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[bookmark: _Toc28710030]Part-a)
[bookmark: _Toc28710031]Brief history of the chosen company:
Compass group is one of the largest food service companies of the world that is engaged in global operations. The company is operating in more than 50 countries of the world. The chosen organization of compass group is operating within the segments of Food & Beverage delivery service, hospitality service, project management service, property management security services and the transportation (Morningstar.com, 2019). 
The company was founded in 1941 and it is a publicly listed company of company and is listed in London Stock Exchange (Disfold, 2019). The valuation of the company is around $34.7billion and revenue earnings of the company were £23 billion and the business is employing around 595,841(craft.co, 2019).

[bookmark: _Toc28710032]A description of the business model & major competitors of the business:
Business Model:
The business model being followed by the company mainly focuses upon the operational efficiency so that the required optimization o with respect to the management of supply change through the minimization of the cost related to food and labour cost. The attainment of these efficiencies is essentially required for the business for making a savings of substantial amount where the savings amount can be invested for securing substantial growth opportunities that can improve the profit margins of the business(Compass Group Corporate Website, 2019).
The important focus of the business will be on the achievement of organic growth revenue .The business highly focuses upon the scale of operations that helps the business   to attain an optimum level of cost control as well efficiencies so that the  business can a achieve a sheer   competitive advantage over and above the rivals of the industry.
[image:  ]
(Source:Compass Group Corporate Website, 2019)
The business focuses on offering the best value to their clients in terms of quality and costs and this is the aspect that acts as the main driving force for the sector wise growth of revenue generation with respect to the company.
The business is a highly customer oriented company and the business strategies being developed for maximizing the value as well as shareholders of the company. The business focuses on training and employing a highly capable workforce so that every business challenged can be won. The business focuses on developing the healthiest food solutions so that the value of the shareholders’ can be enhanced(Compass Group Corporate Website, 2019).
The business model of the company is highly focused on enhancing the value of the shareholders of the company with respect to the parameters of enhancing the organic growth, growth of profit margin, growth of investment and finally through the generation of  good return over the shareholders’ wealth(Compass Group Corporate Website, 2019).
The description of the competitors:
The business is operating in the UK food  service industry and the major  players as well as competitors of the industry are  Aramark($16.2 billion) , Sodexo(€20.4 billion ) , Whitbread(£2 billion), Steel partners  holdings($1.6 billion) as per 2019 data 
[image: ]
(Source: craft.co, 2019).
[bookmark: _Toc28710033]Major recent events that affected the company in last 5 years(2014-2018):
The  major  challenge that the business has faced during the last 5 years of  2014-2018 is that  the rising cost of food ingredients and labour cost that is badly affecting the  product and  service pricing  that is being manufactured and sold by the company as the business is mainly engaged in serving meals and breakfast to the office workers, school goers as well as the military personnel and therefore  it is highly required for the business to deliver food and food related services that an economic or competitive pricing(U.S., 2019).

[bookmark: _Toc28710034]b) Critical review of the company’s financial performances for 5 years (2014-2018)

[bookmark: _Toc28710035]Profitability ratios:
The profitability ratios define the profit earning capacity of the business out of the total revenue earnings.  A business organization earns the profit from the earnings after paying out the relevant t expenses
[bookmark: _Toc28710036]Gross profit margin:
The gross profit is the profit or part of the earnings that is net of cost of revenue or the cost of goods sold. The  gross profit margin define express  the manual gross profit of a business as a percentage of annual gross earnings and  a higher  ratio is always preferred  as it depicts a good control over the cost of sales directly related to the manufacturing process.
Analysis:
	
	      2018
	     2017
	2016
	2015
	2014

	Gross Profit margin
	26%
	33%
	32%
	32%
	24%



The gross profit margin of the business has registered a steady rising trend from 2014 onwards and has registered a slight decline in2018 by 7%. The revenue earnings of the business has registered a growth of 3%,11%, 15% 2% over years for the years of  2015,2016, 2017, 2018 respectively ;where as during the same period the gross profit of the business has growing at a  rate of 36%,12%, 18% and has declined  by 20% over years for the years of  2015,2016, 2017, 2018 respectively(Yilmaz, 2011).
[bookmark: _Toc28710037]Operating Profit margin:
The operating profit of a business refers to the revenue earnings of the business net of operating expenses that the business pays out for running the business. A higher ratio is preferred as it depicts that the business is having good control over operating as well as overhead expenses.
Analysis:
	
	      2018
	     2017
	2016
	2015
	2014

	operating Profit margin
	7%
	7%
	7%
	7%
	7%



During the period under study the average operating margin or operating profit being earned by the business was fixed at 7% of the annual sales earnings  even if the average sales earnings of the business has growing over time. Thus operating earnings and sales earnings has grown at same rate over years
[bookmark: _Toc28710038]Net Profit margin:
The net profit of a business refers to the revenue earnings of the business net of all expenses (includes cost of sales, operating as well as non-operating expenses) that the business pays out for running the business. A higher ratio is preferred as it depicts that the business is having good control over all kind of expenses(Halkos and Tzeremes,  2010).
Analysis:
	
	      2018
	     2017
	2016
	2015
	2014

	Net Profit Margin
	5%
	5%
	5%
	5%
	5%



During the period under study the average net  margin or net profit being earned by the business was fixed at 5% of the annual sales earnings  even if the average sales earnings of the business has growing over time. Thus net earnings and sales earnings has grown at same rate over years
[bookmark: _Toc28710039]Liquidity Ratios:
The liquidity ratios are being calculated for describing the liquid cash position of the business that the business uses for making payment with respect to the short term obligations that are being described as short term liabilities. The strong liquidity position also helps the business to utilise good investment opportunities on time and to fulfil sudden needs of payments.
Current ratio:
The current ratio expresses the monetary value of the current asset (that can be converted in to cash with in a period of 1 year or less) as a percentage of the monetary value of the current liability (the liabilities that are to be paid out within a period of 1 year or less).A higher ratio is always preferred as it indicates that the business is holding a proportionately higher amount of current assets compared to the liabilities and the business is well capable of paying outs its short term obligations. Generally a current ratio of 2:1(or higher such as .3:1) is assumed to be a standard ratio for defining a business that is having a strong liquidity position as the ratio defines that the monetary value of the asset held is twice the value of the current liability holding of the business(Odedara, 2018).
	
	      2018
	     2017
	           2016
	2015
	2014

	Current ratio
	81%
	83%
	90%
	87%
	85%



Analysis:
The current ratio of the business has registered a growing trend up to 2016 from 2014 onwards and afterwards from 2017 onwards the ratio started to decline. As an underlying investigation it can be seen that the current asset has grown by 26%, decline by 10% , again has grown by 13% & 28% for the years of 2015,2016, 2017, 2018 respectively.  On the other hand current liability of the business has grown by 23%, -13%, 23% and 31% for the years of 2015,2016, 2017, 2018 respectively. Thus from 2017 onwards the business has registered a higher growth in current liability holding compared to that of the growth in current asset. 

Quick Ratios:
The quick ratio is being calculated for assessing the percentage holding of the core liquid assets as a percentage of current liabilities. The core liquid assets are often being termed as the quick assets as these assets can be transformed in to liquid cash in almost no time for with in a very short span of time. Thus the quick assets do not consider the current assets like inventories as this current asset needs a substantial period of time for converting it in to cash which is the most liquid form of asset(Mikoś,2018).
	
	         2018
	      2017
	             2016
	      2015
	             2014

	Quick Ratio
	74%
	74%
	83%
	80%
	78%



Analysis:
The quick asset is just following the same pattern to that of current ratio. The quick ratio of the business has increased from 2014 onwards up to 2016 and has registered a declining trend from 2017 onwards just like the current ratio.
The slight difference between the current and quick ratio refers to the fact that most of the current assets being held by the asset are in nature of quick assets and the average quick asset holding of the business is 0.78 which is an indication of the fact that on an average the quick asset at the disposal of the business is only capable of paying out 78% of the current liability being payable by the business and thus the liquidity position of the business is not strong enough(Williams and Dobelman, 2017).

