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Introduction 
This assignment will review an article titled ‘building intellectual capital in incubated technology firms 2014. It discusses the major findings and arguments of the researchers, Logical evaluation of the article’s main theme, Limitations of the research as well as methodology. 
Article review
After reviewing this article titled ‘building intellectual capital in incubated technology firms 2014, it is understood that the article presented data as shown in different tables in the body of the article, and theoretical arguments under literature review.    
The paper focused on the role of incubated technology entrepreneurs in strengthening or developing   relational capital for the creation of new venture in the context of a Higher Education Institute. 
Findings of the Research 
The findings of this article, have shown that the nature and kind of activity embarked on, varies to a large extent in every part of the developmental process, becoming more sector-based rather than being general, as the process increases. The technology entrepreneur’s efforts changed or shifted from individual legitimising activity into developing clear collaborations and value chain relationships as specified in Page 516-536 of the article. 
Therefore, the main point that should be noted is that personal legitimacy comes before relational capital efforts, the activity of the latter is determined by the previous activity to act to some extent. This research has taken into account in details every part of this paper starting with the formation of network and contact.
Furthermore, the study shows robust relationship between relational capital building legitimising activities, two of them were considered independently to differentiate between implicit personal attempts to legitimise and the deliberate attempts through social means to effect or cause developmental efforts. The article shows that there are five relational capital building embarked on by CORD-funded start-up entre in exploring the business strategies and interviewee transcripts.
Data & Research methodology
In this article, the methodology used by the author was plurality of qualitative approaches such as; qualitative interviewing and qualitative content analysis, and triangulated these methods when analysing the data, just to ensure the validity and reliability of the findings. The authors used these approaches because they believed that they were the most suited methodology capable of addressing the research question.  
Data sourced
The authors’ data and evidence are appropriate and sufficient, as they came from reliable sources. For example, business plans submitted by participants were recorded as a reliable data source.  Data were also got from an incubator programme for graduate entrepreneurs, which did provide the setting for the study and used to collect a purposive sample of technology entrepreneurs in start-up mood.  Official Irish Government (Central Statistics Office, 2006, 2008). Categories pre-existing in entrepreneurship literature The South East Enterprise Platform Programme (www.SEEPP.ie), Interviewees had been grouped into four different categories of technology entrepreneur such as; researcher, producer, user, and opportunist. Face to face questionnaire administered to all interviewees. Categories pre-existing in entrepreneurship literature
Research Limitation
Regarding research limitation, the authors of this article was not clear about the message they wanted to pass across. Things were mixed up with the concepts. Therefore, it has become difficult to highlight the limitations of the research. 
The main issues and questions raised by the author 
This research was conducted because the authors wanted to examine or evaluate the role of incubated technology entrepreneurs in strengthening and building relational capital that will help in creating new business ideas in Higher Education Institution in terms of social context. 
The findings of this study have shown that all the questions raised were addressed. The clarity of this study, will help further research on this topic.  
Is the text balanced?
This article is balanced, because the researchers were able to use the appropriate words to describe events mentioned in the article. The scholars presented factual information and informed assertions that were supported with evidence. In addition, the authors tried to pay attention to all the facts, and developed a logical argument to support their opinions. The authors presented all sides on an issue equally. The scholars did not present a limited view on the above research topic. 

 
Contribution of the authors
The researchers made positive contribution in this study. For example, the paper has discovered four kinds of relational capital building. The authors have also identified through the use of Jones-Evans (1995) classification of technology entrepreneurs that users, producers, opportunists and non-technical entrepreneur’s embarked on client focused relational capital building, whereas researcher types networked with service providers and displayed arm’s length relational capital building styles. 
The researchers have found out that networks as well as knowledge assets are very important factors in helping incubator technology entrepreneurs. The scholars added that there is a need for new method to be put in place that will help in strengthening and building connection between the technology entrepreneur and Higher Education Institute.  
Conclusion 
In conclusion, the review of the above mentioned article, has shown that knowledge assets and networks are very important factors in strengthening or underpinning incubator technology entrepreneurs. The authors added that regarding exchange and relationship building as it concerns technology entrepreneurs and Higher Education Institute, as hothouses of relational capital resources, that new methods should be explored in order to facilitate or encourage them. Furthermore, from the angle of policy, a lot of work has been put in place at EU levels and national in order to bring to bear a supportive environment for technology start-ups.  Relational capital here as mentioned by the researchers, according to Andriessen (2004) entails relational knowledge and reputational relationships such as; individual network, social relationships as well as business relationships. In other words, relational capital is one of the components in intellectual capital which is considered as the main factor for economic growth Andriessen (2004). 
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