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[bookmark: _Toc130500425]Introduction 
The purpose of this research is to discuss confidence that matters everywhere. The selected topic for this study is ‘Confidence Matters’ where the aura effect will be elaborated.  The name of the journal is “Confidence Matters.” The study aims to discuss different scenarios and situations on the chosen topic.
Thesis statement
This report will discuss different scenarios and perspectives in terms of confidence.
This report will evaluate how confidence can be impacted in different situations.
[bookmark: _Toc130500426]Summary of the chapter from the book
This book summarises that a person named Martin was giving a group presentation at the head office of his company. Martin was so nervous at the beginning of his presentation and for a few minutes, he was stuck while speaking in front of 30-40 people. but after a few minutes, he started showing his best and the presentation started going smoothly. Martin was nervous in the beginning because of being highlighted and feeling. But things started resolving and Martin started giving presentations with fluency. The reason behind it is that he started focusing on only a few people who were sitting in front of him and they were attentive to Martin's speech. Here the aura effect has been explained in this journal. as per the aura effect, Martin was only looking towards very few people who were sitting in front of Martin. In the aura effect, if Martin is looking at only one person, then the audience will feel that Martin is looking at dozens of people. Moreover, the journal discusses that the approachable attitude of the audience is very supportive of the speaker of a presentation like Martin. The sign of interest can be observed by the body language of the audience where if someone is attentive and the posture of his or her body looks interesting then he or she is interested in the speech of the presentation. The journal explains that a person should always start practising early once he or she got an idea of the presentation because it takes time to be fluent in the presentation. In addition to this, the script of the presentation should be tightly edited and there must be enough visual aids. Apart from it, the journal has described the feel, the sound, and the look while speaking and providing feedback to the presenter. According to the journal, several sentences are spoken by the listener such as Now I see What you are getting at, that sounds OK to me, that strikes me as a good idea, and so on. These sounds or words are used by listeners to express their feelings to the presenter. These are supportive and positive sentences or sounds that increase the confidence of the presenter. Apart from these things, hand signals also matter a lot and these signals should be observed by the speaker or presenter. three different types of hand signals have been discussed in this journal and these signals tell how interested the person is in the presentation or speech. The first signal is pointing or rubbing at the eyes or side brain area. This indicates that the person is not getting what is being spoken by the presenter or speaker. The second signal is any movements through the hands around the mouth or ears. For instance, if a person is pulling his earlobes, then it indicates that the person is not interested in what he or she is hearing. On the other hand, he or she might be wondering if there is something unique in what the presenter is saying. The third signal is gesturing with the hands. For instance, rubbing a leg or arms unnecessarily. This indicates that the person is thinking that the idea heard by him or her needs to be fleshed out. The journal has shared some ideas in terms of developing confidence before a presentation or speech. These ideas summarise that a person should take relaxation breaks where he or she should be alone in a quiet place for 10-20 minutes. Moreover, he or she should be comfortable by resting his or her arms and close eyes for 1-2 minutes in the case of any noises (Bradbury, 2006).
[bookmark: _Toc130500427]Evaluation of the skills
There are so many skills that have been discussed in this research and all of them are related to boosting confidence in any kind of conversation. These skills play crucial roles during a presentation. communication or speech. Therefore, these skills have great importance and the importance of these skills has been elaborated below.
Importance of these skills in professional and academic fields
The major of these skills is that they are helpful in terms of building confidence in the middle of a presentation. As it has been discussed in the journal, the aura effect helps the presenter to build confidence during a presentation. Therefore, the skills discussed in the journal are very important. As has already been discussed that by using the aura effect Martin has reduced his nervousness and he was able to bring fluency in his speech during the presentation. same like, anyone can use an aura effect where he or she can focus only on a few people who are interested and attentive to the presentation. building confidence is a very crucial thing for anyone and without confidence, one cannot perform well whether in academic life or the professional field while making a career. Confidence can be a kind of key to success in any field. For example, if a person is applying for a job then the interviewer mostly analyses the confidence and interest of the person towards the job. Apart from it, having confidence can increase interest as well as efficiency of work in academic life (Bradbury, 2006).
Tips related to the skills
There are some tips and techniques that can enhance these skills. One of the main tips is related to the aura effect where the presenter should focus on the audience and find some potential audience out of them. By doing this, the presenter will be able to start looking directly at potential audiences who seem to be interested in the presentation. This can be very helpful for the speaker or presenter before starting any communication or presentation. Another tip is related to hand signals which are very important as discussed above. Therefore, one should notice signals while communicating with someone as these gestures can help the person to know whether the listener is interested or not to continue the conversation (Bradbury, 2006).
Lessons learned from the study
There are several lessons learned from this study and these lessons are directly connected with the understanding of human behaviours and confidence building. The first and major lesson learned through this study is that one can increase confidence by implementing an aura effect during communication or presentation. Another lesson is that one can very easily understand human behaviours at the time of a conversation or any session or speech. Moreover, another lesson learned through this study is how one can increase confidence by taking relaxation breaks of 10-20 minutes. Apart from all these things, it has been learned that confidence-building can be helpful in academic life as well as in a professional career (Bradbury, 2006).
[bookmark: _Toc130500428]Conclusion 
When summarising all things, the study is mainly focused on methods and techniques of confidence building. A person named Martin has overcome his fear and nervousness in the middle of his presentation by implementing an aura effect. different methods have been discussed for understanding human behaviours while a speech or conversation. 
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