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Task 1
Individual Reflective Report


The big entrepreneurs in the business world have a common factor: they all run their own businesses. It is not so easy to start a business, especially a successful one. There are advantages and disadvantages in the business world. To start a business, you need to have some knowledge about risks, about what can lead to failure, but also about the gains, about today's market. Building a business, providing funding, and moving forward through years of battles and near fails all takes intense discipline to achieve success. No one’s will build your business, hand you the key and view the profit from far. It's certainly true that to achieve success as an entrepreneur, you need an unwavering confidence in your business and your capacity to move it further. This faith can derive from a commitment to self-discipline, motivation, or determination. But the successful entrepreneurs are also adaptable. Market trends are always changing, financing falls through, business partners defect, and the ideas can become stale. But successful entrepreneurs are agile and adaptable enough to develop creative ways around the barriers they face, to turn to a new idea or business, or to start from the ground up. Quick Failure has become a common refrain for some entrepreneurs in the last decade. But without the desire to fail, most entrepreneurs would either be stubbornly pushing ahead with a destined-to-fail idea, or they would never step up their game sufficiently to realize an explosive success. Failing isn't exactly gratifying, but it's all part of the journey. Below are some steps from where you should start step by step:
1. The concept of the business
2. Research marketing
3. A business plan
4. The financing
5. The legal aspects
My future, my business idea in life started 5 years ago. It was when I got employed as a sales assistant at a mobile phone shop. I started to take care of investigations, inventories, started to have direct contact with customers in possible delays and so on. I started to love this job. The managers saw that I do my job very well and can handle any situation, so they decided to promote me as team leader.
In the future, I want to open such a shop, with mobile phones, cards, and accessories. With the experience I have gained and all the information I have from the past, but also with the help of this module that I want to pass successfully, I will open my own business. I will be able to set up a business plan, I know how to do research about marketing, about the market, I have information about what people want nowadays in terms of mobile phones, I will use all the information I have gained about marketing and market, I will apply the SWOT and PESTEL method. Thanks to this course, with all the methods and ideas to set up a business, having knowledge about what can lead to success but also to loss, I will start my dream in my life.




