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Subject: Legal Advice concerning investment
Dear Mr. Moneymaker,
Thank you for coming to our office to seek legal advice concerning investing in a new start-up company. As a solicitor, I am obligated to advise you on the ethical and professional implications of such an investment.
Under the Financial Services and Markets Act 2000, individuals who provide investment advice or promote financial investments must be authorized by the Financial Conduct Authority (FCA). As a solicitor, I am not authorized by the FCA, and therefore, I cannot offer you investment advice or recommend any particular investment opportunities. However, you need to learn that the concerned Act covers the parameter and marketing of collective investment schemes, and have power to impose penalties for market abuse. The main role of the FSMA 2000 is to set up and transfer power to the financial services authority following the government decision in creating a single regular of the monetary services in the country. 
Furthermore, the SRA Code of Conduct requires solicitors to act in the best interests of their clients and to maintain their independence and integrity. Advising clients to invest in a particular company could be seen as a conflict of interest and potentially put me in violation of this code. As per this, a solicitors need to provide services to the client in manner which protect their interest in their matter, subject to the proper management of justice. The services need to be proficient, deliver in a timely manner and taking out the clients’ needs and circumstances. 
Additionally, the Money Laundering Regulations require solicitors to identify and verify the identity of clients and beneficial owners of companies to prevent money laundering and terrorist financing. The regulation is applied to a number of different sectors, including accountants, financial service businesses, solicitors, and estate agents (Rab, 2022). Each of the business covered under this regulation need to be monitored by a supervisory authority. If you were to invest in a start-up company, I would need to carry out due diligence to ensure that the investment is not connected to any criminal activity.
Therefore, while I cannot provide investment advice, I can suggest that you seek the advice of a qualified financial advisor who is authorized by the FCA to offer investment advice. This will help ensure that you receive impartial and professional guidance on any investment decisions you may make.
Please feel free to contact if you need help in any other issues.
Yours sincerely,
Ghisoiu DORIN
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Dear Newly Qualified Solicitors,
First of all, congratulations on qualifying as solicitors and on joining our firm! As you begin your career in the legal profession, it is important to understand the core principles of the Solicitors Regulation Authority (SRA) Code of Conduct. The Code of Conduct sets out the ethical and professional standards that all solicitors must adhere to in their practice.
In this proposed letter, I will explain the core principles of the SRA Code of Conduct, with a particular focus on Rules 1 to 4 and Rules 6.1 to 6.5.
Rule 1: Integrity
The first core principle of the SRA Code of Conduct is integrity. This means that you must behave in a way that is honest and trustworthy, and that upholds the reputation of the legal profession. You must act with integrity in all your dealings with clients, colleagues, and others.
Rule 2: Objectivity
The second core principle is objectivity. This means that you must be independent and impartial, and that you must not allow your personal interests to affect your professional judgement. You must act in the best interests of your clients and give them honest and objective advice.
Rule 3: Confidentiality
The third core principle is confidentiality. This means that you must keep your clients' information confidential, unless you have their permission to disclose it or there is a legal requirement to do so. You must also ensure that your clients' information is kept secure and that you do not use it for your own benefit.
One clear practical example of an issue of confidentiality is if a client provides you with sensitive personal information that they do not want anyone else to know. You must ensure that you keep this information confidential and do not disclose it to anyone else, unless you have the client's permission or there is a legal requirement to do so.
Rule 4: Professional competence
The fourth core principle is professional competence. This means that you must have the necessary knowledge, skills, and expertise to provide competent legal advice and services to your clients. You must also keep your knowledge and skills up to date and be aware of the relevant laws and regulations that apply to your practice.
Rules 6.1 to 6.5: Relationships with clients
The Rules 6.1 to 6.5 of the SRA Code of Conduct set out the ethical and professional standard which is applied when building relationship with clients. These include the following:
· You must act in your clients' best interests and provide them with competent legal advice and services.
· You must be transparent about your fees and charges and provide your clients with clear and accurate information about costs (Prasad, 2020).
· You must communicate with your clients in a way that is clear, effective, and timely.
· You must avoid conflicts of interest and ensure that you do not act for clients whose interest’s conflict with those of another client.
I hope that you all will understand and adhere to the core principles of the SRA Code of Conduct as you begin your career as a solicitor. By acting with integrity, objectivity, confidentiality, and professional competence, and by following the ethical and professional standards, you are likely to uphold the reputation of the legal profession and provide clients with the highest quality legal advice and services.
Best wishes for your future career with our firm.
Yours sincerely,
Ghisoiu Dorin
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Element 3: A Poster regarding funding
Dear Team,
Funding is the most important part for any case, whether private or public. There are different ways in which client could fund their case. However, the choice of funding depends on various factors, including the type of legal matter, the complexity of the case, and the client's financial circumstances.
Private Funding
[image: ]
One way clients could fund their case is through private funding. Private funding is when the client pays for their legal fees directly. This can be done either by paying hourly rates or a fixed fee, depending on the nature of the case. The advantages of private funding are that the client has more control over their case and can choose the solicitor of their choice. The disadvantages are that it can be expensive, and the client may be uncertain about the final cost.
Private funding are mainly suitable for business law cases such as contract disputes, where the cost of the dispute is significant and the outcome of the case may have a significant impact on the business.
Conditional Fee Arrangements (CFAs)
[image: ]
A CFA, also known as a "no win, no fee" agreement, is a funding option where the solicitor's fees are only paid if the case is successful. The solicitor's fees are usually a percentage of the damages awarded to the client. The advantages of CFAs are that they provide access to justice for those who cannot afford to pay legal fees upfront, and the client is only liable for the solicitor's fees if the case is successful. The disadvantage is that the solicitor's success fee is usually higher than their hourly rate.
CFAs may be suitable for public children law/care law advice cases, where the client may not have the financial means to pay for legal fees upfront.
Business Law: CFAs may also be suitable for business law cases such as breach of contract claims, where the outcome of the case is uncertain, and the cost of the dispute is significant.
Legal Aid
Legal aid is a government-funded scheme that provides financial assistance to those who cannot afford to pay for legal representation. The advantages of legal aid are that it provides access to justice for those who cannot afford to pay for legal representation and the client is not required to pay back the cost of the legal aid if they lose the case. The disadvantage is that the eligibility criteria for legal aid are strict, and not all cases are eligible.
Legal aid may be suitable for public children law/care law advice cases, where the client meets the eligibility criteria and cannot afford to pay for legal representation.

In conclusion, the choice of funding for a client's case will depend on various factors, including the type of legal matter, the complexity of the case, and the client's financial circumstances. By understanding the advantages and disadvantages of each funding option, we can advise our clients on the best funding option for their case.
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