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•	LGTBQ Wedding Party Planning Service

•	Our Target market are LGBTQ couple who are looking for ideas, vendors and suppliers for their wedding party

•	We will obtain customers through Targeted Advertising and Wedding Exhibitions

•	We have five partners who all mange a certain aspect of the company. Decorations & Flowers, Food & Catering, Music and Entertainment, Customer Relations and Event Co-Ordinator

•	We are an out LGBTQ company who are socially conscious. We use recycled materials for our internal operations and donate 10% of profits to LGBTQ charities every year.

•	Our start up costs are minimal, our operational costs are low and we plan to make £33,638 in profit in our first year and 

•	We will be investing our own seed money and looking for a small grant from the Princes trust. Further than that we may only need a small business loan of less than £2,000 to start
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Rainbowws is a LGBTQ specific wedding service.

We are wedding party specific broker who target the LGBTQ community who are looking to get married. We find the best deals for our customers; specializing in arranging flowers, decoration, food and entertainment.

Owners and Managers:

Crina Razoare
Amir Adibmehr
Alexandra Allan
Rebecca Williams
Dwayne McDaid

Business Type:

Partnership – The business will be partnership with equal shares of profits and losses. We understand we have unlimited liability however due to the nature of our business combined with insurance we have very limited liabilities. 

Service Details:
From our research we found that wedding want to source their own attire/dress, rings and venue. That is because these are the more personal aspects of the wedding day.

The latter part of most wedding days is the party, where the newlyweds share their day with their closest friends and family. The wedding party is mostly not about pleasing themselves but their guests.

This is where we come in.

We help couples find arrange the decorations/flowers, entertainment and food, for the wedding party.

Through one to one meetings, phone calls and emails we will identify our clients wants and desires. We will scour the market and contact suppliers and service providers on behalf of our customers and find the best price for the customer’s needs.

Weddings are hugely expensive, the saving our customer’s get will mean they can spend more on their dress, rings or even honeymoon.

Furthermore, our service will mean the customer’s save time and effort obtaining the decorations and services they need, whilst getting exactly what they wanted and at the best price. 

By being a broker, the customers are not restricted to the suppliers and providers of the location provider or wedding planners.

As we are strictly a service, with no premises so we have minimal overheads. This keeps our running costs low and means we can pass these savings on to our customers.

Future Success:

Due to the nature of the service provide we are not necessarily limited to the LGBTQ community. To make sure we reach our sales target we can expand our services to heterosexual couples with a lot of ease. 

