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[bookmark: _Toc213703054]1. Introduction
A financial consultancy report for a failing firm, General Electronics, has been presented under the instructions of the company’s CFO (Chief Financial Officer). An analysis of the company's financial performance over the past five years has been conducted to identify key issues and provide an evidence-based turnaround strategy. 
[bookmark: _Toc213703055]2. Financial Health Check 
[bookmark: _Toc213703056]2.1 Analysis of the Firm’s Financial Statements
An analysis of General Electronics' financial statements from 2020 to 2024 reveals a severe erosion of profitability, a decline in revenue generation, and a corresponding decline in market share (Jackson, 2021). A critical financial condition for the company can be noticed through a steady decline in revenue generation from £614,680 million in 2020 to £394,879 million in 2024. Hence, a decline of 36% has been recorded in five years. Similarly, the net profit margin for the organisation has dropped from 6.3% to -6.1% in 2024. In 2023, the net profit margin dropped to -23.4%, indicating severe losses. Based on the financial situation, the company requires strategic restructuring for its survival. 
[bookmark: _Toc213703057]2.2 Ratio Analysis
Profitability
i) Net profit margin
· In calculating net profit margin (NPM) for each year, a ratio of net income and revenue is considered. It is expressed as a percentage and indicates the profitability of business operations.
· In the present case, gross profit margin has shown limited movement in gross profit margin between 2020 (28.7%) and 2024 (28.9%). 
· NPM value has become 6.3%, 0.9%, 0.07%, -23.4% and -6.1% in 2020, 2021, 2022, 2023 and 2024, respectively. 
· In interpretation, the decline reflected an unsustainable cost structure and poor management of company expenses (Budiyanta, 2021). 

Figure 1: 5-year performance of Net Profit Margin
(Source: Self-developed)
ii) Operating profit margin
· After subtracting all operating expenses from gross profit, an idea of the company's profitability before tax is obtained. 
· In the case of General Electronics, operating profit margins from 2020 to 2024 are 6.1%, 3.9%, 2.7%, -20.3% and -3.9%, respectively. 
· It indicated poor operational efficiency with a concerning drop in 2023 (Widiasmara et al., 2022).

Figure 2: 5-year performance of Operating Profit Margin
(Source: Self-developed)
Liquidity
iii) Current ratio
· The current ratio, also known as the working capital ratio, evaluates whether the company has sufficient total assets to cover its liabilities (Lalithchandra and Rajendhiran, 2021). 
· In 2020, the values of current assets and current liabilities were £326,843 million and £179,510 million, respectively. Hence, the current ratio in 2020 was 1.82. 
· However, in 2024, current assets and liabilities for the company were £242,494 and £158,291, respectively. 
· As a result, the current ratio dropped to 1.53 in 2024. A relative increase in liabilities as compared to company assets can be noticed. 

Figure 3: 5-year performance of current ratio
(Source: Self-developed)
iv) Quick ratio
· A financial unit that is formed by subtracting inventory and prepaid expenses from current assets.
· The quick ratio, also known as the acid-test ratio, is a ratio between the mentioned financial unit and current liabilities (Mao, 2023). 
· Between 2022 and 2024, current assets have dropped by 28% due to cash depletion and a reduction in inventory value. 
· In 2020, 2023 and 2024, the QR values were greater than 1. 
· In 2021 and 2022, the quick ratio dropped below the standard value of 1:1, which indicated deteriorating short-term solvency. 

Figure 4: 5-year performance of quick ratio
(Source: Self-developed)
Efficiency
v) Inventory turnover ratio
· The cost of sales for the company dropped from £438,424 million in 2020 to £280,885 million in 2024. 
· Besides, inventory value has decreased from £120,430 million in 2020 to £79,355 million in 2024. 
· Hence, a variation of the inventory turnover ratio can be noticed from 3.64 in 2020 to 3.54 in 2024. 
· As the ratio is decreasing, the company is expected to face challenges of overstocking and a decrease in demand (Herison et al., 2022). 
· It can further imply delays in supplier payments, causing a negative impact on the supplier relationship. 

Figure 5: 5-year performance of inventory turnover ratio
(Source: Self-developed)
vi) Receivable turnover ratio
· As mentioned earlier, a decline in sales value from £614,680 million in 2020 to £394,879 million in 2024 has been recorded. 
· Similarly, the value of accounts receivable has declined from £129,433 million to £114,182 million in 2024. 
· A decrease in receivable turnover ratio from 4.75 in 2020 to 3.46 in 2024 has been recorded. 
· It indicates an unfavourable situation for the company as it is taking more time to collect money due to poor credit policies (Eryatna et al., 2021). 

