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Introduction
Presentation is a way to communicate with others where the speaker wants to convey his idea, thoughts and information with the help of some pictures and speech. Presentation is an important skill nowadays as every business needs a good presentation to go forward. If the presentation can attract the customer, then only the business will be successful. According to Bradbury (2006), there are some crucial steps in order to create a successful presentation. 
At first, exactly what the speaker is going to talk about should be clear to the speaker himself. The goal of the presentation has to be clear to the speaker. After that, he should decide which type of presentation should be appropriate for his chosen topic. According to that, he should prepare a script along with different visual aids and notes. Visual aids are important for a good presentation. And finally, before going to the final presentation, the speaker should rehearse it. 
It is also said that a quote from a well-known writer or a successful person should be there in the presentation to attract the audience towards it. 
[bookmark: _heading=h.gayyyyz3zwqj]Discussion:
Communication is the most vital part in a presentation. This communication is not only about verbal communication. It majorly focuses on visual communication which is measured by the body language of the speaker. A friendly but confident attire, which not only is busy with its own perspective but also is concerned about the thoughts of the listeners regarding the same topic,  is needed to attract the audience. The vocal style of the speaker as well as his presence which is sometimes referred to as his charm or charisma are also an important part of delivering a great presentation. This communication occurs through three steps: visual i.e body language(55%), vocal i.e voice tone (38%) and verbal i.e words (7%). These percentages indicate the weightage of each level in a good presentation. When the presenter is able to make a connection with the audience through his body language, it creates a great impact on both the conscious and subconscious minds of the audience. 
Most people, whenever they get instructions regarding presentation, panic. Bradbury has turned the word “PANIC” into an abbreviation which includes Purpose outlining, Analyzing the audience, the Need for the topic to be discussed with proof, Information collation and Communication preparation. The purpose of the presentation is always provided. The speaker has to research the topic and clear the concept first. If the presenter does not have a concrete idea about what he is going to present, there is no way to convince the audience about his presentation. After grasping the topic well, he has to know whether he has to present a solo or group presentation and frame it accordingly. The next part is to analyze the audience. Sometimes the audiences are unknown to the speaker. So, he does not have the access to check on them privately always. Here, they can ask the audience directly during the presentation. It would also involve the audience in the presentation which makes them more interested in the presentation. For example, the speaker can ask them at first if they are interested in the details of the topic or towards the application only. According to their answers, the speaker can proceed further. If they are interested in details, he can ask if they are interested to hear about the application after the detailed description or not and then act accordingly. These two are much needed for the presentation to achieve its goal. The speaker has to understand that the audience needs to believe the speech and it is quite obvious that without any proof, no one is going to completely believe the speaker’s demand. So, he should provide some examples and proof which support his argument. In order to do so, the speaker has to collect information from different sources and finally after all these things, he should prepare himself how to communicate with the audience through rehearsals (Bradbury, 2006). 
[bookmark: _heading=h.flltsvqvmhg2]Analysis:
[bookmark: _heading=h.ro3esv58glwj]Swot Analysis

	Strength
· Confident.
· Good presenter.
· A quick learner.
· Having a Positive attitude. 
	Weakness
· Communication is weak.
· Understanding can be better.
· Technical skills should be enhanced. 

	Opportunities
· A great opportunity for a larger carrer path.
· Preparing the presentation report perfectly in future.

	Threat
· Conscious.
· Overconfidence sometimes.
· Visualization power needs to be improved. 



[bookmark: _heading=h.wyy0p3g0uljn]Application of the skills to my own situation

As a student when I go to present something I really feel the importance of good communication. I can remember when I gave my first presentation, I mainly focused on my speech and the making of my presentation on that day. But after the session was over, I realized that it was not at all attention-grabbing because I was nervous and was not showing confident body language to the audience. Then I came to know that the most important thing to deliver a good presentation is to be confident about myself. I apply this motto in my presentations even now also. I rehearse it a couple of times in front of the mirror which improves my confidence level because practice is the only way to make it perfect. But still, I have to improve my skill to communicate with the audience at such a level so that my speech and presentation can create a great impact on both their conscious and subconscious mind and it can be achieved through body language improvement. We should have the body language which we possess during a normal conversation. It makes the whole process easier. I have to also improve my visualization power to present any topic. 
[bookmark: _heading=h.a261gugsnb5m]Evaluation:
From the whole discussion above, it is clear that a successful presentation requires self-confidence and good communication skills of the presenter. To serve as a good presenter, to understand the topic, to maintain relevance throughout the presentation, to provide relevant examples and proofs and most necessary to understand the pulse of the audience are important. Also, the imagination power has to be extended to improve visualization skills. Otherwise, the audience will not be convinced and attracted at all towards the presentation. To make others believe the speech, the speaker himself needs to believe it from the core of his heart. Only then he will be able to convey his thoughts clearly. If there is any memory relevant to the topic, he should peasant it in front of the audience by recalling it. Along with these, it should be remembered that “Practice makes it perfect”. So, how good the presentation is, it should be practiced a couple of times to be a great one finally (Bradbury, 2006).
Self-confidence is one of the main tools in delivering a good presentation. A visualization of the expression while recalling the old experience associated with the topic is able to gain the trust of the audience. If there is no such real incident, it can be an imagination too. Because effective visualization convinces our brain in such a way that it believes the imagined facts also. But obviously, this fact should be believed by the speaker at first. Otherwise, effective visualization will be of no use. Also, the speaker has to be confident about delivering a good presentation on the final day. If he visualizes himself as a successful presenter on the final day, he will definitely do a great job because belief has a strong power to make a will come true.  Finally, rehearsal is another important tool. It sometimes may happen that the presenter is feeling confident and without any practice, he is on the stage to present. But here comes the problem. He does not understand at that moment how to present so that the audience can connect. It makes him nervous and ultimately the presentation fails to grab the attention of the audience. He has to rehearse it and if it is possible, he should try a demo presentation in the room where it is going to be held. If it is not possible, he can try it in his own room in front of the mirror. It will help him to be more confident (Bradbury, 2006). 
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