We could also expand the amount of services we offer. Upon the original we could also partner with vehicle fleet owners to arrange transport to and from weddings/wedding parties. 
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Since 2012 the proportion of the UK population whom identify as either a lesbian, gay or bisexual has increased from 1.5% to 2%. In 2017 there were an estimated 1.1 million people aged sixteen and over that identified as either a lesbian, gay or bisexual. Office of National Statistics (2019). 
7,019, that is the number of same sex marriages that happened within the UK in 2016, out of that figure, 55.1% were females. Office of National Statistics (2019).
Due to these figures we can see a trend, majority of same sex marriages involve females.  
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Political:
The Same Sex Marriage Act 2013, as discussed by Legislation.gov.uk (2013), enforces our local government to allow and bless same sex marriages. Brexit could be an issue for the same sex marriage scene, this assertion is based on how the economy as a whole may be effected as a whole thus disallowing potential clients to afford our services, a solution to such an issue would be to offer a payment plan suited to the client’s availability and finances.
Economic:
The office of national statistics (2019) publish live statistics in the form of a graph on the unemployment rates within the UK (see appendix one). Unemployment rates are seen to be on a steady decrease, decreasing from 4.2% to 3.8% within the last twelve months. 
As stated in the political section of this analysis, brexit leaves the economy is a state of uncertainty. Incomes, taxes, trade market and the value of the pound may be negatively affected and this may leave couples wanting to postpone weddings or plan a wedding on a budget.
Social:
Sociocultural factors must be considered, for example how not all of the UK allow same sex marriages. Scotland and Northern Ireland still forbid a wedding ceremony that involves two people of the same gender. We believe that equality is all about love and we welcome the legislation for same sex marriage in England and Wales. British society’s views around sexuality may have moved forward, but there is still a long way to go to protect LGBTI rights in the UK as lesbian, gay, bisexual, transgender and intersex people are still subject to negative and hurtful stereotypes.
The debate on gay marriage in the UK will continue until Scotland and Northern Ireland allow same sex couples the same rights across the whole of the UK. LinkupUK (2017).
Technological:
Technology today is a beneficial factor to business. Social media is a fantastic way to advertise however one must be aware of the policies relevant to their advertisements when using a social media platform. Storing and sharing of data must be in accordance to local guidelines. When taking a payment it would be easier to use a platform like paypal, this platform has all of the anti-hacking and virus software and insurance already in place.
Technology can be used to provide visual aids of inspiration and ideas when conversing with long distant clients.
Legal: 
The Same Sex Marriage Act 2013 was published and discussed by Legislation.gov.uk (2013) it states that legislation to allow same-sex marriage in England and Wales was passed by the Parliament of the United Kingdom in July 2013 and came into force on 13 March 2014, and the first same-sex marriages took place on 29 March 2014. The parts of the law that allow civil partnerships to be converted into marriages, and allow married people to change their legal gender while remaining married, came into force on 10 December 2014.
Environmental:
A customer’s geographical location should be considered when agreeing to a booking. Would we a business be able to attend to and supervise their needs and big day in their location?  Is same sex marriages legal in their country? Is there a minority living local to their desired venue that would target such an event? As a business these are the factors we must be aware of in order to successfully advise and plan a same sex marriage. 
The weather is an environmental factor to be considered when providing advice, for example, a clients would like an outdoor wedding in the autumn, and it is likely that the weather be detrimental to the client’s attire and the service. 
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Strengths:
It is lawful to wed two people of the same gender within England and Wales. Same sex marriages are on the rise and the market for wedding planners is booming. It’s common knowledge that planning a wedding is no easy feat. Between finding a venue, coming up with a guest list and orchestrating bridal showers and bachelor parties, couples find themselves managing a lot during the engagement period. Understandably, feelings of anxiety can bubble-up throughout the process. But what's often lost in the conversation about wedding-related stress is the acknowledgement that getting married is a major life transformation. With such monumental change comes a slew of messy emotions we don’t typically associate with the wedding day itself, so why not use a wedding planner? People now acknowledge the stress related to planning a wedding therefore making our services desirable. Hitched (2018).
Weaknesses:
A weakness to our business is stigma. As much as we would like to think that equality for all is now widely accepted it is not, a graph published by The Guardian (2019) shows that hate crimes, including violent attacks on the LGBT community have more than doubled within the last five years. (See appendix two).
Opportunities:
We are entering a new market, this enables us as a business to set the standards for our type of services. We can aim to receive fantastic reviews and become advocates for the LGBT community, promoting same sex marriages and equality for all.
Threats:
Religion could be a treat to our services. Protesters and narrow minded folk whom may not like to a business that supports same sex marriages thrive. Negative reviews and fake reviews may be a threat. It is common knowledge that reviews are public, speaking for myself, when ordering a product or hiring a company the first thing I do is google their negative reviews, having false and negative reviews made public can be damaging to a business’s reputation and financial success. 
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Our two main competitors are wedding planners and Location providers.

Wedding planners:
Wedding planners offer some of the same benefits as us. They will help acquire the good and services the customer wants. For most people they are planning their first wedding. This means they have never organized such an event before. Wedding planners have experience and can aid customers in getting the things they want, as well as suggest things the customers may have never thought of. Also, from having experience in the industry they are well connected. They have networked and built up connections reducing the time it takes to source whatever requirements the customers have. They can also keep up with the day to day administration and keep up contact with these vendors so the couple don’t have to.

The drawbacks to wedding planners is that the customer has to relinquish some control. With marriage being one of the biggest life events a person has some people will find it hard to relinquish control of such an important event. There’s a lot of trust to be instilled in someone they normally previously have never known. 

Another is that a wedding planner is an additional cost. Marriages already cost on average of around £20k and for customers who want to make sure every penny stretches as far as it can it can lead to customers thinking do they really need one. Especially when there’s a lot of other parts of the day this money could go towards. 



