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Management Accounting and Financial Decision-Making at Apple Inc.
1. Introduction
Apple Inc. is a multinational technology company that designs, manufactures, and sells consumer electronics, software, and digital services across global markets. Its product ecosystem includes the iPhone, Mac, iPad, Apple Watch, AirPods, and Apple TV, supported by service platforms such as the App Store, iCloud, Apple Music, and Apple Pay. As of fiscal year 2025, Apple employed approximately 164,000 full‑time staff and generated $416.2 billion in net sales, with an active installed base exceeding 2.5 billion devices worldwide (Apple Inc., 2025).
Apple’s globalisation strategy is central to its operational strength. Taiwan plays a critical role in advanced semiconductor fabrication through suppliers such as TSMC, enabling Apple’s high‑performance chip development (Huang & Lin, 2024). China remains Apple’s largest manufacturing hub, providing large‑scale assembly, logistics, and supply‑chain efficiency (Zhang, 2023). India has rapidly expanded iPhone production, supporting Apple’s diversification and reducing over‑reliance on China (Mukherjee, 2024). This geographically distributed model enhances resilience, cost optimisation, and strategic flexibility.
Apple’s market capitalisation reached $4.17 trillion in 2026, supported by 14.687 billion shares outstanding, reflecting strong investor confidence and sustained financial performance (SEC, 2026). Founded in 1976 by Steve Jobs, Steve Wozniak, and Ronald Wayne, Apple’s leadership has evolved significantly, with Tim Cook serving as CEO since 2011 and John Ternus announced as Cook’s successor effective September 2026 (Apple Inc., 2026a).
Management accounting remains vital for Apple, supporting strategic decision‑making, cost control, and resource allocation across diverse product lines (Drury, 2024; Horngren & Datar, 2023). Techniques such as budgeting and activity‑based costing help maintain profitability within Apple’s complex global operations.
2. Cost Analysis and Business Model
2.1 Revenue Model
Apple operates a dual‑stream revenue model combining hardware products and digital services, a structure that continues to strengthen its profitability (Huang, 2025). In Q2 2026, Apple generated $111.2 billion in total net sales, comprising Products revenue of $80.2 billion and Services revenue of $31.0 billion. The Form 10‑Q confirms: “Products $80,208, Services $30,976, Total net sales $111,184” (Apple Inc., 2026, [image: ]p.1).
[image: ]
Table 1 and Graph 1.1 provide a detailed illustration of Apple Inc.’s financial performance, offering a clear breakdown of key revenue, cost, and profitability figures while visually highlighting the company’s overall financial position.
Table 1: Apple Inc Financial Review
	Financial Category
	Sub‑Category
	Amount (USD millions)

	
	
	

	Revenue
	iPhone
	$56,994.00

	
	Mac
	$8,399.00

	
	iPad
	$6,914.00

	
	Wearables, Home & Accessories
	$7,901.00

	
	Services
	$30,976.00

	
	Total Net Sales
	$111,184.00

	Cost of Sales
	Products
	$49,179.00

	
	Services
	$7,224.00

	
	Total Cost of Sales
	$56,403.00

	Gross Margin
	Products
	$31,029.00

	
	Services
	$24,684.00

	
	Total Gross Margin
	$54,781.00

	Operating Expenses
	Research & Development 
	$11,419.00

	
	Selling, General & Administrative 
	$7,477.00

	
	Operating Expenses
	$18,896.00

	Profitability
	Operating Income
	$35,885.00

	
	Income Before Tax
	$35,833.00

	
	Provision for Income Taxes
	$6,255.00

	
	
	

	
	Net Income
	$29,578.00





Graph 1.1: Apple Financial Engine
Source: Author (please see appendix A)








2. [image: ][image: ]Budgeting and Financial Planning
[image: ] Table 2 and Graph 2.1 present a detailed analysis of Apple Inc.’s budgeting performance, illustrating how the company allocates resources, manages cost behaviour, and applies different budgeting methods across its operations.
Table 2: Apple Inc Budget Analysis
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Graph 2.1 Apple Inc Budget Analysis
Source: Author (please see appendix A)

[image: ]Internal Management Decisions at Apple
Technological progress continues to be influenced by escalating component costs. Apple has reported higher expenses for advanced semiconductors, NAND storage, and DRAM memory, reflecting global supply‑chain constraints that have affected the electronics industry (Statista, 2026). Despite these challenges, Apple’s operating income rose from $29.6 billion to $35.9 billion, indicating enhanced supply‑chain resilience and a robust product mix (Apple Inc., 2026).
In contrast, Samsung’s vertically integrated model yields lower profit margins of approximately 11 percent. Apple’s asset‑light manufacturing approach and its 76.7 percent services gross margin contribute to superior operating leverage (MarketWatch, 2026). For Q2 2026, Apple’s operating margin reached 31.5 percent—calculated by dividing operating income ($35.9 billion) by net sales ($111.2 billion)—demonstrating a clear margin advantage (Apple Inc., 2026). This advantage is largely driven by Apple’s premium pricing strategy, extensive services ecosystem, and strong global brand equity (Forbes, 2026).
[image: ]External Macroeconomic Factors Affecting Apple
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4. Performance Measurement and Decision-Making	
Based on Apple's annual report and financial databases, five Financial critical KPIs illuminate the company's performance:
Five Key Financial Performance Indicators (KPIs) for Apple Inc.
Gross Margin Percentage 
Apple's gross margin percentage has demonstrated strong performance, reaching 49.3% for the second quarter of fiscal 2026, up from 47.1% in the same quarter of fiscal 2025 (Apple Inc., 2026a, p.19). For the first six months of fiscal 2026, the total gross margin percentage was 48.6%, compared to 47.0% in the prior year period (Apple Inc., 2026a, p.19). This metric reflects both product pricing power and manufacturing efficiency. The improvement is primarily driven by the services mix shift, as Services gross margin percentage reached 76.7% in Q2 2026, up from 75.7% in Q2 2025 (Apple Inc., 2026a, p.19). Products gross margin also increased from 35.9% to 38.7% during the same period due to a different mix of products and strength in foreign currencies, partially offset by higher costs (Apple Inc., 2026a, p.19). Management has indicated that gross margins will be subject to volatility and downward pressure going forward due to factors including supply constraints, increasing component costs, and potential tariff impacts (Apple Inc., 2026a, p.19).
Services Revenue Growth Rate 
Services revenue has grown consistently, reaching $30.976 billion in the second quarter of fiscal 2026, a 16% increase from $26.645 billion in Q2 2025 (Apple Inc., 2026a, p.4). For the first six months of fiscal 2026, services revenue totaled $60.989 billion, up 15% from $52.985 billion in the prior year period (Apple Inc., 2026a, p.4). This KPI indicates the success of Apple's strategic pivot toward recurring revenue and ecosystem lock-in, with services consistently outpacing product revenue growth (Nasdaq, 2025). The growth was primarily driven by higher net sales from advertising, the App Store, and cloud services (Apple Inc., 2026a, p.18).
Operating Cash Flow 
Apple generated substantial operating cash flow of $82.627 billion during the first six months of fiscal 2026, demonstrating the company's ability to fund R&D, acquisitions, and shareholder returns without external financing (Apple Inc., 2026a, p.8). For the six-month period ended March 28, 2026, cash generated by operating activities increased significantly from $53.887 billion in the prior year period (Apple Inc., 2026a, p.8). This strong cash generation has enabled Apple to repurchase $36.989 billion of common stock and pay $7.743 billion in dividends and dividend equivalents during the first six months of fiscal 2026 (Apple Inc., 2026a, p.8).
Earnings Per Share (EPS) Growth 
EPS is a critical indicator of profitability, representing the portion of a company's profit allocated to each outstanding share of common stock. Apple's diluted earnings per share for Q2 2026 reached $2.01, up 22% from $1.65 in Q2 2025 (Apple Inc., 2026a, p.4). For the first six months of fiscal 2026, diluted EPS was $4.85, compared to $4.05 in the prior year period, representing a 20% increase (Apple Inc., 2026a, p.4). This growth demonstrates the company's ability to increase shareholder value through a combination of revenue growth, margin expansion, and share repurchase programs, making it a key metric for investors assessing financial performance. Basic EPS for Q2 2026 was $2.02 compared to $1.65 in the prior year quarter (Apple Inc., 2026a, p.4).
Return on Equity (ROE) 
Return on Equity measures a company's profitability by revealing how much profit it generates with the money shareholders have invested. With Apple's net income reaching $29.578 billion in Q2 2026 and $71.675 billion for the first six months of fiscal 2026 (Apple Inc., 2026a, p.4), combined with a total shareholders' equity of $106.491 billion as of March 28, 2026 (Apple Inc., 2026a, p.6), Apple continues to deliver strong returns on shareholder equity. The company repurchased 135 million shares for $36.0 billion during the first six months of fiscal 2026, with remaining authorization of $63.8 billion as of March 28, 2026 (Apple Inc., 2026a, pp.13, 21). A high and improving ROE signifies efficient management and a strong ability to generate returns on shareholder capital, making it an essential KPI for evaluating management's effectiveness and long-term financial health.
Table 3 and Graph 3.1 illustrate Apple’s overall financial performance by summarising its key performance indicators (KPIs). Together, they show how effectively Apple is generating profit, managing costs, and creating value for shareholders
Table 3: Apple Inc Financial KPIs analysis
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Graph 3.1: Apple Inc Financial KPIs Analysis
Source: Author (please see appendix A)

Apple's management accounting information directly informs several strategic decisions:
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decisions to expand manufacturing to multiple international locations (Bloomberg, 2025; Federated Hermes, 2025).
Capital Allocation Prioritisation: Apple's substantial net income enabled significant returns to shareholders via dividends and buybacks. Capital budgeting models guide these allocations, balancing R&D investment (e.g., Vision Pro, AI capabilities) against shareholder returns (Merchant & Van der Stede, 2023; Morningstar, 2025).
5. Sustainability and Ethical Considerations
Integration of Sustainability into Financial Decision-Making
Apple has embedded environmental sustainability into its management accounting framework through several mechanisms. The company issued green bonds totalling $4.7 billion to finance renewable energy projects, energy efficiency improvements, and recycled material integration (Apple Inc., 2024c). These investments generate measurable financial returns: enhanced energy efficiency along the supply chain reduces operational costs, translating to significant annual savings (IFAC, 2023).
Apple's commitment to carbon neutrality across its entire supply chain by 2030 has driven capital budgeting decisions favouring renewable energy procurement (Apple Inc., 2024a). Material innovation—using recycled rare earth elements, aluminium, and tungsten—reduces both environmental impact and raw material procurement costs, creating a direct link between sustainability and profitability (Global Reporting Initiative, 2022).
Apple's sustainability disclosures are mapped to multiple frameworks including the Global Reporting Initiative (GRI), the Sustainability Accounting Standards Board (SASB), and the Task Force on Climate-related Financial Disclosures (TCFD), demonstrating commitment to transparent environmental reporting (Sustainability Accounting Standards Board, 2023; Task Force on Climate-related Financial Disclosures, 2023; IFRS Foundation, 2024).
However, Bloomberg (2026) reported that Apple quietly unlinked environmental performance metrics from executive compensation packages, raising questions about the depth of sustainability integration into core financial incentives.