Figure 6: 5-year performance of receivable turnover ratio
(Source: Self-developed)
Gearing
vii) Debt-to-equity ratio
· A ratio between total liabilities and shareholder equity has been considered. It indicated an excessive rise in liabilities in 2021 and 2022. 
· On the other hand, shareholder equity dropped from £313,301 million in 2020 to £153,105 million in 2024. 
· A rise in the debt-to-equity ratio has been noticed from 0.63 in 2020 to 1.11 in 2024. 
· It implies higher financial risks for the company due to higher repayment obligation, default risk and increased cost of capital (Purwaka et al., 2022). 

Figure 7: 5-year performance of Debt-to-equity ratio
(Source: Self-developed)
viii) Interest coverage ratio
· In 2020, the operating income for the company was £37,267 million, which reached -£15,297 million in 2024. 
· Moreover, interest expense increased from £1,422 million in 2020 to £3,361 million in 2024. The interest coverage ratio in 2024 is -4.55. 
· It implies that the organisation is at a serious risk of defaulting on its debt. 
· It further implies that operating losses fail to cover interest expenses (Broby, 2021).

Figure 8: 5-year performance of interest coverage ratio
(Source: Self-developed)
Investment
ix) Return on Equity
· In 2020, net income for the company was £38,572 million, which reached -£24,029 million in 2024.
· The shareholder equity has similarly dropped from £313,301 million in 2020 to £153,105 million in 2024.
· From a positive value of 0.12 in 2020, the ROE value has reached -0.16 million in 2024.
· It indicates a loss of money as the investment is greater than the profit or returns from the business operations (Susilawati et al., 2022).

Figure 9: 5-year performance of return on equity
(Source: Self-developed)
x) Earnings Per Share
· In 2020, 2021 and 2022, EPS values for the organisation were 2.78, 0.39 and 0.03, respectively. 
· In 2023 and 2024, EPS values went negative and reached -7.64 and -1.85, respectively.
· It implies a decrease in net income, an increase in the number of outstanding shares and a profitability crisis (Mahendra, 2023).

Figure 10: 5-year performance of EPS
(Source: Self-developed)
Cash flow
xi) Operating Cash Flow Margin
· An operating cash flow for the organisation has decreased from £73,392 million to £14,822 million in 2024.
· The net sales have decreased from £614,680 million in 2020 to £394,879 million in 2024.
· The operating cash flow margin value dropped from 11.94 to 3.75.
· Poor cash quality and higher liquidity risks have been noticed along with deteriorating working capital management (Choudhary and Limodio, 2021). 

Figure 11: 5-year performance of operating cash flow margin
(Source: Self-developed)
xii) Free Cash Flow Margin
· In 2020, capital expenditure was £73,292 million, which dropped to £4,572 million in 2024.
· Net sales have dropped from £614,680 million to £394,879 million from 2020 to 2024.
· In 2020, the free cash flow margin for the company was 9.2, which decreased to 2.6 in 2024.
· The implications include poor operating efficiency, reduced financial flexibility and higher debt risk (Karimi et al., 2023). 

Figure 12: 5-year performance of free cash flow margin
(Source: Self-developed)
[bookmark: _Toc213703058]2.3 Identification of Trends, Strengths and Threats
	Area
	Trend
	Strength/Weakness
	Interpretation

	Revenue 
	Decline in sales in 2024 as compared to 2020
	Weakness (Threat)
	A 36% drop in revenue generation indicated poor financial efficiency

	Profitability
	Profit (2020): £38,572 million
Profit (2024):
£24,029 million
	Weakness (Threat)
	Reflects a consistent decline in profits

	Operating margin
	2020: 6.06%
2024: -3.87%
	Weakness (Threat)
	Poor operational efficiency and a reduction in sales

	Liquidity ratio
	CR (2020): 1.82
CR (2024): 1.53
	Weakness (Threat)
	Poor short-term liquidity

	Leverage
	Debt-to-equity (2020): 0.63
Debt-to-equity (2024): 1.11
	Weakeness (Threat)
	Increase in debt reliance

	Cash flow
	Operating cash flow margin (2020): 11.94
Operating cash flow margin (2024): 3.75
	Weakeness (Threat) + Strength
	~ Poor sales efficiency and delay in customer payments reduced access to immediate cash
~ In 2024, the organisation has shown signs of revival in cash flow generation

	Shareholder return
	ROE (2020): 0.12
ROE (2024): -0.16
	Weakeness (Threat)
	A periodic decline in share value is a concern for investors


