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Dear Mr. Smith, 
I hope this letter finds you well. I am writing in response to your recent email regarding the rental of your flat to another party after I had expressed my interest and made a deposit payment for the academic year of 2025/26. In my opinion, a legally binding contract was formed, therefore your choice to terminate this is a breach of contract. I will begin by highlighting the main elements of the valid formation of a contract, how this is applicable to our agreement and the implications of your decision to rent the flat to someone else. 
[bookmark: _Int_xCt84l3z][bookmark: _Int_QSijMXqv]Firstly, an offer is a list of terms that the offeror suggests to the offeree as the foundation for an agreement, coupled with a promise, express or implied, to uphold those terms in the event that the offer is accepted (Applebey, 2001). In our case, at our first meeting, you offered to rent the apartment to me for £500 a month, beginning on September 1st. This was further verified through an email exchange in which you reiterated the starting date and the rent. This was an explicit offer that can be seen as a declaration of your readiness to engage into a contract with particular conditions. In the case of Carlill v Carbolic Smoke Ball Co (1893), an example of an offer is shown as Carbonic Smoke Ball Co say they will pay £100 to anyone who still contracts the flu after using their smoke balls which they claimed prevent the flu. After Mrs Carlill used their smoke ball and still contracted the flu, she then went to claim the £100 but the company refused to pay. However, it was found that the advertisement did constitute an offer and then became a contract when Mrs Carlill accepted the offer. Your rental agreement's terms, which were £500 per month beginning on September 1st, 2025, were precise and explicit enough to serve as the foundation for an offer. Another case that defines offer is Taylor V Laird (1856). This case demonstrates, an offer must be clear and accepted, and the terms of the agreement must be adequately conveyed to both parties, for it to be deemed legitimate and result in the creation of a contract. Similarly to our case your offer had clear terms, which was verified during our initial meeting and through writing in our emails. Which was then accepted when I sent my deposit to you and agreed to your terms.
A communication or action that invites the other party to make an offer or engage in negotiations rather than serving as a final offer is known as an invitation to treat. (Faisal, Khan and Khan, 2020) Your advertisement of the flat listing online was classed as an invitation to treat, it then turned into an offer when i viewed the flat and you offered me £500 per month starting September 1st, 2025, due to the clear and direct terms given. This is reinforced in the case of Fisher V Bell (1960) they had on display a flip knife in the window which demonstrated an invitation to treat, similarly to your flat, when listed online it was an invitation to treat.
Acceptance is said to be when an acceptance matches the offer that has been made (Stone, 2013). In this case, my email response, "I agree to the terms. I will arrange the deposit payment by the end of this week," constituted an acceptance of the terms that you had provided. In the case of Feldhaus v Bindley (1862) it showed that silence or inaction cannot be taken as consent to an offer, and that clear communication is needed from both parties to form a contract. This is so that both parties know and understand the terms in which they are entering. Through our communication on emails it evidently shows that clear communication was used, and we both knew what terms we were entering. Reinforcing this is the case of Powell V Lee (1908) held that the direct communication of the offer is vital when forming a contract and if it is not properly communicated then no contract can be formed due to the indirect communication used. In our case the offer given was thoroughly communicated with clear terms in which were accepted; therefore, no indirect communication was used meaning my confirmation amounted to acceptance.
[bookmark: _Int_uDCzS0pH]Consideration is defined as something that either benefits the one making the promise, causes damage to the one receiving the promise, or both (Elliott and Quinn, 2011). This is relevant to our case because the consideration is when I agreed to pay £500 a month in rent in exchange for your permission to rent your flat. That consideration has been exchanged and further confirmed by the fact that I made arrangements for the deposit payment, which I then transferred to your bank account. In the case of Currie V Misa (1875) the court held that consideration must be something of value, and in this case, the deposit payment made by me, along with the promise to pay monthly rent, represents valid consideration for the rental agreement. Furthermore, in the case of Thomas V Thomas (1842) it established that consideration need not be adequate but must be sufficient. Within our case, paying £500 per month to live in your flat would be viewed as sufficient and a reasonable term to have. 
