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Executive Summary: As we directed to provide a report of chosen company which should be lusted on LSE. I have chosen Uber as my company. Here I tried to highlight about the company, reason to go to publicly, key risks, business strategy and some of financial activities.
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[bookmark: _Toc175656000][bookmark: _Toc175657420]1.Introduction: Uber Technologies Inc. is a technology platform that powers transportation from point A to point B with the use of a vast network, cutting-edge technology, operational excellence, and product knowledge. Create and run exclusive technological programs that enable a range of services on their platforms. 
Three segments comprise its operations: Mobility, Delivery, and Freight. The Mobility segment provides riders with a variety of vehicle types, financial partnership products, advertising services, and connections to a range of transportation modalities, including ridesharing, carsharing, micromobility, rentals, public transit, taxis, and other modalities. Uber Direct is a white-label Delivery-as-a-Service for retailers and restaurants, and it also offers advertising. The Delivery component lets users search for and find restaurants, grocery stores, liquor stores, convenience stores, and other retail establishments. It also lets users order meals or other things. The freight segment oversees the logistics and transportation network, which links shippers and carriers in an online marketplace and handles carrier upfronts, pricing, and shipment scheduling. It also offers an on-demand platform to automate end-to-end logistics processes for small and medium-sized businesses as well as multinational corporations. In February 2011, the business, originally known as Uber cab, Inc., changed its name to Uber Technologies, Inc. The word "Cab" in the name caused taxi regulators to take unwelcome notice. Uber may have faced legal and regulatory problems as a result of its use of "Cab," which made it appear like a conventional taxi service. Uber was able to steer clear of some of these issues by dropping the "Cab" and rebranding itself as a technology platform rather than a transportation provider.
The headquarters of Uber Technologies, Inc. are in San Francisco, California, where it was established in 2009. About 70 countries worldwide have access to their technology, mostly in the United States, Canada, Latin America, Europe (barring Russia), Africa, the Middle East, Asia (excluding China and Southeast Asia), and the Middle East. (Uber 2022 Annual Report}
[bookmark: _Toc175656001][bookmark: _Toc175657421]2. Description:
[bookmark: _Toc175656002][bookmark: _Toc175657422]2, a. Uber's Business Strategy: Uber runs a mobile app-based platform that links drivers and riders. When a ride is booked, the app matches the user with the closest driver who is available based on GPS. Uber charges a percentage of the fare as a fee for this service. With a focus on quick growth to gain market share, Uber operates in more than 900 cities worldwide. They use technology to effectively connect drivers and riders as part of a scalable business plan. Uber caters to a wide range of consumers, including travellers, urban dwellers, and businesses in need of transportation services. Uber's distinct selling point (USP) is its ease of use, global reach, and array of services that go beyond ridesharing, such as Uber Eats and freight transportation. Uber's S-1 filing demonstrated the company's rapid expansion strategy and dependence on network effects, but it also brought attention to significant issues, including persistent profitability difficulties, competition pressures, and regulatory obstacles.
Diversification: In addition to ride-hailing, Uber offers several other services, including food delivery through Uber Eats, shipping logistics through Uber Freight, and electric bikes and scooters through Jump. August 2014 is the launch date. (Originally released in Santa Monica, California under the name "UberFRESH") 2015 saw a rebranding of the service under the name Uber Eats. Uber Eats became one of the top meal delivery services in the world by swiftly spreading to additional cities and nations. Date of Launch: May of 2017
Service: Using the Uber concept to simplify logistics and freight shipping operations, Uber Freight is a platform that links shippers and trucking businesses. Acquisition: In April 2018, Uber purchased Jump Bikes. Launch of Service: Users may now rent electric bikes and scooters for quick excursions within cities thanks to Jump's integration with the Uber app. Uber included these services to broaden its clientele and lessen its dependence on ride-hailing.