Table 1: Trends from financial statements
(Source: Self-developed)
[bookmark: _Toc213703059]2.4 Use of corporate failure prediction models
[image: ]
Figure 13: Formula for calculating Altman Z-score
(Source: Self-developed)
Based on the obtained values from the financial statement, WC (Working capital) = £84,203m; EBIT ≈ -£15,297m; Total Liabilities = £170,249m; Total Assets = £323,354m; Sales = £394,879m; Market Value of Equity = £153,105m and Retained Earnings (RE) = £208,431m.
Following these assumptions, the Altman Z-score value is calculated. The Z-score is calculated to be 1.43. As the value is less than 1.8, the organisation is in a distress zone (Rashid, Khan and Qureshi, 2024). It further implies that an urgent restructuring is necessary to prevent financial failure. 
[bookmark: _Toc213703060]3. Working Capital Management Analysis
[bookmark: _Toc213703061]3.1 Assessment of Cash Operating Cycle
· The cash operating cycle or the cash conversion cycle evaluates the duration that the company takes to convert its inventory investment into cash flow from sales. Initially, the inventory conversion period (ICP) is calculated where the ICP for 2021, 2022, 2023 and 2024 are 108, 128, 129 and 109 days, respectively. 
· Inventory days have significantly increased in 2023 and 2024 as overall inventory reduced from £140 billion to £79 billion.
· In analysing receivable collection period (RCP), the values for 2021, 2022, 2023 and 2024 are 78, 81, 98 and 105 days. 
· Similarly, a poor condition of receivables collection has been considered. It increased from 78 days to 105 days. Hence, weak credit control has helped customers to make delays in making payments, resulting in weaker credit control. 
· Payables Deferral Period (PDP) has been calculated. In 2021, PDP was 75 days while it became 84 days in 2024. It further indicated a delay in payment to suppliers. 
· Based on these results, a cash operating cycle is calculated by subtracting PDP from the sum of ICP and RCP. In 2021, 2022, 2023 and 2024, the COC were 111 days, 132 days, 154 days and 130 days, respectively. 
· In interpretation, it can be said that the company needs 5 months to recover funds spent on production costs, resulting in poor business liquidity. 
· As positive changes in 2024 have been noticed, it can be a direct consequence of inventory downsizing. 
· Weak credit control and customer insolvency are potential risks for the company (Aleskerova, 2022). 
· Negative profitability indicated longer collection cycles and overall poor performance for the organisation due to liquidity-constrained business activities. 
[bookmark: _Toc213703062]3.2 Recommended Strategies	
Receivables
The issue of lengthening the payment collection period to 105 days can be reduced by modifying the credit policies. For example, early payment incentives can be provided to enhance the speed of converting receivables into cash. Introducing tiered credit limits is recommended to reduce the risks of allowing credit to customers. Invoice factoring can be used to enhance the security of credit provided to customers. The facility of ‘digital receivable tracking’ can be integrated into automated billing and collection systems (Bessonova et al., 2025). 
Payables
An increase in payable days can be addressed through negotiating structured payment terms. Implementation of supply chain financing is recommended so that collaboration with financial institutions can reduce the risks of delay in clearing payables. Early payment discount offers should be leveraged to reduce operational costs. Use of an automated payables management system can improve transparency and build long-term partnerships with suppliers. 
Inventory
It is recommended that real-time tracking systems reduce delays in clearing payables. AI-based demand forecasting can be leveraged to identify key areas of poor performance in introducing unsellable products into the supply chains. For example, low-margin product lines can be discontinued. It is further recommended that an ABC analysis be conducted to identify products that need frequent monitoring in their distribution to reduce days of payment collection. Just-In-Time (JIT) and Dynamic pricing can be considered for faster clearance of warehouse goods (Balkhi et al., 2022).
Cash flow
It is recommended that a centralised cash management system be implemented for General Electronics. As multiple cash pooling arrangements are considered, an improvement in short-term cash flow can be achieved. It is necessary that the brand focuses on cash flow forecasting that can lead to the diversification of short-term funds. The use of daily cash dashboards can be preferred to improve cash flow visibility (Ivanov, 2024). An increase in working capital can be linked with managerial-level incentives to improve the generation of positive cash flow.
[bookmark: _Toc213703063]3.3 Comparison of Short-Term and Long-Term Financing Options
In the case of short-term financing (duration is less than 1 year), multiple financing options are available. For example, key instruments that can be preferred include “bank overdrafts, commercial paper, short-term bank loans, trade credit, invoice discounting and inventory financing” (Van, 2023). In explanation, it can be said that the organisation needs to follow a short-term borrowing plan to reduce the debt amount (£36.96 billion in 2024). 
At present, the current liabilities for the organisation are £158 billion and current assets of £242 billion. Use of the trade credit instrument can be preferred where suppliers can extend credit from 30 to 90 days. It can be used to preserve cash. However, the disadvantage is that the supplier relationship can be strained in case of payment defaults. On the other hand, the instrument of factoring or invoice discounting can be preferred for fixed-time borrowings (Hua et al., 2022). The advantage of this option is based on the rapid conversion of receivables into immediate cash. It can improve organisational liquidity than short-term bank loans. 
In the case of long-term financing options, it is necessary to consider that cumulative losses have led to a reduction in the equity base from £313 billion in 2020 to £153 billion in 2024. Hence, the long-term options include “equity financing, corporate bonds, convertible bonds, long-term bank loans, venture capital and asset securitisation” (Swinkels and Markwat, 2023). The purpose of long-term financing for General Electronics is based on capital restructuring and debt consolidation. The company must focus on “long-term fixed-income securities” so that support from institutional investors can be secured in increasing structural stability (Sabu, 2024). Stabilisation of credit rating and maintaining profitability can be ensured. Equity injection can be preferred to restore the equity base and contribute to strategic asset divestiture. 
[bookmark: _Toc213703064]4. Strategic Financial Restructuring Plan 
[bookmark: _Toc213703065]4.1 Recommended Options for Financial Restructuring
Strategic option 1: Factoring of receivables to improve liquidity
‘Factoring’ has been viewed as an option where the company has the opportunity to sell its “accounts receivable (unpaid invoices)” to a “third party” (Flores-Ureba et al., 2023). It is aimed to receive immediate cash and mitigate its issues of cash crunch. A factoring of receivables can be justified as the company is experiencing a significant delay in collecting receivables. A 60% drop in liquidity reserves can further justify selecting this strategic option in developing a restructuring plan. The organisation is expected to create a “factor for 25% of receivables portfolio” (~28.5 billion). It is also expected that a 5% discount fee will be levied during the transaction. Hence, the arrangement can allow General Electronics to gain access to £27 billion.
Apart from that, the management has to check the credibility of partners before forming a partnership deal with “factoring institutions”. It is necessary that a non-recourse agreement be signed. It can provide a benefit to the company by transferring debt risk to the factoring company. Targeting “long-outstanding accounts” can be preferred for factoring so that the organisation can enhance its efficiency of cash recovery (Mayer et al., 2023). Liquidity boost and working capital optimisation can be ensured. 
	Financial metric
	Present condition
	Post-factoring condition (Projected)