Ethical Considerations in Cost Management and Pricing
Apple faces several ethical tensions in its management accounting practices (Apple Inc., 2024d):
	Ethical Issue
	Description
	Apple's Response
	Criticism

	App Store Commission Structure
	Commission on App Store purchases generates substantial revenue with near-zero marginal cost; rate significantly exceeds industry averages (Wu & Calic, 2022; Porter, 2021)
	Defends commission as fair platform compensation covering security, privacy, and innovation investments
	Antitrust scrutiny and legal challenges; question of whether this represents monopolistic pricing (Apple Inc., 2024d)

	Tax Optimisation
	International tax structures that minimise corporate tax obligations while remaining legally compliant (Zeng, Khan & Yu, 2022)
	Maintains compliance with all tax laws in jurisdictions where it operates
	Criticism for not aligning with stakeholder expectations of tax fairness, particularly given substantial cash reserves

	Supply Chain Labour Practices
	Cost management extends to supplier audits and labour standards enforcement; concerns persist regarding working hours and worker representation (Institute of Management Accountants, 2022)
	Supplier Responsibility programme publishes annual reports on working conditions (Apple Inc., 2024b)
	Ethical concerns persist regarding working conditions in contracted manufacturing facilities

	Planned Obsolescence vs. Sustainability
	Hardware refresh cycle and repair restrictions create tensions between profitability and environmental claims (Wang, 2025)
	Self-service repair programmes; extended software support for older devices; recycling programmes
	Critics argue design choices limiting repairability increase electronic waste

	Pricing Strategy Accessibility
	Premium pricing may exclude lower-income consumers from digital economy
	Certified refurbished programmes; trade-in options
	Debates continue regarding technology access as an essential service



Balanced Perspective on Apple's Ethical Approach
While Apple faces criticism across multiple ethical dimensions, the company has also demonstrated meaningful commitments:
· Environmental Leadership: Apple is one of the few technology companies committed to carbon neutrality across its entire supply chain by 2030 (Apple Inc., 2024a)
· Transparent Reporting: Comprehensive sustainability disclosures aligned with GRI, SASB, and TCFD frameworks demonstrate accountability (IFRS Foundation, 2024)
· Supplier Responsibility: Regular audits and public reporting on supply chain labour conditions reflect ongoing efforts to address worker welfare (Apple Inc., 2024b)
· Circular Economy Initiatives: Investment in recycled materials and self-service repair programmes represents progress toward reducing electronic waste (Wang, 2025)
· Financial Commitment: $4.7 billion in green bonds financing demonstrates capital allocation toward sustainability objectives (Apple Inc., 2024c)
6. Conclusion and Recommendations
[image: ]Recommendations Based on Management Accounting Principles
Implement Sustainability Cost Accounting (IFAC, 2023; Global Reporting Initiative, 2022)
Apple should formalise environmental cost accounting by tracking carbon emissions, water usage, and waste generation at the product level. Assigning monetary values to environmental impacts would enable more precise capital budgeting for green initiatives and support green bond reporting requirements.
Enhance Zero-Based Budgeting for Services (Zimmerman, 2022; Drury, 2024)
Given the strategic importance of Services, Apple should apply zero-based budgeting periodically to each service line (Apple TV+, Apple Music, Arcade). This would prevent complacent spending and ensure each service demonstrates clear value in customer retention or revenue contribution.
Expand Non-Financial KPI Reporting for Ecosystem Health (Kaplan & Atkinson, 2021; Chen, Wang & Nevo, 2022
Beyond installed devices, Apple should develop and track ecosystem engagement metrics—cross-device usage patterns, service attachment rates per device, and customer lifetime value—to more accurately forecast services revenue and guide R&D allocation.
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1. 10-Q Q2 2026, 03.28.2026

Inside Apple’s Financial Engine: A 2026 Snapshot

Amount (USD millions)	iPhone	Mac	iPad	Wearables, Home 	&	 Accessories	Services	Total Net Sales	Products	Services	Total Cost of Sales	Products	Services	Total Gross Margin	Research 	&	 Development 	Selling, General 	&	 Administrative (SG	&	A)	Operating Expenses	Operating Income	Income Before Tax	Provision for Income Taxes	Net Income	56994	8399	6914	7901	30976	111184	49179	7224	56403	31029	24684	54781	11419	7477	18896	35885	35833	6255	29578	


Financial KPIs Analysis

1. Gross Margin Percentage	Q2 FY2026	Q2 FY2025	YoY Change	0.49299999999999999	0.47099999999999997	2.200000000000002E-2	2. Services Revenue Usd Billion	Q2 FY2026	Q2 FY2025	YoY Change	30.975999999999999	26.645	4.3309999999999995	3. Operating Cash Flow (H1)	Q2 FY2026	Q2 FY2025	YoY Change	82.63	53.89	28.739999999999995	4. Earnings Per Share (EPS) - Diluted	Q2 FY2026	Q2 FY2025	YoY Change	2.0099999999999998	1.65	0.35999999999999988	5. Return on Equity (ROE)	Q2 FY2026	Q2 FY2025	YoY Change	1.1100000000000001	1.52	0	
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Gross Margin

Products and Services gross margin and gross marg n percentage for the three- and six-month periods ended March 28, 2026
and March 29, 2025, were as follows (dollars in millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Gross margin:
Products $ 31,029 $ 24,684 $ 77,294 $ 63,197
Services 23,752 20,183 46,718 39,945
Total gross margin $ 54,781 $ 44,867 $ 124,012 $ 103,142
Gross margin percentage:
Products 38.7% 35.9% 39.9% 37.9%
Services 76.7% 75.7% 76.6% 75.4%
Total gross margin percentage 49.3% 47.1% 48.6% 47.0%

Products Gross Margin

Products gross margin and gross margin percentage increased during the second quarter and first six months of 2026 compared
to the same periods in 2025 primarily due to a different mix of products and strength in foreign currencies relative to the U.S.
dollar, partially offset by higher costs.

Services Gross Margin

Services gross margin increased during the second quarter and first six months of 2026 compared to the same periods in 2025
primarily due to higher Services net sales and a different mix of services.

Services gross margin percentage increased during the second quarter and first six months of 2026 compared to the same
periods in 2025 primarily due to a different mix of services and strength in foreign currencies relative to the U.S. dollar, partially
offset by higher costs.

The Company’s future gross margins can be impacted by a variety of factors, as discussed in Part I, ltem 1A of the 2025 Form
10-K and Part Il, ltem 1A of this Form 10-Q, in each case under the heading “Risk Factors.” As a result, the Company believes,
in general, gross margins will be subject to volatility and downward pressure.
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Operating Expenses

Operating expenses for the three- and six-month per ods ended March 28, 2026 and March 29, 2025, were as follows (dollars in
millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 Change 2026 2025 Change

Research and development $ 11,419 $ 8,550 34 % $ 22,306 $ 16,818 33 %

Percentage of total net sales 10% 9% 9% 8%
Selling, general and administrative $ 7,477 $ 6,728 11% $ 14,969 $ 13,903 8 %

Percentage of total net sales 7% 7% 6% 6%
Total operating expenses $ 18,896 $ 15,278 24 % $ 37,275 $ 30,721 21 %

Percentage of total net sales 17% 16% 15% 14%

Research and Development

Research and development (“R&D”) expense increased during the second quarter and first six months of 2026 compared to the
same periods in 2025 primarily due to higher infrastructure-related costs and headcount-related expenses.

Selling, General and Administrative

Selling, general and administrative expense increased during the second quarter and first six months of 2026 compared to the
same periods in 2025 primarily due to higher headcount-related expenses, variable selling expenses and professional services.

Provision for Income Taxes

Provision for income taxes, effective tax rate and statutory federal income tax rate for the three- and six-month periods ended
March 28, 2026 and March 29, 2025, were as follows (dollars in millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Provision for income taxes $ 6,255 $ 4,530 $ 15,160 $ 10,784
Effective tax rate 17.5% 15.5% 17.5% 15.0%
Statutory federal income tax rate 21% 21% 21% 21%

The Company’s effective tax rate for the second quarter of 2026 was lower than the statutory federal income tax rate primarily
due to a lower effective tax rate on foreign earnings, the impact of the U.S. federal R&D credit, and a change in valuation
allowance, partially offset by state income taxes. The Company’s effective tax rate for the first six months of 2026 was lower than
the statutory federal income tax rate primarily due to a lower effective tax rate on foreign earnings, the impact of the U.S. federal
R&D credit, and tax benefits from share-based compensation, partially offset by state income taxes.

The Company’s effective tax rate for the second quarter of 2026 was higher compared to the second quarter of 2025 primarily
due to the impact of changes in unrecognized tax benefits, partially offset by a change in valuation allowance. The Company’s
effective tax rate for the first six months of 2026 was higher compared to the same period in 2025 primarily due to the impact of
changes in unrecognized tax benefits, the impact of foreign currency loss regulations issued by the U.S. Department of the
Treasury in December 2024, and the tax impact from foreign currency revaluations in the first quarter of 2025 related to the State
Aid Decision.
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Liquidity and Capital Resources

The Company believes its balances of cash, cash equ valents and marketable securities, along with cash generated by ongoing
operations and continued access to debt markets, will be sufficient to satisfy its cash requirements and capital return program
over the next 12 months and beyond.

The Company’s contractual cash requirements have not changed materially since the 2025 Form 10-K, except for manufacturing
purchase obligations, other purchase obligations, and deemed repatriation tax payable.

Manufacturing Purchase Obligations

The Company utilizes several outsourcing partners to manufacture subassemblies for the Company’s products and to perform
final assembly and testing of finished products. The Company also obtains individual components for its products from a wide
variety of individual suppliers. As of March 28, 2026, the Company had manufacturing purchase obligations of $44.6 billion, with
$43.9 billion payable within 12 months.

Other Purchase Obligations

The Company’s other purchase obligations primarily consist of noncancelable obligations related to supplier arrangements,
licensed intellectual property and content, distribution rights, and the acquisition of capital assets related to product
manufacturing. As of March 28, 2026, the Company had other purchase obligations of $30.4 billion, with $9.3 billion payable
within 12 months.

Deemed Repatriation Tax Payable

During the first six months of 2026, the Company paid the remaining $8.8 billion balance of the deemed repatriation tax payable
imposed by the U.S. Tax Cuts and Jobs Act of 2017.

Capital Return Program

In addition to its contractual cash requirements, the Company has an authorized share repurchase program, under which the
remaining availability was $63.8 billion as of March 28, 2026. On April 30, 2026, the Company announced the Board of Directors
had authorized an additional program to repurchase up to $100 billion of the Company’s common stock. The programs do not
obligate the Company to acquire a minimum amount of shares.

On April 30, 2026, the Company also announced the Board of Directors raised the Company’s quarterly cash dividend from
$0.26 to $0.27 per share, beginning with the dividend to be paid during the third quarter of 2026. The Company intends to
increase its dividend on an annual basis, subject to declaration by the Board of Directors.

During the second quarter of 2026, the Company repurchased $11.0 billion of its common stock and paid dividends and dividend
equivalents of $3.8 billion.

Recent Accounting Pronouncements

Internal-Use Software

In September 2025, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update (“ASU”) No.
2025-06, Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements to the
Accounting for Internal-Use Software (“ASU 2025-06"), which modernizes the accounting for internal-use software. ASU
2025-06 removes all references to software development stages and requires capitalization of software costs when management
has committed to the software project and it is probable the software will be completed and perform its intended use. ASU
2025-06 will be effective for the Company in its first quarter of 2029, and early adoption is permitted. The Company is currently
evaluating the timing and method of its adoption of ASU 2025-06.
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The Services segment remains strategically critical, delivering substantially higher
margins and consistent double-digit growth (Lee & Kim, 2024). Apple reports a
Services gross margin of 76.7%, reflecting the scalability of digital subscriptions
“Services gross margin percentage: 76.7%" (Apple Inc., 2026, p.15). This aligns with
research showing that platform-based digital services operate with low marginal cost
and high scalability (Chen & Xie, 2023)

The App Store remains the largest contributor, supported by Developer Program fees,
15-30% commissions, and Search Ads (Zhang, 2024). Apple's installed base reached
an all-time high across all major product categories, driving subscription growth across
iCloud+, Apple Music, Apple TV+ and Apple Arcade. The filing also notes: “iPhone net
sales increased due to higher net sales of Pro models” (Apple Inc., 2026, p.15)

Competitor Analysis — Samsung

Samsung remains Apple’s closest global competitor, particularly in smartphones and
consumer electronics. Samsung’s diversified product portfolio and vertical
integration—especially its leadership in OLED displays and semiconductor
manufacturing—provide cost advantages and supply-chain control (Park & Ryu,
2024). Research shows Samsung’s multi-segment strategy enables stable revenue
even when smartphone demand fluctuates (Kang, 2023). However, Apple maintains
stronger ecosystem lock-in and higher service-driven margins, giving it a profitability
edge despite Samsung's larger shipment volumes (IDC, 2025)
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Disaggregation of Income Statement Expenses

In November 2024, the FASB issued ASU No. 2024-03, Income Statement—Reporting Comprehensive Income —Expense
Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses (“ASU 2024-03”) and in January
2025, the FASB issued ASU No. 2025-01, Income Statement—Reporting Comprehensive Income—Expense Disaggregation
Disclosures (Subtopic 220-40): Clarifying the Effective Date, which clarified the effective date of ASU 2024-03. ASU 2024-03 will
require the Company to disclose the amounts of purchases of inventory, employee compensation, depreciation and intangible
asset amortization, as applicable, included in certain expense captions in the Consolidated Statements of Operations, as well as
qualitatively describe remaining amounts included in those captions. ASU 2024-03 will also require the Company to disclose both
the amount and the Company’s definition of selling expenses. The Company will adopt ASU 2024-03 in its fourth quarter of 2028
using a prospective transition method.