Location providers:

Venues are our other competitors. They benefit from already having the customer select them for a part of their day. They also can offer reduced costs for decoration and food as it’s kept in house. It also means there’s one less point of contact for the preparations of the event. Venues normally also offer pre-packaged services meaning customers can save a lot of money by having multiple services provided by the venue freeing up money for the customers or just simply reducing the overall cost. 
The drawbacks to venues is that they are limited to what the venue can do. They will normally have a list of services they can offer and no more. They may be able to grant the odd concession however it’s usually held within their remit. This could mean a couple would have to sacrifice certain desires or wants they had envisaged or having to compromise.


What we will do differently:
Our business will take many of the benefits of our competitors and reduce the negatives. 
We will help source the items and services the customer wants, saving them the time and effort of doing so – just like a wedding planner. Over our time of sourcing and comparing prices for these items we will build a list of vendors and service providers and create connections. This can help us build relationships and get even better prices for the products we buy. Wedding planners normally charge a fee and then a mark up on items, we will only take the mark up. Our mark up will also be less than those of wedding planners. We are setting ours at 10-15% where other services normally charge nearer 30%

We will also have no pre-packages. As a broker we will have no ties to vendors or services so we have an open market to choose from. This means there’s no limit for us or the customer. 
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Our key marketing objective is to identify with our customers. We will also highlight that we are socially conscious and personal with the best price.

Identifying with our customers:

One of the biggest life events for any LGBTQ person is ‘coming out’ or ‘being out’. This is where person who is part of the LGBTQ community openly and publicly states they are so. We hope to identify with our customers by also being open about our preference. We are not just a wedding business that offers our services to the LGBTQ community. We are a company that is a LGBTQ wedding service. We’re out, just like them, and we reckon this will make more people choose us over the usual service providers.

Socially Conscious:

We will advertise to our customers that we are a socially conscious business. Our flyers, leaflets, business cars and exhibition displays will all be sourced from recyclable sources. We also obtained them all from the same company. This reduces our carbon footprint when it comes to delivery. For the business it also reduces delivery costs. 

We will also be giving a part of our profits to LGBTQ charities at the end of every year. To help with funding services for those who need it.

Personal and best price:

We will make sure the customer understands our business model. We have no fixed address so we come to them. This means we reduce operating costs by not having to pay for a building and utilities and highlight that this means we can pass that saving on to them. We are also a broker service so we are not tied to any vendors or suppliers. Informing the client this means they can have whatever. Unlike other companies who can only supply them with what their vendors and suppliers can offer. 
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We will mainly market our company via targeted advertising and wedding exhibition’s. After entering the market we would also hope for word of mouth to help driver further sales.  


Targeted Advertising - 

We will use targeted advertising on Facebook and Instagram to reach our customers. Both platforms have a range of tools that let you choose who you target. They use website cookies and other personal data to identify potential customers who are looking on getting married, for us. This reduces the time and money we need to spend identifying these people. Furthermore, these companies only charge you if the advertisement link is clicked. This means we will only pay for those who have actively engaged our advertising. One the link is clicked it will bring the customer to our website where there will be an e-form for the customer to fill in. this will give us a lead. According to our research the average cost of a lead is £2-10. We will be spending £600 a month of adverts. Working on the top end, of the average lead cost, this will generate 60 leads a month.  We only need to convert 5% of these to meet the sales target in our cashflow. 


Wedding Exhibits – People actively looking for services

We will also advertise and weddings shows and exhibitions. These events are attended mostly by people looking for services and ideas for their weddings. There are many of these over the year all over the country so it makes it a very easy form of direct marketing. There is also a major wedding show specifically for the LGBTQ community. The Gay Wedding Show has four exhibitions a year. As we identify as a LGBTQ company we will arrange a stall at this event so we can market our services directly to LGBTQ people who are looking for wedding services
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Crina Razoare – Decorations / Flowers Co-Ordinator

· Organises the flowers and decorations
· Creates displays and colour assortments
· Experienced in sourcing business materials in previous roles
· Keen eye for aesthetics and flower arrangements
· Crina translated means ‘Lily’

Amir Adibmehr – Catering Co-Ordinator
· Sources food and caterers for the wedding
· Takes down any allergies and nutritional requirements
· Manages the expectations of the catering companies 
· Worked in the food industry for several years

Alexandra Allan – Event Co-Ordinator
· Manages communication between all managers at Rainboowws
· Logs dates, times and chases vendors
· Organizes transport, booking and meetings
· Has experience in organising vital services for colleagues and customers
· Manages website content and e-form


Rebecca Williams – Customer Relations
· Meet face to face with customers
· Keep customers updated via meetings, skype, calls and emails
· Relays all customer requirements direct to both service related co-ordinator and Event co-ordinator
· 20 years experience in customer service roles with several customer service related qualifications


Dwayne McDaid – Entertainment Co-Ordinator 
· Organizes the music and entertainment 
· Co-ordinate sound and lighting technicians
· Sources new acts for potential bookings
· 10 years’ experience on the gig circuit with connections both on and behind stage
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Rainbowws has very low operating costs.