	Cash reserve (£ million)
	26,783
	53,000

	Receivable Days
	105 days
	75 days

	Current Ratio
	1.53
	1.93 (approx.)

	Operating cash flow (£ million)
	14,822
	35,000 (approx.)


Table 2: Expected outcomes of the strategic option in the restructuring plan
(Source: Self-developed)
Strategic option 2: Equity injection for financial turnaround
The long-term analysis of the financial position of the company shows debt financing and a concerning fall (51% drop) in shareholder equity. It has also been noticed that a negative “interest coverage ratio” is a concerning situation for the company. It has allowed the scope of adopting equity injection so that operating losses can be managed (Xiong et al., 2022). The consideration of equity injection can restore investor confidence. In elaboration, it can be said that a £35 billion “rights issue” can be considered. Nearly 50% of the allocated amount (e.g., £20 billion) has to be distributed among existing shareholders with the benefits of discounts. It can be viewed as a step to address the short-term credit that has been piling up for General Electronics. 

Figure 14: Earnings Per Share
(Source: Referred to Appendix 1)
Apart from that, £8 billion will be invested to make changes in product innovation so that AI-based tools can be used to improve the outcome of digital transformation. Use of digital tools can be preferred to build dashboards that can effectively track credit for the organisation. Data-driven decision-making and AI-based forecasts can further add to the refinement of credit policies (Celestin and Mishra, 2025). Finally, the remaining £7 billion can be used to replenish cash reserves. It can be used as an emergency cash reserve that can improve the financial stability of the organisation. 
[bookmark: _Toc213703066]4.2 Impact on Debt Structure, Shareholder Value and Operational Flexibility
Debt structure
Following the recommendation of factoring, General Electronics will not be increasing its debt value. No further expensive short-term borrowing arrangement has to be made while following the ‘factor’ as the instrument. It can be viewed as an effective temporary measure to reduce short-term liabilities of the firm. The impact of following the financing method can lead to a shift from “debt-driven financing” to “equity-driven financing” (Dighe, 2023). As leverage is lowered with the new financial arrangements, creditworthiness and Altman Z-score for the firm are further increased. Factoring also creates a scope for improving long-term insolvency and contributes to sustainable growth financing. 

