Financial Plan.
Sources of Finance
To start a business and to be successful in it, it is the need of money. To be afloat until business to become profitable it needs to have some capital as well. From the nature of the business depend on when and how much it will be need for funds. There are many sources from where it is a possibility to get money for start-up (Steingold, 2003, pp.9/3). Exist two sources of capital: internal (like a personal source or share capital) and external (lake a bank loan, a bank overdraft, etc.). We decided to take into consideration an idea from Mr Attorney Fred Steingold’s book: “Putting your money into your business is the simplest way to get started or to expand your business” (2003, p.9/9). Partnership is “a company which is owned by two or more people” (Cambridge Dictionary, 2020) to make a profit. So, we are 5 shareholders that will invest by 3000 pounds per heard to start the business (Table-1).
	Names
	Condratenco
Ecaterina
	Valvano
Davide
	Bakogiorgou
Ioanna
	Hadimbu
Filaret
	Bihon
Wintana

	Sum
	3000
	3000
	3000
	3000
	3000

	Total:
	15000 pounds


Table 1: Capital.
Pluses of partnership:
· Easy to form and it is a possibility to start immediately.
· Profit or loss, decision making is shared between partners.
· Unlimited liability.
· No entanglements with others, business affairs are private, more chances to be aware of possible legal complications.
· If the business will grow then is the possibility to own business assets, without debts, making it easier if it will need to bring equity investors and to borrow money.
Personal Survival Budget
Usually, when it needs to present a business plan to potential investors, it should include Personal Survival Budget. This budget should include personal income, expenses, assets, and liabilities. By this data, investors can see a lot about the ability to handle money. It can be a situation that the Personal Survival Budget can show weak financial condition. But this is not a reason to be discouraged, because usually, investors want to know both sides, the good and the bad. And they understand that person or group of people who represent the business plan need money. Of course, if a group of people represent the business plan than Personal Financial Budget should be done for each of them (McKeever, 2011, p.85).
In our company to start up the business is no need of external sources of capital, because of that this business plan do not include Personal Survival Budget of five our shareholders. But it includes Salary Budget of owners and four employees. Information is described below.
Salary Budget
Yo-Venture plans to pay a decent salary to their employees according to local salary standards of Thailand and Greece. For example, according to the National Statistical Office (2020), the median salary in Bangkok in March 2020 is 21310.18 BTH, which is approximately 500 pounds in nowadays. Salary of employees will be increased by at least 10 per cent every year. As for owner’s salary will be not so high as for UK salary standards because each of the shareholders will get dividends from the net profit. Everyone will work full time except Financial manager Ecaterina. She will work part-time. All numbers of salaries are shown below in Table-2. 
	 
	Year 1
	Year2
	Year3

	Names
	Thailand
	Greece
	Thailand
	Greece
	Thailand
	Greece

	Hadimbu Gabriel
	£1,800.00
	£1,800.00
	£1,980.00
	£2,160.00
	£2,376.00
	£2,592.00

	Valvano Davide
	£1,800.00
	£1,800.00
	£1,980.00
	£2,160.00
	£2,376.00
	£2,592.00

	Condratenco Ecaterina
	£900.00
	£900.00
	£990.00
	£1,080.00
	£1,188.00
	£1,296.00

	Bakogiorgou Ioanna
	£1,800.00
	£1,800.00
	£1,980.00
	£2,160.00
	£2,376.00
	£2,592.00

	Bihon Wintana
	£1,800.00
	£1,800.00
	£1,980.00
	£2,160.00
	£2,376.00
	£2,592.00

	Employer Thailand 1
	£700.00
	 
	£770.00
	 
	£847.00
	 

	Employer Thailand 2
	£700.00
	 
	£770.00
	 
	£847.00
	 

	Employer Greece 1
	 
	£1,000.00
	 
	£1,100.00
	 
	£1,210.00

	Employer Greece 2
	 
	£1,000.00
	 
	£1,100.00
	 
	£1,210.00

	Total
	£9,500.00
	£10,100.00
	£10,450.00
	£11,920.00
	£12,386.00
	£14,084.00


Table 2:Salary Budget.
 Break-Even Analysis
Break-even analysis answers the question "How much a business must do goods or to provide services to break even in terms of profit and loss?" Two things are doing break-even planning. First, it makes entrepreneurs better to understand financial work of their business. Also, it helps to understand how important is next sale and how many sales they need to make to be in plus. Second, because break-even shows the minimum sales level business can live with, also it can show if a proposal is viable or not. When we do break-even analysis, first what we need to do is to take a look at our monthly budget and to separate all costs for two categories: fixed and variable (Table-3). When the level of sales changes the fixed costs remain constant but variable cost changes together with sales. Fixed cost is also named as overhead (Lasher, 1994, p.107). For the next two years fixed monthly costs will be the same, but the variable monthly cost will change because of the increasing of salaries (see Appendix 1).
	Year 1