[bookmark: _Toc28710040] Efficiency ratios:
The efficiency ratios are being calculated for defining the efficiency   of the business in generating return over the assets and equity has been invested .The efficiency ratio also defines how the business is making efficient utilization of resources like the inventories.
ROA or the Return On Asset:
The return on asset expresses the monetary value of the revenue earnings of the business as a percentage of the monetary value of assets and thus describes the return generated on asset invested. Thus higher will be the ratio, higher will be the return generated over asset.
Analysis:
	
	         2018
	      2017
	             2016
	      2015
	             2014

	ROA
	1.82
	2.06
	2.12
	1.87
	2.07



The business has managed to generate a strong return over the invested asset also on an average as well as over years. The arrearage return generated over the asset invested is 1.99 times or almost twice the monetary value of the asset being invested by the business.
ROE or the Return on Equity:
The return on equity expresses the monetary value of the revenue earnings of the business as a percentage of the monetary value of equity (invested by the shareholders) and thus describes the return generated on asset invested. Thus higher will be the ratio, higher will be the return generated over equity(Fridson, and Alvarez, 2011).
Analysis:
	
	         2018
	      2017
	             2016
	      2015
	             2014

	ROE
	8.70
	10.65
	6.05
	5.02
	5.55



The business has managed to generate a strong return over the invested equity also on an average as well as over years. The arrearage return generated over the equity invested is almost 7 times of the monetary value of the asset being invested by the business and this indicates a very high return generation capacity for the business over the share holder’s investment.
Inventory turnover ratio:
The Inventory turnover ratio is being calculated for assessing the efficiency of the business in the utilization of the inventory and for this purpose the cost of goods sold of the business are being expressed as a percentage of the monetary value of the inventories of the business. Thus higher will be the ratio higher proportion of the inventory value of the business has been converted in to sales and better will be the utilization of inventories being invested by the business(De et al., 2011).
Analysis:
	
	         2018
	      2017
	             2016
	      2015
	             2014

	Inventory turnover(Cost of goods sold /average inventory)
	48.17
	42.82
	50.90
	44.17
	54.18



The business has a very strong efficiency in generating return over the inventory investment made by the business. On an average the business has the capability of generating 48 times return over the inventory investment made by the business.
[bookmark: _Toc28710041]Gearing ratio: 
The gearing ratio defines the proportion of debt out of the total capitals being invested by the business where the total capital includes the monetary value of the total liabilities as well as equities being invested by the business. The gearing ratios are being calculated for assessing the dependency of the business over debt financing. A higher dependency over debt financing in one hand enhances the scope of enjoying the financial leverage of the business but at the same time enhances the debt burden for the business(Petersen et al.,2017).
Analysis:
	
	         2018
	      2017
	             2016
	      2015
	             2014

	Gearing ratio(total debt/total capital)
	29%
	36%
	18%
	13%
	15%



Looking to the calculated gearing ratios over years  it can be seen that on average the business is holding 22% of the total capital; as debt and thus the  business has to bear a lower interest paying burden and the scope  of enjoying the financial leverage is also low for the business(Compass PLC, 2019).

[bookmark: _Toc28710042]Comparison with Aramark (a top competitor of Compass group)
Profitability ratios:
	Profitability ratios
	2018
	2017
	2016
	2015
	2014

	
	
	
	
	
	

	Gross Profit margin
	
	
	
	
	

	Compass group
	26%
	33%
	32%
	32%
	24%

	Aramark 
	10%
	11%
	11%
	11%
	10%

	
	
	
	
	
	

	operating Profit margin
	2018
	2017
	2016
	2015
	2014

	
	
	
	
	
	

	Compass group
	7%
	7%
	7%
	7%
	7%

	Aramark 
	5%
	5%
	6%
	5%
	4%

	
	
	
	
	
	

	Net Profit Margin
	
	
	
	
	

	
	
	
	
	
	

	Compass group
	5%
	5%
	5%
	5%
	5%

	Aramark 
	3%
	4%
	3%
	2%
	2%




Gross profit Margin:
So far as the gross margin is concerned it can be seen that the chosen organization Compass Group is having a strong gross profit earning capacity as a percentage of sales as it can be seen that average gross profit earning capacity of the business as a percentage of sales  is 30%.However the gross earnings of the  business has registered a rising trend up to  2017 and from 2017 onwards the business has registered a slightly declining trend in gross profit earning capability but still the gross profit earnings capability of Compass Group is much stronger than that of Aramark. Aramark which is one of the top competitors of Compass Group is having an average gross earning capacity of 11% to the corresponding revenue earnings of the business(Petersen et al.,2017).
Operating Profit Margin:
Looking at the operating profit margin it can be seen that the business has managed to stabilize the operating earnings at 7% of sales during the period under consideration even if up to 2017 the gross earnings of the business has registered a rising trend and has registered a declining trend afterwards. Thus it is being depicted that compass group has lost around 4% of gross earning for paying out the operating expenses but at the same time has got some control over the operating expenses of the business. However while comparing with Aramark it can be seen that Aramark is only capable of earning an operating income that is only 5% of the corresponding sales of the market (Palepu,. and Healy,  2013). Thus Compass group is having stronger financial capability compared to Aramark so far as operating margin is concerned.



	Net Profit Margin
	 
	 
	 
	 
	 

	 
	      2018
	                                 2017
	2016
	2015
	2014

	Compass group
	5%
	5%
	5%
	5%
	5%

	Aramark 
	3%
	4%
	3%
	2%
	2%



Net Profit Margin:
Looking at the net profit margin it can be seen that the business has managed to stabilize the net earnings at 5% of sales during the period under consideration even if up to 2017 the gross earnings of the business have registered a rising trend but has registered a declining trend afterwards. Thus it is being depicted that compass group has lost around 2% of gross earning for paying out the operating expenses but at the same time has got some control over the non-operating expenses of the business. However while comparing with Aramark it can be seen that Aramark is only capable of earning an net income that is only 3% of the corresponding sales  of the market. Thus Compass group is having stronger financial capability compared to Aramark so far as net margin is concerned(Olagunju, 2011)

Liquidity Ratios:

	
	2018
	2017
	2016
	2015
	2014

	Liquidity
	
	
	
	
	

	
	2018
	2017
	2016
	2015
	2014

	Current ratio
	
	
	
	
	

	Compass group
	0.81
	0.83
	0.90
	0.87
	0.85

	Aramark 
	1.17
	1.12
	1.14
	1.09
	1.04

	
	
	
	
	
	

	
	2018
	2017
	2016
	2015
	2014

	Quick Ratio
	
	
	
	
	

	
	0.742689
	0.743044
	0.825438
	0.803258
	0.776165

	Aramark 
	0.87409
	0.862468
	0.872146
	0.827084
	0.803389

	
	
	
	
	
	













Current ratio:
The current ratio expresses the current asset holding of the business as a percentage of the short time liability of the business and thus defines the capability of the business in paying out the short term liabilities.
The current asset holding of Compass Group on an average is having 85% of the current liability holding of the business; whereas Aramark on an average is 1.11 times   of the current liability holding of the business. Thus it can be seen that on an average  Aramark is having stronger liquidity position than that of Compass Group
Quick Ratio:
The quick or core liquid asst  asset holding of Compass Group on an average is having 78% of the current liability holding of the business; whereas Aramark on an average is having 85% or 0.85  times   of the current liability holding of the business. Thus it can be seen that on an average Aramark is having stronger liquidity position than that of Compass Group(Hall et al.,2013)
A notable point that should be taken under consideration is that in case of compass group the gap between the current and quick ratio is only 7% but in case of Aramark the  gap is between the current and quick ratio is 26%.This is  the  indication of the fact that current assets being held by Aramark are containing less quick asset compared to that of compass group. In other words the current asset composition of the  compass group is more liquid than that  of Aramark
Thus the revelation 
Efficiency Ratios:
ROA:
The return on asset ratio of the business depicts the return generation capacity of the business over asset and thus calculates the monetary value sales earnings as a percentage  of asset .Thus the ratio  quantifies  the efficiency  of the business in transforming the  asset value in to sales through calculating the sales as a percentage(that is defined as return ) of the asset value being invested
	