Figure 15: Debt-to-equity ratio
(Source: Referred to Appendix 1)
Shareholder value
The shareholder value has deteriorated due to cumulative losses between 2021 and 2024. Factoring and equity injection can reduce bankruptcy risk and increase the trust of investors and shareholders in General Electronics. From a long-term perspective, strengthening of balance sheet will be achieved along with reducing the cost of equity. The changes in the financial restructuring process can lead to ensuring a 2% NPM recovery, which can compound in the long run. Along with sustainable growth, the valuation of General Electronics will be increased as more than 100 billion pounds can be added in terms of market capitalisation. 
Operational flexibility
Factoring has a scope of improving supplier relationships due to improved scope of timely supplier payments. It has been further noticed that cash flow predictability can be achieved due to the inclusion of factoring as a financial instrument. As the cash conversion cycle shortens, the organisation can have greater access to cash (Wahyudin et al., 2024). Moreover, equity injection can further restore investment capacity while improving the credit rating for General Electronics. The opportunity of an equity buffer can help the organisation develop resilience against macroeconomic factors in the market. 
[bookmark: _Toc213703067]4.3 International and Ethical Considerations
Tax liabilities
As the organisation has shown high liabilities (170 million pounds), it also includes deferred tax liabilities. For example, the use of factoring can improve develop company’s sources for tax-deductible income. In terms of equity injection, restructuring subsidiaries can lead to better optimisation of tax structures for General Electronics. It can lead to the implementation of “advanced pricing agreements” to comply with regulatory protocols (Babalola et al., 2021). 
Inflationary risk
In 2024, the UK, the Eurozone and the Asia-Pacific regions have recorded an inflation of 3-5%. Higher rates of inflation can lead to offsetting inflationary liquidity strain to improve purchasing power. It has been found that the organisation can opt for “inflation-protected financing” to protect investment from interest shocks and inflation.
CSR
Labour practice and transparency in financial governance mechanisms can help the organisation fulfil its commitment to sustainable finance. Equity injection can be viewed as an instrument associated with ESG performance. Based on the “Global Reporting Initiative”, sustainable reporting norms have been followed (Friske et al., 2023). 
Currency Risk
The arrangement has allowed scope for mitigating “foreign currency-denominated liabilities” (Fu et al., 2024). The process may act as a “natural currency hedge” against economic volatility across geographic regions. Use of an AI-assisted forecast can further improve suggestions for cash flow generation. 

[bookmark: _Toc213703068]5. Investment Appraisal and Capital Budgeting 
[bookmark: _Toc213703069]5.1 Evaluation of Three Proposed Investment Projects
Payback period (PBP)
· According to Dai et al., (2022), the PBP measures the required time for investments to recover the initial cost structure from the “cumulative cash flow”. 
· PBP is calculated by, 
[image: ]`
“Project A” 
· This project has a total investment of £40 million initially, and the “cumulative cash inflows” are identified as £36 million at the end of Year 3.
· The remaining amount, such as £4 million, can be recovered at the beginning of Year 4 and highlights a total PBP of 3 years and 4.8 months.
· The short time of the recovery reflected good liquidity and adequate capital turnover, hence, having enough financial stability. 
“Project B” 
· An initial investment of £30 million has been found out for this project, with the “annual cash inflows” of £6 million.
· The PBP has been identified as 5 years here.
· Recovery seemed to be quite slow for the capital, hence, it has the weaker liquidity. 
“Project C” 
· The initial capital was £50 million for this project.
· An additional “cumulative investment” of £35 million is expected by Year 3.
· The PBP is observed as 3 years and 7 months for this project.
· This indicates an effective liquidity position with the perception of better future growth. 
Accounting Rate of Return (ARR)

· From the viewpoint of Nukala and Prasada Rao (2021), APR is the “average net income” developed from investments as the percentage of their “average book value”. 
· This is calculated by, 
[image: ]
“Project A”
· This project highlighted an ARR of 27% on the invested capital. 
· This indicates the scope of high profitability within the project, along with the proper usage of invested funds. 
“Project B” 
· A total of £30 million was invested, which generated the “annual cash inflows” of £6 million over 5 years. 
· The ARR has been identified as 20%, showcasing a moderate profitability level. 
· From this perception, it is clear enough that the project has financial stability but restricted growth, as well as lower returns. 
“Project C” 
· This project has an initial investment of £50 million for generating a total return of £75 million within 5 years.
· The ARR is observed as 30%, the highest among all projects. 
· This indicates the greater profitability along with the proper use of the invested capital. 
· As an impact, there is a possibility to increase shareholder value eventually. 
Net Present Value (NPV)
· As stated by Wangchuk (2022), NPV mainly evaluates the profitability areas by making comparisons between the present value of “project cash inflows and outflows”. 
· This is calculated by, 