	Fixed Monthly Costs
	Price
	Variable Costs
	Thailand
	Greece

	Bottled water
	40
	£0.50
	£20.00
	Tickets for stuff*2
	£127.00
	£36.00

	Stationery
	1
	£50.00
	£50.00
	Hotel for stuff*2*3days
	£28.00
	£45.00

	Internet
	1
	£18.00
	£18.00
	Salaries (includes Payroll Taxes)
	£9,500.00
	£10,100.00

	Phone contract
	1
	£10.00
	£10.00
	
	
	

	Rent
	1
	£700.00
	£700.00
	
	 
	 

	Paper for print
	1
	£10.00
	£10.00
	 
	 
	 

	Coffee capsules
	1
	£30.00
	£30.00
	 
	 
	 

	Milk
	1
	£10.00
	£10.00
	 
	 
	 

	Candies
	1
	£10.00
	£10.00
	 
	 
	 

	Water bottle
	2
	£10.00
	£20.00
	 
	 
	 

	Music licence
	1
	£10.00
	£10.00
	 
	 
	 

	Social media+web
	1
	£136.00
	£136.00
	 
	 
	 

	Depreciation
	 
	 
	£221.00
	 
	 
	 

	Total
	 
	 
	£1,245.00
	Total
	£9,655.00
	£10,181.00

	Total
	£10,900.00
	£11,426.00


[bookmark: _Hlk50242960]Table 3: Fixed and Variable costs per month.
Variable cost is arising all the time when a sale is made. Usually, the selling price is significantly higher than the variable cost. If not, then the business is in big trouble. As we can see in Table-4 our variable cost per one package for retreat is 531 pounds in Thailand and 780 in Greece. Our selling price for the clients is 899 pounds and 1318 pounds respectively to countries. It means that the sale contributes 368 pounds (Thailand) and 538 pounds (Greece) toward our profit and overhead. Contribution expressed as a per cent of sales and it is called as contribution margins, which is 69% same for both countries. And in Yo-Venture plans is to keep contribution margins (mark up) and profit margin in the same per cent during the next two years.
	 
	Year 1
	Year 2
	Year 3

	Product/service name
	Thailand Retreat package
	Greece Retreat package
	Thailand Retreat package
	Greece Retreat package
	Thailand Retreat package
	Greece Retreat package

	Number of units in calculation
	40
	40
	40
	40
	40
	40

	Product/service components
	Component cost
	Component cost
	Component cost
	Component cost
	Component cost
	Component cost

	Salaries
	£9,500.00
	£10,100.00
	£11,400.00
	£12,120.00
	£13,680.00
	£14,544.00

	Hotel
	£11,600.00
	£21,000.00
	£11,600.00
	£21,000.00
	£11,600.00
	£21,000.00

	Flight tickets
	£127.00
	£36.00
	£127.00
	£36.00
	£127.00
	£36.00

	Hotel for employer
	£28.00
	£45.00
	£28.00
	£45.00
	£28.00
	£45.00

	 
	     
	     
	     
	     
	     
	     

	Total product/service cost
	£21,255
	£31,181
	£22,205
	£33,001
	£24,141
	£35,165

	Cost per unit
	£531
	£780
	£555
	£825
	£604
	£879

	Profit margin (£)
	£368.00
	£538.00
	£383.00
	£569.00
	£417.00
	£607.00

	Price per unit
	£899
	£1,318
	£938
	£1,394
	£1,021
	£1,486

	Profit margin (%)
	41%
	41%
	41%
	41%
	41%
	41%

	Mark up (%)
	69%
	69%
	69%
	69%
	69%
	69%


[bookmark: _Hlk50157315]Table 4: Costs and Prices.
Break-even point: “the idea… is to find the number of products (or services) you must sell at a particular price in order to cover your total costs. At this point, you haven’t made any money, but you are no longer losing any money” (Katz and Green, 2006, pp.247-248). Break-even point is also called as break-even sales revenue. So, for the first year break-even point for Thailand will be: 21255/899=23,63. It is mean that we need to sell a minimum of 24 packages of retreat to be without loss and profit. Break-even point for Greece: 31181/1318=23,67. For the next two years, the break-even point will be the same (Table-5).
	Year 1
	Year 2
	Year 3

