




Introduction
[bookmark: _Hlk134522286]The reflective report discusses a presentation delivered by a panel of funds raising: challenges and opportunities on entrepreneurship. The presentation was held on campus and was attended by professors Dr Jaya Gopalkrishnan and Dr Gregory Cowan and students. The purpose of the presentation is to improve communication skills, presenting skills and professional skills. I found the presentation to be very informative and inspiring. This reflective report will discuss my personal experience of the presentation, including its strengths and weaknesses and will offer some insights and opinions on the funds raising: challenges and opportunities of entrepreneurship.
Personal Experience
As I stood in front of the crowd at the presentation, I felt a mix of nerves and excitement. My topic was fundraising opportunities, and I knew that this was an important subject that could potentially help many people. As I began my presentation, I could feel the audience's eyes on me, eagerly awaiting the information I had to share. I started by discussing the different types of fundraising opportunities that were available, including Government grants and programs, angel investors, bootstrapping, crowdfunding etc.
I then dove into the benefits and drawbacks of each of these options, making sure to provide examples and statistics to support my points. I also emphasized the importance of understanding your target audience and tailoring your fundraising strategy accordingly. As I wrapped up my presentation, I could sense the audience's enthusiasm for the topic. 
Reflecting on my presentation, I feel proud of the work I put into researching and preparing for it. I am grateful for the opportunity to share my knowledge and insights with others, and I hope that my presentation inspired people to think creatively about how they can raise funds for their own projects or causes.
Overall, I believe that fundraising is an important skill that can make a big difference in the success of any endeavour for startups. By understanding the different options available and tailoring your approach to your specific needs and goals, you can greatly increase your chances of success and achieve your fundraising goals.
Dr Jaya is a lecturer on fundraising and she has taught me many valuable lessons. One important lesson that stands out is the importance of building strong relationships with potential donors and sponsors. She emphasized that fundraising is not just about asking for money, but also about building trust and rapport with donors and showing them the impact, their contributions can make. She also stressed the importance of being strategic and creative in fundraising and encouraged me to think outside the box when it comes to identifying potential funding sources. Overall, Dr Jaya's teachings have greatly influenced my approach to fundraising and have helped me become a more effective and successful fundraiser.
Mindsets
- Creativity: approaching fundraising opportunities with innovative and unconventional strategies
- Persistence: staying committed and focused in the face of challenges and setbacks
- Resourcefulness: leveraging all available resources and networks to maximize fundraising potential
- Adaptability: being open to new opportunities and approaches as they arise
- Strategic thinking: identifying the most effective fundraising strategies based on goals, target audience, and available resources
- Relationship-building: cultivating strong relationships with potential donors and sponsors through trust, rapport, and clear communication
- Impact-focused: keeping the ultimate goal of making a positive impact at the forefront of fundraising efforts
- Collaborative: seeking out partnerships and collaborations with other organizations and individuals to maximize fundraising potential
- Gratitude: expressing appreciation and thanks to donors and supporters to build long-term relationships and encourage ongoing support.

Strength
· Use of case studies
· Practical and Live examples
· Comprehensive perspective
· Use of visual graphs and tables
· Relevant details
· Critical analysis of the topic
· Each student had a unique background and set of experience
· Rich and nuanced discussion of entrepreneurship
· Focus on practical advice and actionable steps for aspiring entrepreneurship
· Shared specific sources of funds raising with example 


Weaknesses
· Focus primarily on the experience of successful entrepreneurs 
· Lack of overcoming the challenges
· Insufficient details
· Inadequate explanation of terms of concept and explanation of the examples
· Incoherent structure
· Lack of critical analysis
· Lack of teamwork

Critical Reflection
Fundraising opportunities can be crucial for startups, providing much-needed capital and resources to help launch and grow a new business. However, as I reflect on the fundraising opportunities for startups, I am struck by the challenges and limitations that many startups face when it comes to securing funding.

One key challenge is the competitive nature of the startup landscape. With so many new businesses vying for limited funding and resources, it can be difficult for startups to stand out and attract the attention of potential investors. This can be particularly challenging for startups that are operating in crowded or highly regulated markets.
Another challenge is the lack of access to traditional sources of funding, such as venture capital firms and angel investors. Many startups are simply too early-stage or unproven to attract these types of investors, leaving them with fewer options for securing funding.
Despite these challenges, there are still many fundraising opportunities available to startups, including crowdfunding, grants, and incubators/accelerators. These options may not provide the same level of funding as venture capital, but they can still provide valuable resources and support to help startups get off the ground.
Ultimately, I believe that startups must approach fundraising opportunities with a combination of creativity, persistence, and strategic thinking. By leveraging all available resources and networks, and by staying focused on their goals and values, startups can increase their chances of securing funding and achieving success in the competitive startup landscape.
Conclusion
In conclusion, the presentation on raising funds for start-ups highlighted the critical importance of careful planning, preparation, and execution in the fundraising process. Through the presentation, I gained insight into various funding options, such as venture capital, angel investors, and crowdfunding, as well as the importance of effective communication and networking with potential investors. Reflecting on the presentation, I realize that raising funds for a start-up is a challenging but rewarding process that requires resilience and adaptability. Overall, the presentation was informative and engaging, providing valuable insights and practical tips that will inform my future efforts in fundraising for start-ups.
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