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       Gibbs reflective cycle
In 1988, Graham Gibbs developed a model for reflective learning known as Gibbs reflective cycle (Timmins, 2017). The Gibbs Reflective model is based on the six stages. Here, the six stages Gibbs reflective model is going to be used to reflect on my learnings about setting up a new business.
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Figure-1:  Gibbs reflective cycle.
Source: (Bassot, 2016).
Description: Through my learnings on setting up a successful business, I have understood the importance of sales skills and marketing as well as the importance of having a strategic plan to achieve the business goals. The learnings also enlighted me about the importance of exploring new opportunities to grow the business.
Feelings: As I learned about the importance of the strategic plan and how critical it is in business performance, I felt excited and wanted to build my own strategic plan as soon as possible. The knowledge about the importance of having good sales skills and identifying the right market for the business made me elevated. I think other participants in that entrepreneurial activities were also delighted as they understand the learnings.
Evaluation: Evaluation is the third stage of the Gibbs reflective model (Williams, Woolliams and Spiro, 2018). The learnings about the strategic plan were good as they provide an in-depth understanding of that topic. Moreover, the demonstrative examples of market identification were very effective as it was easy to grasp. However, the negative thing is that most of the learnings about sales and marketing were at a basic level which I already know.
Analysis: Analysis can make one critically understand the situation (Bassot, 2016)..  As I analyse the situation, I can understand that the strategic plan made me very excited as it was a new understanding for me. However, as I already have the basic knowledge about sales and marketing, I felt that going through the basic were useless. But from another perspective, going through the basics was required as that helped the participants to recall their past learnings. Moreover, there were students who did not have previous learning on these topics.
Conclusion: Throughout the learnings, I developed an understanding s about the strategic plan along with sales and marketing. Although I have learned this knowledge from entrepreneurial activities, I could have used other sources such as attending seminars and other workshops. Moreover, the learning experience could be more excited if there were more demonstrative cases in the learning. I have also understood that the review of the basics was needed to recall our previous learnings in order to synchronize that with the new learnings.
Action plan: The action plan is the last stage of Gibbs reflective cycle. In this stage, one needs to mention the future course of action for a similar situation based on the reflection. This help entrepreneurs reduce the chances of failure in future (Hwang, 2021). First, I will develop a suitable strategic plan using these learnings that will help me to obtain my business goals in future. Secondly, I will also polish my sales skills and use appropriate methods to identify the target market for my business. Lastly, I will try to view the situation from others' perspectives as that will help me to understand the reason for their actions.
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