There are no premises as the managers will work from home, form the customers home or in public places like coffee shops and restaurants.

Each member will be have a mobile phone that’s on a business contract.

At the beginning each member will use their own personal laptop. However, in month six we will lease laptops to carry out business activities. Leasing laptops reduces the initial outlay and also means that faults with the hardware or software are fixed and handled by the lease company. Accidental damage is also  covered under the lease agreement

All mangers will use their own personal internet or tether their mobile devices which are on unlimited data usage plans. £10 a month will be given to each member to go towards their internet costs.

Public transport and personal vehicle will be used to travel. All members will be able to claim for fuel and wear and tear. 

We will purchase the domain name rainbowws.com and link it to our website. Web hosting services are very cheap and website builders are more advanced than ever so we will create our own to reduce cost as well.
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We estimate a starting customer base of 5% of the wedding market in the Swansea area which would initially equate to 3 weddings a month, steadily increasing by one additional booking for the first 5 months. An overall increase to 6 bookings (10%) a month from month 6 for the duration of the wedding season and gradually decreasing in month 10 & 11 with a marginal increase for winter wonderland wedding style in month 12 (December)
Word of mouth along with the increase in dement for our service over the ‘typical’ wedding period of May to September and the presence of our marketing team attending the summer Gay Pride events.

£6207 would be the outlay for each event, with an initial 10% mark up for profit in the first 3 months of business once we are able to provide perspective customers with previous customer feedback then profit margin can be increased to 15% going forward with a potential to increase further as the standard profit margin on the majority of competitors services in between 15%-25%.

Wages would also be an expenditure that would not be forecast into the cash flow until month 4 when a substantial amount of profit has been made and the company could support the monthly expenditure with a bi annual review period for a maximum of 1.5% pay rise.
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Financing
As our company has very little start up costs all members have agreed they will invest seed money of £1,250 per person. Totalling £6,000 this is more than enough to cover the initial outlay of starting up our business.

Princes Trust are also supporting new businesses with a potential start up grant of £1800. If successful in the application this would be added to our contingency fund for future expansion.

]If we are not successful, due to the low cost of our start up we can either invest more personal money or look at other government grants or bank loans. 
	

		
	


 
 





Appendix


Operational costs research sums
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Operational Costs Overview[image: ]

Start-up costs
£750 Merchandise i.e. Promotion Boards, Signs, Banners & Place cards that are all portable and can all be re utilised at each event/location
£200 Deposit (£500 total) for Entertainment (but will be recouped at time of wedding contract from customers initial deposit to secure date)
£1000 Deposit (£3000 total) Catering (but will be recouped at time at time of wedding contract from customers initial deposit to secure date)
£200 Deposit (£500 total) Flowers (but will be recouped at time of wedding contract from customers initial deposit to secure date)
£70 Advertising i.e. Marketing, Leaflet & Business Cards Printing. Eco friendly company, recycled paper and double-sided printing, purchased from same supplier to reduce delivery cost and waiting time
£210 Travel expenses i.e. petrol, business insurance, wear & tear for each director x 6
£5 Domain Rental/Search Engine Optimiser
£228 Telephones
£60 Utilities/Internet x6 – part payment to cover home internet bill
£40 Public Liability Insurance
£600 Facebook adverts/popups to promote the service to a wide range of net surfers
£34 Website & Email Hosting 
(£210 for Laptops & Microsoft Office – but this would be non-essential and would use current equipment until enough funds were available and if they needed to be replaced)


Cost with deposits to secure suppliers is £3397 (with purchase of laptops and software £3607)