	2018
	2017
	2016
	2015
	2014

	Efficiency
	
	
	
	
	

	
	
	
	
	
	

	ROA
	
	
	
	
	

	Compass group
	1.820806
	2.055561
	2.124052
	1.869288
	2.066634

	Aramark 
	1.186386
	1.439029
	1.384362
	1.418177
	1.374685

	
	
	
	
	
	

	ROE
	
	
	
	
	

	Compass group
	8.698485
	10.64528
	6.049059
	5.02141
	5.550927

	Aramark 
	5.372843
	6.440785
	6.778977
	7.677902
	8.366114




The compass group is having a strong return generation capacity over asset and on an average the business has registered an efficiency of converting 1.99 times or 199% of asset value in to sales.
Moving to Aramark it can be seen that the business is also have a strong efficiency in converting the asset values in to sales and on an average during the period under study the business has managed to convert 136% of asset value  in to sales(Gray and Debreceny, 2014).
Thus it can be seen that the compass group is having a stronger efficiency in converting the asset values in to sales or better to say is having a stronger efficiency in generating return over investment.










ROE:
The return on equity ratio of the business depicts the return generation capacity of the business over equity and thus calculates the monetary value sales earnings as a percentage of share holders’ equity being invested in the business. Thus the ratio quantifies the efficiency of the business in transforming the  equity value in to sales through calculating the sales as a percentage(that is defined as return ) of the equity  value being invested in the business.
The chosen organization of Compass group registered a growing efficiency in generating return on share holders equity up to 2017 when the business efficiently converted 10.6 times of equity value in to sales. But from 2017 onwards the business has registered a strong decline in return generation capacity over equity invested and on an average the business is capable of generating 7% return on equity invested which is higher than the 2% return generation capacity over the asset invested(Fridson and Alvarez,  2011).
On the other hand the organization Aramark is also capable of generating 7% return over equity investment .Thus so far as return on equity generation is concerned both the businesses are almost equally capable on generating return on equity.
Gearing Ratio:
The gearing ratio is calculating the long term debt as a percentage of total capital being invested in the business where the total capital includes the total liability or sources of fund invested and the equity being invested in the business. Thus the main objective of gearing ratio is to assess the dependency of the business over long term debt that are of substantial amount.
	
	2018
	2017
	2016
	2015
	2014

	Gearing ratio
	
	
	
	
	

	
	
	
	
	
	

	Compass group
	0.286077
	0.358229
	0.182882
	0.132519
	0.145384

	Aramark 
	0.525731
	0.471581
	0.493619
	0.508475
	0.512237



Looking to the Compass group it can be seen that the  business has shown a declining trend up to 2016 so far as  the dependency  over  long run debt dependency is concerned but from 2017 onwards the debt dependency of the business has increased substantially. On an average the business is holding 22% of total capital as long term debt during the period under study

(Source: Morningstar.com, 2019)



Looking to the Aramark it can be seen that the business has shown a enhancing trend up to 2016 so far as  the dependency  over  long run debt is concerned but from 2017 onwards the debt dependency of the business has declined to some extent. On an average the business is holding 50% of total capital as long term debt during the period under study(Palepuand Healy,  2013)
Thus Aramark is a more levered company than Compass Group Plc.
Recommendation:
Thus it can be seen that the core revenue generation efficiency of the business Compass group plc is much stronger than that of Aramark. The return generation capacity or efficiency on both asset and equity of the business is stronger than Aramark. The long term loan dependency of Compass group plc is also lower than that of Aramark. Thus it can be seen that the burden due to dependency over debt is also lower in case of Compass group plc.
But the only problem that can be identified is the weak liquidity position in case of Compass group plc and that is defining the company as a financially weak company. The holding of substantial amount of liquid cash is defining that the business is having a strong financial health; otherwise the business is defining a weak financial position. Thus it can be recommended that the management of compass group PLC must impose strong control over operating expenses as well as wastage of financial resources. Additionally it has been recommended that the business must take a cautious approach while taking investment decisions(Gray and Debreceny, 2014).
[bookmark: _Toc28710043]C) Analysis of the investment appraisal techniques:

[bookmark: _Toc28710044]1.
[bookmark: _Toc28710045]Pay Back Period:
The payback period calculates the time period that an investment project is taking for recovering the initial investment amount. The calculation of the Payback period is important as the payback period calculates the approximate time that the business requires break-even. Generally if the payback criterion is being used for appraising a single project then the project is described as feasible for acceptance provided the calculated payback period is substantially smaller than the life of the project. If several projects are being compared in terms of payback period criterion then the investment project with smaller payback period is given preference(Carmichael,2011).
Analysis:
The Project-A is having a payback period of 3.82 years and the Project-B is having a payback period of 3.25 years. Thus Project-B will be given preference as it is having a slightly shorter payback period and therefore Project-B will be given importance.

[bookmark: _Toc28710046]Accounting Rate of Return:
The accounting rate of return actually calculates the return being generated over the initial investment of the project. The averages of the periodic cumulative cash flows are being expressed as the average of the initial investments. Higher will be the accounting rate of return greater will be the acceptability of the project(Weygandt et al.,2019).
Analysis:
Project-A is having an ARR is 11% and the Project-B is having an ARR is 49% and thus according to the Accounting rate of return the Project –B will be given priority.
[bookmark: _Toc28710047]NPV, IRR
The NPV or the net present value calculates the additional value that a project will be able to add to the project if the project is being implemented. The npv can be defined as the cumulative present values of the periodic cash flows net of initial investment. While comparing among the different alternative projects the investment project with highest npv value is being preferred. While appraising a single project generally the project with positive npv value is being considered (Weber, 2014)
Analysis:
The project-A is having the  positive NPV value 16.08  and the project-B is having the  positive NPV value 23.59 and thus between the two projects the Project-B will be given preference as the project-B is going to add additional higher positive value compared to that of Project-A to the business.
[bookmark: _Toc28710048]IRR:
The IRR or the internal rate of return is the rate of discount factor for which the commutative present values of cash inflow become equivalent to the present value of the initial investment and thus the calculated NPY become zero (Robison et al.,2015).
Analysis:
The IRR being offered by Project-A is 14% and that of Project-B is 20% therefore between the two projects the project-B will be given preference as according to IRR criterion Project B is more attractive.
[bookmark: _Toc28710049]2. Advantage disadvantage of project appraisal:
Payback Period:
Advantage:
The calculation of the payback period is easy enough as the calculation requires very little input. Only the periodic cash flows are being required for the calculation of the payback period. The calculation of payback period is very comprehensive.
The payback period calculation is largely based on the liquidity aspect of the business. Thus if two investment projects that requires the same initial investments then the project with smaller payback period describes that the business is having a stronger liquidity aspect or periodic cash flow that is largely helping the project to recover the initial cash with in a very short period of time. Thus it automatically describes that the financial soundness of the project is high enough.
Disadvantage:
The main disadvantage of the payback period is that the criterion of the payback period criterion does not at all consider the aspect of profitability and the whole calculation of the payback period is mainly based on the periodic cash flow(San. and Thum,  2013).
The criterion of the payback period not even considers the aspect of the time value of money which considers that with the passage of time the value of money declines,
The payback period criterion fails to consider the cash flows of the period that are coming after the period in which cash recovery has been done. If the cash flows of the latter period is being considered then the calculated payback period of the business may change.
ARR
Advantage:
The accounting rate of return clearly quantifies the return that will be generated over the initial investments being made in the project provided the project has been implemented 
Disadvantage:
The process does not consider the idea of the time value of money just like the payback period and is only based on the aspect of liquidity or periodic cash flow of a proposed investment project(Lennox et al.,2011).
NPV
Advantage:
The biggest advantage of NPV criterion is that the criterion can clearly quantifies the positive or negative additional value that will be added to the business. Thus the NPV criterion offers a clear process of appraising the investment projects and to rank them in accordance of expected positive value.
The npv criterion follows the concept of the time value of money and calculates the present value of the periodic cash flows by discounting them by a discount factor which is being defined as the opportunity cost of investment.
Disadvantage:
The main disadvantage of the npv criterion is that the calculation process of the criterion is difficult enough(Osborne,  2010)
The arbitrary selection of the discounting factor or the opportunity cost of investment is another shortcoming of the criterion.
IRR:
Advantage:
The IRR criterion helps the investment projects to rank the projects on the basis of the IRR values and the projects with higher IRR are given preference as it indicates that the project is highly attractive as a high discount factor is needed to make the npv zero(Arjunan, 2017)
Disadvantage:
The IRR criterion is very difficult to calculate.
[bookmark: _Toc28710050]Non financial factor of investment appraisal:
While implementing a project a business has to look for that to what extent the business is able to comply with the current and future legislation that are relevant to the business.
While implementing a project a business has to look for that to what extent te business is able to match industry benchmarks as well as standard practices.
The management of a business organization also have to look for the skill set and moral strength of the employees to asses that to what extent the employees are capable to handle a project while maintaining sound relationship with the employees(Renneboog et al.,2011).
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	Income statement Compass group, GBP ,billion
	 