[image: ]
“Project A”
· This project has a positive NPV with a value of £1.31 million.
· The NPV is calculated by using the “10% discount rate”. 
· This indicates that “project cash inflows” surpass the initial investment eventually. 
· The NPV seems to be modest here, which reflects value creation and supports the objective of the firm to strengthen its financial stability. 
· The consistent cash flow of the project in the early years enriches predictability, which is quite crucial for an organisation to recover from liquidity challenges.
· Overall, the positive NPV of the project confirms that it will eventually contribute to the incremental wealth of the shareholders, although its smaller surplus compared with “project C” suggests the “lower return investment opportunity”. 
“Project B”
· This project has developed a negative NPV of nearly £7.27 million at the 10% discount rate, indicating that the present value inflows of the project are quite insufficient for recovering its “£30 million investment”. 
· The negative result also signified the value destruction and the internal return below the “cost of capital”. 
· Although these inflows reduce volatility and fail to generate the proper returns related to the associated risk, along with a financing burden. For an organisation that is already facing such a decline in profitability levels and limited liquidity, such investments can intensify the financial pressure even more. 
“Project C” 
· This project showcased the strong financial performance with the positive NPV of approximately. £4.2 million. 
· The result indicated that the project can deliver high returns exceeding the 10% discount rate and will facilitate shareholder wealth. 
· “Project C” not only develops the highest NPV but also offers the greater scalability along with long-term profitability. 
Profitability Index (PI)
· The PI measures the proposed cost of a project along with its benefits by dividing the “project capital inflows” by the cost of the investment (Di Fraia et al., 2023). 
· The formula to calculate PI is, 
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“Project A”
· The PI for this project has been identified as 1.03, showcasing that every pound that was invested is expected to generate “£1.03 in present-value inflows”. 
· A PI value above 1 mostly confirms that the project is capable of adding value, although the return margin is limited. 
· Even in the low margin, the project is acceptable by keeping focus on the cautious financial position of the firm. 
· Hence, it can be stated that “Project A” mainly represents a safe as well as an “incremental investment opportunity” that strongly supports the “gradual capital recovery”.
“Project B” 
· This project records the profitability index of 0.76, indicating that the project can generate 76 pence only for each “£1 invested in present-value terms”. 
· This highlights financial inefficiency as well as the sub-optimal use of the capital resources. 
· Under the capital rationing, an index can disqualify the project automatically as it falls below the threshold of one. 
· Hence, it can be stated that “Project B” failed for generating the appropriate “returns to justify investment”. Therefore, pursuing this project can erode the value of shareholders and further weaken the liquidity. 
“Project C”
· This showcased a PI of 1.08, which is the highest among the three projects. This aspect highlights that each pound that is invested is expected to generate £1.08 within discounted inflows. 
· This also demonstrated the efficient use of available capital. 
· The existence of such high PI indicates the capability of the project for generating certain values even with a limited budget. 
· It indicates not only sound financial performance but also significant strategic growth potential as future cash inflows increase. 
Internal Rate of Return (IRR)
· IRR defines the “annualized rate of return” a project or a particular investment is expected to generate (Hazen and Magni, 2021). The higher IRR value signals a more attractive investment eventually. 
· The formula to calculate IRR is,
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“Project A”
· The IRR for “Project A” has been identified as 6% which falls below the 10% “cost of capital”. 
· The project yields a positive NPV but a lower IRR, and this indicates that although the project can recover its investment, it does not properly generate the incremental returns for justifying the prioritization.
·  However, the stability and predictable inflows of the project can still make this acceptable in the low-risk portfolio. 
“Project B”
· This project reported the negative IRR of -8%, indicating that its “discounted cash inflows” cannot be able to offset its initial investment. 
· Such a return profile can worsen the present fragile financial position of the firm, such as operating losses and constrained liquidity. 
· For an organisation seeking profitable investment, an IRR value below 0 indicates unviable performance and hence, this project must be excluded from consideration. 
“Project C”
· The IRR for “project C” has been estimated at 6% which is below the “10% discounted rate,” whereas supported by the positive NPV and the highest measures of profitability. 
· This indicates that although the “rate of return” is under the target slightly, the scale and timing related to inflows can be compensated through value creation as well as future growth potential. 
[bookmark: _Toc213703070]5.2 Final Investment Recommendation and Justification 
[bookmark: _heading=h.7s4gxkx7lt3m]Under the “capital rationing constraint” of £60 million, “project C” has been identified as the most suitable choice regarding investment. This project is able to deliver the highest values of NPV, ARR (30%), and a profitability index of 1.08, highlighting the superior value creation along with the efficient utilisation of the capital. The project inflows will also increase over time, which showcases the strong growth potential with the manageable “cash flow volatility”. However, the “project A” showcases the quicker payback, but its returns have been identified as comparatively modest. “Project B” must be rejected due to the weak profitability, along with the limited benefits associated with the liquidity. By keeping focus on the recent financial performance of GE, it can be stated that there is a need for such investment that eventually maximizes the long-term returns, and along with this, maintenance of the sustainable cash recovery is crucial. “Project C” must align these priorities by supporting the profitability along with operational turnaround.  
[bookmark: _Toc213703071]Conclusion 
Above all, it can be concluded that GE is facing losses at present with the negative values of shareholders and the growth “debt-to-equity ratio”. Financial restructuring seemed to be highly essential for the firm, along with improving the area of liquidity. Among all investment projects, “Project C” has been identified as the most effective one as well. 
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	Profitabilitty ratio

	Net profit margin

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Net income
	38578
	5301
	407
	-98238
	-24029

	Net sales
	614680
	601602
	542751
	420457
	394879

	Net profit margin = (Net income  / Net sales) * 100
	6.28
	0.88
	0.07
	-23.36
	-6.09
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	Profitabilitty ratio

	Operarting profit margin

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Operating profit
	37267
	23253
	14548
	-85301
	-15297