Uber expands its service offerings and incorporates new technologies by acquiring businesses and forming strategic partnerships. Purchasing Postmates, for instance, would bolster Uber Eats. Using AI, machine learning, and driverless cars to optimise routes, raise safety, and cut expenses. Uber utilises a dynamic pricing approach, often known as surge pricing, to maximise income and guarantee ride availability during peak hours. This pricing strategy is based on supply and demand. Urban dwellers, visitors, and business travellers in need of dependable and convenient transportation are Uber's target market. Through Uber Eats, it also targets diners and food delivery services. Those who live in cities and want easy access to transport are the main target market. Gen Z and Millennials who appreciate efficiency and convenience and who favour app-based solutions. Both business and leisure travellers who want dependable transit in new cities. The target market for Uber Eats includes people and companies looking for meal delivery services. Companies that require employee mobility options, such as ride-sharing schemes for business trips. 
[bookmark: _Toc175656003][bookmark: _Toc175657423]2,b. Specialised Selling Point (USP): Uber's unique selling proposition is its capacity to provide a smooth, effective, and convenient delivery and transportation service. Important characteristics consist of: Availability of on-demand services. Real-time delivery and transportation tracking. Transactions without cash. Extensive global coverage with multiple service options (such as UberX, UberPOOL, and UberBLACK).
The Uber app is easy to use and offers a smooth ride booking and payment process.
It is a one-stop shop that provides a range of services including rides, food delivery, and goods, and it operates in many cities across the world. Contains information about ridesharing, GPS tracking, driver background checks, and emergency assistance.
Provides a selection of ride alternatives, including UberX, Uber POOL, Uber BLACK, and others, to suit a range of needs and price points. Using cutting-edge tools like artificial intelligence (AI) to optimise routes, conduct research on driverless vehicles, and regularly update apps to enhance user experience. Maintains ride availability during busy periods by moderating prices in response to current supply and demand.
Uber has made a name for itself in the logistics and transportation sector by utilising these tactics, focusing on market niches, and highlighting its USPs.
[bookmark: _Toc175656004][bookmark: _Toc175657424]2,c. Justifications for Going Public: Uber needed more funding to support its growth into new markets, create new goods and services, and make investments in cutting-edge technology like autonomous driving. The company's financial situation was enhanced and its ability to pay off outstanding obligations was made possible by going public. An IPO made it possible for early backers and staff members to sell their shares and profit from their investments. A company's visibility and credibility are raised by listing on a public exchange, which may result in more collaborations and commercial prospects. 
[bookmark: _Toc175656005][bookmark: _Toc175657425]2,d. Examining Uber's S-1 Filing's Principal Hazards: Regulatory and Compliance Risks: In several markets, Uber is confronted with substantial regulatory obstacles. Modifications to legislation or regulations, such as those mandating that drivers be categorised as employees rather than independent contractors, may raise operating expenses and influence profitability. Probability: High, given ongoing legal battles and regulatory scrutiny in multiple jurisdictions. Impact: Significant, as reclassification could lead to increased costs related to wages, benefits, and taxes. Didi Chuxing, Lyft, and other traditional taxi services are among Uber's fiercest opponents. Price pressure and market share loss may result from fierce rivalry. Due to the presence of formidable competitors in important markets, the probability is high. High since profitability may be impacted by price wars and shrinking margins.
 Uber's business strategy mostly depends on keeping a sizable driver and rider base. Problems like driver discontent, higher employee turnover, or unfavourable public impression may affect the availability and calibre of services. Probability: Medium to High, considering the characteristics of the gig economy and evolving worker expectations. Moderate to High since operations and growth may be hampered by a decline in driver availability or rider loyalty. Uber was valued at about $82.4 billion when it went public. High growth potential was represented in this valuation, but there were also significant risks. Considering the hazards noted. Financial strain could result from potentially significant costs associated with regulatory compliance and changes in driver classification. However, certain effects might be lessened by Uber's aggressive legal tactics and lobbying efforts. Uber has certain advantages over its rivals despite the intense rivalry thanks to its well-known brand, wide range of services, and global presence. You may be able to reduce retention risks by funding rider engagement programs, driver benefits, and incentives.
[bookmark: _Toc175656006][bookmark: _Toc175657426]3. Uber Market:
[bookmark: _Toc175656007][bookmark: _Toc175657427]3,a. Quantitative Review of Uber: The stock performance of Uber since its May 2019 initial public offering (IPO). Examine Uber's share price history from the time of its initial public offering (IPO) to December 31, 2023. I will give you a numerical overview of its performance. A summary derived from data that is accessible to the public through December 31, 2023.
	