	 
	 
	 
	 

	Name
	2018
	2017
	2016
	2015
	2014

	Gross Profit
	5,961,000,000
	7,451,000,000
	6,320,000,000
	5,663,000,000
	4,163,000,000

	    Total Revenue
	22,964,000,000
	22,568,000,000
	19,605,000,000
	17,590,000,000
	17,058,000,000

	        Business Revenue
	22,964,000,000
	22,568,000,000
	19,605,000,000
	17,590,000,000
	17,058,000,000

	    Cost of Revenue
	-17,003,000,000
	-15,117,000,000
	-13,285,000,000
	-11,927,000,000
	-12,895,000,000

	        Changes in Inventories
	-6,542,000,000
	-6,514,000,000
	-5,742,000,000
	-5,219,000,000
	-5,101,000,000

	        Staff Cost, Cost of Revenue
	-10,461,000,000
	-8,603,000,000
	-7,543,000,000
	-6,708,000,000
	-7,794,000,000

	Operating Income/Expenses
	-4,316,000,000
	-5,829,000,000
	-4,923,000,000
	-4,408,000,000
	-2,952,000,000

	    Selling, General and Administrative Expenses
	-289,000,000
	-1,916,000,000
	-1,594,000,000
	-1,477,000,000
	-242,000,000

	        Legal, Accounting, Auditing and Consulting Fees
	-7,000,000
	-5,000,000
	-5,000,000
	-5,000,000
	-6,000,000

	            Auditor Fees
	-6,900,000
	-5,000,000
	-5,000,000
	-5,000,000
	-6,000,000

	            Non-Audit Fees Paid to Auditor
	-100,000
	 
	 
	 
	 

	        Rent Expense
	-282,000,000
	-278,000,000
	-222,000,000
	-221,000,000
	-236,000,000

	        Staff Costs
	 
	-1,633,000,000
	-1,367,000,000
	-1,251,000,000
	 

	            Social Security Costs
	 
	-1,470,000,000
	-1,234,000,000
	-1,136,000,000
	 

	            Pension and Other Employee Benefits Costs
	 
	-142,000,000
	-116,000,000
	-100,000,000
	 

	            Stock-Based Compensation
	 
	-21,000,000
	-17,000,000
	-15,000,000
	 

	    Depreciation, Amortization and Depletion
	-544,000,000
	-522,000,000
	-426,000,000
	-366,000,000
	-344,000,000

	        Depreciation and Amortization
	-544,000,000
	-522,000,000
	-426,000,000
	-366,000,000
	-344,000,000

	            Depreciation
	-267,000,000
	-262,000,000
	-216,000,000
	-193,000,000
	-191,000,000

	            Amortization
	-277,000,000
	-260,000,000
	-210,000,000
	-173,000,000
	-153,000,000

	    Other Income/Expense, Operating
	-3,483,000,000
	-3,391,000,000
	-2,903,000,000
	-2,565,000,000
	-2,366,000,000

	        Other Expenses, Operating
	-3,483,000,000
	-3,391,000,000
	-2,903,000,000
	-2,565,000,000
	-2,366,000,000

	Total Operating Profit/Loss
	1,645,000,000
	1,622,000,000
	1,397,000,000
	1,255,000,000
	1,211,000,000

	Non-Operating Income/Expenses, Total
	-125,000,000
	-62,000,000
	-76,000,000
	-96,000,000
	-64,000,000

	    Total Net Finance Income/Expense
	-114,000,000
	-114,000,000
	-101,000,000
	-104,000,000
	-86,000,000

	        Net Interest Income/Expense
	-108,000,000
	-107,000,000
	-96,000,000
	-98,000,000
	-83,000,000

	            Interest Expense Net of Capitalized Interest
	-114,000,000
	-113,000,000
	-100,000,000
	-101,000,000
	-88,000,000

	                Gross Interest
	-1,000,000
	-1,000,000
	-1,000,000
	-1,000,000
	-1,000,000

	            Interest Income
	6,000,000
	6,000,000
	4,000,000
	3,000,000
	5,000,000

	        Other Finance Income/Expenses
	-6,000,000
	-7,000,000
	-5,000,000
	-6,000,000
	-3,000,000

	            Other Finance Expenses
	-6,000,000
	-7,000,000
	-5,000,000
	-6,000,000
	-3,000,000

	    Net Investment Income
	52,000,000
	51,000,000
	51,000,000
	42,000,000
	11,000,000

	        Fair Value or Unrealized Gain/Loss on Financial Assets
	4,000,000
	2,000,000
	3,000,000
	 
	 

	        Income from Associates, Joint Ventures and Other Participating Interests
	50,000,000
	42,000,000
	39,000,000
	39,000,000
	9,000,000

	            Share of Profit and Interest from Associates
	 
	 
	 
	 
	9,000,000

	            Share of Profit and Interest from Joint Ventures
	 
	 
	 
	 
	 

	        Gain/Loss on Derivatives
	-2,000,000
	7,000,000
	7,000,000
	3,000,000
	2,000,000

	            Unrealized Gain/Loss on Derivatives
	-2,000,000
	7,000,000
	7,000,000
	3,000,000
	2,000,000

	        Gain/Loss on Investments and Other Financial Instruments
	 
	0
	2,000,000
	 
	 

	    Irregular Income/Expenses
	-63,000,000
	1,000,000
	-26,000,000
	-34,000,000
	11,000,000

	        Disposal of Businesses
	-58,000,000
	0
	1,000,000
	-1,000,000
	14,000,000

	        Merger and Acquisition Income/Expense
	-5,000,000
	1,000,000
	-2,000,000
	-7,000,000
	-3,000,000

	        Restructuring and Reorganization Income/Expense
	 
	0
	-25,000,000
	-26,000,000
	 

	        Goodwill Impairment/Write Off
	 
	 
	 
	 
	0

	        Other Irregular Income/Expenses
	 
	 
	 
	 
	 

	            Other Irregular Income
	 
	 
	 
	 
	 

	            Other Irregular Expenses
	 
	 
	 
	 
	 

	        Asset Disposals
	 
	 
	 
	 
	 

	        Impairment/Write Off/Write Down of Capital Assets
	 
	 
	 
	 
	 

	Pretax Income
	1,520,000,000
	1,560,000,000
	1,321,000,000
	1,159,000,000
	1,147,000,000

	Provision for Income Tax
	-387,000,000
	-389,000,000
	-319,000,000
	-282,000,000
	-279,000,000

