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Research Question
[bookmark: _Int_Kakdh4IO][bookmark: _Int_cJcpVw5N]Why Do A Majority Of Entrepeneur's Fail Within The UK:
In the UK alone the rate of failure in regard to entrepreneurs is an issue that is increasing more and more as each year passes. In this statement this issue will be addressed as well as the reasons behind why this is happening and ways that it can be improved. The question “Why do a majority of entrepreneur's fail in the UK” seeks to explore the underlying factors that contribute to the high rate of failures. This research aims to provide valuable insights that can help support UK entrepreneurs in overcoming common challenges and improving their chances of success.

As we cannot question every entrepreneur in the UK there will be some solid data collection and facts that can assist this document in finding answers to the question. As mentioned above there are many factors that contribute to entrepreneur failure, however this first issue can be seen as both a positive and negative factor. Confidence is one of the crucial elements you will need to be able to start up your own business of course you have to be confident in what you are creating will become a success however Langabeer (2024) writes that being overconfident can sometimes be the downfall to some entrepreneurs. Big factors in running a business can sometimes be overlooked by an overconfident individual such as shortcutting important steps in the process, taking on more risks than they can handle, make decisions based on expectations rather than facts and lastly, they could disregard red flags or critical details. It is well known among entrepreneurs that the number one most important thing to have when starting up a business and also running one is money. Money is the biggest key to a successful business whether it be money to help the initial start-up of a business or the money that the business makes. The financial aspect of any entrepreneurial business is a key factor in failing or being successful. London & Zurich (2024) explains that every business owner must be aware of their financial and cash position at any time. Entrepreneurs should understand cost control. Also acknowledging the risks that come with business finances should help minimise future issues. The biggest thing an entrepreneur can do to help with their finances is to employ an experienced accountant. This can help ease the burden of financial management allowing any owner to focus on day-to-day operations.

Before an entrepreneur even thinks about starting up any business planning and research is a crucial aspect to master before creating any business. Donelly (2024) tells us that shortcomings in the application of both planning and research can cause catastrophic effects on an entrepreneur's business before it has even begun. Strategic planning partnered with extensive research will enable you to monitor and determine the market in which your business operates in. If done correctly businesses are less likely to fail. In addition to this it will allow you to have greater awareness of what is going on around you, inevitably allowing you to respond quickly when problems are identified. 

[bookmark: _Int_Gq5x6WLi]When conducting data collection and research it was found that too many UK entrepreneurs believe they are doomed before even starting up their businesses. It takes alot of courage to start any business. Sometimes it means leaving a current job they have with a guaranteed income with holidays and welfare contributions. It isn’t surprising that most people are afraid to leave this stable environment and take a leap of faith within themselves. Barclay (2024) reveals that those that have a fear of failure preventing them from starting a business in the UK is 20 per cent higher than the rest of the world. This problem has been growing for almost twenty years. The fear of failure in Britain is a cultural issue. For example, “the American dream”. For nearly a century now the American dream has been a symbol of aspiration either in business or whatever else any individual wants to get involved in. This symbol has inspired millions and millions to have the confidence to take that first step into the unknown. The startup industry in the UK in recent years has increased massively in competitiveness. To thrive in an already crowded market new businesses and entrepreneurs must be different to their competitors. UK StartUps (2024) claims that finding a unique product with a unique target audience can create an advantage for any start up. Plus investing in marketing tactics and building a strong online presence can help any new business stand out. In some cases, it is almost impossible to create a successful business without a push in the right direction from someone who has been in their shoes. It is common for new entrepreneurs to feel a sense of failure and also guilt if they do not have all the answers. Bunn (2021) believes that it is a positive idea to investigate free business support websites or programmes. These can offer one to one business advice alongside online workshops to help entrepreneurs find their own aspirations.  

[bookmark: _Int_cHnrc3kT][bookmark: _Int_MYPMg5Tx][bookmark: _Int_SV5Qst2U]To summaries this statement. You can clearly see the main issues that impact modern day entrepreneurs and have an insight as to why some of these brave young people may fail. The biggest thing to understand before stepping into the entrepreneurial world is to do your research prior. For example, look into your chosen market, if you are going into the clothing market what kind of design can you create to make you stand out from the many others who are in the same market as you. Also, what is your target audience going to be? Young? Old? Men? Women? And what are you going to create that will appeal to them? Another thing to account for is finances. Make sure you have your finances clearly structured out. Maybe look into hiring an accountant to help with the business's finances. Lastly, be confident. Don't be afraid to take that leap into the unknown, be confident in your business and what you are going to be creating and be confident in yourself. There is nothing more powerful than self-confidence.

Primary And Secondary Research.

Within the statement above secondary research was used throughout. The secondary research made up of facts, quotes and specialist opinions concluded that the main factors as to why entrepreneurs in the UK fail are as followed:
· Lack of knowledge. For example, not understanding the market you are going into. 
· Lack of funding. 
· [bookmark: _Int_KCbicTqD]Overconfidence, leading to mistakes or taking too many risks.
· Fear of failure. 

Moving onto the primary research. I decided that for this specific topic I would conduct two face-to-face interviews and use qualitive research. I took inspiration from Heckler (2024) as he states that face-to-face interviews help build a relationship and establish trust between the participants and interviewer leading to a more positive outcome. The first individual I interviewed was Sammy Lenord-Mould. Sammy is the owner of his own sports management company called SLM Sports Management. When asked the question as to why he believes most entrepreneurs fail his response was based around the idea of failure. He believes that too many young and even old people who want to set up their own business fear being considered a failure. Sammy believes that taking a leap of faith and believing in yourself can conquer the fear of failing in business. In addition to this interview, I also interviewed Roy Chizana. Roy owns his own events company named Woosh events. This company usually hosts events in nightclubs around Swansea. When asking Roy about why most entrepreneurs fail, he believes that most people believe that they need to be self-reliant and so vote against creating their own brand or company. Roy started up his company with two other individuals and says that having the motivation and belief of others really helped in building his company to where it is now.








 Present Your Ideas 

Video presentation link:
https://youtube.com/shorts/Z5_DKX2cdQ4?si=fhuaCScdcOk4F3FI




Feedback

I feel after having completed the 3-minute video I made strong and factual points as to the reason why most UK entrepreneurs fail and made it so the individuals listening got to terms with the points and also understood why entrepreneurs fail. I could have maybe researched further into other key aspects as there are more than just a few reasons. All together I am pleased with the outcome and gave it my best efforts and hopefully that reflects in my work here.












Data Analysis
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Some people may be thinking what is an entrepreneur? Well... According
to Heyes (2024) an entrepreneur is an individual who creates a fresh new
business, taking all the risk and reeping all the rewards. The process of
setting up a new business is known as entrepreneurship.
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Rates of Startup Failures

Failure frequency among startups

The pie chart below shows
research by Fundsquire, a global
startup funding network, 20% of

small businesses in the UK fail
within their first year.
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