Income Taxes

In December 2023, the FASB issued ASU No. 2023-09, Income Taxes (Topic 740): Improvements to Income Tax Disclosures
(“ASU 2023-09”), which will require the Company to disclose specified additional information in its income tax rate reconciliation
and provide additional information for reconciling items that meet a quantitative threshold. ASU 2023-09 will also require the
Company to disaggregate its income taxes paid disclosure by federal, state and foreign taxes, with further disaggregation
required for significant individual jurisdictions. The Company will adopt ASU 2023-09 in its fourth quarter of 2026 using a
prospective transition method.

Critical Accounting Estimates

The preparation of financial statements and related disclosures in conformity with GAAP and the Company’s discussion and
analysis of its financial condition and operating results require the Company’s management to make judgments, assumptions
and estimates that affect the amounts reported. Note 1, “Summary of Significant Accounting Policies” of the Notes to Condensed
Consolidated Financial Statements in Part |, Item 1 of this Form 10-Q and in the Notes to Consolidated Financial Statements in
Part 11, ltem 8 of the 2025 Form 10-K describe the significant accounting policies and methods used in the preparation of the
Company’s condensed consolidated financial statements. There have been no material changes to the Company’s critical
accounting estimates since the 2025 Form 10-K.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

There have been no material changes to the Company’s market risk during the first six months of 2026. For a discussion of the
Company’s exposure to market risk, refer to the Company’s market risk disclosures set forth in Part Il, ltem 7A, “Quantitative and
Qualitative Disclosures About Market Risk” of the 2025 Form 10-K.

Item 4. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Based on an evaluation under the supervision and with the participation of the Company’s management, the Company’s principal
executive officer and principal financial officer have concluded that the Company’s disclosure controls and procedures as defined
in Rules 13a-15(e) and 15d-15(e) under the Exchange Act were effective as of March 28, 2026 to provide reasonable assurance
that information required to be disclosed by the Company in reports that it files or submits under the Exchange Act is
(i) recorded, processed, summarized and reported within the time periods specified in the SEC rules and forms and
(ii) accumulated and communicated to the Company’s management, including its principal executive officer and principal
financial officer, as appropriate to allow timely decisions regarding required disclosure.

Changes in Internal Control over Financial Reporting

There were no changes in the Company’s internal control over financial reporting during the second quarter of 2026, which were
identified in connection with management’s evaluation required by paragraph (d) of Rules 13a-15 and 15d-15 under the
Exchange Act, that have materially affected, or are reasonably likely to materially affect, the Company’s internal control over
financial reporting.
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PART Il — OTHER INFORMATION

Item 1. Legal Proceedings

Digital Markets Act Investigations

On March 25, 2024, the European Commission (“Commission”) announced that it had opened a formal noncompliance
investigation against the Company under Article 5(4) of the EU Digital Markets Act (“DMA”) (“Article 5(4) Investigation”). The
Article 5(4) Investigation relates to how developers may communicate and promote offers to end users for apps distributed
through the App Store, as well as how developers may conclude contracts with those end users. On June 24, 2024, the
Commission announced that it had opened an additional formal investigation against the Company regarding whether the
Company’s new contractual requirements for third-party app developers and app marketplaces may violate the DMA (“Article
6(4) Investigation”). On April 23, 2025, the Commission fined the Company €500 million in the Article 5(4) Investigation and
issued a cease and desist order requiring the Company to remove technical and commerecial restrictions that prevent developers
from steering users to alternative distribution channels outside the App Store. The Company has appealed the Commission’s
Article 5(4) decision. Also on April 23, 2025, the Commission issued preliminary findings in the Article 6(4) Investigation. If the
Commission makes a final determination in the Article 6(4) Investigation that there has been a violation, it can issue a cease and
desist order and may impose fines up to 10% of the Company’s annual worldwide net sales. The Commission may also seek to
impose additional fines if it deems that the Company has violated a cease and desist order. The Company believes that it
complies with the DMA and has continued to make changes to its compliance plan in response to feedback and engagement
with the Commission.

Department of Justice Lawsuit

On March 21, 2024, the U.S. Department of Justice (“DOJ”) and a number of state and district attorneys general filed a civil
antitrust lawsuit in the U.S. District Court for the District of New Jersey against the Company alleging monopolization or
attempted monopolization in the markets for “performance smartphones” and “smartphones” in violation of U.S. antitrust laws.
The DOJ is seeking equitable relief to redress the alleged anticompetitive behavior. In addition, various civil litigation matters
have been filed in state and federal courts in the U.S. alleging similar violations of U.S. antitrust laws and seeking monetary
damages and other nonmonetary relief. The Company believes it has substantial defenses and intends to vigorously defend
itself.

Epic Games

Epic Games, Inc. filed a lawsuit in the U.S. District Court for the Northern District of California (“California District Court”) against
the Company alleging violations of federal and state antitrust laws and California’s unfair competition law based upon the
Company’s operation of its App Store. The California District Court found that certain provisions of the Company’s App Review
Guidelines violate California’s unfair competition law and issued an injunction (the “2021 Injunction”) enjoining the Company from
prohibiting developers from including in their apps buttons, external links, or other calls to action that direct customers to
purchasing mechanisms other than the Company’s in-app purchase system. On April 30, 2025, the California District Court found
the Company to be in violation of the 2021 Injunction and enjoined the Company from imposing any commission or any fee on
purchases that consumers make outside an app; restricting, conditioning, limiting, or prohibiting how developers guide
consumers to purchases outside an app; or otherwise interfering with a consumer’s choice to proceed in or out of an app (the
“2025 Injunction”). The Company appealed the California District Court’s April 2025 decision to the U.S. Court of Appeals for the
Ninth Circuit (“Ninth Circuit Court”). On December 11, 2025, the Ninth Circuit Court issued an order upholding the 2025
Injunction in part and modifying certain aspects to allow the Company to require parity in size, form and placement between the
Company’s in-app purchase and any links for consumers to make purchases outside an app. The Ninth Circuit Court also held
that the Company can charge a commission on link-out purchases, and remanded to the California District Court to further
amend or modify the 2025 Injunction, consistent with the Ninth Circuit Court’s order.

Other Legal Proceedings

The Company is subject to other legal proceedings and claims that have not been fully resolved and that have arisen in the
ordinary course of business. The Company settled certain matters during the second quarter of 2026 that did not individually or
in the aggregate have a material impact on the Company’s financial condition or operating results. The outcome of litigation is
inherently uncertain. If one or more legal matters were resolved against the Company in a reporting period for amounts above
management’s expectations, the Company’s financial condition and operating results for that reporting period could be materially
adversely affected.
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Item 1A. Risk Factors

The Company’s business, reputation, results of operations, financial condition and stock price can be materially and adversely
affected by a number of factors, whether currently known or unknown, including those described in Part I, ltem 1A of the 2025
Form 10-K under the heading “Risk Factors.” Except as set forth below, there have been no material changes to the Company’s
risk factors since the 2025 Form 10-K.

The Company’s products and services may be affected from time to time by design and manufacturing defects that could
materially adversely affect the Company’s business and result in harm to the Company’s reputation.

The Company offers complex hardware and software products and services that can be affected by design and manufacturing
defects. Sophisticated operating system software and applications, such as those offered by the Company, often have issues
that can unexpectedly interfere with the intended operation of hardware or software products and services. Defects can also exist
in components and products the Company purchases from third parties. Component defects could make the Company’s
products unsafe and create a risk of environmental or property damage and personal injury. These risks may increase as the
Company’s products are introduced into specialized applications, including health. In addition, the Company’s service offerings
can have quality issues and from time to time experience outages, service slowdowns or errors. As a result, from time to time the
Company’s services have not performed as anticipated and may not meet user expectations. The Company’s products and
services may also be used in unintended ways, or in a manner that its users allege is harmful. The introduction of new and
complex technologies, such as artificial intelligence features, can increase these and other safety risks, including exposing users
to harmful, inaccurate or other negative content and experiences. The Company may not be able to detect and fix all issues and
defects in the hardware, software and services it offers, which can result in widespread technical and performance issues
affecting the Company’s products and services. Errors, bugs and vulnerabilities can be exploited by third parties, compromising
the safety and security of a user’s device. In addition, the Company can be exposed to product liability claims, recalls, product
replacements or modifications, write-offs of inventory, property, plant and equipment or intangible assets, and significant
warranty and other expenses, including litigation costs and regulatory fines. Quality problems can adversely affect the
experience for users of the Company’s products and services, and result in harm to the Company’s reputation, loss of
competitive advantage, poor market acceptance, reduced demand for products and services, delay in new product and service
introductions and lost sales.

Losses or unauthorized access to or releases of confidential information, including personal information, could subject
the Company to significant reputational, financial, legal and operational consequences.

The Company’s business requires it to use and store confidential information, including personal and sensitive health and
financial information with respect to the Company’s customers and employees. The Company devotes significant resources to
systems and data security, including through the use of encryption and other security measures intended to protect its systems
and data. But these measures cannot provide absolute security, and losses or unauthorized access to or releases of confidential
information occur and could materially adversely affect the Company’s business, reputation, results of operations, financial
condition and stock price.

The Company’s business also requires it to share confidential information with suppliers, service providers and other third
parties. The Company relies on global suppliers that are also exposed to cybersecurity, ransomware and other malicious attacks
that can disrupt business operations. Although the Company takes steps to secure confidential information that is provided to or
accessible by third parties working on the Company’s behalf, such measures are not always effective and losses or unauthorized
access to, or releases of, confidential information occur. Such incidents and other malicious attacks could materially adversely
affect the Company’s business, reputation, results of operations, financial condition and stock price.

The Company experiences malicious attacks and other attempts to gain unauthorized access to its systems on a regular basis.
These attacks target the confidentiality, integrity or availability of confidential information and may disrupt normal business
operations. Attacks can impair the Company’s ability to attract and retain customers for its products and services, affect its stock
price, damage commercial relationships, and expose the Company to litigation or government investigations, potentially resulting
in penalties, fines or judgments. Globally, attacks are expected to continue accelerating in frequency, scale and sophistication
with increasing use by actors of tools and techniques that are designed to circumvent controls, avoid detection, and remove or
obfuscate forensic evidence, all of which hinders the Company’s ability to identify, investigate and recover from incidents. In
addition, attacks against the Company and its customers can escalate during periods of geopolitical tensions or conflict.




image5.png
2.2 Cost Structures

Apple's cost structure separates variable costs—components, labour, logistics, and
App Store commissions—from fixed costs such as engineering salaries,
manufacturing infrastructure, IT systems, and advertising. The Form 10-Q highlights
fising variable costs due to supply-chain pressures: ‘increasing costs for components
including advanced semiconductors, storage (NAND) and memory (DRAM)” (Apple
Inc., 2026, p.13).

Fixed costs remain substantial. R&D reached $22.3 billion and SG&A $14.97 billion in
the first six months of FY2026. Apple states: “R&D expense increased... due to higher
infrastructure-related costs and headcount-related expenses” (Apple Inc., 2026, p.16).

Apple applies Activity-Based Costing to allocate indirect costs such as R8D, IT, and
advertising (Kaplan & Atkinson, 2021; Hansen & Mowen, 2022). Operating leverage
strengthens profitability as revenue grows faster than fixed costs (Lanen, Anderson &
Maher, 2022). Apple’s CVP-driven premium mix strategy is evident in its focus on
higher-priced Pro models, which improve margins and absorb fixed costs (Kim &
Mauborgne, 2023; Weygandt, Kimmel & Kieso, 2024)
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The rapid advancement and widespread dissemination of artificial intelligence technologies significantly increases the risks
associated with cyberattacks. For example, artificial intelligence technologies are being used to produce highly targeted phishing
campaigns, automate the discovery or exploitation of vulnerabilities, generate deepfake content designed to bypass
authentication protocols, and identify and exploit vulnerabilities at a highly accelerated pace. As increasingly sophisticated and
capable artificial intelligence models continue to become available, these risks are intensifying. Sophisticated and widespread
cyberattacks could pose substantial systemic risks, such as cascading failures across interconnected systems, and potential
disruptions to critical infrastructure and market stability. In addition, artificial intelligence technologies can themselves be
susceptible to security threats, and the development and deployment of artificial intelligence by the Company and its suppliers
may expose the Company to additional vulnerabilities and attacks.

Although malicious attacks perpetrated to gain access to confidential information, including personal information, affect many
companies across various industries, the Company is at a relatively greater risk of being targeted because of its high profile and
the value of the confidential information it creates, owns, manages, stores and processes.