	Net sales
	614680
	601602
	542751
	420457
	394879

	Operating profit margin = (Operating profit  / Net sales) * 100
	6.06
	3.87
	2.68
	-20.29
	-3.87
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	Liquidity ratio

	Current ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Current asset
	326,843
	337,146
	338,040
	258,851
	242,494

	Current liability
	179,510
	216,787
	216,473
	161,148
	158,291

	Current ratio = (Current asset / Curret Liability)
	1.82
	1.56
	1.56
	1.61
	1.53


  
[image: ]
	Liquidity ratio

	Quick ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Current asset
	326,843
	337,146
	338,040
	258,851
	242,494

	Current liability
	179,510
	216,787
	216,473
	161,148
	158,291

	Inventory
	120430
	134469
	140181
	88273
	79355

	Quick ratio = (Current assets - Inventory) / Current Liabilities
	1.15
	0.93
	0.91
	1.06
	1.03
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	Efficiency ratio

	Inventory turnover ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Cost of sales
	438,424
	428,586
	390,459
	322,897
	280,885

	Inventory
	120430
	134469
	140181
	88273
	79355

	Inventory turnover ratio = Cost of sales / Inventory
	3.64
	3.19
	2.79
	3.66
	3.54
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	Efficiency ratio

	Receivable turnover ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Net sales
	614,680
	601,602
	542,751
	420,457
	394,879

	Account receivable
	129433
	129215
	112346
	112596
	114182

	Receivable turnover ratio = Net sales / Account receivable
	4.75
	4.66
	4.83
	3.73
	3.46
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	Gearing ratio

	Debt to equity ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Total Liabilities
	196,989
	234,399
	235,757
	176,952
	170,249

	Shareholders Equity
	313301
	275949
	268406
	178920
	153105

	Debt to equity ratio = Total Liabilities / Shareholders Equity
	0.63
	0.85
	0.88
	0.99
	1.11
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	Gearing ratio

	Interest coverage ratio

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Operating income
	37,267
	23,253
	14,548
	-85,301
	-15,297

	Interest expense
	1422
	566
	2200
	4332
	3361

	Interest coverage ratio = Operating income / Interest expense
	26.21
	41.08
	6.61
	-19.69
	-4.55
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	Investment ratio

	Earning per share

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Earnings per share
	2.78
	0.39
	0.03
	-7.64
	-1.85
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	Cash flow ratio

	Operating Cash Flow Margin

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Operating Cash Flow
	73,392
	40,283
	10,926
	25,190
	14,822

	Net sales
	614680
	601602
	542751
	420457
	394879

	Operating Cash Flow Margin = (Operating Cash Flow /Net sales) * 100
	11.94
	6.70
	2.01
	5.99
	3.75
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	Cash flow ratio

	Free Cash Flow Margin 

	Particulars
	2020 (Million)
	2021 (Million)
	2022 (Million)
	2023 (Million)
	2024 (Million)

	Operating Cash Flow
	73,392
	40,283
	10,926
	25,190
	14,822

	Capital expenditure
	16862
	12586
	14006
	8116
	4572

	Net sales
	614680
	601602
	14006
	420457
	394879

	Free Cash Flow Margin = ((Operating Cash Flow - Capital Expenditure) / Net sales)* 100
	9.20
	4.60
	-21.99
	4.06
	2.60
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Payback Period (PBP)
Project A
	Payback period - Project A

	Particulars
	Amount

	Initial Capital
	40

	1
	£10

	2
	£12

	3
	£14

	4
	10

	5
	8

	PBP in year
	3

	Unrecovered cash
	£4

	Recovery period cash flow
	£10

	Project A's PBP (in months)
	4.80

	Project A's PBP
	3 years and 4.80 months



Project B 
	Payback period - Project B

	Particulars
	Amount

	Initial Capital
	30

	1
	£6

	2
	£6

	3
	£6

	4
	£6

	5
	£6

	PBP in year
	5

	Unrecovered cash
	£0

	Recovery period cash flow
	£0

	Project B's PBP (in months)
	£0

	Project B's PBP
	5 years



Project C 
	Payback period - Project C

	Particulars
	Amount

	Initial Capital
	50

	1
	£5

	2
	£10

	3
	£20

	4
	25

	5
	15

	PBP in year
	3

	Unrecovered cash
	£15

	Recovery period cash flow
	£25

	Project C's PBP (in months)
	7.20

	Project C's PBP (in years)
	3 years and 7.20 months


Accounting Rate of Return
Project A 
	ARR - Project A

	Year
	Net cash flow 

	Owners Capital 
	£40

	1
	£10

	2
	£12

	3
	£14

	4
	£10

	5
	£8

	Total inflows over five year 
	54

	Average annual inflow 
	10.8

	ARR
	27%


Project B
	ARR - Project B

	Year
	Net cash flow 

	Owners Capital 
	£30

	1
	£6

	2
	£6

	3
	£6

	4
	£6

	5
	£6

	Total inflows over five year 
	30

	Average annual inflow 
	6

	ARR
	20.00%



Project C
	ARR - Project C

	Year
	Net cash flow

	Owners Capital
	£50

	1
	£5

	2
	£10

	3
	£20

	4
	£25

	5
	£15

	Total inflows over five year
	75.00

	Average annual inflow
	15.00

	ARR
	30%


Net Present Value
Project A
	Project A

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£10,000,000
	0.909
	£9,090,000

