What is the rule of privity of contract?  	
Privity of contract is a part of English Law, known from the 19th century. According to Paul Richards, privity of contract is that the parties to the contract can enforce it against each other and are bound under it. A third party, in this case, can’t have any liabilities under the contract and isn’t able to aquire any rights under it. Just like in the Beswick v Beswick case (1968), a widow, who also was the third party, has sued her nephew, the beneficiary of the contract, but lost, since she has no liability and can’t enforce the contract.




Explain whether past consideration amounts to good consideration.   

According to Pollock, consideration is defined as ’’an act of forbearance or the promise thereof is the price for which the promise of the other is bought, and the promise thus given for value is enforceable’’. This definition has been approved by The House of Lords. (Dunlop v Selfridge [1995] AC 847). Consideration must be something of value in the eyes of the law - (Thomas v Thomas) 1842 2 QB 851.
 There are three types of considerations: executory – when promises are being made for acts in the future, executed – a consideration that has been already completed and past consideration, which represents a promise done before the contract is made. It is also known as moral consideration, since it takes place when a person has a moral obligation to perform a duty for someone else. (Contract law, Emily Finch 2014) A consideration must not be past, because promises in a contract should not be made after the event, therefore that means they are void and the contract will be invalid. Whenever a new contract will be discussed, the past consideration won’t be counted as a consideration and it won’t have any legal value. Concluding all said above, past consideration can not be considered good consideration. There are certain exceptions when past consideration is considered to be good, for example when both parties agree that a certain act or service must be remunerated later by payment or another benefit.



Identify three of the exceptions to the entire performance rule from Cutter v Powell (1795). 

Mr. Cutter’s wife sought to claim a part of his wages that were supposed to be paid to him by the time he was presumed to finish his job as a second mate, but she wasn’t entitled to any, according to the construction of the express terms of the contract that Mr. Cutter signed before his death.
 The contract required the entire performance of duties, but Mr. Cutter failed to perform his obligations in full, meaning the other party can not be asked to pay in return for whatever reasons. According to the Court of King’s Bench, the contract between the parties didn’t stipulate the fact that any remuneration will be given for partial or unfinished performance. Being an express contract, it couldn’t imply any consideration based on past performance.
 Mr. Cutter’s death within 6 weeks of his duty performance resulted in an act of breach, meaning he couldn’t get any payment for the job he had done, even a part of it. If he had to die right after finishing the 10 days trip as a second mate, he would have received the payment in full, because the contract duties would have been performed in full.
Cutter v Powell (1795) 6 TR 320


Advise Arthur whether any valid contracts exist for the sale of the watch.