	Market Cap
	152.55B
	151.87B
	160.26B
	126.70B
	93.98B
	88.02B

	
	Enterprise Value
	157.40B
	157.26B
	166.05B
	132.52B
	99.48B
	94.93B

	
	Trailing P/E
	78.92
	115.37
	88.49
	118.4
	--
	--

	
	Forward P/E
	54.05
	57.47
	60.24
	55.56
	28.09
	99.01

	
	PEG Ratio (5yr expected)
	1.95
	1.47
	2.18
	--
	--
	--

	
	Price/Sales
	3.87
	3.97
	4.32
	3.53
	2.66
	2.54

	
	Price/Book
	12.35
	13.73
	14.28
	13.63
	10.9
	11.72

	
	Enterprise Value/Revenue
	3.93
	4.08
	4.45
	3.69
	2.84
	2.8

	
	Enterprise Value/EBITDA
	41.23
	48.72
	43.96
	54.33
	91.35
	117.64

	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	



Description of data: This information gives an overview of a company's important financial indicators for several quarters, from June 2023 to June 2024. This is an explanation: As of June 2024, the market capitalisation, or market cap, is $152.55 billion.
Trend: Over the previous year, the market capitalisation varied, hitting a high of $160.26 billion in December 2023 and a low of $88.02 billion in June 2023. It recently reached a stable point of $152.55 billion. Current Value (as of June 2024): $157.40 billion; Enterprise Value (EV): Like the market cap, enterprise value increased significantly from $94.93 billion in June 2023 to a peak of $166.05 billion in December 2023. Ratios of Price to Earnings (P/E): Trailing P/E: 78.92 now Trend: There have been notable swings in this ratio; in September 2023, it reached a high of 118.40, indicating that the stock's valuation was significantly greater than its earnings at that time.
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Forward P/E: 54.05 at this moment
Trend: The forward price-to-earnings ratio (P/E) indicates expectations for future earnings and has fluctuated over time, indicating shifts in the market's assessments of the company's profitability. PEG Ratio (five-year forecast): 1.95 at present
Trend: The PEG ratio incorporates projected profits growth together with the P/E ratio. It was lower in March 2024 (1.47), indicating a more alluring price at the time in relation to growth.
Present Price/Sales Ratio: 3.87
Trend: Since reaching a peak of 4.32 in December 2023, the ratio, which assesses how much the company's shares is worth in relation to its revenues, has marginally declined. Price/Book Ratio: 12.35 as of right now
Trend: Since December 2023, this ratio has dropped from 14.28, indicating that the market has placed a lesser value on the company's assets than it did at the end of 2023.
Present: 3.93 for enterprise value/revenue.
Trend: The ratio has exhibited constancy in the market's valuation of the company's revenue stream, with only slight changes. Current Enterprise Value/EBITDA ratio is 41.23.
Trend: From 117.64 in June 2023 to a much lower value now, this indicator indicates either increased profitability or a reduced enterprise value in relation to EBITDA. Considering the evidence points to a business with varying valuation measures, which could be brought about by variations in investor mood, market volatility, or company performance expectations. The patterns point to a few quarters of stability in valuation indicators.
[bookmark: _Toc175656008][bookmark: _Toc175657428]3,b. The performance of Uber's stock between its IPO date and first pricing: [image: A graph of a stock market
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IPO Valuation: The IPO valuation is usually carried out through a variety of techniques, including the Price-to-Earnings (P/E) Ratio and Discounted Cash Flow (DCF) analysis. 
The following basic formula utilises the P/E ratio: IPO Valuation = Projected Earnings × P/E Ratio P/E Ratio = Projected Earnings × P/E Ratio Projected Earnings: The company's expected earnings after going public. P/E Ratio: Price-to-Earnings ratio, usually based on industry averages or comparable companies.