As with all companies, the security the Company has implemented may not be sufficient for all eventualities and are vulnerable
to hacking, ransomware attacks, employee error, malfeasance, system error, faulty password management or other irregularities.
For example, third parties can fraudulently induce the Company’s or its suppliers’ and other third parties’ employees or
customers into disclosing usernames, passwords or other sensitive information, which can, in turn, be used for unauthorized
access to the Company’s or such suppliers’ or third parties’ systems and services. To help protect customers and the Company,
the Company deploys and makes available technologies like multifactor authentication, monitors its services and systems for
unusual activity and may freeze accounts under suspicious circumstances, which, among other things, can result in the delay or
loss of customer orders or impede customer access to the Company’s products and services.

While the Company maintains insurance coverage that is intended to address certain aspects of data security risks, such
insurance coverage may be insufficient to cover all losses or all types of claims that may arise.

The technology industry, including, in some instances, the Company, is subject to intense media, political and regulatory
scrutiny, which exposes the Company to increasing regulation, government investigations, legal actions and penalties.

From time to time, the Company has made changes to its business, including actions taken in response to litigation, competition,
market conditions and legal and regulatory requirements. The Company expects to make further business changes in the future.
For example, in the U.S., the Company has implemented changes to how developers communicate with consumers within apps
on the U.S. storefront of the iOS and iPadOS® App Store regarding alternative purchasing mechanisms. The Company is also
currently subject to a court order in the U.S. preventing it from imposing any commission or fee on certain purchases that
consumers make. The Ninth Circuit Court has instructed the California District Court to further amend or modify its injunction to
allow the Company to charge a commission. If the Company is ultimately unsuccessful in defending its commission structure or if
similar restrictions are imposed or expanded in other jurisdictions, and as a result the Company’s commission is narrowed or
eliminated, the Company’s business, results of operations, and financial condition could be materially and adversely affected.

Globally, several jurisdictions have adopted, or may in the future adopt, competition-related laws and regulations imposing wide-
ranging obligations on technology companies and significant limitations on businesses, including the Company. For example, the
Company has implemented changes to iOS, iPadOS, the App Store and Safari® in the EU as it seeks to comply with the DMA,
including new business terms and alternative fee structures for iOS and iPadOS apps, alternative methods of distribution for iOS
and iPadOS apps, alternative payment processing for apps across the Company’s operating systems, and additional tools and
application programming interfaces for developers. The Company has also continued to make changes to its compliance plan in
response to feedback and engagement with the Commission. Although the Company’s compliance plan is intended to address
the DMA’s obligations, it has been challenged by the Commission and may be challenged further by private litigants. The DMA
provides for significant fines and penalties for noncompliance. While the changes introduced by the Company in the EU are
intended to reduce new privacy and security risks that the DMA poses to EU users, many risks will remain. Changes to the
Company’s business in response to the DMA or other laws and regulations could materially adversely affect the Company’s
business, reputation, results of operations, financial condition and stock price.

The Company is also currently subject to antitrust investigations and litigation in various jurisdictions around the world, which can
result in legal proceedings and claims against the Company that could, individually or in the aggregate, have a material adverse
impact on the Company’s business, results of operations, financial condition and stock price. For example, the Company is
subject to civil antitrust lawsuits in the U.S. alleging monopolization or attempted monopolization in the markets for “performance
smartphones” and “smartphones” generally in violation of U.S. antitrust laws. In addition, the Company is the subject of
investigations in Europe and other jurisdictions relating to App Store terms and conditions. If such investigations or litigation are
resolved against the Company, the Company can be exposed to significant fines and may be required to make further changes
to its business practices, all of which could materially adversely affect the Company’s business, reputation, results of operations,
financial condition and stock price.
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Further, the Company has commercial relationships with other companies in the technology industry that are or may become
subject to investigations and litigation that, if resolved against those other companies, could materially adversely affect the
Company’s commercial relationships with those business partners and materially adversely affect the Company’s business,
results of operations, financial condition and stock price. For example, the Company earns revenue from licensing arrangements
with Google LLC (“Google”) and other companies to offer their search services on the Company’s platforms and applications,
and certain of these arrangements are currently subject to government investigations and legal proceedings. On August 5, 2024,
Google was found to have violated U.S. antitrust laws. In connection with this finding, on September 2, 2025, the U.S. District
Court for the District of Columbia (“D.C. District Court”) ordered certain remedies. The court’s order is subject to further
proceedings before the D.C. District Court, which may result in changes to the interpretation or application of the remedies
ordered by the court, as well as new or changed remedies being ordered. The court’s order was appealed by both the DOJ and
Google. A reversal of the order on appeal could result in imposition of certain remedies initially proposed by the DOJ, such as
those prohibiting Google from offering the Company commercial terms for search distribution. If implemented, these remedies
could materially adversely affect the Company’s ability to earn revenue from such licensing arrangements.

The Company’s business, results of operations, financial condition and stock price can be materially adversely affected,
individually or in the aggregate, by the outcomes of such investigations, litigation or changes to laws and regulations in the
future. Changes to the Company’s business practices to comply with new laws and regulations or in connection with legal
proceedings can negatively impact the reputation of the Company’s products for privacy and security. Such changes in business
practices can also otherwise adversely affect the experience for users of the Company’s products and services, and result in
harm to the Company’s reputation, loss of competitive advantage, poor market acceptance, reduced demand for products and
services, lost sales, and lower profit margins.

The Company’s business is subject to a variety of U.S. and international laws, rules, policies and other obligations
regarding the collection, use, protection and transfer of personal data.

The Company is subject to an increasing number of federal, state and international laws relating to the collection, use, retention,
protection and transfer of various types of personal data. In many cases, these laws apply not only to third-party transactions, but
also restrict transfers of personal data among the Company and its international subsidiaries. Several jurisdictions have passed
laws in this area, and additional jurisdictions are considering imposing additional restrictions or have laws that are pending. For
example, China has regulatory requirements relating to data processing and localization that govern the Company’s ability to
collect, use, and transfer data in China, and could limit the Company’s ability to transfer data outside of China. These laws
continue to develop and may be inconsistent from jurisdiction to jurisdiction. Complying with emerging and changing
requirements causes the Company to incur substantial costs and has required and may in the future require the Company to
change its business practices, including changes to the design of the Company’s products and services and limiting the
Company’s ability to offer a product, service or feature to customers. Such changes in business practices can also otherwise
adversely affect the experience for users of the Company’s products and services, and result in harm to the Company’s
reputation, loss of competitive advantage, poor market acceptance, reduced demand for products and services, lower revenue,
and lower profit margins. Noncompliance could result in suspension or revocation of business licenses, significant penalties and
legal liability.

The Company makes statements about its use and disclosure of personal data through its privacy policy, information provided on
its website, press statements and other privacy notices provided to customers. Any failure or perceived failure by the Company
to comply with these public statements or with federal, state or international privacy or data protection laws and regulations could
result in inquiries, proceedings and penalties from governmental entities or others. Such a failure or perceived failure could also
result in reputational impacts, ongoing audit requirements and significant legal liability. The risks of inadvertent disclosure of
personal data can increase with the introduction of new and complex technologies, such as artificial intelligence features, further
exacerbating such risks.

In addition to the risks generally relating to the collection, use, retention, protection and transfer of personal data, the Company is
also subject to specific obligations relating to the collection and processing of data associated with minors, as well as information
considered sensitive under applicable laws, such as health, biometric, financial and payment card data. Health, biometric,
financial and payment card data are subject to additional privacy, security and breach notification requirements, and the
Company is subject to audit by governmental authorities regarding the Company’s compliance with these obligations. If the
Company fails to adequately comply with these rules and requirements, the Company can be subject to litigation or government
investigations, can be liable for associated investigatory expenses, and can incur significant fees or fines.

The Company is also subject to new and changing laws, regulations and other legal obligations regarding online safety, including
enhanced protections for minors and mandatory age verification requirements. These obligations can increase regulatory risks
by requiring complex compliance measures and significant modifications to the Company’s products, services and operations,
and may lead to operational disruptions, heightened privacy and data security risks, increased costs and potential liability and
fines, all of which can have a material adverse impact on the Company’s business, financial condition, results of operations and
stock price.
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Issues related to artificial intelligence may result in reputational, competitive and financial harm to the Company,
regulatory action, legal liability, and other material adverse effects to the Company’s business, results of operations,
financial condition and stock price.

Artificial intelligence technologies are increasingly integrated into the Company’s products and services and its business and
operations. These technologies present emerging legal, regulatory, ethical and operational risks that could materially adversely
affect the Company’s business, results of operations and financial condition.

For example, the Company’s artificial intelligence efforts may give rise to risks related to: competition and strategy; recouping
costs and returns on investments; product liability; intellectual property infringement; data privacy; cybersecurity; sanctions and
export controls; exposing users to harmful, inaccurate or other negative content or experiences; bias and discrimination; and
online safety and protection of minors; among other issues. While the Company is committed to developing and deploying
artificial intelligence responsibly, the Company may be unsuccessful in identifying or resolving all potential issues and failures
before they arise. As a result, the Company could be exposed to reputational and competitive harm, regulatory action, legal
liability, and other material adverse effects to its business, results of operations, financial condition and stock price.

The Company'’s net sales and gross margins are subject to volatility and downward pressure due to a variety of factors.

The Company’s gross margins vary significantly across its products, services, geographic segments and distribution channels
and can change over time. The Company’s net sales and gross margins are subject to volatility and downward pressure due to a
variety of factors, including: industry-wide supply constraints and increasing costs for components such as advanced
semiconductors, storage (NAND) and memory (DRAM); product pricing pressures and product pricing actions that the Company
may take in response to such pressures; increased competition; the Company’s ability to effectively stimulate demand for certain
of its products and services; compressed product life cycles; supply shortages; potential increases in the cost of outside
manufacturing services, and developing, acquiring and delivering content for the Company’s services; the Company’s ability to
manage product quality and warranty costs effectively; shifts in the mix of products and services, or in the geographic, currency
or channel mix, including to the extent that regulatory changes require the Company to modify its product and service offerings;
fluctuations in foreign exchange rates; inflation and other macroeconomic pressures; the imposition of new or increased tariffs
and other trade restrictions, their overall magnitude and duration, and retaliatory actions in response; and the introduction of new
products or services, including new products or services with lower profit margins. These and other factors could have a
materially adverse impact on the Company’s results of operations, financial condition and stock price. Further, the Company
generates a significant portion of its net sales from a single product category and a decline in demand for that product could
significantly impact net sales and gross margins.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

Purchases of Equity Securities by the Issuer and Affiliated Purchasers

Share repurchase activity during the three months ended March 28, 2026, was as follows (in millions, except number of shares,
which are reflected in thousands, and per-share amounts):

Total Number

of Shares Approximate
Purchased as Dollar Value of
Average Part of Publicly Shares That May
Total Number Price Announced Yet Be Purchased
of Shares Paid Per Plans or Under the Plans
Periods Purchased Share Programs or Programs ()
December 28, 2025 to January 31, 2026:
Open market and privately negotiated purchases 41,032 $ 259.26 41,032
February 1, 2026 to February 28, 2026:
Open market and privately negotiated purchases 1,395 $ 265.20 1,395
March 1, 2026 to March 28, 2026:
Open market and privately negotiated purchases — $ — —
Total 42,427 $ 63,771

(1) On May 1, 2025, the Company announced a program to repurchase up to $100 billion of the Company’s common stock. As
of March 28, 2026, $36.2 billion of the May 2025 program had been utilized. On April 30, 2026, the Company announced the
Board of Directors had authorized an additional program to repurchase up to $100 billion of the Company’s common stock.
The programs do not obligate the Company to acquire a minimum amount of shares. Under the programs, shares may be
repurchased in privately negotiated or open market transactions, including under plans complying with Rule 10b5-1 under
the Exchange Act.
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Item 3. Defaults Upon Senior Securities

None.

Item 4. Mine Safety Disclosures

Not applicable.

Item 5. Other Information

Insider Trading Arrangements

On February 6, 2026, Ben Borders, the Company’s Principal Accounting Officer, entered into a trading plan intended to satisfy
the affirmative defense condition of Rule 10b5-1(c) under the Exchange Act. The plan provides for the sale, subject to certain
price limits, of up to 898 shares of common stock, as well as shares vesting between April 15, 2026 and December 15, 2026,
pursuant to certain equity awards granted to Mr. Borders, excluding any shares withheld by the Company to satisfy income tax
withholding and remittance obligations. Mr. Borders’ plan will expire on December 31, 2026, subject to early termination in
accordance with the terms of the plan.