Total Cost of event with balance in full for suppliers £6207
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https://www.hardsoftcomputers.co.uk/software/office-microsoft/

https://www.hardsoftcomputers.co.uk/hp-probook-470-g5-17-i7-8gb-ram/

https://www.hardsoftcomputers.co.uk/pc-leasing/pc-laptops/everyday-business/?gclid=CjwKCAjw8NfrBRA7EiwAfiVJpTWTqJwLjz_KD29ADsHLYTeHlXugUe-zauUwoVegt2FEa8ANc2LO9RoCGd4QAvD_BwE


https://www.wix.com/upgrade/website#/


https://gsuite.google.com/intl/en_uk/pricing.html


https://business.carphonewarehouse.com/

https://www.vodafone.co.uk/business/business-mobile-plans

http://www.three.co.uk/business-mobiles?id=1550&gclid=CjwKCAjw8NfrBRA7EiwAfiVJpcJZAwiMU1nZs7e8Ck5cTvsyWqZEpCcOQxRg_DqH3BdWB7czjX011BoC_PQQAvD_BwE&gclsrc=aw.ds&aidset=1

https://ee.co.uk/business/small/price-plans/?msgtype=&s_cid=ee_ppc_essence_google_generics_ee-c-2037153351-72375128539-kwd-19850786290-&gclid=CjwKCAjw8NfrBRA7EiwAfiVJpYkAs2AAZqFM0kxa-HYcM9iE86PNEtCh_lUwDHZZ3BaTEfuKqxW2LxoCBkoQAvD_BwE&gclsrc=aw.ds


https://www.instantprint.co.uk/flyers-leaflets?_$ja=tsid:|cid:6482126065|agid:79453058604|tid:kwd-21419440454|crid:381000829129|nw:g|rnd:16415052854879733798|dvc:c|adp:1t1|mt:b|loc:9045394&gclid=CjwKCAjw8NfrBRA7EiwAfiVJpWRZzGf5A30999Mdjg9T_Zd_XD2trM7wOEkqic9Xj4-vEP_MGQd9phoCllYQAvD_BwE


https://www.instantprint.co.uk/business-cards/recycled?turnaround=Standard&sided=double&rangesizeq=0


https://leadcycle.co.uk/much-facebook-ads-cost/

https://www.facebook.com/business/help/716180208457684?helpref=page_content

https://www.weddinginsurancegroup.co.uk/wedding-and-event-planner-insurance

https://www.directlineforbusiness.co.uk/small-business-insurance/office?gclid=Cj0KCQjwn_LrBRD4ARIsAFEQFKsCqUCKT0CRYIBcmXOLdTUL3NAWiJl3ebNKkSmOkf5_IjJfHo1wRoAaAgWvEALw_wcB&gclsrc=aw.ds

https://www.ukawp.com/how-much-do-wedding-planners-cost/


http://www.theweddingplannerbook.com/how-much-do-wedding-planners-make


https://www.indeed.co.uk/salaries/Wedding-Planner-Salaries-at-The-Millhouse-Restaurant,-England


https://grants-search.turn2us.org.uk/grant/the-princes-trust-15765?iframe=False&postcode=sa57db


https://www.princes-trust.org.uk//help-for-young-people/support-starting-business
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Sales

Cost of Sales 347592.00)
Gross Profit 4908200
Overheads

Merchandise 750.00
Advertisin/Marketing 7000
Travel Expences 252000
Domain Rent/Search Engine 5000
Telephones 2736.00
utilties/internet 72000
Insurance 480.00
Facebook/Popups 7200.00
Websit/Email Hosting 408.00
wisc 500.00
Total 15042.00
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All Phones 4G Smartphones

Three  Top rangesotiom febidfarge All 24 month
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Monily 3015
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Internet costs. We all have internet in our home and we can use work mobiles.

Contribution of £10 each toward personal internet as business expense
Times this by 6, internet is £60 a month.