	Thailand
	Greece
	Thailand
	Greece
	Thailand
	Greece

	23.63
	23.67
	23.67
	23.67
	23.66
	23.66


Table 5: Break-even point.
Sales & Costs.
[bookmark: _Hlk50243037]Sales projection.
One of the most important and the hardest part of the business plan is creating Forecast sales revenue (Sales projection). This stage of estimating sales revenue should be done accurately, because from it depend much of the hope for success. In the table-6 shows sales projection of Yo-Venture for the three years. More detailed information about the sales projection of the first year is in Appendix 2. Gross revenue of the company is all the time growing for the next three years. 
	 
	Year 1: 2021
	 
	Year 2: 2022
	 
	Year3: 2023

	
	Month
	Qty
	Revenue
	
	Month
	Qty
	Revenue
	
	Month
	Qty
	Revenue

	Thailand
	January
	0
	£0
	Thailand
	January
	40
	£37,525
	Thailand
	January
	40
	£40,821

	
	February
	24
	£21,585
	
	February
	37
	£34,711
	
	February
	36
	£36,739

	
	March
	25
	£22,484
	
	March
	34
	£31,896
	
	March
	35
	£35,718

	
	April
	30
	£26,981
	
	April
	30
	£28,144
	
	April
	32
	£32,657

	Greece
	May
	26
	£34,256
	Greece
	May
	25
	£34,851
	Greece
	May
	27
	£40,125

	
	June
	27
	£35,573
	
	June
	35
	£48,791
	
	June
	36
	£53,501

	
	July
	35
	£46,113
	
	July
	40
	£55,761
	
	July
	40
	£59,445

	
	August
	40
	£52,701
	
	August
	40
	£55,761
	
	August
	40
	£59,445

	
	September
	25
	£32,938
	
	September
	30
	£41,821
	
	September
	28
	£41,612

	Thailand
	October
	28
	£25,183
	Thailand
	October
	35
	£32,834
	Thailand
	October
	34
	£34,698

	
	November
	35
	£31,478
	
	November
	36
	£33,773
	
	November
	35
	£35,718

	
	December
	40
	£35,975
	
	December
	40
	£37,525
	
	December
	40
	£40,821

	 
	Total
	335
	£365,268
	 
	Total
	 
	£473,392
	 
	Total
	 
	£511,300


Table 6: Sales Projection.
As we can see in Figure-1 not only sales increase but costs as well. The most important thing that sales figures are much higher than the expenses. And gross profit is all the time positive. The greatest value of gross profit fall in July and August during the high season of holidays near the sea (see Appendix 2).

Figure 1: Sales & Costs forecast.

Income Statement – Profit and Loss
Income Statement is also known as Profit & Loss Statement or operating statement. This document recaps all the company activity, which is aimed to make a profit. Income Statement shows the volume of sales, all costs and overhead costs of the company. A Profit and Loss forecast is a forecast of how much company will sell and how much profit will receive. It is a foundation of the business. It gives the main information if the business will succeed (Siciliano, 2003, p.28). Figure-2 shows that during the next three years the Yo-Venture expect a growth of net-profit. The more detailed information about the first year is presented in Appendix 3.