Item 6. Exhibits

Incorporated by Reference

Filing Date/
Exhibit Period End
Number Exhibit Description Form Exhibit Date
10.1* Apple Inc. Non-Employee Director Stock Plan, as Amended and Restated, 8-K 10.1 2/24/26
effective as of February 24, 2026.
10.2* Form of Restricted Stock Unit Award Agreement under Non-Employee Director 8-K 10.2 2/24/26
Stock Plan, effective as of February 24, 2026.
31.1* Rule 13a-14(a) / 15d-14(a) Certification of Chief Executive Officer.
31.2* Rule 13a-14(a) / 15d-14(a) Certification of Chief Financial Officer.
32.1*** Section 1350 Certifications of Chief Executive Officer and Chief Financial Officer.
101* Inline XBRL Document Set for the condensed consolidated financial statements

and accompanying notes in Part I, Item 1, “Financial Statements” of this
Quarterly Report on Form 10-Q.

104** Inline XBRL for the cover page of this Quarterly Report on Form 10-Q, included in
the Exhibit 101 Inline XBRL Document Set.

* Indicates management contract or compensatory plan or arrangement.
**  Filed herewith.

*kk

Furnished herewith.
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on

its behalf by the undersigned thereunto duly authorized.

Date: May 1, 2026 Apple Inc.

By:

/s/ Kevan Parekh

Kevan Parekh

Senior Vice President,
Chief Financial Officer
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I, Timothy D. Cook, certify that:

1. | have reviewed this quarterly report on Form 10-Q of Apple Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the Registrant as of, and for, the periods
presented in this report;

4. The Registrant’s other certifying officer(s) and | are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the Registrant and have:

(@)

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be
designed under our supervision, to ensure that material information relating to the Registrant, including its
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in
which this report is being prepared,;

Designed such internal control over financial reporting, or caused such internal control over financial reporting
to be designed under our supervision, to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles;

Evaluated the effectiveness of the Registrant’s disclosure controls and procedures and presented in this report
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period
covered by this report based on such evaluation; and

Disclosed in this report any change in the Registrant’s internal control over financial reporting that occurred
during the Registrant’s most recent fiscal quarter (the Registrant’s fourth fiscal quarter in the case of an annual
report) that has materially affected, or is reasonably likely to materially affect, the Registrant’s internal control
over financial reporting; and

5. The Registrant’s other certifying officer(s) and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the Registrant’s auditors and the audit committee of the Registrant’s board of directors (or persons
performing the equivalent functions):

(@)

(b)

All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the Registrant’s ability to record, process, summarize
and report financial information; and

Any fraud, whether or not material, that involves management or other employees who have a significant role
in the Registrant’s internal control over financial reporting.

Date: May 1, 2026
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I, Kevan Parekh, certify that:

1.

2.

5.

| have reviewed this quarterly report on Form 10-Q of Apple Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the Registrant as of, and for, the periods
presented in this report;

The Registrant’s other certifying officer(s) and | are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the Registrant and have:

(@)

Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be
designed under our supervision, to ensure that material information relating to the Registrant, including its
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in
which this report is being prepared;

Designed such internal control over financial reporting, or caused such internal control over financial reporting
to be designed under our supervision, to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles;

Evaluated the effectiveness of the Registrant’s disclosure controls and procedures and presented in this report
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period
covered by this report based on such evaluation; and

Disclosed in this report any change in the Registrant’s internal control over financial reporting that occurred
during the Registrant’s most recent fiscal quarter (the Registrant’s fourth fiscal quarter in the case of an annual
report) that has materially affected, or is reasonably likely to materially affect, the Registrant’s internal control
over financial reporting; and

The Registrant’s other certifying officer(s) and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the Registrant’s auditors and the audit committee of the Registrant’s board of directors (or persons
performing the equivalent functions):

(@)

(b)

All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the Registrant’s ability to record, process, summarize
and report financial information; and

Any fraud, whether or not material, that involves management or other employees who have a significant role
in the Registrant’s internal control over financial reporting.

Date: May 1, 2026
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In contrast, Apple adopts incremental budgeting for stable, long-term expenditure
categories such as corporate infrastructure, depreciation, and administrative
functions. Selling, General and Administrative (SG&A) expenses increased from $13.9
billion to $14.97 billion in the first six months of FY2026—an 8% rise (Apple Inc., 2026,
p.16). These predictable increases align with incremental budgeting, where prior-year
baselines are adjusted for inflation, headcount, and strategic priorities (Horngren &
Datar, 2023). Apple will continue using incremental budgets for administrative and
compliance-related functions because these costs change gradually and are easier to
forecast|

Aciitical budgeting area is Research and Development (R&D). R&D expenditure rose
sharply from $16.8 billion to $22.3 billion YoY—a 33% increase (Apple Inc., 2026,
p.16). The filing states: *R&D expense increased.... due to higher infrastructure-related
costs and headcount-related expenses® (Apple Inc., 2026, p.16). This demonstrates
that Apple uses a flexible R&D budget, not a fixed one. R&D spending responds to
emerging technologies such as Apple Silicon, Al, Vision Pro, and advanced software
development. Academic literature supports flexible budgeting for innovation-driven
firms, where investment must adapt to technological uncertainty (Kaplan & Atkinson,
2021). Apple will continue using flexible budgeting for R&D because innovation cycles
and technological breakthroughs cannot be forecast using fixed budgets.

Capital expenditure also reflects Apple’s forward-looking budgeting. Property, plant
and equipment increased from $49.8 billion to $50.1 billion (Apple Inc., 2026, p.9),
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CERTIFICATIONS OF CHIEF EXECUTIVE OF ICER AND CHIEF FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Timothy D. Cook, certify, as of the date hereof, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002, that the Quarterly Report of Apple Inc. on Form 10-Q for the period ended March 28, 2026 fully
complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934 and that information contained
in such Form 10-Q fairly presents in all material respects the financial condition and results of operations of Apple Inc. at the
dates and for the periods indicated.

Date: May 1, 2026
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By: /s/ Timothy D. Cook
Timothy D. Cook
Chief Executive Officer

I, Kevan Parekh, certify, as of the date hereof, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002, that the Quarterly Report of Apple Inc. on Form 10-Q for the period ended March 28, 2026 fully
complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934 and that information contained
in such Form 10-Q fairly presents in all material respects the financial condition and results of operations of Apple Inc. at the
dates and for the periods indicated.

Date: May 1, 2026
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By: /s/ Kevan Parekh
Kevan Parekh

Senior Vice President,
Chief Financial Officer

A signed original of this written statement required by Section 906 has been provided to Apple Inc. and will be retained by Apple
Inc. and furnished to the Securities and Exchange Commission or its staff upon request.
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Role of Budgeting in Operations

Budgeting is fundamental to Apple's financial planning, enabling the company to
allocate resources efficiently, manage cost behaviour, and support long-term strategic
growth. Apple applies different budgeting methods for different expense categories,
reflecting the complexity of its global operations.

Apple uses a flexible budgeting approach for operational areas where costs vary with
production activity—such as logistics, component procurement, and labour. These
costs fluctuate with global demand and supply-chain conditions. The Form 10-Q
confirms rising variable costs due to supply-chain pressures, including ‘increasing
costs for components including advanced semiconductors, storage (NAND) and
memory (DRAM)” (Apple Inc., 2026, p.13). Flexible budgeting allows Apple to adjust
spending dynamically as component prices and production volumes change (Drury,
2024). In future years, Apple is expected to continue using flexible budgets for variable
costs because semiconductor volatilty, global logistics disruptions, and labour market
changes remain unpredictable:




image8.png
indicating ongoing investment in manufacturing automation, data centres, and
hardware engineering facilties. Intangible assets rose from $11.1 billion to $21.3
billion, driven by software development and intellectual property acquisition—
consistent with technology-advancing content strategies (Hansen & Mowen, 2022).
These categories typically use project-based capital budgets, which Apple will
continue applying for future infrastructure and technology investments.

Overall, Apple’s budgeting framework combines flexible budgets for innovation,
logistics, and variable costs with incremental budgets for stable administrative
functions and project-based budgets for capital expenditure. This hybrid approach
enables Apple to manage volatiity while sustaining long-term strategic growth.
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Three M/E

Three M/E March Six MIE [Six M/E March
Category March 2026 2025 Change (%) |March 2026 2025 Change (%)
Research and Development 11,419 8,550 33.56% 22,306 16,818 3263%
Selling, General and Administrative TATT 6,728 11.13% 14,969 13,903 761%
Total Operating Expenses 18,896 15,278 23.68% 37,275 30,721 2133%
Provision forIncome Taxes 6,255 4,530 38.08% 15,160 10,784 40.58%
Effective Tax Rate 175% 155% 175% 15.0% —
‘Statutory Federal Income Tax Rate 21% 21% 21% 21% —





image10.png
Apple Inc Budeget analysis
100%
0%

25,000

0%
70%
0%
50%

0%
30%
20%
0%
0%

SixME March, Three ME March.
SixME March, Three ME March. Change (%)





image11.png
Apple's internal strategic decisions in 2026 demonstrate a clear emphasis on
innovation, supply-chain diversification, and operational efficiency. The Q2 2026
Form 10-Q shows a substantial increase in Research and Development (R&D)
expenditure, rising from $16.8 billion to $22.3 billion year-on-year, a 33% increase.
Apple attributes this rise to “higher infrastructure-related costs and
headcount-related expenses,” confiming intensified investment in_ advanced
technologies such as Apple Intelligence, 2-nanometer chip development, and
Aldriven software ecosystems.

Fixed-asset expansion is also evident. Property, Plant and Equipment increased
from $49.8 billion to $50.1 billion, reflecting ongoing investment in manufacturing
automation and U.S.-based facilities. Intangible assets nearly doubled from
$11.1bilion to $21.3billion, signalling accelerated development of software,
internal-use systems, and intellectual property essential for Apple's Al and
semiconductor roadmap.

Labour diversification aligns with Apple’s global restructuring. SG&A increased from
$13.9billion to $14.97 billion, driven by higher headcount-related expenses and
professional services. Apple’s strategic shift of production from China toward India
and Vietnam is consistent with the 10-Q's segment data showing stronger
performance in Rest of Asia Pacific (net sales up 25%) and Greater China (up 28%)
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Apple’s financial performance is shaped by global macroeconomic conditions
including inflation, interest rates, geopolitical tensions, and supply-chain disruptions.
The Q2 2026 Form 10-Q confirms that inflation and rising component prices have
increased operational costs, particularly for semiconductors, NAND, and DRAM,
contributing to higher cost of sales (Products cost increased from $44.0 billion to
$49.2 billion) (Apple Inc., 2026).

Geopolitical tensions have intensified cost pressures across Apple’s global supply
chain. The Russia-Ukraine conflict has disrupted European logistics corridors,
increased energy prices, and contributed to global semiconductor shortages
(Kobayashi, 2024). Academic studies show that the war caused significant volatiity in
commodity markets, especially nickel, palladium, and neon gas materials essential for
chip manufacturing (Guriev & ltskhoki, 2023). Apple’s 10-Q reflects these pressures,
noting that supply constraints and component pricing imbalances “may materially |
adversely affect demand... and negatively impact revenue, costs, gross margin,
results of operations and financial condition” (Apple Inc., 2026).

Historical geopolitical instabilty also shapes Apple’s long-term risk environment. The
Iraq War created sustained volatilty in Middle Eastern oil markets, influencing global
fuel prices and transportation costs (Bilgin & Karabulut, 2022). Rising fuel prices
continue to affect Apple’s logistics and freight expenses, with the 10-Q showing
significant movements in inventories (-$1.08 billion) and accounts payable (—
$12.3 billion), indicating ongoing supply-chain adjustments and higher transportation
costs (Apple Inc., 2026)
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Fiscal policy also influences Apple's cost structure. Changes introduced under the
Trump administration—including corporate tax reductions from 35% to 21%—initially
improved U.S. multinational liquidity and investment capacity (Hanlon et al., 2020).
Although Apple’s statutory federal tax rate remains 21%, its effective tax rate fluctuates
due to global operations, with the 10-Q reporting 17.5% for the six-month period (Apple
Inc., 2026). Academic evidence shows that post-2017 tax reforms encouraged
repatriation of overseas eamings, enabling firms like Apple to expand U.S. capital
investment (Dharmapala, 2020).

Sustainability pressures also shape Apple's macroeconomic environment. The global
transition toward electric vehicles (EVs) and renewable energy increases demand for
lithium, cobalt, and rare earth metals—materials Apple relies on for batteries and
devices. Research shows that EV-driven mineral demand has raised input costs for
electronics manufacturers (IEA, 2024). Apple’s sustainability commitments, including |
carbon-neutral product goals by 2030, require ongoing investment in renewable
energy, recycled materials, and green logistics, further influencing cost structures
(Apple Inc., 2026).

