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Pakistan’s economy is an emerging market in Asia, and agriculture is the pillar industry of Pakistan’s economy. Rice, wheat, sugar cane, cotton, sugar and other grains and cash crops are the main income of the people. Pakistan's economic structure has changed from being mainly based on agriculture to being based on the service industry. Agriculture only contributes 20% of GDP; while the service industry accounts for 53%, and wholesale and retail trade accounts for 30% of this industry. In the past few years, the Karachi Stock Exchange has appreciated as much as other emerging markets in the world. Large amounts of foreign investment have been invested in fields such as telecommunications, real estate, and energy. Other major industries include software, motor vehicles, textiles, cement, fertilizers, steel, shipbuilding, aerospace industry and munitions production.

2.0Background
2.1Reasons for Pakistan's backwardness
As for the overall situation of Pakistan's economy, it is mostly small businesses to maintain the status quo. Due to some factors in their country, they are restricted, making it difficult for many heavy industries to develop. Therefore, it can only rely on the development of light industry and handicraft industry. And now many Pakistanis will go into the city to do some textiles, cloth and other small businesses. Although it may not earn much and is growing day by day, there are still a lot of poor people, but the Republic of Pakistan can only survive in this way. In addition, they sometimes encounter wars and terrorist attacks, making it possible that their existing supplies will be destroyed, and life is even more overwhelmed at this time.
Pakistan is not the achievement of national independence, but the result of colonial arrangements by the British colonists. Since everything in Pakistan was given by the British colonists, Pakistan’s road to prosperity is difficult. Of course, as a masterpiece of the British colonists, Pakistan is a "tool" for the British colonizers regardless of whether the country is good or bad or whether its political structure is nonsense. The status of Pakistan has not changed, which has caused Pakistan to inherit the "troubles" left by the British colonists since it moved towards independence, and always faces a sinister international environment. As a result, Pakistan has become a hotbed of terrorists, and social development has been turbulent for a long time. In the face of such a sinister international environment, Pakistan, which is already poor, can only focus on the military field, which adds to Pakistan’s burden and makes its economic development difficult.
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British society is a multi-ethnic and multi-cultural society. Although some areas are characterized by special segregation, the degree of racial integration in British society as a whole is much higher than in countries such as the United States. Not all Britons are English-Welsh, Scots and Northern Ireland are proud of their own history and traditions. Welsh and Scots have their own language in addition to English. British society is dualistic, but rooted in tradition. The British people are proud of their history and value the Queen very much. Their communication is much more direct than that of other Nordic and North Americans. The British avoid using absolute statements, but hope that those who listen will understand the nuances.
In contrast, the regional characteristics of Pakistan’s political parties are more obvious. The social foundation of Pakistan’s political parties is mainly "regional" rather than "national". They are mostly based on specific regions and ethnic groups and lack broad representation. Political parties have a long history, are numerous in number and rich in types, but the level of institutionalization of the parties themselves is generally low. The first manifestation is that the organization of political parties is relatively weak. Pakistan is one of the countries where Islam is most prevalent in the Muslim world. The vast majority of people believe in Islamic numbers. The living customs and diet of the residents are deeply influenced by Islam. Islam is the state religion, and there are mosques all over the country. Pakistani businessmen have a low concept of time, have a good business negotiation strategy, and have a strong bargaining power. They must make good countermeasures in advance when discussing business with them.




3.0Challenges and sensitivities of doing business with Pakistan
Business communication can achieve consensus, generate consensus, and reduce friction and disputes and differences of opinion. Can enhance mutual understanding between people and improve interpersonal relationships. According to absolute advantage theory, comparative advantage theory and mutual demand theory.
There are many things that Pakistanis need to pay attention to when doing business:

First of all, Pakistani customers have very good personalities and they are very polite.
In Pakistan, many people envelop Islam, and Muslims believe in Allah. Therefore, Pakistani businessmen look at their personalities very well, speak well, and have very simple personalities. Therefore, when interacting with Pakistani customers, you need to pay attention to the beliefs and habits of Pakistani customers. As Muslims, they generally don’t eat pork, but they like to eat lamb or beef. Besides, they like the emerald green color. Various emerald green decorations. In addition to paying attention to these religious matters, you also need to pay attention to your own speech and behavior. Because Pakistani customers are very polite, we must also pay attention to politeness when receiving customers. After all, for many foreign trade customers, people like to be polite. Polite people.

Secondly，there are some local cultural customs in Pakistan. 
For example, women are not allowed to see guests, and only men are invited to dinner without their wives. Even if you invite a Pakistani and his wife to dinner, his wife often does not participate.
They don't like having women employed even more. Women seldom walk on the street, so shopping is mostly done by men. Many traditional foods are grabbed with their hands, but you must be aware that you can only use your right hand. From the outside, there is a feeling of "man country".
Because Pakistani people mostly believe in Islam, they strictly prohibit men and women from hugging or kissing in public, and believe that kissing in public is a crime and requires a fine and one week in jail. In addition, when a woman is on the street, it is strictly forbidden to turn her eyelids or "fly eyes", and forbid others to take pictures of herself, otherwise, she will be regarded as guilty of lewdness.
Pakistan not only does not allow outsiders to take pictures of women, but even places where there are women, such as villages, houses, woods, riversides, small villages, etc., do not allow outsiders to take pictures.


