships had been used by Clare and James in this paper. A slim social network was pointed out as a valuable factor in order to gain access to rich and non-redundant knowledge and information. The theoretical circumstance of this paper described the social situation of new scheme information. Entrepreneurship in this social situation was described as the socio-economic procedure to advance a platform where social values could be formed. Moreover, Clare and James also stated that by using the social anchor, they could also create social values in entrepreneurship. Local environment factors had an important role to enhance the value of social characteristic into entrepreneurship. Another factor that impacted the connectivity of businessmen in society was population density. As a result of social network changing, the connection between population density and businessmen’s changes provided more precious information in order to enhance socio-business standard in business.
In order to decrease the risk of company ethics, they used both direct and indirect social participation for funding. Clare and James also included a few elements that are crucial to create an innovative atmosphere within the company. These kinds of elements were complicated and unfeasible to be crafted via training session or consultancy. Some factors were connected with conditions of the environment, which simplified the process of constructing relational capital between businessmen. In addition, this paper included a couple of incubation, such as gaining access to network/information, supports and services, making plan, developing new products, etc. The noteworthy feature of incubation is it provided a new business scheme to produce cooperation and communications with suppliers as well as stakeholders.
The main findings of this paper were that there were four key types of relational capital activities approved by businessmen during new business scheme. These activities are the enhancement of the network as well as connections in order to build relationships with various stakeholders, influence experts and member commitment with incubation. These activities were intently connected with the succeed of business and tech adopted to reinforce organizational performance. One limitation of this paper was the small sample of surveying entrepreneurs’ opinions. On the other hand, some terms like the authenticity or credibility were also changed because of its qualitative mixed technique, which could be considered as an inadequacy to review. In the development of literature for this paper, Clare and James collected data from trustworthy secondary data sources which came from articles, institutional reports and experts’ views. With 50 articles had been reviewed, it is safe to say that data collection was effective and credible. Many elements of business succeed, and incubation were linked closely, those factors were precisely practical to build relational capital in a new business scheme. This paper is a must-read document for entrepreneurs who want to gain knowledge of inviting new tech to build relational capital. 
The main issues of this paper were to examine which is the efficient methods of new business scheme in order to build relational capital. Clare and James did raise major questions of highlighting the importance of intellectual capital to form a relational environment in the market. They used the conceptual framework to analyze the environment that could make the business successfully in the international market. Clare and James detected effective activities that were used to make intellectual capital for a new business scheme, in order to reinforce the modern tech.
Conclusion
Instead of focusing on environmental elements, this paper emphasized on social situation to build intellectual capital for a new business scheme. Some differences had been detected in the interview process, which presented insignificant changes in text balance. The influences of Clare and James was very high due to the fact that they used social situation to examine intellectual capital among stakeholders. This program was also very helpful in terms constructing relational wealth for a new business scheme. With the help of incubators program, EU had influenced a lot to create a compassionate environment for tech start-ups. Intellectual property and capital resources are two compulsory and extremely important for a tech company to build relational capital. In order to understand the markets, products or to examine how to apply in business, intellectual capital is essential. This paper helped to analyze the function of social media to construct intellectual capital and intangible assets in long-term and managing various types of stakeholders via networks, applying new techs. 
