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[bookmark: _Toc844379253]1.0 Introduction 
This report will reflect on my learning during the enterprise module from January to July. The enterprise module has helped me understand entrepreneurship and business planning all while pushing me to look at my own abilities and skills. Through this report I have reflected on my academic performance of part 1 ‘dragon’s den’ pitch, and how I can improve for future presentations. Further, I had already owned my small nail business prior to studying this module, I have been able to apply many theories into real life practice. In doing so I have been able to improve and develop my business with the I class knowledge. The report will also have academic theories to reflect on my learning, experience, and explanations on how this module has influenced my knowledge.  
[bookmark: _Toc1632309773]2.0 Reflection on business pitch 
The part one presentation was a valuable experience. My presentation had focused on developing within the same bubble as my already existing business. Rather than thinking outside of the box and creating a whole new business idea. At that moment in time, I had thought that keeping inside the same bubble was the best approach because it allowed me to present something I has knowledge and understanding of. Reflecting on this I now see and understand that I had stayed within my comfort zone, while could have been more creative by developing a new business concept with its own brand identity. 
The experience has encouraged me to think differently and more creatively. Using the theory of Schumpeter, written by Śledzik we can understand that as entrepreneurs we have value with innovation rather than just having ideas. Reflecting on the pitch, I can now understand that being an entrepreneur comes with opportunities. If I completed this assignment again, I would produce a whole new idea and show business knowledge through an original business idea. 
The presentation also highlighted areas for improvement in my communication skills. Even though I understood my business idea well, during the presentation I had spoken too quickly because I was nervous and on a time limit. This then affected the demonstration of my business. 
Using the reflective model written by Schön, I can see and recognise the importance of preparation and clear communication while presenting. This reflection has encouraged me to be more prepared for presentations. To put this into practice I would practise my presentations more and focus on my tone and speed of speaking depending on my audience. Adding on, the Kolb's learning cycle also explains my learning through this module (Mcleod). Creating and delivering the pitch presentation provided me with real life experience, while this reflection has helped me understand my strengths and weaknesses. This reflection has changed how I will in future approach similar presentations. 
[bookmark: _Toc77145298]3.0 learning development 
A lesson I have learnt from this module has been the need for a great mindset. prior to studying this module, I had thought that being an entrepreneur was having a great business. However, this module has thought me that anyone can be an entrepreneur if you let yourself have the creativity to develop anything even though there may be risks. 
Learning about the characteristics helped me investigate my own strengths and weaknesses. Through this I had realised that I personally have much resilience through balancing both university and my nail business. Though this module I had realised that I mostly stay within my own comfort zone, and very rarely move outside of it. However, this module had forced me out of my own bubble and had pushed me into a more creative bubble. This was made aware to me during the feedback I had revived from the pitch presentation. Where the feedback had said that I had just expanded on an already existing business instead of creating a whole new business. 
The need for achievement theory by McClelland, suggests that many entrepreneurs are motivated by successfully completing the challenging goals that are presented to them. This theory had helped me understand that pushing yourself to expect more and willing to challenge the creative thinking side of being and entrepreneur. 

[bookmark: _Toc1266679995]4.0 Theory in practice 
Although this report will reflect on my academic learning, the enterpirse module has also changed how I manage my own business. The theories that have been brought to my attention have enabled me to think above the day to day running of my business and it had helped me understand the need to consider planning. 
After completing a swot analysis, I have used to it to evaluate my own business. The swot analysis has helped me understand the need for customer relationships and technical skills, all while finding the weakness that my business may have and presenting me with the opportunity to use in call learning in real life situations. This module has helped me think more outside of the box rather than just relying on my personal experience. 
Learning about Kotler's 7’ps of marketing changed my whole understanding of customer experience. prior to this I had mostly promoted my business through social media. Now after having the enterprise module, I now understand that marketing also involves pricing, customer service, overall experience, and booking process that the customer will receive. Taking these into consideration I have since adding an online booking system allowing customers to book freely and manage their own appointments. 
This module has helped me become more efficient and understanding when making business decisions all while thinking about the types of customers. Rather than just relying on my instinct I can use in class learning and place it with real life situations. 
[bookmark: _Toc2002176370]5.0 conclusion 
Overall, this module has helped me develop both my academic understanding of entrepreneurship but also my confidence as a business owner. Reflecting on my pitch presentation helped me recognise that I could have shown more creativity by creating a whole new business idea and communication my ideas more effectively. Applying the theories I have learnt over the last few months has strengthened my understanding of entrepreneurship and has influenced how I approach my own business. Going forward, I hope to continue the development in my creativity, communication and risk taking. 
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