	    Current Tax
	-369,000,000
	-377,000,000
	-277,000,000
	-260,000,000
	-272,000,000

	    Deferred Tax
	-18,000,000
	-12,000,000
	-42,000,000
	-22,000,000
	-7,000,000

	Net Income from Continuing Operations
	1,133,000,000
	1,171,000,000
	1,002,000,000
	877,000,000
	868,000,000

	Net Income after Extraordinary Items and Discontinued Operations
	1,133,000,000
	1,171,000,000
	1,002,000,000
	877,000,000
	871,000,000

	Non-Controlling/Minority Interests
	-8,000,000
	-10,000,000
	-10,000,000
	-8,000,000
	-6,000,000

	Net Income after Non-Controlling/Minority Interests
	1,125,000,000
	1,161,000,000
	992,000,000
	869,000,000
	865,000,000

	Net Income Available to Common Stockholders
	1,125,000,000
	1,161,000,000
	992,000,000
	869,000,000
	865,000,000

	Diluted Net Income Available to Common Stockholders
	1,125,000,000
	1,161,000,000
	992,000,000
	869,000,000
	865,000,000

	Discontinued Operations
	 
	 
	 
	0
	3,000,000

	Total Gross Dividends
	 
	 
	 
	 
	 

	    Common Shares Gross Dividends
	 
	 
	 
	 
	 

	Reported Total Revenue
	22,964,000,000
	22,568,000,000
	19,605,000,000
	17,590,000,000
	17,058,000,000

	Reported Operating Expense
	-21,324,000,000
	 
	 
	 
	 

	Reported Total Operating Profit/Loss
	1,690,000,000
	1,665,000,000
	1,409,000,000
	1,261,000,000
	1,217,000,000

	Reported Normalized Income
	1,125,000,000
	1,177,000,000
	1,004,000,000
	892,000,000
	860,000,000

	Reported Effective Tax Rate
	0
	0
	0
	0
	0

	Reported Tax Effect of Irregular Items
	4,000,000
	 
	 
	 
	 

	Reported Normalized Operating Profit
	1,741,000,000
	1,705,000,000
	1,445,000,000
	1,322,000,000
	1,245,000,000

	Reported Normalized EBITDA
	2,241,000,000
	2,188,000,000
	1,840,000,000
	 
	 

	Stock-Based Compensation, Supplemental
	-21,000,000
	 
	 
	 
	-15,000,000

	Irregular Items, Supplemental
	 
	-6,000,000
	6,000,000
	 
	 

	    Asset Disposals, Supplemental
	 
	0
	-1,000,000
	 
	 

	    Other Irregular Income/Expenses, Supplemental
	 
	-6,000,000
	7,000,000
	 
	 

	Pension and Other Employee Benefits Costs, Supplemental
	 
	 
	 
	 
	-99,000,000

	Fiscal year ends in Sep 30 | GBP
	 
	 
	 
	 
	 



	BS-Compass group GBP , billion
	 
	 
	 
	 
	 

	Name
	2018
	2017
	2016
	2015
	2014

	Total Assets
	12,612,000,000
	10,979,000,000
	9,230,000,000
	9,410,000,000
	8,254,000,000

	    Total Current Assets
	4,518,000,000
	3,531,000,000
	3,136,000,000
	3,475,000,000
	2,752,000,000

	        Cash, Cash Equivalents and Short Term Investments
	969,000,000
	387,000,000
	728,000,000
	1,110,000,000
	643,000,000

	            Cash and Cash Equivalents
	969,000,000
	387,000,000
	728,000,000
	1,110,000,000
	643,000,000

	                Cash
	325,000,000
	335,000,000
	284,000,000
	 
	 

	                Cash Equivalents
	644,000,000
	52,000,000
	444,000,000
	 
	 

	            Short Term Investments
	 
	 
	 
	0
	0

	        Derivative Investment and Hedging Assets, Current
	34,000,000
	4,000,000
	2,000,000
	29,000,000
	10,000,000

	        Inventories
	353,000,000
	353,000,000
	261,000,000
	270,000,000
	238,000,000

	            Finished Goods and Merchandise
	 
	 
	 
	270,000,000
	238,000,000

	        Trade and Other Receivables, Current
	2,801,000,000
	2,655,000,000
	2,046,000,000
	1,968,000,000
	1,771,000,000

	            Trade/Accounts Receivable, Current
	2,078,000,000
	1,920,000,000
	1,801,000,000
	1,733,000,000
	1,565,000,000

	                Gross Trade/Accounts Receivable, Current
	2,141,000,000
	1,993,000,000
	1,900,000,000
	 
	 

	                Allowance/Adjustments for Trade/Accounts Receivable, Current
	-63,000,000
	-73,000,000
	-99,000,000
	 
	 

	            Taxes Receivable, Current
	69,000,000
	86,000,000
	31,000,000
	 
	 

	            Amount Due From Related Parties, Current
	5,000,000
	9,000,000
	 
	 
	 

	            Accrued Income/Unbilled Revenue/Cost in Excess of Billings, Current
	249,000,000
	249,000,000
	163,000,000
	 
	 

	            Other Receivables, Current
	408,000,000
	393,000,000
	59,000,000
	235,000,000
	206,000,000

	            General Allowance for Receivables and Write Offs, Current
	-8,000,000
	-2,000,000
	-8,000,000
	 
	 

	        Prepayments and Deposits, Current
	125,000,000
	132,000,000
	99,000,000
	98,000,000
	90,000,000

	        Assets Held for Sale/Discontinued Operations, Current
	236,000,000
	 
	 
	 
	 

	    Total Non-Current Assets
	8,094,000,000
	7,448,000,000
	6,094,000,000
	5,935,000,000
	5,502,000,000

	        Net Property, Plant and Equipment
	1,006,000,000
	1,000,000,000
	652,000,000
	655,000,000
	581,000,000

	            Gross Property, Plant and Equipment
	2,632,000,000
	2,574,000,000
	1,814,000,000
	1,750,000,000
	1,608,000,000

	                Properties
	383,000,000
	392,000,000
	301,000,000
	290,000,000
	261,000,000

	                Machinery, Furniture and Equipment
	2,249,000,000
	2,182,000,000
	1,513,000,000
	1,460,000,000
	1,347,000,000

	                    Plant and Machinery
	1,470,000,000
	1,446,000,000
	994,000,000
	 
	 

	                    Furniture, Fixtures and Office Equipment
	779,000,000
	736,000,000
	519,000,000
	 
	 

	            Accumulated Depreciation and Impairment
	-1,626,000,000
	-1,574,000,000
	-1,162,000,000
	-1,095,000,000
	-1,027,000,000

	                Accumulated Depreciation
	-1,626,000,000
	-1,574,000,000
	-1,162,000,000
	-1,095,000,000
	-1,027,000,000

	                    Accumulated Depreciation of Properties
	-210,000,000
	-218,000,000
	-174,000,000
	 
	 

	                    Accumulated Depreciation of Machinery, Furniture and Equipment
	-1,416,000,000
	-1,356,000,000
	-988,000,000
	 
	 

	                        Accumulated Depreciation of Plant and Machinery
	-951,000,000
	-913,000,000
	-632,000,000
	 
	 

	                        Accumulated Depreciation of Furniture, Fixtures and Office Equipment
	-465,000,000
	-443,000,000
	-356,000,000
	 
	 

	        Net Intangible Assets
	6,173,000,000
	5,531,000,000
	4,841,000,000
	4,779,000,000
	4,403,000,000

	            Gross Goodwill and Other Intangible Assets
	7,843,000,000
	7,144,000,000
	5,471,000,000
	5,387,000,000
	4,957,000,000

	                Goodwill
	4,786,000,000
	4,510,000,000
	4,151,000,000
	4,172,000,000
	3,940,000,000

	                Intangibles other than Goodwill
	3,057,000,000
	2,634,000,000
	1,320,000,000
	1,215,000,000
	1,017,000,000

