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[bookmark: _Toc157256423]Introduction
Business Model Canvass is a strategic tool that visualisation all of the important components of the business function. It consists of 9 elements which integrate all of the important factors including the business elements' key activities. For starting a new business the business model Canvas is a very significant tool to demonstrate the business organization (Baker and Welter, 2020).It is very helpful for an entrepreneur to integrate all of the components and their organisations in an effective and efficient and helpful to how they work and integrated all of the elements. The business model Canvas identifies the strengths of the weaknesses of an organisation which is the strength point and makes you that it identifies the problem (Porfírio et al., 2020). For all of these the Business Model Canvass is a very significant tool for the entrepreneurs we start a new business.
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Business Model Canvass is a structured Framework that identifies the main structure of the business. It identifies the business organisation's key elements and the main resources to operate and successfully maintain their business organization (Daou et al., 2020). It is helpful for all of the entrepreneurs to operate the business. Can it help entrepreneurs find their gaps and they can increase their efficiency (Burns, 2022).
Identifying the potential strengths and weaknesses
Business model Canvas entrepreneur business strengths and weakness. It will help the business organisations in the people who operate their business function find out the gap where they can increase their efficiency and increase their strength. It can also help them to identify their weakness and hide what they can improve to take a competitive advantage over the other business holders in the existing market. In this consequence, the business model Canvas is a very significant tool to identify the strengths and weaknesses (Dobrowolski et al., 2021).
Increasing collaboration and communication
Business model Canvas increase the collaboration and communication among the Easter folder of the business organisation. It helps them to visually represent there all of the factors toward their stakeholders. The members of the business organisations will discuss the major factors and all of the possible consequences to communicate all of the factors to their members. In these consequence circumstances the business model process ensures all of the factors is there communicated among business organizations (Micieta et al., 2020).
Business Model canvass for restaurant business
Business model Canvas is a strategic tool to visualise all of the important factors of the organisation. It finds all of the important elements of the business organisations and includes the key components the main ideas and the resources all of these things that are visually represented in the model. This consequences in this consequences the operation of the new business in the restaurant business which is very significant to demonstrate all of the important elements under this business model (Hamwi et al., 2021).
Key partners
By analysing the Business Model Canvass the organisations can able to find out the key partners in the business organisation. The partners may include providing the kitchen materials and supply of the raw materials infrastructure developments and providing financial support organisation. So this model helps the business organisation like a restaurant business which will be helpful to understand the key partners in the relationship among the business organisation to operate in the support from them (Walke, 2021).
Key Activities
The key activity of the restaurant business is delivering the ghost to the customers at the right time in the right manner which is flexibility to provide the goods to the customers at hand. It includes the fruit planning system delivering the goods maintaining the service system to their organisations and identifying the activities to operate the restaurant business properly. It will help them to attend the fight the staff having the stuff and providing the training to serve the goods to them. So business model canvas is a significant tool for identifying the main activities of the organization (Chin et al., 2021).
Key resources
Key resources means identifying the main ones that help to operate the restaurant business. It includes the staff money and the word forced labour (Nelson, 2013). In this consequence, the main resource that organisations must identify to operate the business organisation in an effective manner way the business organisations need to provide the itching in the right manner and find the goods and the services to provide the customers in the proper way (García-Muiña et al., 2021).
Value proposition
Mere proposition means providing the evening value to the customers like the environmental quality of the goods in the services and delivery at the right time. The organisation need to increase their value proposition toward the customers. As a  result, they will take a competitive advantage over the market. The restaurant business must provide vibrant environment situations to track the customers correctly. The value proposition that must be ensured ki resources to operate their business organization (da Costa Fernandes et al., 2020).
Customers Segment
The customer segment includes the mainstream of the organisations that need to identify the segments and divide the customers according to their categories. The customer's baby in old age young adult so on. According to the customer segment, the restaurant abstracts the customers' advertising promotion strategies to tackle all of their situations under this consideration. so in this consequence, the customer segment is a very important tool to identify the important customers in their respective locations (Simanjuntak, 2021).
Customer Relationship
Customer relationship is a significant component of the business model Canvas. The restaurant business should maintain good customer relationships. They must keep track of their customers and deliver the product at the right time. In this consequence, they can take a competitive advantage of the other competitors in the market. Business organisations have to maintain good customer relationships identify the key customers in the market and segment them according to their needs and demands  (Hamwi et al., 2021).
