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                                            A successful business
Business is the definition of an organization with a focus on commercializing objects from clothing areas to furniture and many others following the goal to create a profitable income for the entrepreneurs which will satisfy the customer as well. Before I start a business, I will reflect on myself, and keep a balanced relationship between my skills and how it can help my business grow in order to satisfy the customer and make profit by using Maslow’s Hierarchy of needs. I believe in every successful organization there is a correlation between market needs and entrepreneurial skills such as discovery skills which involve networking, observing, questioning and experimenting to finally associate to find a connection. 
In my opinion, a successful business requires a very observed and complex strategy as well as structure. All factors should be considered before to avoid wasting time and money. Economic factors - domestic and international market, the financial, stock exchange, demographic factors such as age, gender, geographic location, religion and many others which are not only related to the business itself but also the customer. PESTLE and SWOT analysis would help me identify not only the factors but also the impact they have on my firm. These could be political factors of tax law, labour laws; the economy can be influenced by property price and exchange rates; sociological factors, technological and legal which directly refers to Consumer law, Health and safety, Data protection, and Privacy & Discrimination laws. The analysis would help me as a beginner in the wolrd of corporations to grow by acknowledging which are my internal (strengths and weaknesses)  as well as external attributes such as opportunities and threats..
In the future, before I start my business, I will take into consideration the Marketing mix formed by Product, Price, Place and Promotion as well as E-Active Marketing by initiating a blog because social media has become an important factor for corporations. There is a high competition in this industry therefore as a businesswoman, my first thought is: What is my unique selling point? The Six Factors of Competitive Advantage highlights a few questions I think any entrepreneur should ask themselves before starting a business to make sure time and profit are not lost and avoid bankruptcy as much as possible.
1. Quality,
2. Price,
3. Location,
4. Selection, 
5. Service, 
6. Speed. 






All of the six factors listed are compared to what other establishments have got to offer therefore I believe the key to work my way up in the future is innovation. 
“You want to make sure you prepare thoroughly before starting a business, but realize that things will almost certainly go awry. To run a successful business, you must adapt to changing situations. Before you start selling your product or service, you need to build up your brand and get a following of people who are ready to jump when you open your doors for business.” 
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