	                    Software and Technology
	325,000,000
	325,000,000
	222,000,000
	 
	 

	                    Customer Relationships
	2,732,000,000
	2,309,000,000
	1,098,000,000
	 
	 

	                    Other Intangible Assets
	 
	 
	 
	1,215,000,000
	1,017,000,000

	            Accumulated Amortization and Impairment
	-1,670,000,000
	-1,613,000,000
	-630,000,000
	-608,000,000
	-554,000,000

	                Accumulated Amortization of Intangible Assets
	-1,154,000,000
	-1,097,000,000
	-516,000,000
	-608,000,000
	-554,000,000

	                    Accumulated Amortization of Intangibles other than Goodwill
	-1,154,000,000
	-1,097,000,000
	-516,000,000
	 
	 

	                        Accumulated Amortization of Software and Technology
	-209,000,000
	-229,000,000
	-152,000,000
	 
	 

	                        Accumulated Amortization of Customer Relationships
	-945,000,000
	-868,000,000
	-364,000,000
	 
	 

	                Accumulated Impairment of Intangible Assets
	-516,000,000
	-516,000,000
	-114,000,000
	 
	 

	                    Accumulated Impairment of Goodwill
	-516,000,000
	-516,000,000
	-114,000,000
	 
	 

	        Total Long Term Investments
	336,000,000
	283,000,000
	128,000,000
	120,000,000
	69,000,000

	            Long Term Equity Investments
	263,000,000
	220,000,000
	82,000,000
	79,000,000
	32,000,000

	                Investments in Associates
	179,000,000
	141,000,000
	82,000,000
	 
	 

	                Investments in Joint Ventures
	84,000,000
	79,000,000
	 
	 
	 

	                Investments in Subsidiaries
	 
	 
	 
	79,000,000
	32,000,000

	            Investment in Financial Assets, Non-Current
	73,000,000
	 
	46,000,000
	 
	 

	                Financial Investment Securities, Available-for-Sale & Held-to-Maturity, Non-Current
	73,000,000
	 
	46,000,000
	 
	 

	                    Available-for-Sale Securities, Non-Current
	73,000,000
	 
	46,000,000
	 
	 

	            Other Investments, Non-Current
	 
	63,000,000
	 
	41,000,000
	37,000,000

	        Derivative Investment and Hedging Assets, Non-Current
	83,000,000
	139,000,000
	87,000,000
	64,000,000
	81,000,000

	        Trade and Other Receivables, Non-Current
	98,000,000
	101,000,000
	78,000,000
	77,000,000
	72,000,000

	            Trade/Accounts Receivable, Non-Current
	0
	 
	4,000,000
	 
	 

	            Amount Due from Related Parties, Non-Current
	0
	 
	 
	 
	 

	            Accrued Income/Unbilled Revenue/Cost in Excess of Billings, Non-Current
	0
	5,000,000
	0
	 
	 

	            Other Receivables, Non-Current
	120,000,000
	120,000,000
	74,000,000
	 
	 

	            General Allowance for Receivables and Write Offs, Non-Current
	-22,000,000
	-24,000,000
	0
	 
	 

	        Prepayments and Deposits, Non-Current
	7,000,000
	3,000,000
	12,000,000
	 
	 

	            Prepayments, Non-Current
	7,000,000
	3,000,000
	12,000,000
	 
	 

	        Deferred Tax Assets, Non-Current
	45,000,000
	132,000,000
	296,000,000
	240,000,000
	296,000,000

	        Pension and Other Employee Benefits, Non-Current
	346,000,000
	259,000,000
	 
	 
	 

	        Deferred Costs/Assets, Non-Current
	 
	 
	 
	0
	0

	Total Liabilities
	9,972,000,000
	8,859,000,000
	5,989,000,000
	5,907,000,000
	5,181,000,000

	    Total Current Liabilities
	5,608,000,000
	4,277,000,000
	3,483,000,000
	3,990,000,000
	3,239,000,000

	        Payables and Accrued Expenses, Current
	4,008,000,000
	3,716,000,000
	2,869,000,000
	3,138,000,000
	2,956,000,000

	            Trade and Other Payables, Current
	2,594,000,000
	2,528,000,000
	1,917,000,000
	2,196,000,000
	2,014,000,000

	                Trade/Accounts Payable, Current
	1,876,000,000
	1,807,000,000
	1,310,000,000
	1,292,000,000
	1,107,000,000

	                Amount Due to Related Parties/Shareholders, Current
	7,000,000
	5,000,000
	6,000,000
	 
	 

	                Taxes Payable, Current
	576,000,000
	578,000,000
	453,000,000
	238,000,000
	273,000,000

	                Other Payable, Current
	135,000,000
	138,000,000
	148,000,000
	666,000,000
	634,000,000

	            Accrued Expenses, Current
	1,414,000,000
	1,188,000,000
	952,000,000
	942,000,000
	942,000,000

	        Financial Liabilities, Current
	825,000,000
	26,000,000
	80,000,000
	714,000,000
	153,000,000

	            Current Debt and Capital Lease Obligation
	813,000,000
	20,000,000
	77,000,000
	711,000,000
	148,000,000

	                Current Debt
	76,000,000
	8,000,000
	58,000,000
	637,000,000
	88,000,000

	                    Bank Overdraft, Current Debt
	76,000,000
	8,000,000
	58,000,000
	 
	 

	                    Other Loans, Current Debt
	 
	 
	 
	637,000,000
	88,000,000

	                Current Portion of Long Term Debt and Capital Lease
	737,000,000
	12,000,000
	19,000,000
	74,000,000
	60,000,000

	                    Current Portion of Long Term Debt
	734,000,000
	8,000,000
	11,000,000
	74,000,000
	60,000,000

	                        Bank/Institutional Loans, Current Portion of LT Debt
	5,000,000
	8,000,000
	11,000,000
	74,000,000
	60,000,000

	                        Other Current Portion of LT Debt
	729,000,000
	0
	0
	 
	 

	                    Capital Lease Obligations, Current
	3,000,000
	4,000,000
	8,000,000
	 
	 

	            Derivative and Hedging Liabilities, Current
	12,000,000
	6,000,000
	3,000,000
	3,000,000
	5,000,000

	        Provisions, Current
	167,000,000
	132,000,000
	246,000,000
	138,000,000
	130,000,000

	            Other Provisions, Current
	167,000,000
	132,000,000
	246,000,000
	 
	 

	        Deferred Liabilities, Current
	536,000,000
	403,000,000
	288,000,000
	 
	 

	            Deferred Income/Customer Advances/Billings in Excess of Cost, Current
	503,000,000
	381,000,000
	281,000,000
	 
	 

	            Other Deferred Liabilities, Current
	33,000,000
	22,000,000
	7,000,000
	 
	 

	        Liabilities Held for Sale/Discontinued Operations, Current
	72,000,000
	 
	 
	 
	 

	    Total Non-Current Liabilities
	4,364,000,000
	4,582,000,000
	2,506,000,000
	1,917,000,000
	1,942,000,000

	        Financial Liabilities, Non-Current
	3,644,000,000
	3,950,000,000
	1,710,000,000
	1,250,000,000
	1,202,000,000

	            Long Term Debt and Capital Lease Obligation
	3,611,000,000
	3,939,000,000
	1,708,000,000
	1,247,000,000
	1,200,000,000

	                Long Term Debt
	3,608,000,000
	3,933,000,000
	1,688,000,000
	1,247,000,000
	1,200,000,000

	                    Notes Payables, Non-Current
	3,608,000,000
	3,630,000,000
	1,636,000,000
	 
	 

	                    Bank/Institutional Loans, Non-Current
	0
	303,000,000
	52,000,000
	54,000,000
	11,000,000

	                    Bank/Credit Facilities, Non-Current
	 
	0
	0
	 
	 

	                    Other Loans, Non-Current
	 
	 
	 
	1,193,000,000
	1,189,000,000

	                Capital Lease Obligations, Non-Current
	3,000,000
	6,000,000
	20,000,000
	 
	 