December 31, 2023
Date of IPO: May 10, 2019.
IPO price per share: $25.00.
Following the IPO: $41.57 was the first day closing price, 7.62% less than the IPO price. Initial Volatility: Uber's share price dropped to about $25 per share by November 2019 after experiencing notable volatility in the first several months. 
C.2020 Outcome: Impact of COVID-19: Due to widespread lockdowns, the pandemic had a major negative effect on Uber's stock, which saw a price drop as low as $13.71 on March 18, 2020.
Recoveries: By December 31, 2020, the stock had around $53.05 in its closing price. d.2021 Outcomes: High Growth: In February 2021, Uber's shares reached a top of approximately $64.05, propelled by hope for the company's delivery business to rebound and grow.
Fluctuation: Throughout 2021, the stock price saw ups and downs, closing the year at roughly $44.92. 
e.2022 Outcome: Challenges: Inflation and interest rate worries were among the more general market difficulties that characterised 2022. After a difficult year, Uber's stock closed at roughly $24.93. 
f. performance for 2023 (until December 31): Gradual Recoveries: Strong profitability, business diversification, and the expansion of ridesharing and delivery services propelled Uber's stock's gradual upward trajectory in 2023.
Year-End Price: The stock had recovered significantly from the 2022 lows by December 31, 2023, when it closed at about $52.00. 
Quantitative Summary (from May 10, 2019, to December 31, 2023): $45.00 was the IPO price.
On March 18, 2020, the lowest price was $13.71.
February 2021 saw the highest price of $64.05.
Cost approximately $52.00 on December 31, 2023.
Overall Performance: Over the course of the last four and a half years, the stock has experienced both extreme lows and highs, with an overall little increase from its IPO price. Since its IPO, Uber's stock has fluctuated a lot, which is indicative of the difficulties and room for expansion in the delivery and ride-sharing industries. The stock has demonstrated durability and growth, especially in 2023, despite the initial post-IPO decline and the pandemic-induced lows.
[bookmark: _Toc175656009][bookmark: _Toc175657429]3,c. UBER’S CAGR: Let's choose the data points for the chosen company over a one-year period:[image: A screenshot of a computer
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Starting Value (September 1, 2023): 0.78
Final Value: 0.24 n = 1 year as of August 11, 2024
CAGR Calculation: Enter the data into the formula and do the following calculation:
CAGR = (0.24) 0.78) 1 1 − 1
CAGR is equal to (0.78±0.24) ​1 1−1
Let's compute this now.
For the chosen company, the Compound Annual Growth Rate (CAGR) is roughly -69.23% from September 1, 2023, to August 11, 2024.
The company's value has dropped dramatically during the given period, as indicated by this negative CAGR. 
[bookmark: _Toc175656010][bookmark: _Toc175657430]3,d. Sharpe Ratio: [image: A graph of stock market growth
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Sharpe Ratio: A popular performance metric that is frequently used in financial literature is the Sharpe Ratio. This technique, known as reward to variability, is one way to quantify parameters along with risk (portfolio standard deviation) and residual return (the difference between portfolio returns and risk-free return). The following formula is used to compute the Sharpe Ratio: divide residual return by portfolio risk. List of Sharpe Ratio’s: March: 1.68, April: 2.00, May: 3.00, June: 4.00, July: 1.68, August: 2.28
Average Sharpe Ratio is equal to 6 1.00 + 2.00 + 3.00 + 4.00 + 1.68 + 2.28 = 6 13.96 ≈2.33.