Laptops  Top range Bottom Rz Mid Range
Awesk 1538 195 842

Monthly 6136 78 3368 3year lease

Covers accidental damage and software updates/upkeep

Mid range again, they are fast enough for work and organisation

Microsoft office is 2.15 a month per device
3368
125

34.93 2 month

6 50 everony has one

Domain Rainbowws.com

Yearly pri

Search engine optimization

Will help with marketing

£2505

suppliers

£23883 year

Rainbowws.
entertainment 500 average price so will cover 1st wedding

catering 4,000 high end price but with surplus for 2nd wedding

Flowers. 500 top end for decoration arrangemnts with sirplus for 2nd wedding

travel expences.

petrol 253 monthx & 150
Total 5872 Yearly business insurance 5 a month top up on current cover  x6 20
wear & tear 52 month 6 20
Email hosting Basic  Business Enterprise business insurance. 40 a month
Per user/ a month a5 92 20
marketing budget mid max
leaflet printing 4000 10 S0 224 same paper, ink and tonner quality
450x6
27.602 month
Website hosting Basic  Combo Unlimited VIP
amonth 3 s 85 18

‘We would want combo, remove ads but not traffic heavy

6x12
722 year
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Website hosting

Laptops  Top range Bottom RaMid Range Covers accidental damage and software updates/upkeep amonth 18
Aweek 1534 195 842
Monthly 61.36 78 3368 3 year lease

We would want combo, remove ads but not traffic heavy
Mid range again, they are fast enough for work and organisation

Microsoft office is 2.15 a month per device 6x12
33.68 72ayear
125
34.93 a month Insurance £40 a month
X6 50 everony has one PL
EL not neckled
Legal Expenses

Occupational personal accident

Cyber and data
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Key Covers
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Buildings - including offices, units and home offices

Contents and stock - office equipment and promo materials

Business interruption - lost income following an insured event such as a fire

Public and products liability - third party bodily injury and third party property damage

Employers' liability - cover for employees and volunteers

Professional indemnity - cover for professional mistakes

PR Crisis Containment - reputational cover following an insured event

Commercial legal expenses - access to legal support

Business HR - virtual HR department

Cover for destination planners - must be domiciled in the UK
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Case Stories

Consultants Situated Abroad Role Misunderstanding Unattended Equipment

Claims Procedure

In the event of a claim, call a member of our team directly on 07121 550 2380 and we will talk you through our simple claims

process.

Claims Example

Public liability - our client is a wedding planner who specialises in full cycle wedding and event planning including on the =~

co-ordination. Whilst attending the dress rehearsal two days before the wedding event the pla

Aanmthor etirnlior with a hey Af veddinA accoccnriac wiha o theamt ianths iminired thameoh/oe Ao
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markeluk.com/business-insurance/event-organiser-insurance?gclid =CjwKCAjw8NfrBRA7 EiwAfiV)pcxORNJgAeu5SWLoAK-Sn07x-e 1TyRHZzVSVi7Y559)PXbLVcXzZZORMNxoCU_EQAVD_Bw!

§ Moodie I MyDay @ StudentEmail N Netfiix & Quick Links - Unive.. [ Google Docs Google Sheets X 1337x| Download F.. @ Amazon.co.uk: Prim...

Tailor your event organiser insurance policy Need some help?

with these specialist covers
® 0800640 6600

Mon - Fri 08:30 - 17:30
Professional indemnity insurance X Free from mobile & landiine

Professional indemnity_insurance covers the cost of defending your business against .

- 3 N L L Erequently asked questions
allegations of professional negligence (such as giving your client incorrect or wrongful
advice) and if unsuccessful, the cost of damages awarded against you. This cover is
essential for all conference, exhibition and event planning professionals, and insurance Request a free callback

is available with limits ranging from £50,000 to £5m.

Public and product liability insurance +
Employer’s liability insurance +
Legal expenses insurance +
Directors and officers insurance +
Office insurance +
Occupational personal accident insurance +

Cyber and data risks insurance +
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A7 Flyers & Leaflets

Looking for a quick and easy way
to grab the attention of your
audience? Our A7 business flyers
are ideal for companies looking,
to promote their brand in local
cafes, shops and restaurants. We
also offer three different types of
silk to give you a range of options
for your next marketing plan.

Shop by Flyers & Leaflets type

A6 Flyers & Leaflets

With 150gsm, 250gsm and
350gsm available, these are our
most affordable options for your
next direct mail campaign.
Looking for handouts for your
next event or to promote your
brand in your deliveries? These
products are a great solution.

A5 Flyers & Leaflets

Choose from gloss, matt or velvet
lamination in this range, which is
perfect for gaining exposure at
club nights, festivals, or through
magazine inserts. Our printing is
super speedy: your order can be
delivered to you for the next day,
meaning you can start seeing
results quickly.