	            Derivative and Hedging Liabilities, Non-Current
	33,000,000
	11,000,000
	2,000,000
	3,000,000
	2,000,000

	        Provisions, Non-Current
	451,000,000
	497,000,000
	718,000,000
	593,000,000
	691,000,000

	            Provision for Employee Entitlements, Non-Current
	224,000,000
	231,000,000
	361,000,000
	292,000,000
	389,000,000

	                Pension and Other Post-Retirement Benefit Plans, Non-Current
	224,000,000
	231,000,000
	361,000,000
	292,000,000
	389,000,000

	            Other Provisions, Non-Current
	227,000,000
	266,000,000
	357,000,000
	301,000,000
	302,000,000

	        Tax Liabilities, Non-Current
	49,000,000
	48,000,000
	40,000,000
	35,000,000
	15,000,000

	            Deferred Tax Liabilities, Non-Current
	49,000,000
	48,000,000
	40,000,000
	35,000,000
	15,000,000

	        Deferred Liabilities, Non-Current
	177,000,000
	12,000,000
	11,000,000
	 
	 

	            Deferred Income/Customer Advances/Billings in Excess of Cost, Non-Current
	0
	 
	0
	 
	 

	            Other Deferred Liabilities, Non-Current
	177,000,000
	12,000,000
	11,000,000
	 
	 

	        Payables and Accrued Expenses, Non-Current
	43,000,000
	75,000,000
	27,000,000
	39,000,000
	34,000,000

	            Trade and Other Payables, Non-Current
	19,000,000
	43,000,000
	21,000,000
	39,000,000
	34,000,000

	                Trade/Accounts Payable, Non-Current
	1,000,000
	 
	2,000,000
	39,000,000
	34,000,000

	                Taxes Payable, Non-Current
	0
	 
	0
	 
	 

	                Amount Due to Related Parties/Shareholders, Non-Current
	0
	 
	0
	 
	 

	                Other Payables, Non-Current
	18,000,000
	43,000,000
	19,000,000
	 
	 

	            Accrued Expenses, Non-Current
	24,000,000
	32,000,000
	6,000,000
	 
	 

	Total Equity
	2,640,000,000
	2,120,000,000
	3,241,000,000
	3,503,000,000
	3,073,000,000

	    Equity Attributable to Parent Stockholders
	2,615,000,000
	2,098,000,000
	3,231,000,000
	3,495,000,000
	3,068,000,000

	        Paid in Capital
	653,000,000
	653,000,000
	620,000,000
	586,000,000
	549,000,000

	            Capital Stock
	358,000,000
	358,000,000
	572,000,000
	543,000,000
	506,000,000

	                Common Stock
	176,000,000
	176,000,000
	186,000,000
	190,000,000
	189,000,000

	                    Common Stock, with Par Value
	176,000,000
	176,000,000
	186,000,000
	 
	 

	                Additional Paid in Capital/Share Premium
	182,000,000
	182,000,000
	386,000,000
	353,000,000
	317,000,000

	            Capital Redemption
	295,000,000
	295,000,000
	49,000,000
	43,000,000
	43,000,000

	            Treasury Stock
	 
	 
	-1,000,000
	 
	 

	        Retained Earnings/Accumulated Deficit
	-2,246,000,000
	-2,875,000,000
	-1,834,000,000
	-1,620,000,000
	-2,002,000,000

	        Reserves/Accumulated Comprehensive Income/Losses
	4,208,000,000
	4,320,000,000
	4,445,000,000
	4,529,000,000
	4,521,000,000

	            Other Reserves/Accum. Comp. Inc
	4,208,000,000
	4,320,000,000
	4,445,000,000
	4,529,000,000
	4,521,000,000

	    Non-Controlling/Minority Interests
	25,000,000
	22,000,000
	10,000,000
	8,000,000
	5,000,000

	Common Shares Issued
	1,584,067,424
	1,581,508,449
	1,678,879,891
	1,716,857,702
	1,707,096,075

	    Common Shares Outstanding
	1,584,067,424
	1,581,508,449
	1,678,879,891
	1,716,857,702
	1,707,096,075

	    Common Shares Treasury
	5,669,201
	8,228,176
	0
	0
	0

	Fiscal year ends in Sep 30 | GBP
	 
	 
	 
	 
	 

	Total capital (total equity & liability)
	1.2612E+10
	1.098E+10
	9230000000
	9410000000
	8254000000





	USD billion,ARAMARK
	 
	 
	 
	 
	 

	Name
	2018
	2017
	2016
	2015
	2014

	Gross Profit
	1699.9
	1804.99
	1620.42
	1530.12
	1453.17

	    Total Revenue
	16277.34
	15838.28
	14649.41
	14460.25
	14373.29

	        Business Revenue
	16,227,341,000
	15,789,633,000
	14,604,412,000
	14,415,829,000
	14,329,135,000

	    Cost of Revenue
	-14577.44
	-14033.29
	-13028.99
	-12930.13
	-12920.11

	        Cost of Goods and Services
	-14,532,662,000
	-13,990,185,000
	-12,988,973,000
	-12,890,408,000
	-12,880,424,000

	Operating Income/Expenses
	-959,829,000
	-973,311,000
	-807,382,000
	-779,107,000
	-820,773,000

	    Selling, General and Administrative Expenses
	-367,256,000
	-377,129,000
	-299,170,000
	-283,342,000
	-316,740,000

	    Depreciation, Amortization and Depletion
	-592,573,000
	-596,182,000
	-508,212,000
	-495,765,000
	-504,033,000

	        Depreciation and Amortization
	-592,573,000
	-596,182,000
	-508,212,000
	-495,765,000
	-504,033,000

	Total Operating Profit/Loss
	737.11
	828.68
	810.55
	748.61
	629.87

	Non-Operating Income/Expenses, Total
	-178,678,000
	-354,261,000
	-287,415,000
	-315,383,000
	-285,942,000

	    Total Net Finance Income/Expense
	-334,987,000
	-354,261,000
	-287,415,000
	-315,383,000
	-285,942,000

	        Net Interest Income/Expense
	-323,827,000
	-343,810,000
	-280,053,000
	-309,878,000
	-281,329,000

	            Interest Expense Net of Capitalized Interest
	-352,812,000
	-353,048,000
	-285,995,000
	-315,166,000
	-286,261,000

	            Interest Income
	28,985,000
	9,238,000
	5,942,000
	5,288,000
	4,932,000

	        Other Finance Income/Expenses
	-11,160,000
	-10,451,000
	-7,362,000
	-5,505,000
	-4,613,000

	    Irregular Income/Expenses
	156,309,000
	 
	 
	 
	 

	        Disposal of Businesses
	156,309,000
	 
	 
	 
	 

	Pretax Income
	556,172,000
	471,876,000
	520,642,000
	430,931,000
	341,996,000

	Provision for Income Tax
	-107,706,000
	96,564,000
	-146,455,000
	-142,699,000
	-105,020,000

	Net Income from Continuing Operations
	449.85
	570.19
	375.34
	289.12
	237.71

	Net Income after Extraordinary Items and Discontinued Operations
	448,466,000
	568,440,000
	374,187,000
	288,232,000
	236,976,000

	Non-Controlling/Minority Interests
	83,000
	-555,000
	-264,000
	-426,000
	-1,030,000

	Net Income after Non-Controlling/Minority Interests
	448,549,000
	567,885,000
	373,923,000
	287,806,000
	235,946,000

	Net Income Available to Common Stockholders
	448,549,000
	567,885,000
	373,923,000
	287,806,000
	235,946,000

	Diluted Net Income Available to Common Stockholders
	448,549,000
	567,885,000
	373,923,000
	287,806,000
	235,946,000

	Discontinued Operations
	 
	 
	 
	 
	0

	Reported Total Revenue
	16,227,341,000
	15,789,633,000
	14,604,412,000
	14,415,829,000
	14,329,135,000