The overall context of our interactions makes it evident that the agreement between us has a clear intention to establish legal connections. This can be assumed due to the rental of a property being the topic of our conversation. In the case of Balfour V Balfour (1919) the court assumed that the intent to create legal relations was not present due to the relationship being domestic and informal between a husband and wife. However, in our case, it revolves around a commercial transaction. In the case of Balfour V Balfour, the court determined that unless expressly stated differently, domestic agreements, such as those between spouses, are assumed to lack legal intent. However, the conversations we had exchanged included no informal context and only centred around the terms of renting your flat. If we hadn't intended to sign a legally binding agreement, we wouldn't have communicated. Therefore, it can be said that you had intent to enter a legal contract with me after the discussion of the rent, the deposit payment and you giving the start date for the rental of the flat. Additionally, Esso Petroleum Co Ltd v Customs and Excise Commissioners (1976) applies here. In Esso Petroleum Co Ltd the court found that despite the "free item" aspect of the promotion, the court determined that a promotional offer involving the exchange of petrol for money constituted a commercial agreement. The key point of this case was the exchange of goods (petrol) for money demonstrated the intention to create legal relations. Similarly, in our case it constitutes to a commercial agreement due to the rental terms being involved and deposit being paid. This is strong evidence of the intention to create legal relations on your behalf as well as mine. 
In the case of, Creed V The Institute of the Motor Industry (2013) the court states that capacity is to have the ability to comprehend the nature and implications of the contract. In its ruling, the court described capacity as the ability to grasp the terms of the agreement and to recognise the consequences of one's actions. The court conveys that individuals must possess the ability to make rational decisions and understand the commitments they are undertaking for a contract to be legally binding. This illustrates that capacity to contract is revolved around mental competency. In our case, for the rental agreement to be enforceable we both would need to obtain this. With the start date, deposit and rental terms already being stated, this is enough to show that we both have mental capacity to understand the rental terms. In another case of, Nash V Inman (1908) a minor (a person under the age of 18) entered a contract to purchase clothes from a tailor. The court ruled that minors do not have capacity to enter a legally binding contract. If I was a minor that case would establish that I would not have full capacity to contract for the rental of your flat. However, as I am over the age of 18, I am not classed as a minor and therefore have capacity to enter a contract. In the case of, Smith V Hughes (1871) A contract for the sale of oats was at argument, and there was a miscommunication between the buyer and seller regarding the oats' quality. The court decided that the ability to enter a contract involves more than just the formality of the agreement; it also involves whether both parties are aware of the nature of the transaction. This case is crucial for understanding that a contract can still be enforceable as long as both parties are able to comprehend and accept its terms, even if those terms are not expressly agreed upon in a formal written document. Within our case, we both did not form a written and signed contract however our interactions show the that we both had intent and capacity to form a legally binding contract.
[bookmark: _Int_W1GYw0VL]In this case, there are several legal implications for you. Firstly, you are in breach of our contract. When one party does not carry out its end of the bargain without a lawful reason, it is a breach of contract (Pimentel, 2024). You making arrangements to rent your flat to somebody else is in breach of our contract as we had agreed via email that I would be the legal occupant as of September 1st.
  In the case of Hochster V De La Tour (1853) the defendant, De La Tour, had agreed to employ Hochster as a courier. However, before the agreed start date, De La Tour informed Hochster that he would not be needed. Hochster sued for breach of contract before the start date, claiming that the refusal to perform constituted a breach. This case created the anticipatory breach concept. The refusal of the party to perform early is regarded as a breach of the contract, even if the contract was intended to start later. Before the rental period started, you told me that you have intention to rent the apartment to someone else. Since this is an anticipatory breach, I could then argue that I should receive damages for it, just like Hochster did. Following on from this, another implication is that i can now be entitled to damages for breach of contract.
When damages are awarded for breach of contract, the injured party is compensated for their losses rather than the wrongdoer being punished (Bowels, 2020). According to Robinson v. Harman (1848), the general rule is that damages should put the claimant in the same situation as if the contract had been fulfilled, to the extent that a monetary award can do so. This could infer that due to you breaching our contract, i am now entitled to damages due to my loss of deposit payment and stress you have put me through worrying about my accommodation for the start of academic year 2025/26.
In conclusion, Mr. Smith, it is apparent from our interactions and the stated legal principles that we entered a legally binding contract. According to Hochster v. De La Tour (1853), your choice to rent the apartment to someone else is a breach of that contract, more precisely an anticipatory breach. I have experienced a great deal of distress because of this breach, including losing my deposit and being uncertain about my housing for the 2025–2026 academic year.
The previously stated cases and principles, such as Carlill v. Carbolic Smoke Ball Co. (1893), Taylor v. Laird (1856), and Feldhaus v. Bindley (1862), reaffirm that our agreement contained consideration, the intention to establish legal relations, and a clear and mutual acceptance of terms. Furthermore, Robinson v. Harman (1848) shows that I am entitled to damages, which include reimbursement for my deposit and compensation for the inconvenience, to put me in the same position as if the contract had been fulfilled.
Considering these legal ramifications, I kindly ask that we talk about how to resolve this issue, including paying for my monetary losses and any additional damages brought on by this breach. I will have to look for legal remedies to defend my rights if we are unable to come to a mutually agreeable solution. I eagerly await your swift reply.
Yours sincerely, 
Sarah. 
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