Creat
i

Agency

A4 Flyers & Leaflets

Our A4 flyer and leaflet printing
services are available on 150gsm,
250gsm and 350gsm materials,
offering you a variety of different
options to suit your brand’s style
and budget. We also provide the
option of single and double-sided
printing, with next day delivery
available on some items.
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& GoDaddy INC. [US] | cart.godaddy.com/go/checkout?transfer=1#/

y @ Moodle I MyDay @ StudentEmail N Netfix & Quick Links-Unive.. [ Google Docs Google Sheets X 1337x| Download F.. @ Amazon.co.uk: Prim...
-~ -~ -~ -
Sign In Payment Billing Information Complete
Your Items
Payment
Ending with 6685 N . .

visA g Auctions Expired Domain £25.05

rainbowws.com One Time Fee

+ Add payment or P PayPal

Your payment is being processed in United Kingdom.

Billing Information

Dwayne McDaid
1Dan Y Graig Road, Swansea, West Glamorgan SA1 8LY, United

Kingdom

Organization

‘ Enter Organization

Tax ID

‘ Enter Tax ID ‘

| Add

.COM Domain Renewal

Search Engine Optimization - 1 Year £23.88
[2Months  ~ | 6% off
Renews at £5.99/mo

View offer disclaimers

Subtotal £48.82
Taxes & Fees £9.90
Have a promo code?

Total £58.72

Complete Purchase
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G Suite by coogie cloud

Features v Solutions v Pricing Security Resources v
Basic
Professional office suite with 30 GB storage
GBP / user / month

GET STARTED NOW

Connect

MM Business email through Gmail

BEST VALUE

Business

Enhanced office suite with unlimited storage and
archiving

£9.20

GBP/ user / month

TARTED NOW

Connect

MM Business email through Gmail

CONTACT SALES GET STARTED N

Enterprise

Premium office suite with advanced controls and
capabilities

£20

GBP / user / month

GET STARTED NOW

Connect

MM Business email through Gmail

Support

Signin
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phics Workstation
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Ready Laptops

soft Surface Family

e Book 2

e Go

e Hub 25

e Laptop 2

e Pro 6 Leasing
e Pro LTE Lease
e Studio 2

sktop Leasing
ne
lay Business
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r Desktop Network
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hardsoftcomputers.co.uk/pc-leasing/pc-laptops/everyday-business/?gclid
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3year lease +VAT from

£1.95 perweek

View all options »

 FREE no quibble 3 year warranty
v 23 business days FREE delivery

HP ProBook 450 G6 - 15", i5, 8GB
RAM

g

3year lease +VAT from

£5.78 perweek

View all opt

B Google Docs

-

3year lease +VAT from

£4.21 perweek

View all options

 FREE no quibble 3 year warranty
v 23 business days FREE delivery

HP 250 G7 - 15", i7, 8GB RAM

3year lease +VAT from

£5.82 perweek

View all options

 FREE no quibble 3 year warranty

'« 9.2 hicinece dave EREF daliveny

Google Sheets X 1337x | Download ...

Amazon.co.uk: Prim...

3year lease +VAT from

£5.70 perweek

View all options

 FREE no quibble 3 year warranty
v 23 business days FREE delivery

Lenovo ThinkBook 13s

—_

3year lease +VAT from

£5.91 perweek

View all options

 FREE no quibble 3 year warranty

'« 9.2 hicinece dave EREF daliveny
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VIP
First Priority Support

18
/month

UNLIMITED Bandwidth
20GB Storage

Connect Your Domain
Remove Wix Ads

Free Domain for 1 Year

2 Video Hours

£75 Ad Vouchers

Site Booster App - $60 Value

Visitor Analytics App - $60 Value

MOST POPULAR

Unlimited

Entrepreneurs & Freelancers
e EY
/month

UNLIMITED Bandwidth
10GB Storage

Connect Your Domain
Remove Wix Ads

Free Domain for 1 Year

1 Video Hour

£75 Ad Vouchers

Site Booster App - $60 Value

Visitor Analytics App - $60 Value

Combo

For Personal Use

‘6
/month

2GB Bandwidth
3GB Storage

Connect Your Domain
Remove Wix Ads

Free Domain for 1 Year
30 Video Minutes

£75 Ad Vouchers

Connect Domain

Most Basic

3
/month

i This Plan displays Wix brand ads

1GB Bandwidth
500MB Storage

Connect Your Domain