Despite these extemal pressures, Apple demonstrates resilience. Net income
increased from $24.8 billion to $29.6 billion, supported by strong iPhone and Services
performance. This resilience reflects Apple’s long-term strategic vision established
under Steve Jobs, emphasising simplicity, operational efficiency, and sustainability
principles that continue to shape Apple’s cost structure, product strategy, and
competitive advantage in a volatile macroeconomic environment
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Foreign exchange volatility further impacts Apple’s financial resuits. The 10-Q
reports a foreign currency translation loss of $92 million, demonstrating exposure
to currency fluctuations across major markets. Segment data confirms FX impacts:
Europe and Greater China benefited from stronger local currencies, while Japan
experienced unfavourable yen depreciation (Apple Inc., 2026). Research shows
that multinational firms face reduced margins during periods of FX instability,
particularly when operating across Asia and Europe (Amin, 2023; Gong, 2024),
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| KPI |_Fv2026 Q2 FY2025 | YoY Change |
1. Gross Margin
Percontage 49.30% 47.10% e
2 Services
Revenue Usd
Billion $30.98 $26.65 $4.33
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Strategic Shift to Services: Recognising that Services generate substantially
higher margins than hardware, Apple has deliberately expanded services offerings.
The milestone where Services became a major profit contributor directly resulted
from margin-based resource allocation (Apple Inc., 2024b; Zeng, Khan & Yu, 2022).

Premium Pricing Strategy: Apple’s decision to raise iPhone average selling
prices while introducing premium variants was validated by CVP analysis showing
inelastic demand among high-value segments. This strategy has driven gross margin
expansion despite component cost increases (Kim & Mauborgne, 2023; Weygandt,
Kimmel & Kieso, 2024).

Apple TV+ as Customer Retention Tool: Despite operating at a loss, Apple
continues investing in original content. Management accounting data shows that TV+
subscribers exhibit significantly lower churn rates for the Apple ecosystem, and the
service functions as an acquisition channel for Apple One bundles (Yoffie & Baldwin,
2022; Markman, 2026).

Supply Chain Diversification: Following pandemic and tariff disruptions, Apple
used variance analysis to quantify supply chain risk exposure, leading to strategic
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Apple Inc. demonstrates sophisticated application of management accounting
principles across cost analysis, budgeting, and performance measurement. The
company's strategic pivot from hardware to services, validated by comparative
margin analysis, has driven record profitability with gross margins reaching 46.9%
in fiscal 2025 (Apple Inc., 2025). Operating expense growth in recent quarters
reflects deliberate investments in Al and content production, balanced against
robust revenue expansion (Markman, 2026). Five KPIs gross margin, services
growth, operating cash flow, installed device base, and customer satisfaction guide
management decisions from pricing to capital allocation (Nasdag, 2026; Stock
Analysis, 2025). Sustainability iniiatives including green bonds and recycled
materials generate measurable cost savings (Apple Inc., 2024c), while ethical
tensions around App Store commissions and planned obsolescence remain
unresolved (Wu & Calic, 2022)
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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-Q

(Mark One)
QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the quarterly period ended March 28, 2026

or
[ TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the transition period from to

Commission File Number: 001-36743

’

Apple Inc.

(Exact name of Registrant as specified in its charter)

California 94-2404110

(State or other jurisdiction (I.R.S. Employer Identification No.)
of incorporation or organization)

One Apple Park Way
Cupertino, California 95014

(Address of principal executive offices) (Zip Code)

(408) 996-1010
(Registrant’s telephone number, including area code)

Securities registered pursuant to Section 12(b) of the Act:

Trading
Title of each class symbol(s) Name of each exchange on which registered
Common Stock, $0.00001 par value per share AAPL The Nasdaq Stock Market LLC
1.625% Notes due 2026 —_ The Nasdaq Stock Market LLC
2.000% Notes due 2027 —_ The Nasdaq Stock Market LLC
1.375% Notes due 2029 —_ The Nasdaq Stock Market LLC
3.050% Notes due 2029 —_ The Nasdaq Stock Market LLC
0.500% Notes due 2031 —_ The Nasdaq Stock Market LLC
3.600% Notes due 2042 —_ The Nasdaq Stock Market LLC

Indicate by check mark whether the Registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the Registrant was required to file such reports), and (2) has been

subject to such filing requirements for the past 90 days.
Yes X No [

Indicate by check mark whether the Registrant has submitted electronically every Interactive Data File required to be submitted pursuant to Rule
405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the Registrant was required to

submit such files).
Yes X No [
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Indicate by check mark whether the Registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting
company, or an emerging growth company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting company,” and
“emerging growth company” in Rule 12b-2 of the Exchange Act.

» o«

Large accelerated filer [x] Accelerated filer O
Non-accelerated filer O Smaller reporting company O
Emerging growth company O

If an emerging growth company, indicate by check mark if the Registrant has elected not to use the extended transition period for complying with
any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. O

Indicate by check mark whether the Registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).
Yes [ No [¥

14,687,356,000 shares of common stock were issued and outstanding as of April 17, 2026.
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Apple Inc.

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS (Unaudited)
(In millions, except number of shares, which are reflected in thousands, and per-share amounts)

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Net sales:
Products $ 80,208 $ 68,714 $ 193951 $ 166,674
Services 30,976 26,645 60,989 52,985
Total net sales 111,184 95,359 254,940 219,659
Cost of sales:
Products 49,179 44,030 116,657 103,477
Services 7,224 6,462 14,271 13,040
Total cost of sales 56,403 50,492 130,928 116,517
Gross margin 54,781 44,867 124,012 103,142
Operating expenses:
Research and development 11,419 8,550 22,306 16,818
Selling, general and administrative 7,477 6,728 14,969 13,903
Total operating expenses 18,896 15,278 37,275 30,721
Operating income 35,885 29,589 86,737 72,421
Other income/(expense), net (52) (279) 98 (527)
Income before provision for income taxes 35,833 29,310 86,835 71,894
Provision for income taxes 6,255 4,530 15,160 10,784
Net income $ 29,578 $ 24,780 $ 71,675 $ 61,110
Earnings per share:
Basic $ 202 $ 165 $ 487 $ 4.06
Diluted $ 2.01 $ 165 §$ 485 $ 4.05
Shares used in computing earnings per share:
Basic 14,673,278 14,994,082 14,710,718 15,037,903
Diluted 14,725,873 15,056,133 14,768,115 15,103,499

See accompanying Notes to Condensed Consolidated Financial Statements.
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CONDENSED SOLIDATED TATEMENTS OF COMPREHENSIVE INCOME (Unaudited)

(In millions)
Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Net income $ 29,578 $ 24,780 $ 71,675 $ 61,110
Other comprehensive income/(loss):
Change in foreign currency translation, net of tax 67 90 (92) (535)
Change in unrealized gains/losses on derivative
instruments, net of tax:
Change in fair value of derivative instruments 162 (318) 373 1,333
Adjustment for net (gains)/losses realized and included
in net income 44 (628) 281 156
Total change in unrealized gains/losses on
derivative instruments 206 (946) 654 1,489
Change in unrealized gains/losses on marketable debt
securities, net of tax:
Change in fair value of marketable debt securities (808) 1,097 (384) (550)
Adjustment for net (gains)/losses realized and included
in net income 14 185 18 405
Total change in unrealized gains/losses on
marketable debt securities (794) 1,282 (366) (145)
Total other comprehensive income/(loss) (521) 426 196 809
Total comprehensive income $ 29,057 $ 25,206 $ 71,871 $ 61,919

See accompanying Notes to Condensed Consolidated Financial Statements.
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DENSED CON OLIDATED BALANCE SHEETS (Unaudited)
(In millions, except number of shares, which are reflected in thousands, and par value)

March 28, September 27,
2026 2025
ASSETS:
Current assets:
Cash and cash equivalents $ 45572 $ 35,934
Marketable securities 22,935 18,763
Accounts receivable, net 30,339 39,777
Vendor non-trade receivables 23,172 33,180
Inventories 6,747 5,718
Other current assets 15,349 14,585
Total current assets 144,114 147,957
Non-current assets:
Marketable securities 78,088 77,723
Property, plant and equipment, net 50,116 49,834
Intangible assets, net 21,334 11,093
Other non-current assets 77,430 72,634
Total non-current assets 226,968 211,284
Total assets $ 371,082 $ 359,241
LIABILITIES AND SHAREHOLDERS’ EQUITY:
Current liabilities:
Accounts payable $ 57,349 $ 69,860
Other current liabilities 57,654 66,387
Deferred revenue 9,331 9,055
Commercial paper 1,997 7,979
Term debt 8,310 12,350
Total current liabilities 134,641 165,631
Non-current liabilities:
Term debt 74,404 78,328
Other non-current liabilities 55,546 41,549
Total non-current liabilities 129,950 119,877
Total liabilities 264,591 285,508
Commitments and contingencies
Shareholders’ equity:
Common stock and additional paid-in capital, $0.00001 par value: 50,400,000 shares
authorized; 14,667,688 and 14,773,260 shares issued and outstanding, respectively 99,507 93,568
Retained earnings/(Accumulated deficit) 12,359 (14,264)
Accumulated other comprehensive loss (5,375) (5,571)
Total shareholders’ equity 106,491 73,733
Total liabilities and shareholders’ equity $ 371,082 $ 359,241

See accompanying Notes to Condensed Consolidated Financial Statements.
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CONDENSED SOLIDATED TATEMENTS OF SHAREHOLDERS’ EQUITY (Unaudited)
(In millions, except per-share amounts)

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Total shareholders’ equity, beginning balances $ 88,190 $ 66,758 $ 73,733 $ 56,950
Common stock and additional paid-in capital:

Beginning balances 95,221 84,768 93,568 83,276
Common stock issued 878 825 878 825
Common stock withheld related to net share settlement

of equity awards (250) (206) (2,308) (2,097)
Share-based compensation 3,658 3,324 7,369 6,707
Ending balances 99,507 88,711 99,507 88,711
Retained earnings/(Accumulated deficit):

Beginning balances (2,177) (11,221) (14,264) (19,154)
Net income 29,578 24,780 71,675 61,110
Dividends and dividend equivalents declared (3,855) (3,794) (7,735) (7,613)
Common stock withheld related to net share settlement

of equity awards (88) (85) (1,024) (1,187)

Common stock repurchased (11,099) (25,232) (36,293) (48,708)

Ending balances 12,359 (15,552) 12,359 (15,552)
Accumulated other comprehensive loss:

Beginning balances (4,854) (6,789) (5,571) (7,172)
Other comprehensive income/(loss) (521) 426 196 809

Ending balances (5,375) (6,363) (5,375) (6,363)

Total shareholders’ equity, ending balances $ 106,491 $ 66,796 $ 106,491 $ 66,796
Dividends and dividend equivalents declared per share or RSU § 026 $ 025 $ 052 $ 0.50

See accompanying Notes to Condensed Consolidated Financial Statements.
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Six Months Ended

March 28, March 29,
2026 2025
Cash, cash equivalents, and restricted cash and cash equivalents, beginning balances $ 35934 $ 29,943

Operating activities:
Net income 71,675 61,110
Adjustments to reconcile net income to cash generated by operating activities:

Depreciation and amortization 6,653 5,741
Share-based compensation expense 7,122 6,512
Other (1,717) (2,217)
Changes in operating assets and liabilities:
Accounts receivable, net 9,295 7,266
Vendor non-trade receivables 10,008 9,171
Inventories (1,084) 858
Other current and non-current assets (14,329) (4,371)
Accounts payable (12,297) (14,604)
Other current and non-current liabilities 7,301 (15,579)
Cash generated by operating activities 82,627 53,887

Investing activities:

Purchases of marketable securities (32,432) (12,442)
Proceeds from maturities of marketable securities 18,691 26,587
Proceeds from sales of marketable securities 8,615 5,210
Payments for acquisition of property, plant and equipment (4,344) (6,011)
Other (1,584) (635)

Cash generated by/(used in) investing activities (11,054) 12,709

Financing activities:

Payments for taxes related to net share settlement of equity awards (8,252) (3,205)
Payments for dividends and dividend equivalents (7,743) (7,614)
Repurchases of common stock (36,989) (49,504)
Repayments of term debt (7,914) (4,009)
Repayments of commercial paper, net (5,911) (3,968)
Other (126) (77)
Cash used in financing activities (61,935) (68,377)
Increase/(Decrease) in cash, cash equivalents, and restricted cash and cash equivalents 9,638 (1,781)
Cash, cash equivalents, and restricted cash and cash equivalents, ending balances $ 45572 $ 28,162
Supplemental cash flow disclosure:
Cash paid for income taxes, net $ 20,397 $ 31,683

See accompanying Notes to Condensed Consolidated Financial Statements.
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Notes to Condensed Consolidated Financial Statements (Unaudited)

Note 1 — Summary of Significant Accounting Policies

Basis of Presentation and Preparation

The condensed consolidated financial statements include the accounts of Apple Inc. and its wholly owned subsidiaries
(collectively “Apple” or the “Company”). In the opinion of the Company’s management, the condensed consolidated financial
statements reflect all adjustments, which are normal and recurring in nature, necessary for fair financial statement presentation.
The preparation of these condensed consolidated financial statements and accompanying notes in conformity with U.S. generally
accepted accounting principles (“GAAP”) requires the use of management estimates. Certain prior period amounts in the
condensed consolidated financial statements and accompanying notes have been reclassified to conform to the current period’s
presentation. These condensed consolidated financial statements and accompanying notes should be read in conjunction with
the Company’s annual consolidated financial statements and accompanying notes included in its Annual Report on Form 10-K
for the fiscal year ended September 27, 2025 (the “2025 Form 10-K”).

