Oscar -  You have just delivered your scenery and the customer complains that you have built it wrong, what has been delivered does not match the drawings supplied. What do you do?

Annabelle – Your customer wants you to make a set that will cost £5000, that will cover the materials but not your earnings, what are your next steps?

Gilley – You have been asked to make a structure, It’s steeldeck on scaffolding legs that sits 3000mm high. The platform is 1000mm wide x 1000mm deep wide. It’s wobbly and the customer does not want cross bracing, explain your next actions. 

Felix– You have placed a delivery for plastic sheeting but it has not arrived, the company you ordered from is ignoring you and you need to deliver the set tomorrow, what are your next actions?

Trick – You bought a floorcloth for the set you are making but when you paint it there are weird patterns appearing on the surface, you have 7 days until you need to deliver it to the customer. What do you do? 

Kate – The scenery you delivered 2 weeks ago is not lasting well, it is bowing and twisting in the theatre and it’s causing an issue for the team running the show. What do you do next?

Ellis – You are making a realistic set with lots of walls. On these walls are wall lights, are you qualified to install the electrics safely? What is the conversation you have with the customer?

Ashling - Your latest delivery of wood is not up to your normal standard, it’s damaged bowed and warped. What do you say to the supplier?


Eirys– You have made a mistake and the materials cost has come in at more than you expected meaning you are not projected to earn anything. What do you do?

Sophie – You have installed the scenery as per the model and drawings supplied. The director has requested changes be made but this will mean more time and work, what will your reply to the director be?

Imogen – You have made something but misinterpreted the design & drawings, you have made your piece of scenery too small and don’t have enough materials to fix it, what are your next steps. 

Elise – You have been asked to fly some scenery but the budget does not allow the purchase of flying irons. Your customer insists “it will be alright”, what do you do. 