Figure 2: Profit and loss. 
Cash Flow Statement
“Cash Flow Statement: A financial statement that shows the sources and uses of cash” (Cooke, 2004, p.306). With other words cash flow shows money that come in and go out of the business. Positive cash flow is when money incoming exceeds the money flowing out. If it will be opposite, that is mean that cash flow is negative. Cash Flow shows how much available cash is in a particular time or period. First two-month Cash Flow of Yo-Venture is negative due to start up. Nine months is negative as well, because of the low season in Thailand (Figure-3).   [image: ]
Figure 3: Cash Flow Forecast.
Capital Spending Plan.
The money to start or expand the business can be separated into two categories:
· Capital investment. This is money, that it needs to expand or to spent before to start the business.
· Initial working capital. This capital should be to keep afloat the business until to receive the profit (McKeever, 2011, p.122-123).
Yo-Venture capital plan is described below in Table-7.
	Capital Spending Plan

	Name
	Qty
	Price
	Total

	Business license
	1
	£270.00
	£270.00

	Computer
	2
	£2,500.00
	£5,000.00

	Desk
	2
	£200.00
	£400.00

	Sofa
	1
	£250.00
	£250.00

	Chairs for quests
	2
	£90.00
	£180.00

	Orthopaedic chairs
	2
	£250.00
	£500.00

	Mobilephone
	1
	£120.00
	£120.00

	Printer
	1
	£500.00
	£500.00

	Coffee Machine
	1
	£150.00
	£150.00

	Mattress
	30
	£20.00
	£600.00

	Cushion
	30
	£5.00
	£150.00

	Cooler for water
	1
	£130.00
	£130.00

	Big flower in vase
	1
	£138.00
	£138.00

	Speakers
	2
	£50.00
	£100.00

	Tablets
	2
	£200.00
	£400.00

	Total capital required to open
	 
	 
	£8,888.00


Table 7: Capital Spending Plan
Balance Sheet
According to Mr Katz and Mr Green, Balance sheet is a statement of what a business owns (our assets), what it owes to others (our liabilities), and how much value the owners have invested in it (equity). For the financial year 2021 of The Yo-Venture, the total assets match with the total of owners’ equity plus liabilities, it equals 45392 pounds (see Appendix 4). And also, this statement shows that Yo-Venture can meet its liabilities and it will have a strong financial position.
The bottom line is that implementing financial planning and analysis is crucial to the company’s success and the Yo-Venture may be considered as a profitable start-up.
















References


[bookmark: _Hlk50063308]Cambridge University Press (2020) Partnership. Available at: https://dictionary.cambridge.org/dictionary/english/partnership (Accessed 20 of August 2020).
Cooke, R. (2004) the McGraw-Hill 36-Hour Course in Finance for Nonfinancial Managers. 2nd edn. New York: McGraw-Hill.
Katz, J. and Green, R. (2006) Entrepreneurial Small Business. New York: McGraw-Hill Irwin.
Lasher, W. (1994) The Perfect Business Plan Made Simple. 1st edn. New York: Doubleday.
McKeever, M. (2011) How to Write a Business Plan. 10th edn. U.S.A.: Nolo.
National Statistical Office, Thailand (2020). Available at: https://www.bot.or.th/App/BTWS_STAT/statistics/BOTWEBSTAT.aspx?reportID=738&language=ENG (Accessed 19 of August).
Siciliano, G. (2003) Finance for The Non-financial Manager. U.S.A.: The McGraw-Hill Companies, Inc.
Steingold, A.F. (2003) Legal Guide for Starting & Running a Small Business. 7th edn. U.S.A: Consolidated printers.













[bookmark: _Hlk50269625]Appendix 1


Variable costs per month.
	Year 2
	Year 3

	Variable Monthly Costs
	Thailand
	Greece
	Variable Monthly Costs
	Thailand
	Greece

	Tickets for stuff*2
	£127.00
	£36.00
	Tickets for stuff*2
	£127.00
	£36.00

	Hotel for stuff*2*3days
	£28.00
	£45.00
	Hotel for stuff*2*3days
	£28.00
	£45.00

	Salaries (includes Payroll Taxes)
	£11,400.00
	£12,120.00
	Salaries (includes Payroll Taxes)
	£13,680.00
	£14,544.00

	 
	 
	 
	 
	 
	 

	Total
	£11,555.00
	£12,201.00
	Total
	£13,835.00
	£14,625.00




















Appendix 2

Forecast sales revenue.
	Year1: February to December 2021

	№
	 
	Month
	 
	Revenue

	1
	Thailand
	February
	20% below average due to just opening
	£21,585

	2
	
	March
	17% below average due to just opening
	£22,484

	3
	
	April
	An average month
	£26,981

	4
	Greece
	May
	16% below average due to the cold weather
	£34,256

	5
	
	June
	13%% below average due to summer season start
	£35,573

	6
	
	July
	13% above average due to summer season
	£46,113

	7
	
	August
	29% above average due to high summer season 
	£52,701

	8
	
	September
	19% below average due to back to school
	£32,938

	9
	Thailand
	October
	7% below average due to start season
	£25,183

	10
	
	November
	17% above average
	£31,478

	11
	
	December
	33% above average due to Christmas holidays 
	£35,975

	 
	 