Thirdly, Pakistanis are very efficient in making payments. They mainly pay by wire transfer, which is the TT payment method we often call.
If after the trade is reached, Pakistani customers are also very happy. Generally, they will send part of the payment directly to the customer’s bank account according to a certain percentage of payment. The customer can receive the payment in time, which is very efficient. After the transaction is completed, if The trade documents involved in the midway are filled out normally, then the Pakistani customer will soon send another part of the payment to the customer.

Fourthly, Pakistan's foreign trade customers also have a headache, that is, they like bargaining very much, and the level of bargaining is staggering.
Under normal circumstances, whether you are an old customer or a new customer, when discussing trade cooperation, they will always go straight to the subject of the price and directly cut the price by about 40%. This is difficult to accept and easy. It is thought that there is no sincerity to cooperate. In fact, Pakistan’s foreign trade really has no other bad ideas. They are really bargaining for profit. Therefore, if you are cooperating with customers in Pakistan, you must be prepared to be heavily bargained by the other party, and prepare your own strategies to deal with their bargaining. In many cases, because of the bargaining behavior of Pakistani customers, many partners who talk about business are very angry, so it also leads to the failure of talk about cooperation. Therefore, after knowing that Pakistani customers are good at bargaining, they must have absolute patience with Pakistani customers and calmly deal with their bargaining behavior. My suggestion to everyone here is that when quoting Pakistan, it’s better to be higher than usual, so that Pakistani customers can bargain in time, and to a suitable extent, we can also sell to Pakistani customers to save face and strive to make a difference. The conclusion of the transaction between the two parties.

[bookmark: OLE_LINK2]Fifthly. Urdu is commonly used in Pakistan, and English is the official language. For business activities, it is best to speak fluent English. Otherwise, they will be considered uneducated and be despised. As a matter of fact, many engineers with excellent skills are treated indifferently because they don't speak English well. In addition, Pakistanis are procrastinated and slow in efficiency. When doing business with them, you must be patient. It is not possible to use the telephone to negotiate. You must visit the other party in person and talk about it in person to make progress. What's more important is that there is no evidence to speak. Therefore, any agreement must be written in writing. Because according to their habits, even when they get married, they have to sign a contract and collect a divorce deposit. In order to determine responsibility, it is very important to keep a documentary evidence.

Finally, Pakistani customers also love some small bargains
Therefore, in the negotiation process, in order to win the favor of the other party, gifts are also required. The gifts given should not be religious, or else religious taboos will be violated. After the two parties successfully complete the trade cooperation, they will give customers certain preferential treatment in terms of packaging, so that they feel that they have taken a small advantage. This kind of operation is conducive to completely winning a trade business with Pakistani customers.


4.0Summary
Generally speaking, in the process of interacting with Pakistani customers, they have a hobby of bargaining. Therefore, when negotiating business with Pakistani customers, there must be a certain amount of leeway, otherwise it is easy to offend them.The cultural differences of different countries have affected international trade activities, which is reflected in all aspects of cultural elements. In order to further promote the free development of transnational trade and promote trade cooperation, the British should carry out international cultural exhibition and exchange with Pakistan, pay attention to the integration of local culture in the formulation of international trade strategies, carry out cultural training in various ways, and cultivate cross-cultural management talents. Understand the customs of local religions to avoid conflicts
In general, the construction of the traditional gravity model largely ignores the man-made effects brought about by technological changes. Therefore, when the model is applied in the field of national policies, there will be great defects. With the passage of time and the joint efforts of many scholars, we have explored a set of models suitable for current trade research, namely the Stochastic Frontier Gravity Model. This model takes into account the changes of inefficiency factors over time. Unlike traditional gravity models, traditional gravity The model only considers the influence of non-human factors, such as GDP, population, geographical distance, etc., but ignores the influence of human factors, technology level, transportation mode, whether the free trade agreement is signed or not, and the degree of freedom of currency trade. These factors will affect the level of trade between the two countries. Through the extensive application of the stochastic frontier gravity model, the development of international trade research will be smoother.
Pakistan has been struggling with food and clothing for a long time. Although after decades of ups and downs, Pakistan has finally discovered that the Great Eastern Powers are a powerful and reliable partner, but no amount of generous assistance will be able to lift Pakistan out of poverty overnight. Pakistan’s economy is relatively closed, its participation in international trade is low, and its ability to accumulate foreign exchange reserves through exports is weak. According to statistics, Pakistan’s exports of goods and services account for only 8.8% of GDP, far behind the global average of 30.1%, the South Asian average of 18.4%, and the average of lower-middle-income countries 24.7%. Secondly, labor productivity is low. From 2015 to 2019, Pakistan's labor productivity was 2.78%. During the same period, the average level in South Asia was 4.65%, and the average level in low- and middle-income countries was 4.26%. Third, the industrial development of Pakistan's agriculture, forestry and fishery sectors has been slow. From 2008 to 2018, Pakistan's agricultural output value increased by about 56%, but during the same period, the growth rate in South Asia was 72%, and the average growth rate in low- and middle-income countries exceeded 90%. To boost Pakistan's exports in the future, we must work together to increase its participation in the global and regional value chains, enhance the competitiveness of Pakistani companies in the global market, improve resource allocation capabilities, and continuously optimize the business environment.