Channel
Channel refers to which the company delivers it’s product to their customers. Company should take all of your important channels to reach their product to their customers. Channel that can be online media electronic media or any other tools they can take the order from the customer. They need to understand their customer in which way they prefer and check all of their essential elements to be substituted for any other resources that might be helpful to them. In this consequence, they can able to know the customers want and what they have cherries to find out the major channels to reach the product to them (Rickman et al., 2013).
Cost structure
The cost is the structure of the restaurant that might include the delivery system and the payment system and the food item price which is reasonable or the luxurious foods they need to be delivered to their customers according to their needs (Barringer et al., 2018). In this consequence, the organisation should check all of their customers according to their incomes and they need to fix their restaurant menu. In the college area, the product price may be lower or office the price can be set higher (Shakeel et al., 2020).
Revenue stream
The revenue scheme system that organisations collect from the revenues in delivery of their beverage and restaurant items like burger,izza,sandwiches or any other fast food products. Organisation should maintain a good revenue system to tackle the uncertainty like and remix of Brexit issues to take all of the uncertain political movements and take over their losses from there. So the business model Canvas identifies the revenue structure that the restaurant business should cultivate among all of the do the business. Restaurant business that might be profitable and in this consequence, the restaurant business can take over control over the competitive advantage if they analyse the business model canvas properly (Helmold et al., 2020).
[bookmark: _Toc157256426]Gibbs reflective cycle
Gibbs's reflective cycle is widely used to understand one reflection. It consists of six stages including description, feeling, evaluation, analysis, conclusion, and Action plan (Adeani et al., 2020). Gibbs's reflective cycle will provide much more development with the way my career goal to achieve the best success in my life
Description
In the description stages, I need to understand the basic entrepreneurial skills that are needed to carry out the operation of success. In the class I need to understand all of the components of the entreprenewable is that carry out to my goal of success. Entrepreneur skills are significant for an entrepreneur to grab all of the Essential elements of it. I am so lucky to understand all of the skills that will help me operate my new restaurant business (Williams, 2021).
Feeling
I am concerned about my results and ensure the best way to do the significance is to follow. But in class, I am so much more attentive in listening to all of the important elements in significant elements of entrepreneurship. So I am confident about my region and what is going to happen soon and I am so much of optimistic  about it (Hisrich et al., 2008).
Evaluation
After publishing the results I will discuss with my mentor that I need to be better in my leadership skills and creative thinking. in communication skills, I do very well and communication approaches the techniques that will play a good role in my life to success. So in this consequence, I will try my best to improve my leadership skills and creative thinking soon.
Analyses
I need to work well on my critical thinking and leadership skills. I have to work with this and after that, I will give more return in my career later. Throughout the analysis that is needed to overcome my problems.
Conclusion
In conclusion, I will understand my strengths and weaknesses to carry on the ghost and organizations and overcome all of the problems in my life in the career. As a result, I will continue my entrepreneurial schemes to overcome the problems and barriers to understand the possible consequences that can occur. I need to be better in skills like leadership skills creative thinking
Action plan
In the action plan, I have to work more closely with the teammates who work in the leadership practices and communicate with the others significant understand the critical learning. I have to develop creative thinking and leadership skills to overcome the problem to navigate all of the consequences and the activities that the organisation operates to succeed in life. After all of the evaluation and analysis techniques, it will be helpful to understand and that will be more helpful to go forward in the better future.
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Entrepreneurial skills are very important for people to operate a business organisation successfully. All of the doing of making the good advantage and creativity that have to be cherries of the leadership and the entrepreneurs that combine all of the skills in there in the mental model. The entrepreneur should learn the missions and understand their customers and what they want and need to operate in the market (Zimmerer et al., 2011). After analysing all of the situations and the success factors organisations will move forward soon to take a competitive advantage over the other computers in the market. After completing all of the business it starts in the restaurant business and that will be more helpful to go forward if I overcome all of the problems that I discuss in the reflective model that will be helpful to me for going in the ultimate future. As a result, I will overcome all of the problems and the barriers by discussing all of the situations and cultivating myself in better situations to overcome the problem.
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