	Total
	 
	£365,268



Sales & Costs Forecast
	 
	Year 1
	Year 2
	Year 3

	Month
	Sales forecast
	Costs forecast
	Gross Profit from sales
	Sales forecast
	Costs forecast
	Gross Profit from sales
	Sales forecast
	Costs forecast
	Gross Profit from sales

	January
	£0
	£0
	0%
	£37,525
	£22,205
	8%
	£40,821
	£24,141
	8%

	February
	£21,585
	£12,753
	15%
	£34,711
	£20,540
	7%
	£36,739
	£21,727
	7%

	March
	£22,484
	£13,284
	16%
	£31,896
	£18,874
	7%
	£35,718
	£21,123
	7%

	April
	£26,981
	£15,941
	19%
	£28,144
	£16,654
	6%
	£32,657
	£19,313
	6%

	May
	£34,256
	£20,268
	24%
	£34,851
	£20,626
	7%
	£40,125
	£23,736
	8%

	June
	£35,573
	£21,047
	25%
	£48,791
	£28,876
	10%
	£53,501
	£31,649
	10%

	July
	£46,113
	£27,283
	32%
	£55,761
	£33,001
	12%
	£59,445
	£35,165
	12%

	August
	£52,701
	£31,181
	37%
	£55,761
	£33,001
	12%
	£59,445
	£35,165
	12%

	September
	£32,938
	£19,488
	23%
	£41,821
	£24,751
	9%
	£41,612
	£24,616
	8%

	October
	£25,183
	£14,879
	18%
	£32,834
	£19,429
	7%
	£34,698
	£20,520
	7%

	November
	£31,478
	£18,598
	22%
	£33,773
	£19,985
	7%
	£35,718
	£21,123
	7%

	December
	£35,975
	£21,255
	25%
	£37,525
	£22,205
	8%
	£40,821
	£24,141
	8%

	 Total
	£365,268
	£215,978
	 
	£473,392
	£280,146
	 
	£511,300
	£302,419
	 





Appendix 3

Profit and Loss Statement.
	Year 1

	Revenue
	Thailand
	Greece
	 
	Total

	 
	 
	 
	 
	 

	Retreats packages
	163686
	201581
	 
	365268

	Total
	365268

	 
	Variable
	Fixed
	 

	Expences
	Thailand
	Greece
	 
	Total

	Bottled water
	 
	 
	£220
	£220

	Stationery
	 
	 
	£550
	£550

	Internet
	 
	 
	£198
	£198

	Phone contract
	 
	 
	£110
	£110

	Rent
	 
	 
	£7,700
	£7,700

	Paper for print
	 
	 
	£110
	£110

	Coffee capsules
	 
	 
	£330
	£330

	Milk
	 
	 
	£110
	£110

	Candies
	 
	 
	£110
	£110

	Water bottle
	 
	 
	£220
	£220

	Music licence
	 
	 
	£110
	£110

	Social media+web
	 
	 
	£1,496
	£1,496

	Depreciation
	 
	 
	£2,429
	£2,429

	Tickets*2 for holders
	£1,400
	£400
	 
	£1,800

	Hotel*2 for holders
	£300
	£500
	 
	£800

	Salaries (includes Payroll Taxes)
	£57,000
	£50,500
	 
	£107,500

	Total
	£123,793

	 
	Thailand
	Greece
	 
	 

	Cost of sales
	£96,710
	£119,267
	 
	 

	Total
	£215,978

	 
	 
	 
	 
	 

	Gross profit
	£25,497

	Taxes to HMRS
	£4,844

	Net Profit
	£20,653






Appendix 4

	Yo-Venture
	
	Balance Sheet

	
	
	Date:
	31.12.2021

	Assets
	 
	2020
	2021

	Current Assets
	 
	  £ 
	  £ 

	
	Cash
	
	31624

	
	Accounts receivable
	
	

	
	Inventory
	
	

	
	Prepaid expenses
	
	

	
	Short-term investments
	
	