Sharpe Ratio=The Sharpe ratio for Uber Technologies, Inc. as of right now is 1.74. This figure accounts for price fluctuations and dividends and is derived from trading data spanning the last 12 months. The Sharpe Ratio measures the performance of an investment compared to a risk-free asset, after adjusting for its risk.
[bookmark: _Toc175656011][bookmark: _Toc175657431]3,e. Treynor Ratio:
 The other significant and well-known performance metric in financial literature is the Treynor Ratio. Treynor is another parameter assessment technique that is referred to provide a reward for volatility. As can be seen below, it comprises residual return and beta constant, which is a constant that is determined using an index or benchmark portfolio. The Treynor Ratio is computed as follows by dividing the residual return by the portfolio beta: 
Treynor Ratio 
Treynor Ratio Year-to-Date = 1.3 17.93%−2% = 1.3 15.93%−12.25%
One year = 1.3 65.17% - 2% = 1.3 63.17% - 48.59%
Treynor Ratio (YTD): about 12.25%
1 Year Treynor Ratio: about 48.59%
These formulas are used for different purposes in finance: IPO valuation to estimate the worth of a company going public, the Sharpe Ratio to assess the risk-adjusted return of a portfolio, and the Treynor Ratio to evaluate performance relative to market risk.
[bookmark: _Toc175657432]3,f. Key Risks and Financial Metrics: Uber's key risks include regulatory scrutiny, driver classification issues, and intense competition. The company’s Compound Annual Growth Rate (CAGR) has been impressive, reflecting its rapid expansion, but profitability remains elusive. Analysing Uber’s performance using financial ratios like the Sharpe and Treynor ratios indicates that while the company has potential for high returns, it also carries significant risk, with volatility driven by its high operating costs and uncertain regulatory environment. In 2019, Uber raised $8.1 billion in its highly anticipated IPO, which was one of the most anticipated in recent years. But the IPO performance highlighted the market's reluctance to invest in rapidly expanding, high-risk tech firms. Uber's post-IPO history illustrates a difficult route towards long-term financial viability and stable markets.
[bookmark: _Toc175656012][bookmark: _Toc175657433]4.As a second listed company: 
Overview of Stock Performance: Previous Close and Open: Both are at $74.30, meaning that there hasn't been any movement from the close of the previous trading session to the start of the current one. Bid and Ask: With a tight spread indicating high market interest and liquidity, the bid is $72.68, and the ask is $72.75. Day's Range: There was some intraday volatility as the stock fluctuated between $72.11 and $74.30. 52-Week Range: Over the previous year, the price of the stock has fluctuated between $40.09 and $82.14, indicating strong growth potential and volatility. 
Trading Volume: As of right now, 10,983,031 shares have exchanged hands, which is less than the 16,322,222-share average. This decreased volume can indicate less trading activity or prudence on the part of investors on this specific day.
 Market Capitalisation: With a market cap of $152.549 billion, Uber is classified as a large-cap stock, a sign of strong investor support and a big market presence. 
Measures of Valuation:
Uber's stock is more volatile than the overall market, according to its beta of 1.36, which is consistent with the company's positioning in a highly competitive and rapidly growing industry.
The high PE Ratio (TTM) of 78.92 suggests that the market anticipates strong future growth, but it also raises the possibility that the stock is overpriced in relation to earnings.
EPS (TTM): $0.92, which represents Uber's profits for the last 12 months. 
Earnings Outlook: November 5, 2024, to November 11, 2024, is the anticipated earnings date. Investors will be looking for performance indicators during this crucial time, especially with the high PE ratio.
Analysts' 1-year target estimate of $78.10 indicates a moderate gain from the present price, implying that the stock may be approaching its fair value.
Dividend Details:
Yield & Forward Dividend: Not stated suggests that Uber does not yet pay dividends, which is typical of growth-oriented businesses that put profits back into growing their operations. The Ex-Dividend Date is likewise irrelevant for the same reason. 
Uber's stock reflects growth aspirations with strong market positioning and high valuation measures. The company is regarded as a great performer, but the notable volatility and high PE ratio imply that there might be dangers related to its future growth. When the company releases its financial report in a few months, investors will probably be closely observing it to assess its prospects.
[bookmark: _Toc175656013][bookmark: _Toc175657434]4,a. Payoff graph for at-the-money call options:
The holder of a call option has the opportunity, but not the duty, to purchase the underlying asset before or on the expiration date at a predetermined strike price. An at-the-money (ATM) call option's payout is contingent upon the price of the underlying asset at expiration. 
For instance:
Assume that the strike price of the ATM call option is £100, which represents the current stock price of Uber.
The option's premium, or cost, is £5. 
The formula used to calculate the payoff of a call option is payoff = max (0, stock price at expiration − strike price) − option premium.
Payoff equals max (0, Stock Price at Expiration - Strike Price) - Premium for Option
I will use the numbers to plot the payout graph.
 At-the-Money Call Option payment at a Stock Price Below £100: Since the call option is not executed, the payment is negative and equals the option premium ($5).
Above £100 in stock price: The payment rises with the price of the stock but is lessened by the £5 premium that was paid. £105 is the breakeven threshold. 
[bookmark: _Toc175656014][bookmark: _Toc175657435]4, b. Graph showing At-the-Money Put Option Payoff:
Before or on the expiration date, a put option holder has the choice—but not the obligation—to sell the underlying asset at the designated strike price. The price of the underlying asset at expiration affects the ATM put option payoff as well.
