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FINAL GRADE

78/100

Assignment 2
GRADEMARK REPORT

GENERAL COMMENTS

Question 1  19.
5

Question 2  18

Question 3  5

Question 4 17

Question 5  9.5

Writing Skills  9

PAGE 1

PAGE 2

Comment 1

A good start for a coursework 
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PAGE 4

PAGE 5

Comment 2

well explained
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PAGE 7

Comment 3

These measures help in understanding the dispersion of sales values
around the mean
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PAGE 9

Comment 4

reasons for the decision could be emphasized

PAGE 10

PAGE 11

PAGE 12

Comment 5

Q3 values for daily sales in each store provide actionable insights for
tailoring the company's sales strategy.

PAGE 13

Comment 6

It's the same store (store 5) but varies based on daily sales

Comment 7

possible solution: Consider diversifying product offerings or implementing targeted
promotions

PAGE 14

Comment 8

wrong interpretaion has been done. this will affect the N value and also the mean. co 
relation should have been found with the exact values

PAGE 15

Comment 9

·       
A
correlation coefficient of 0.56 suggests a moderate positive correlation
between daily sales and average customer ratings.

Comment 10



uniform formatting styles should be followed

Comment 11

Continuous monitoring, adaptation,
and responsiveness to customer feedback will be key to sustaining and enhancing
both customer satisfaction and sales performance.

Comment 12

well done

PAGE 16

Comment 13

thoughtful process. good job
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Comment 14

possible actions?

Example: Fine-tune inventory management practices to avoid stockouts or overstock
situations based on the demand patterns in rural and urban stores .
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