	
	Total current assets
	 - 
	 31,624 

	Fixed (Long-Term) Assets
	 
	 

	
	Long-term investments
	
	

	
	Property, plant, and equipment
	
	 16,198 

	
	(Less accumulated depreciation)
	
	 (2,430)

	
	Intangible assets
	
	

	
	Total fixed assets
	 - 
	 13,768 

	Other Assets
	 
	 
	 

	
	Deferred income tax
	
	

	
	Other
	
	

	
	Total Other Assets
	 - 
	 - 

	
	
	
	

	Total Assets
	 
	 - 
	 45,392 

	
	
	
	

	Liabilities and Owner's Equity
	 
	 

	Current Liabilities
	 
	 
	 

	
	Accounts payable
	
	

	
	Short-term loans
	
	

	
	Income taxes payable
	
	 4,844 

	
	Accrued salaries and wages
	
	

	
	Unearned revenue
	
	

	
	Current portion of long-term debt
	
	

	
	Total current liabilities
	 - 
	 4,844 

	Long-Term Liabilities
	 
	 
	 

	
	Long-term debt
	
	

	
	Deferred income tax
	
	

	
	Other
	
	

	
	Total long-term liabilities
	 - 
	 - 

	Owner's Equity
	 
	 
	 

	
	Owner's investment
	
	 15,000 

	
	Retained earnings
	
	 20,653 

	
	Other
	
	 4,895 

	
	Total owner's equity
	 - 
	 40,548 

	
	
	
	

	Total Liabilities and Owner's Equity
	 - 
	 45,392 

	
	
	{42}
	

	Common Financial Ratios
	 
	 

	Debt Ratio (Total Liabilities / Total Assets)
	 
	0.11

	Current Ratio (Current Assets / Current Liabilities)
	 
	6.53

	Working Capital (Current Assets - Current Liabilities)
	 - 
	 26,780 

	Assets-to-Equity Ratio (Total Assets / Owner's Equity)
	 
	1.12

	Debt-to-Equity Ratio (Total Liabilities / Owner's Equity)
	 
	0.12
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Sales & Costs


Sales forecast	Costs forecast	Sales forecast	Costs forecast	Sales forecast	Costs forecast	Year 1	Year 2	Year 3	365267.57500000001	215977.57500000001	473391.75	280145.75	511299.67499999993	302418.67500000005	


Flow of progress

Revenues	
Year 1	Year 2	Year 3	365267.57500000001	473391.75	511299.67499999993	Expenses	
Year 1	Year 2	Year 3	339770.48056900728	425139	470974	Taxes to HMRS	
Year 1	Year 2	Year 3	4844.4479418886185	9168	7662	Net Profit	
Year 1	Year 2	Year 3	20652.646489104111	39084.727500000001	32663.796749999943	


image1.emf
Month Pre start 1 2 3 4 5 6 7 8 9 10 11 Total

Month name February March April May June July August September October November December

Funding from The Prince's Trust                                                                         0

Funding from other sources                                                                   0

Own funds 15000 15000

Income from sales 21585 22484 26981 34256 35573 46113 52701 32938 25183 31478 35975 365268

                                                                  0

                                                                        0

                                                                              0

Total money in (£) 15000 21585 22484 26981 34256 35573 46113 52701 32938 25183 31478 35975 380268

Returning the funding from other sources 0

Survival Budget       9500 9500 9500 10100 10100 10100 10100 10100 9500 9500 9500 107500

To open office 8888                                                                   8888

Variable costs 235 235 235 235 235 235 235 235 235 235 235 2585

Fixed Monthly costs       1245 1245 1245 1245 1245 1245 1245 1245 1245 1245 1245 13693

Sales costs       12753 13284 15941 20268 21047 27283 31181 19488 14879 18598 21255 215978

                                                                              0

                                                                              0

Total money out (£) 8888 23733 24264 26921 31847 32627 38863 42761 31068 25858 29578 32235 348643

Balance (£) 6112 -2148 -1780 60 2408 2946 7250 9940 1870 -676 1900 3740 31624

Opening balance 0 6112 3964 2184 2245 4653 7599 14849 24789 26660 25984 27884

Closing balance 6112 3964 2184 2245 4653 7599 14849 24789 26660 25984 27884 31624

Money in (£)

Money out (£)