	Reported Total Operating Profit/Loss
	891,159,000
	826,137,000
	808,057,000
	746,314,000
	627,938,000

	Reported Effective Tax Rate
	0
	0
	0
	0
	0

	Reported Normalized EBITDA
	1,665,900
	1,727,800
	1,432,200
	1,352,400
	1,267,100

	Reported Normalized Income
	 
	 
	 
	 
	 

	Reported Normalized Operating Profit
	 
	 
	 
	 
	 

	Fiscal year ends in Sep 30 | USD
	 
	 
	 
	 
	 



	Items of balance sheet ARMARK, million
	 
	 
	 
	 
	 

	 
	2018
	2017
	2016
	2015
	2014

	 
	 
	 
	 
	 
	 

	Total Current Asset
	2901.425
	2653.139
	2492.571
	2379.123
	2464.976

	Inventory 
	724.802
	610.732
	587.155
	575.263
	553.815

	Total Asset 
	13720.1
	11006.23
	10582.07
	10196.36
	10455.69

	Total Current liabilities
	2490.159
	2368.095
	2184.745
	2180.988
	2378.873

	Long term Debt 
	7213.077
	5190.331
	5223.514
	5184.597
	5355.789

	Total Liabilities
	7213.077
	5190.331
	5223.514
	5184.597
	5355.789

	Share holders Equity 
	3029.558
	2459.061
	2161.006
	1883.359
	1718.036

	Total liabilities and share  holders equity
	13720.1
	11006.23
	10582.07
	10196.36
	10455.69



Part-c)
	 
	 
	 

	 
	Initial cost
	yr-1
	yr-2
	yr-3
	yr-4
	NPV(£m)

	 
	 
	 
	 
	 
	 
	 

	Investment
	103
	10
	30
	50
	65
	 

	present value calculation with cost of capital of 8.73%
	 
	9.1743119
	25.2504
	38.60917
	46.04764
	16.08

	 
	 
	 
	 
	 
	 
	 



	 
	 
	 

	 
	Initial cost
	yr-1
	yr-2
	yr-3
	yr-4
	NPV(£m)

	 
	 
	 
	 
	 
	 
	 

	Investment
	115
	60
	40
	60
	5
	 

	present value calculation with cost of capital of 8.73%
	 
	55.045872
	33.6672
	46.33101
	3.542126
	23.59

	 
	 
	 
	 

	 
	Initial cost
	yr-1
	yr-2
	yr-3
	yr-4
	Fraction of Payback period recovered in 2nd year
	Payback period calculated(yrs)

	 
	 
	 
	 
	 
	 
	 
	 

	Investment
	103
	10
	30
	50
	65
	0.82
	3.82

	cumulated cash investment(£ )
	 
	93
	63
	13
	-52
	 
	 



	 
	 
	 
	 

	 
	Initial cost
	yr-1
	yr-2
	yr-3
	yr-4
	Fraction of Payback period recovered in 2nd year
	Payback period calculated(yrs)

	 
	 
	 
	 
	 
	 
	 
	 

	Investment
	115
	60
	40
	60
	5
	1.25
	3.25

	cumulated cash investment(£ )
	 
	55
	15
	-45
	 
	 
	 



	ARR  calculation-Project-A

	 
	 
	cash inflows(£,000 )
	 
	(£ )
	(£,m )
	(£,m )
	ARR

	 
	Initial cost(I)
	yr-1
	yr-2
	yr-3
	yr-4
	yr-5
	Total cumulative cash flow
	Average annual profit((total cumulative cash flow-initial cost)/number of years of cash flow
	total asset invested in the 2 year period
	Average asset invested in 2 years period
	 

	 
	 
	 
	 
	 
	 
	 
	 
	 
	 
	 
	 

	Investment
	120000
	20800
	24960
	29952
	34560
	43200
	 
	 
	 
	 
	 

	Cumulative cash flow
	 
	20800
	45760
	75712
	110272
	153472
	153472.00
	6694.4
	1,20,000
	60000
	11%



	ARR  calculation, Projet-B

	 
	 
	cash inflows(£,000 )
	 
	(£ )
	(£,m )
	(£,m )
	ARR

	 
	Initial cost(I)
	yr-1
	yr-2
	yr-3
	yr-4
	yr-5
	Total cumulative cash flow
	Average annual profit((total cumulative cash flow-initial cost)/number of years of cash flow
	total asset invested in the 4 year period
	Average asset invested in 2 years period
	 

	 
	 
	 
	 
	 
	 
	 
	 
	 
	 
	 
	 

	Investment
	115
	60
	40
	60
	5
	 
	 
	 
	 
	 
	 

	Cumulative cash flow
	 
	60
	100
	160
	165
	165
	165.00
	12.5
	103
	25.75
	49%



	Project-A
	
	

	opportunity cost
	
	9%

	
	
	

	Time period
	cash inflows
	

	0
	-103
	-103

	1
	10
	9.197093718

	2
	30
	25.37595986

	3
	50
	38.8975135

	4
	65
	46.50673002

	
	IRR
	14%



	Project-B
	
	9%

	opportunity cost
	
	

	Time period
	cash inflows

	0
	-115
	-115

	1
	60
	55.18256231

	2
	40
	33.83461315

	3
	60
	46.6770162

	4
	5
	3.577440771

	
	IRR
	20%



Gross Profit margin
Compass group	2018	2017	2016	2015	2014	0.25958021250653179	0.33015774548032611	0.32236674317776159	0.32194428652643547	0.24404971274475321	Aramark 	0.10443356061846484	0.11396389010434872	0.11061308048554101	0.10581569745312602	0.10110247408514202	Net Profit Margin
Compass group	2018	2017	2016	2015	2014	4.9338094408639718E-2	5.1887628500531795E-2	5.1109410864575364E-2	4.9857873791927271E-2	5.0885215148317502E-2	Aramark 	2.7636443949751247E-2	3.60008367515572E-2	2.5621503967431208E-2	1.9994132838284925E-2	1.6538053413552196E-2	Quick Ratio
Compass group	2018	2017	2016	2015	2014	0.74268901569186963	0.74304418985270049	0.82543784094171657	0.80325814536340867	0.77616548317381995	Aramark 	0.87408996774904735	0.86246835536581101	0.87214571952333209	0.8270838720799939	0.80338925196931488	Current Ratio
Compass group	2018	2017	2016	2015	2014	0.80563480741797489	0.82557867664250706	0.90037324145851283	0.87092731829573988	0.84964495214572511	Aramark 	2018	2017	2016	2015	2014	1.165156522133729	1.1203684818387791	1.1408979079938402	1.0908464420712083	1.0361948704281398	ROE
Compass group	2018	2017	2016	2015	2014	8.6984848484848527	10.645283018867934	6.0490589324282631	5.0214102198115853	5.5509274324764055	Aramark 	5.3728431672210935	6.4407850608568467	6.7789772446177015	7.6779023253034167	8.3661141719834227	ROA
Compass group	2018	2017	2016	2015	2014	1.8208055819854119	2.0555606157209207	2.1240520043336937	1.8692879914984071	2.0666343590986189	Aramark 	1.1863863966006081	1.4390289274834058	1.3843615190111502	1.4181773147948009	1.3746854896786067	Geraing ratio
Compass group	2018	2017	2016	2015	2014	0.28607675229939766	0.35822934693505781	0.18288190682556879	0.13251859723698192	0.14538405621516839	Aramark 	0.52573064336265751	0.47158118629176388	0.49361930132762355	0.50847527941343773	0.51223678207750956	operating Profit margin
Compass group	2018	2017	2016	2015	2014	7.163386169656856E-2	7.1871676710386384E-2	7.1257332313185415E-2	7.1347356452529861E-2	7.0993082424668841E-2	Aramark 	4.5284683424105077E-2	5.2321482076245894E-2	5.5329649697639316E-2	5.1770453159509587E-2	4.3822463812365542E-2	image1.jpeg
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