The Company’s fiscal year is the 52- or 53-week period that ends on the last Saturday of September. An additional week is
included in the first fiscal quarter every five or six years to realign the Company’s fiscal quarters with calendar quarters. The
Company’s fiscal years 2026 and 2025 span 52 weeks each. Unless otherwise stated, references to particular years, quarters,
months and periods refer to the Company’s fiscal years ended in September and the associated quarters, months and periods of
those fiscal years.

Note 2 — Revenue

The following table shows disaggregated net sales, as well as the portion of total net sales that was previously deferred, for the
three- and six-month periods ended March 28, 2026 and March 29, 2025 (in millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
iPhone® $ 56,994 §$ 46,841 $§ 142263 $ 115979
Mac® 8,399 7,949 16,785 16,936
iPad® 6,914 6,402 15,509 14,490
Wearables, Home and Accessories 7,901 7,522 19,394 19,269
Services 30,976 26,645 60,989 52,985
Total net sales $ 111,184 $ 95359 $§ 254,940 $ 219,659
Portion of total net sales that was included in deferred revenue
as of the beginning of the period $ 3,987 $ 3,672 $ 5834 $ 5,440

The Company’s proportion of net sales by disaggregated revenue source was generally consistent for each reportable segment
in Note 10, “Segment Information” for the three- and six-month periods ended March 28, 2026 and March 29, 2025, except in
Greater China, where iPhone revenue represented a moderately higher proportion of net sales.

As of March 28, 2026 and September 27, 2025, the Company had total deferred revenue of $14.7 billion and $13.7 billion,
respectively. As of March 28, 2026, the Company expects 64% of total deferred revenue to be realized in less than a year, 23%
within one-to-two years, 11% within two-to-three years and 2% in greater than three years.
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Note 3 — Earnings Per Share

The following table shows the computation of basic and diluted earnings per share for the three- and six-month periods ended
March 28, 2026 and March 29, 2025 (net income in millions and shares in thousands):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Numerator:
Net income $ 29,578 $ 24,780 $ 71,675 $ 61,110
Denominator:
Weighted-average basic shares outstanding 14,673,278 14,994,082 14,710,718 15,037,903
Effect of dilutive share-based awards 52,595 62,051 57,397 65,596
Weighted-average diluted shares 14,725,873 15,056,133 14,768,115 15,103,499
Basic earnings per share $ 2.02 $ 165 $ 487 $ 4.06
Diluted earnings per share $ 2.01 $ 165 §$ 485 $ 4.05

Note 4 - Financial Instruments

Cash, Cash Equivalents and Marketable Securities

The following tables show the Company’s cash, cash equivalents and marketable securities by significant investment category
as of March 28, 2026 and September 27, 2025 (in millions):

March 28, 2026

Cash and Current Non-Current
Adjusted Unrealized Unrealized Fair Cash Marketable = Marketable
Cost Gains Losses Value Equivalents Securities Securities
Cash $ 29,740 $ — $ — $ 29740 $ 29,740 $ — 3 —
Level 1:
Money market funds 6,588 — — 6,588 6,588 — —
Mutual funds 821 128 (14) 935 — 935 —
Subtotal 7,409 128 (14) 7,523 6,588 935 —
Level 2 ():
U.S. Treasury securities 18,650 14 (254) 18,410 2,935 4,174 11,301
U.S. agency securities 7,483 — (112) 7,371 2,923 2,470 1,978
Non-U.S. government securities 5,906 45 (493) 5,458 — 576 4,882
Certificates of deposit and time deposits 3,263 — — 3,263 2,987 276 —
Commercial paper 3,628 — — 3,628 399 3,229 —
Corporate debt securities 48,111 83 (982) 47,212 — 11,042 36,170

Municipal securities 122 — 1) 121 — 95 26
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September 27, 2025

Cash and Current Non-Current
Adjusted Unrealized Unrealized Fair Cash Marketable  Marketable
Cost Gains Losses Value Equivalents  Securities Securities
Cash $ 28267 $ — $ — $ 28267 $ 28267 $ —  $ —
Level 1:
Money market funds 5,272 — — 5,272 5,272 — —
Mutual funds 679 177 2) 854 — 854 —
Subtotal 5,951 177 @) 6,126 5,272 854 —
Level 2 ():
U.S. Treasury securities 16,074 56 (282) 15,848 1,190 3,712 10,946
U.S. agency securities 5,269 = (149) 5,120 251 2,456 2,413
Non-U.S. government securities 6,586 111 (424) 6,273 — 855 5,418
Certificates of deposit and time deposits 917 = = 917 904 = 13
Commercial paper 100 — — 100 50 50 —
Corporate debt securities 47,210 266 (916) 46,560 — 10,623 35,937
Municipal securities 207 — 2) 205 — 119 86
Mortgage- and asset-backed securities 24,130 126 (1,252) 23,004 — 94 22,910
Subtotal 100,493 559 (3,025) 98,027 2,395 17,909 77,723
Total $ 134,711  § 736 $ (3,027) $ 132420 $ 35934 $ 18,763 §$ 77,723

(1) The valuation techniques used to measure the fair values of the Company’s Level 2 financial instruments, which generally
have counterparties with high credit ratings, are based on quoted market prices or model-driven valuations using significant
inputs derived from or corroborated by observable market data.

As of March 28, 2026, 79% of the Company’s non-current marketable debt securities other than mortgage- and asset-backed
securities had maturities between 1 and 5 years, 17% between 5 and 10 years, and 4% greater than 10 years. As of March 28,
2026, 13% of the Company’s non-current mortgage- and asset-backed securities had maturities between 1 and 5 years, 22%
between 5 and 10 years, and 65% greater than 10 years.

Derivative Instruments and Hedging

The Company may use derivative instruments to partially offset its business exposure to foreign exchange and interest rate risk.
However, the Company may choose not to hedge certain exposures for a variety of reasons, including accounting considerations
or the prohibitive economic cost of hedging particular exposures. There can be no assurance the hedges will offset more than a
portion of the financial impact resulting from movements in foreign exchange or interest rates.

Foreign Exchange Rate Risk

To protect gross margins from fluctuations in foreign exchange rates, the Company may use forwards, options or other
instruments, and may designate these instruments as cash flow hedges. The Company generally hedges portions of its
forecasted foreign currency exposure associated with revenue and inventory purchases, typically for up to 12 months.

To protect the Company’s foreign currency—denominated term debt or marketable securities from fluctuations in foreign
exchange rates, the Company may use forwards, cross-currency swaps or other instruments. The Company designates these
instruments as either cash flow or fair value hedges. As of March 28, 2026, the maximum length of time over which the Company
is hedging its exposure to the variability in future cash flows for term debt-related foreign currency transactions is 16 years.

The Company may also use derivative instruments that are not designated as accounting hedges to protect gross margins from
certain fluctuations in foreign exchange rates, as well as to offset a portion of the foreign currency gains and losses generated by
the remeasurement of certain assets and liabilities denominated in non-functional currencies.

Interest Rate Risk

To protect the Company’s term debt or marketable securities from fluctuations in interest rates, the Company may use interest
rate swaps, options or other instruments. The Company designates these instruments as either cash flow or fair value hedges.
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The notional amounts of the Company’s outstanding derivative instruments as of March 28, 2026 and September 27, 2025, were
as follows (in millions):

March 28, September 27,
2026 2025
Derivative instruments designated as accounting hedges:
Foreign exchange contracts $ 57,963 $ 62,647
Interest rate contracts $ 10,625 $ 12,875
Derivative instruments not designated as accounting hedges:
Foreign exchange contracts $ 96,341 $ 109,079

As of March 28, 2026 and September 27, 2025, the carrying amount of the Company’s current and non-current term debt subject
to fair value hedges was $10.4 billion and $12.6 billion, respectively.

Accounts Receivable

Trade Receivables

As of both March 28, 2026 and September 27, 2025, the Company had one customer that represented 10% or more of total
trade receivables, which accounted for 17% and 12%, respectively. The Company’s third-party cellular network carriers
accounted for 30% and 34% of total trade receivables as of March 28, 2026 and September 27, 2025, respectively. The
Company requires third-party credit support or collateral from certain customers to limit credit risk.

Vendor Non-Trade Receivables

The Company has non-trade receivables from certain of its manufacturing vendors resulting from the sale of components to
these vendors who manufacture subassemblies or assemble final products for the Company. The Company purchases these
components directly from suppliers. The Company does not reflect the sale of these components in products net sales. Rather,
the Company recognizes any gain on these sales as a reduction of products cost of sales when the related final products are
sold by the Company. As of March 28, 2026, the Company had two vendors that individually represented 10% or more of total
vendor non-trade receivables, which accounted for 51% and 18%. As of September 27, 2025, the Company had two vendors
that individually represented 10% or more of total vendor non-trade receivables, which accounted for 46% and 23%.

Note 5 — Condensed Consolidated Financial Statement Details

The following tables show the Company’s condensed consolidated financial statement details as of March 28, 2026 and
September 27, 2025 (in millions):

Property, Plant and Equipment, Net
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March 28, September 27,

2026 2025
Gross property, plant and equipment $ 127,557 $ 125,848
Accumulated depreciation (77,441) (76,014)
Total property, plant and equipment, net $ 50,116 $ 49,834

Intangible Assets, Net
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Note 6 — Debt

Commercial Paper

The Company issues unsecured short-term promissory notes pursuant to a commercial paper program. The Company uses net
proceeds from the commercial paper program for general corporate purposes, including dividends and share repurchases. As of
March 28, 2026 and September 27, 2025, the Company had $2.0 billion and $8.0 billion of commercial paper outstanding,
respectively. The following table provides a summary of cash flows associated with commercial paper for the six months ended
March 28, 2026 and March 29, 2025 (in millions):

Six Months Ended

March 28, March 29,
2026 2025
Maturities 90 days or less:
Repayments of commercial paper, net $ (2,123) $ (3,968)
Maturities greater than 90 days:
Repayments of commercial paper (3,788) —
Total repayments of commercial paper, net $ (5,911) $ (3,968)

Term Debt

As of March 28, 2026 and September 27, 2025, the Company had outstanding fixed-rate notes with varying maturities for an
aggregate carrying amount of $82.7 billion and $90.7 billion, respectively (collectively the “Notes”). As of March 28, 2026 and
September 27, 2025, the fair value of the Company’s Notes, based on Level 2 inputs, was $70.8 billion and $80.4 billion,
respectively.

Note 7 — Shareholders’ Equity

Share Repurchase Program

During the six months ended March 28, 2026, the Company repurchased 135 million shares of its common stock for $36.0
billion. The Company’s share repurchase program does not obligate the Company to acquire a minimum amount of shares.
Under the program, shares may be repurchased in privately negotiated or open market transactions, including under plans
complying with Rule 10b5-1 under the Securities Exchange Act of 1934, as amended (“Exchange Act’).

Note 8 — Share-Based Compensation

Restricted Stock Units

A summary of the Company’s restricted stock unit (“RSU”) activity and related information for the six months ended March 28,
2026, is as follows:

Number of Weighted-Average

RSUs Grant-Date Fair

(in thousands) Value Per RSU
Balance as of September 27, 2025 151,574 $ 189.75
RSUs granted 66,083 $ 256.04
RSUs vested (37,502) $ 174.38
RSUs forfeited (6,170) $ 210.31
Balance as of March 28, 2026 173,985 $ 217.51

The total vesting-date fair value of RSUs was $917 million and $906 million for the three months ended March 28, 2026 and
March 29, 2025, respectively, and was $9.5 billion and $9.3 billion for the six months ended March 28, 2026 and March 29, 2025,
respectively.
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Share-Based Compe sation

The following table shows share-based compensation expense and the related income tax benefit included in the Condensed
Consolidated Statements of Operations for the three- and six-month periods ended March 28, 2026 and March 29, 2025 (in

millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 2026 2025
Share-based compensation expense $ 3,528 $ 3226 $ 7,122 3§ 6,512
Income tax benefit related to share-based compensation
expense $ (802) $ (743) $ (2,095) $ (2,075)

As of March 28, 2026, the total unrecognized compensation cost related to outstanding RSUs was $28.8 billion, which the
Company expects to recognize over a weighted-average period of 2.8 years.

