                      Freelance Make-up Artist Questionnaire Analysis

In this document I will analysis the key findings from my freelance make-up business questionnaire. This will help me to find out what clients want and which clients I need to approach. This will help me to understand better with this type of business before I invest.
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With the findings on my freelance make-up questionnaire it is clear that my main clients are aged between 25-35. To be more accurate 70% of the age group are between 25-35, 20% of the age group are between 16-25 and 10% of my clients are between 34-45.  So this means my freelance business is attracting majority of the age group between 25-35. 
Although there is a large number of clients in this age group, I will need to come up with ideas and strategies to attract all age group clients.
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This finding tells me that my clients are a 50/50 mix of men and women. This might look a bit surprising to show 50% of my clients are men. Thanks to social media and the male beauty influencers like Covergirl James Charles (2016) and the beauty mogul Jeffree Star (2014), makeup is in the early stages of becoming more Gender-inclusive. This finding also tells me that my clients will be both male and female so will need to advertise for both.
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The answer to this question from questionnaire shows me that majority of the clients would have their makeup done during the weekends. This comes as no surprise as this finding tell me that weekends are most popular. This is because most people go out on weekends and there is also weddings, birthday parties and hen/stag takes place mostly during weekends.    
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In this findings it shows 50% of the clients would be happy to pay between £20-£30, while 25% would pay £35-£50 and the other 25% would be happy to pay £55 and over. As the £20-£30 price range is popular, this means that I will have to do different types of packages with different price range as majority of my clients would go for this.
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From this findings as you can see the most popular one is the wedding makeup. Wedding makeup is not just the bride having her make done, this can also be the guest going to a wedding, the mother of the bride or the bridesmaid so my client base will be broader. This also tells me that weddings will be my main focus for marketing. For example, I could approach and link up with bridal shops or photographers to make my business a success. 

My own findings from this questionnaire  
From this questionnaire I have analyzed  that my main clients will be between the age group of 25-35, they will be willing to pay certain price range, will like to have their makeup done on weekends but my main focus will be on clients for weddings as it shows a high demands for makeup artist for this occasion. For this business I may need to do more research as the response was low to give me a better knowledge and understanding on how I go forward with my business plan. 
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1. Whatis your age group?

More Detais
@ 625 2
@ 535 5
@ 545 1

@ 5o 0
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2. Whatis your gender?

More Detais
@ Woman H
@ van H
@ Non-binary 0

@ Prefernotosay 0
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Do you prefer your Make-up done during weekdays or weekend?
More Detais
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@ weskend s
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4, How much would you spend when getting your make-up done on special occasions?

More Detais
@ 203 4
@ 55 2

@ 550rmore 2
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On what occasion would you hire a make-up artist?

More Details
@ Sirthdays 1
@ Weddings 8
@ Anniversary 1
@ Graduation 1

@ Otrers 1