For instance:
Assume that the strike price for the ATM put option, £100, represents the same current stock price of Uber.
The option's premium, or cost, is £5.
Formula for Payoff in a Put Option: 
Payoff is equal to max(0, Strike Price − Stock Price at Expiration) - Premium for Option
Max(0, Strike Price - Stock Price at Expiration) equals Payoff.−Option Premium
I will use the aforementioned numbers to plot the payout graph.
 At-the-Money Put Option payment for Stock Prices Over £100: Since the put option is not exercised, the payment is negative and equals the option price ($5).
Stock Price Below £100: After deducting the £5 premium, the payout rises as the stock price falls. £95 is the breakeven threshold.
[bookmark: _Toc175656015][bookmark: _Toc175657436]4, c.  Talking About the Straddle Technique:
Purchasing a put and a call option with identical expiration dates and strike prices on the same underlying asset is known as straddling. Although the investor is unsure of the direction of the major price change, they anticipate it will occur. This is a volatility strategy. 
Uber: 
Let’s say the strike price of the put and call options is £100.
Both the put and call options have a £5 cost.
It costs £10 to enter the Straddle in total.
Reward Profile:
If the stock price rises sharply, the put option expires worthless and the call option's payout increases. The profit from the call less the total premium is the net payback.
In the event of a severe decline in stock price, the call option expires worthless and the put option's payout increases. The put's gain less the total premium is the net payoff.
Should the stock remain close to the strike price: There is a chance that both options will expire worthless, leaving you with a loss of £10 (the entire premium). 
Whatever the way, a straddle basically profits from high stock price volatility. The entire premium is added to and subtracted from the strike price to get the breakeven marks. 
I will now make the graphs for the payoffs of the put and call options. 
Using a straddle approach, you would pay a total of £10 (combining both premiums) to buy the call and put options at the £100 strike price. This approach makes money when the stock price moves significantly, either up above £110 or down below £90. If the stock price stays close to £100, the maximum loss is only the £10 total premium. When significant volatility is anticipated but the movement's direction is unclear, this configuration is perfect.
[bookmark: _Toc175656016][bookmark: _Toc175657437]5.Performance of 10Y note and discussion: 
[bookmark: _Toc175657438]5,a. The UK 10-Year Government Bond's performance (2023):
The gilt, a 10-year government bond issued in the United Kingdom, saw a lot of volatility in 2023. The Bank of England's continued war against inflation meant that rates were already high at the start of the year. The year-over-year fluctuations in the yield on the 10-year gilt were mostly caused by ongoing inflationary pressures, interest rate hikes by the Bank of England, and differing market expectations about monetary policy and economic development. 
Throughout the year, yields grew generally, reaching significant highs during times when the Bank of England signalled additional rate hikes and when inflation expectations were high. Investor fears about the continuation of long-term inflation and the central bank's aggressive tightening cycle were reflected in the 10-year gilt yield's notable increase by the end of 2023 compared to the beginning of the year. 
[bookmark: _Toc175657439]5,b. Effect on Debt of Consumers:
The UK's consumer debt was significantly impacted by the rising 10-year gilt rate. Higher gilt rates increased borrowing costs overall, especially for long-term loans like mortgages, since the yield on government bonds affects the overall interest rate environment. 
The rise in mortgage rates because of these rising borrowing costs put consumers under more financial strain, especially those with variable-rate mortgages or those wishing to refinance. It has become more costly for consumers to take on new debt or service existing debt due to the rising cost of consumer credit, which includes credit card debt and personal loans. 
The higher borrowing costs coincided with a period of rising living expenses for households in the UK due to inflation. By the end of 2023, the total amounts of consumer debt had significantly increased because of many households being compelled to take on additional debt to pay for necessities of life. Concerns regarding consumers' ability to handle their debts were raised by their increasing debt load and higher interest rates, which could result in more defaults and financial strain for the entire economy.
[bookmark: _Toc175656017][bookmark: _Toc175657440]6.Conclusion: Technology has the potential to have enormous effects on both the sector and the current firms. When it comes to Uber, the user-friendly software allows users to pay more than just the economic packages for an online ride-hailing service that is more dependable than calling someone on the spot. A conventional street cab. Globalisation has allowed Uber to establish its logistical network throughout more than 45 nations supported by international investors of various nationalities in the pursuit of monopoly based on the benefits of the first mover. Despite criticism from several institutional frameworks, Uber is continuously changing and growing by embracing cloud computing and artificial intelligence regions to ensure a bright future. MarketLine (2014) addresses the question of whether Uber manages to surpass Lyft to a large portion of the taxi industry.
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Returns By Period
Uber Technologies Inc had a return of 17.39% year-to-date (YTD) and 58.85% in the last 12 months.

Period Return Benchmark
Year-To-Date 17.39% 18.13%
Lmonth 7.80% 282%
6 months 8.23% 1073%
1year 58.85% 2875%
5 years (annualized) NA 1465%

10 years (annualized) NA 10.94%
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