Note 9 — Commitments and Contingencies

Unconditional Purchase Obligations

The Company has entered into certain off-balance sheet commitments that require the future purchase of goods or services
(“unconditional purchase obligations”). The Company’s unconditional purchase obligations primarily consist of supplier
arrangements, distribution rights, and licensed intellectual property and content. Future payments under unconditional purchase
obligations with a remaining term in excess of one year as of March 28, 2026, are as follows (in millions):

2026 (remaining six months) $ 2,994
2027 7,343
2028 6,130
2029 5,394
2030 5,281
Thereafter 549

Total $ 27,691

Contingencies

The Company is subject to various legal proceedings and claims that have arisen in the ordinary course of business and that
have not been fully resolved. The outcome of litigation is inherently uncertain. In the opinion of management, there was not at
least a reasonable possibility the Company may have incurred a material loss, or a material loss greater than a recorded accrual,
concerning loss contingencies for asserted legal and other claims.
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Note 10 — Segment | formation

The following tables show information by reportable segment for the three- and six-month periods ended March 28, 2026 and
March 29, 2025 (in millions):

Three Months Ended March 28, 2026

Greater Rest of
Americas Europe China Japan Asia Pacific Corporate Total
Net sales $ 45093 $ 28055 $ 20497 $ 8,401 §$ 9,138 $ — $ 111,184
Cost of sales (23,114) (13,756) (10,633) (4,267) (4,633) — (56,403)
Research and development — — — — — (11,419) (11,419)
Selling and marketing (2,606) (1,247) (675) (295) (378) — (5,201)
General and administrative — — — — — (2,276) (2,276)
Operating income/(loss) $ 19373 $ 13,052 § 9,189 § 3,839 §$ 4,127 $ (13,695) $ 35,885

Three Months Ended March 29, 2025

Greater Rest of
Americas Europe China Japan Asia Pacific Corporate Total
Net sales $ 40,315 $ 24454 $ 16,002 $ 7,298 $ 7290 $ — $ 95359
Cost of sales (21,094) (13,025) (8,794) (3,610) (3,969) — (50,492)
Research and development — — — — — (8,550) (8,550)
Selling and marketing (2,447) (1,113) (582) (254) (335) — (4,731)
General and administrative — — — — — (1,997) (1,997)
Operating income/(loss) $ 16774 $ 10316 $ 6,626 $ 3434 §$ 2,986 $ (10,547) $ 29,589

Six Months Ended March 28, 2026

Greater Rest of
Americas Europe China Japan Asia Pacific Corporate Total
Net sales $ 103622 $ 66,201 $ 46,023 $ 17,814 $ 21,280 $ — $ 254,940
Cost of sales (54,963) (32,817) (23,663) (8,778) (10,707) — (130,928)
Research and development — — — — — (22,306) (22,306)
Selling and marketing (5,333) (2,542) (1,379) (584) (760) — (10,598)
General and administrative — — — — — (4,371) (4,371)
Operating income/(loss) $ 43326 $ 30842 $ 20,981 $ 8,452 § 9,813 $ (26,677) $ 86,737

Six Months Ended March 29, 2025

Greater Rest of
Americas Europe China Japan Asia Pacific = Corporate Total
Net sales $ 92963 $ 58315 $ 34515 $ 16285 § 17,581 § — $ 219,659
Cost of sales (49,589) (31,068) (18,553) (8,003) (9,304) — (116,517)
Research and development — — — — — (16,818) (16,818)
Selling and marketing (5,091) (2,324) (1,176) (534) (707) — (9,832)
General and administrative — — — — — (4,071) (4,071)

Operating income/(loss) $ 38283 $§ 24923 §$§ 14,786 $ 7,748 $ 7,570 $ (20,889) $ 72,421
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Item 2. Manageme t’s Discussion and Analysis of Financial Condition and Results of Operations

This Item and other sections of this Quarterly Report on Form 10-Q (“Form 10-Q”) contain forward-looking statements, within
the meaning of the Private Securities Litigation Reform Act of 1995, that involve risks and uncertainties. Forward-looking
statements provide current expectations of future events based on certain assumptions and include any statement that does
not directly relate to any historical or current fact. For example, statements in this Form 10-Q regarding the potential future
impact of macroeconomic conditions and tariffs and other measures on the Company’s business and results of operations are
forward-looking statements. Forward-looking statements can also be identified by words such as “future,” “anticipates,”
“believes,” “estimates,” “expects,” “intends,” “plans,” “predicts,” “will,” “would,” “could,” “can,” “may,” and similar terms.
Forward-looking statements are not guarantees of future performance and the Company’s actual results may differ significantly
from the results discussed in the forward-looking statements. Factors that might cause such differences include, but are not
limited to, those discussed in Part I, Item 1A of the 2025 Form 10-K and Part Il, Item 1A of this Form 10-Q, in each case under
the heading “Risk Factors.” The Company assumes no obligation to revise or update any forward-looking statements for any
reason, except as required by law.

P P P LT

Unless otherwise stated, all information presented herein is based on the Company’s fiscal calendar, and references to
particular years, quarters, months or periods refer to the Company’s fiscal years ended in September and the associated
quarters, months and periods of those fiscal years.

The following discussion should be read in conjunction with the 2025 Form 10-K filed with the U.S. Securities and Exchange
Commission (“SEC”) and the condensed consolidated financial statements and accompanying notes included in Part I, Item 1
of this Form 10-Q.

Available Information

The Company periodically provides certain information for investors on its corporate website, www.apple.com, and its investor
relations website, investor.apple.com. This includes press releases and other information about financial performance,
information on corporate governance, and details related to the Company’s annual meeting of shareholders. The information
contained on the websites referenced in this Form 10-Q is not incorporated by reference into this filing. Further, the Company’s
references to website URLs are intended to be inactive textual references only.

Business Seasonality and Product Introductions

The Company has historically experienced higher net sales in its first quarter compared to other quarters in its fiscal year due in
part to seasonal holiday demand. Additionally, new product and service introductions can significantly impact net sales, cost of
sales and operating expenses. The timing of product introductions can also impact the Company’s net sales to its indirect
distribution channels as these channels are filled with new inventory following a product launch, and channel inventory of an
older product often declines as the launch of a newer product approaches. Net sales can also be affected when consumers and
distributors anticipate a product introduction.

During the second quarter of 2026, the Company announced the following new or updated products:

e jPad Air®

e iPhone 17e

*  MacBook Pro®
¢ MacBook Air®

¢ MacBook Neo™
e AirPods Max® 2

Macroeconomic Conditions

Macroeconomic conditions, including inflation, interest rates, component pricing and currency fluctuations, have directly and
indirectly impacted, and could in the future materially impact, the Company’s results of operations and financial condition.

The Company is experiencing a period of supply constraints and increasing costs for components driven by factors such as
industry supply-demand imbalances for components, including advanced semiconductors, storage (NAND) and memory
(DRAM). The Company expects these trends to intensify, which, together with actions that may be taken by the Company in
response to such trends, may materially adversely affect demand for the Company’s products and negatively impact the
Company’s revenue, costs, gross margin, results of operations and financial condition.
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Tariffs and Other Measures

Beginning in the second quarter of 2025, new tariffs were announced on imports to the U.S., including additional tariffs on
imports from China, India, Japan, South Korea, Taiwan, Vietnam and the European Union (“EU”), among others. In response,
several countries have imposed, or threatened to impose, reciprocal tariffs on imports from the U.S. and other retaliatory
measures. On January 14, 2026, initial results were published of the previously announced U.S. Department of Commerce
investigation under Section 232 of the Trade Expansion Act of 1962, as amended, into imports of semiconductors,
semiconductor manufacturing equipment, and their derivative products, including downstream products that contain
semiconductors. The announcement of the initial results of the investigation did not impose any additional tariffs affecting the
Company’s products. Separately, on February 20, 2026, the U.S. Supreme Court issued a ruling striking down certain tariffs
previously imposed under the International Emergency Economic Powers Act of 1977. The Company is applying for a refund of
tariffs paid, following the processes established by U.S. Customs and Border Protection. Various modifications to U.S. tariffs
have been announced, including the imposition of tariffs under Section 122 of the Trade Act of 1974, and further changes could
be made in the future, which may include additional measures under the Section 232 semiconductor sector investigation,
additional sector-based tariffs, actions under Section 301 of the Trade Act of 1974, or other measures. Tariffs and other
measures that are applied to the Company’s products or their components can have a material adverse impact on the
Company’s business, results of operations and financial condition, including impacting the Company’s supply chain, the
availability of rare earths and other raw materials and components, pricing and gross margin. The ultimate impact remains
uncertain and will depend on several factors, including whether additional or incremental U.S. tariffs or other measures are
announced or imposed, to what extent other countries implement tariffs or other retaliatory measures in response, and the
overall magnitude and duration of these measures. Trade and other international disputes can have an adverse impact on the
overall macroeconomic environment and result in shifts and reductions in consumer spending and negative consumer sentiment
for the Company’s products and services, all of which can further adversely affect the Company’s business and results of
operations.

Segment Operating Performance

The following table shows net sales by reportable segment for the three- and six-month periods ended March 28, 2026 and
March 29, 2025 (dollars in millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2026 2025 Change 2026 2025 Change
Americas $ 45093 $ 40,315 12% $ 103,622 $ 92,963 11 %
Europe 28,055 24,454 15 % 66,201 58,315 14 %
Greater China 20,497 16,002 28 % 46,023 34,515 33 %
Japan 8,401 7,298 15 % 17,814 16,285 9 %
Rest of Asia Pacific 9,138 7,290 25 % 21,280 17,581 21 %
Total net sales $ 111,184 $ 95,359 17% $ 254,940 $ 219,659 16 %

Americas

Americas net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025 due
to higher net sales of iPhone and Services. The strength in foreign currencies relative to the U.S. dollar had a favorable year-
over-year impact on Americas net sales during the second quarter of 2026.

Europe

Europe net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025
primarily due to higher net sales of iPhone and Services. The strength in foreign currencies relative to the U.S. dollar had a net
favorable year-over-year impact on Europe net sales during the second quarter and first six months of 2026.

Greater China

Greater China net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025
due to higher net sales of iPhone. The strength in the renminbi relative to the U.S. dollar had a favorable year-over-year impact
on Greater China net sales during the second quarter of 2026.
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Japan

Japan net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025
primarily due to higher net sales of iPhone. The weakness in the yen relative to the U.S. dollar had an unfavorable year-over-
year impact on Japan net sales during the first six months of 2026.

Rest of Asia Pacific

Rest of Asia Pacific net sales increased during the second quarter and first six months of 2026 compared to the same periods in
2025 primarily due to higher net sales of iPhone and Services. The strength in foreign currencies relative to the U.S. dollar had a
net favorable year-over-year impact on Rest of Asia Pacific net sales during the second quarter of 2026.

Products and Services Performance

The following table shows net sales by category for the three- and six-month periods ended March 28, 2026 and March 29, 2025
(dollars in millions):

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,

2026 2025 Change 2026 2025 Change
iPhone $ 56,994 $ 46,841 22% $ 142,263 $ 115,979 23 %
Mac 8,399 7,949 6 % 16,785 16,936 (1%
iPad 6,914 6,402 8 % 15,509 14,490 7 %
Wearables, Home and Accessories 7,901 7,522 5% 19,394 19,269 1%
Services 30,976 26,645 16 % 60,989 52,985 15 %

Total net sales $ 111,184 $ 95,359 17% $ 254940 $ 219,659 16 %

iPhone

iPhone net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025 due to
higher net sales of Pro models.

Mac

Mac net sales increased during the second quarter of 2026 compared to the second quarter of 2025 due to higher net sales of
laptops. Year-over-year Mac net sales during the first six months of 2026 were relatively flat.

iPad

iPad net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025 primarily
due to higher net sales of iPad, partially offset by lower net sales of iPad mini®.

Wearables, Home and Accessories

Wearables, Home and Accessories net sales increased during the second quarter of 2026 compared to the second quarter of
2025 primarily due to higher net sales of Accessories and Wearables. Year-over-year Wearables, Home and Accessories net
sales during the first six months of 2026 were relatively flat.

Services

Services net sales increased during the second quarter and first six months of 2026 compared to the same periods in 2025
primarily due to higher net sales from advertising, the App Store® and cloud services.