 A contract is an agreement, the combination of an offer and its acceptance. This study will highlight the aspects of a valid contract regarding sales. A valid contract is one of the prime necessities for businesses as it makes the seller and the buyer maintain a certain decorum. Rules and regulations are bound to rise obligations related to the law and legislation it shares. A valid contract sets out some responsibilities for both parties the seller and the buyer. It helps them to prevent any loss and if needed, claim for the issue by following the agreement and presenting it as proof to the court. The strength of the UK economy is a reflection of the laws and regulations of the UK government on the business and corporate system. Thus, this study will further reveal the importance of a valid contract in Arthur’s selling of the watch and showcase the principle laws and legislation related to the scenario. 
The case that has been discussed here is based on an event of an antic watch selling and the pre-settlement discussion between the buyer and the seller. Arthur is an antiquarian, who has posted an advertisement in the ‘Antique-tickers’ magazine on 1st may to sell the ‘Antique Rolex Watch’. He has fixed the price for the watch by £15,000 and added his personal details under the advertisement to reduce customers’ difficulties in reaching him. Arthur has received four replies all total. On the fourth day from the posted date of the advertisement, Arthur has received the first email from Christine, on 5th May. Christine has requested Arthur to pay him £11,000 but he reverted back to tell her that the last price would be £13,000. Christine has agreed to pay the price but in two instalments, where the first instalment will cover £11,000 and the second instalment will cover the remaining £2,000. The second email that Arthur has received is from Dennis on the 6th of May, at 11 am. On the same day, he has received Christine’s reply agreeing on the full payment at a time at 2 pm, and later at 5 pm he also received Dennis’s email who also acknowledged the price that Arthur has requested to pay. The final mail which Arthur has received on the 7th of May was actually the first letter which he has supposed to get on the 4th of May from Ben. Ben is a collector of antique watches and the first one who agreed to pay the price that Arthur has posted in his advent. Due to Ben’s inefficiency with the advanced technologies, Arthur received his request later. At this point, this study will discuss the rules and regulation act of the UK law system which will guide Arthur to make the right decision for selling the watch to the right person following the valid contract of sales. 
 The UK has introduced the Companies Act in 2006 which consists of all the corporate regulations to provide a safe and secure experience to the businesses as well as the customers. A contract is necessary to build any mutual agreement between the involved two-party. The contract plays the role of the guide in maintaining transparency and avoiding breaching any laws which can be the reason behind any illegal activity. According to Stephanie Faris (2019) 21st century is facing too many difficulties regarding making business deals as it often results in breaking the deals or lawsuits (Faris, 2019). Contracts are an unavoidable aspect as it outlines the expectations of both parties. There are several key elements that a contract must consider while doing any business (Ghazali, et. al, 2019). 
Offer:  Offer is the primary stage of a contract and it occurs when the leading party decides to place any offer for their benefit. Arthur here has set the offer by setting the price of his antique watch and posted it on the magazine to get his customer’s response. In this case, Ben was the first one who made the offer for the antique watch at the exact price that Arthur has offered. Whereas, other two offers are made later than that and also not quite attractive as Ben’s. For that reason, Arthur should accept the offer of Ben.  
Acceptance: Acceptance is the second element of a contract which happens when the buyer or the consumer agrees to the offer and accept it with all the provided terms and conditions. Here, Ben, Dennis, and Christine are Arthur’s potential customers who accepted the offer of buying the watch (Chen, et. al, 2019, pp.1-9). In this particular case, there is no valid contract was made so far. In case of Dennis, he agreed to pay a lesser amount of £13,000 but there no confirmation has made from the side of Arthur. For that reason, Arthur should select the proposal of Ben and final the contract.
Capacity: Both parties must have the capacity to fall under the UK Employment Act 2002 to start a business or be a part of the business. Including the business owner and its customer both have to maintain the laws of the Employment Act. The law makes sure of the fact that both parties are secure and protected by the legislation provided by the law. Here, Arthur is using public media to post his advertisement and the ability of his three potential customers to pay the price in exchange of the product makes them eligible for the transaction as well as the business (Hall & Mark, 2002). 
Consideration: Consideration is the element of the contract where the parties involve in conversations to exchange the value according to their preference and judgment.  Here, the requested price of Christine may call for a consideration of Arthur. But, in this case Ben was the first one to confirm the offer however, his letter has arrived later to Arthur. The amount which was set by Arthur was accepted by Ben and he has no-condition in the payment. For that reason, Arthur should accept the offer of Ben. 
Intention: There is no necessity that an agreement always has to be valid. If the seller does not follow the legally bound contract of selling he may face some illegal actions which can be taken by the UK government. Thus, Arthur’s action towards his decision of selling the watch is defining his intention and the need for money. Along with this, in the case of Arthur there is no written contract has been made so far. For that reason, Arthur can easily choose the offer of Ben and make a legal contact. 
Ending the contract: The above stages will define the end of the business. In the end, the parties can maintain the laws and regulations while doing the business or can breach the policies. This is the final stage which decides the result of the contract. The implementation of these elements to the scenario of the study will further help in discussing the valid contract for Arthur to sell his watch (FBA, et. al, 2020) 
Justification: 
[bookmark: _GoBack]The Sale of Goods Act 1979 in the UK states that the contract of sale can be confirmed only when the seller confirms the buyer the price and every other details about the product. The seller is the main authority who can take decisions over the product and also can call for a consideration of the price. Though Ben’s letter has arrived late but Arthur has not made any contract with any of his customers. Thus, Ben is the one who deserve the antique watch as he has confirmed the price that Arthur has offered legally on the public site. According to the Act,   Ben is the prospective customer for Arthur and by confirming the deal with Ben, the seller would be beneficial and the contract would be justified. 
 There are several laws that abide the customer and the seller to follow certain rules and legislations before or while doing the selling process. 
Free Consent: Free consent makes both the parties agree on the terms and conditions for the final settlement of the selling. To sell any product the consumer has to be self-sufficient to take any decisions regarding the product that individual is buying and it must not have any influence of the seller on the buyer (Posch, et. al, 2021, pp.563-595). 
Lawful object: An agreement becomes valid when the selling objects go with the lawful conditions. The measures which can make the object unlawful are any forbidden products by the law, if the object causes any fraud cases, if the object damages anyone’s property and if the object breaks the public policy of having the product. 
Right of the First Offer: The right of the first offer is an important part of an agreement as it rises when a seller wants to sell any of his assets or property to anyone. It decides the potential buyer who nurtures the interest of the product he is buying. That individual has the right to buy the product first as he has the capability to have the product (Osório, et. al, 2020, pp.179-202). This law offers the right holder a certain period of time to decide whether the individual wants to buy the product or not. Also, it encourages the autonomous nature of the seller as he has the right to decide whether the seller wants to sell his product to the right holder or not (Hua & Xinyu, 2017). 
 The above-discussed scenario and the laws show a clear understanding of the valid contract law. A valid contract and certain laws are important while settling any deal, especially for an antique product. Arthur being the seller does not confirm any of his customers till the 7th when he received Ben’s letter. In the advertisement, Arthur mentioned the price of £15,000 for the ‘Antique Rolex Watch’. Though Christine and Dennis have agreed to pay £13,000 before Ben according to the valid contract and the laws, the settlement can only happen when both the parties will agree.  A person’s incompetency with the technology cannot be recognised as his fault thus, Ben’s late arrival of the approval on Arthur’s advent agreeing to pay the exact amount does not make him lose the opportunity. In fact, the Right of the First Offer has explained Ben is the legitimate customer of Arthur who can have the watch (Basl, et. al, 2020, p. 289). Ben is the only person who agreed to pay the offered price and is also a collector of antique watches. His passion for collecting antique watches makes Ben the perfect customer for Arthur to whom he can sell the antique watch and can gain a proper valuation of it.
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