	2
	£12,000,000
	0.826
	£9,912,000

	3
	£14,000,000
	0.751
	£10,514,000

	4
	£10,000,000
	0.683
	£6,830,000

	5
	£8,000,000
	0.620
	£4,960,000

	Owners Capital
	£40,000,000

	Total PV
	£41,306,000

	Net Present Value
	£1,306,000


Project B
	Project B

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£6,000,000
	0.909
	£5,454,000

	2
	£6,000,000
	0.826
	£4,956,000

	3
	£6,000,000
	0.751
	£4,506,000

	4
	£6,000,000
	0.683
	£4,098,000

	5
	£6,000,000
	0.620
	£3,720,000

	Owners Capital (d)
	£30,000,000

	Total PV
	£22,734,000

	Net Present Value (c-d)
	-£7,266,000


Project C
	Project C

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£5,000,000
	0.909
	£4,545,000

	2
	£10,000,000
	0.826
	£8,260,000

	3
	£20,000,000
	0.751
	£15,020,000

	4
	£25,000,000
	0.683
	£17,075,000

	5
	£15,000,000
	0.620
	£9,300,000

	Owners Capital (d)
	£50,000,000

	Total PV
	£54,200,000

	Net Present Value (c-d)
	£4,200,000


Internal Rate of Return
Project A
	Project A

	Year
	Net cash flow

	Owners Capital
	-£40,000,000

	1
	£10,000,000

	2
	£12,000,000

	3
	£14,000,000

	4
	£10,000,000

	5
	£8,000,000

	IRR
	6%


Project B
	Project B

	Year
	Net cash flow

	Owners Capital
	-£30,000,000

	1
	£6,000,000

	2
	£6,000,000

	3
	£6,000,000

	4
	£6,000,000

	5
	£6,000,000

	IRR
	-8%


Project C
	Project C

	Year
	Net cash flow

	Owners Capital
	-£50,000,000

	1
	£5,000,000

	2
	£10,000,000

	3
	£20,000,000

	4
	£25,000,000

	5
	£15,000,000

	IRR
	6%


Profitability Index
Project A
	Project A

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£10,000,000
	0.909
	£9,090,000

	2
	£12,000,000
	0.826
	£9,912,000

	3
	£14,000,000
	0.751
	£10,514,000

	4
	£10,000,000
	0.683
	£6,830,000

	5
	£8,000,000
	0.620
	£4,960,000

	Owners Capital
	£40,000,000

	Initial Investment
	£41,306,000

	Profitability Index
	£1


Project B
	Project B

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£6,000,000
	0.909
	£5,454,000

	2
	£6,000,000
	0.826
	£4,956,000

	3
	£6,000,000
	0.751
	£4,506,000

	4
	£6,000,000
	0.683
	£4,098,000

	5
	£6,000,000
	0.620
	£3,720,000

	Owners Capital
	£30,000,000

	Initial Investment
	£22,734,000

	Profitability Index
	£1


Project C
	Project C

	Year
	Net cash flow
	10%. discounting rate
	Present Value

	1
	£5,000,000
	0.909
	£4,545,000

	2
	£10,000,000
	0.826
	£8,260,000

	3
	£20,000,000
	0.751
	£15,020,000

	4
	£25,000,000
	0.683
	£17,075,000

	5
	£15,000,000
	0.620
	£9,300,000

	Owners Capital
	£50,000,000

	Initial Investment
	£54,200,000

	Profitability Index
	£1












Current Ratio

Current asset	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	326843	337146	338040	258851	242494	Current liability	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	179510	216787	216473	161148	158291	Current ratio = (Current asset / Curret Liability)	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1.8207509330956493	1.5551947303113194	1.5615804280441441	1.6062935934668752	1.5319506478574272	



Quick Ratio

Current asset	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	326843	337146	338040	258851	242494	Current liability	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	179510	216787	216473	161148	158291	Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	120430	134469	140181	88273	79355	Quick ratio = (Current assets - Inventory) / Current Liabilities	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1.1498690880730877	0.93491307135575474	0.9140123710578224	1.0585176359619728	1.0306271360974408	



Inventory Turnover Ratio

Cost of sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	438424	428586	390459	322897	280885	Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	120430	134469	140181	88273	79355	Inventory turnover ratio = Cost of sales / Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	3.6404882504359377	3.1872476184101912	2.7853917435315769	3.6579361752744326	3.5396005292672168	



Receivable Turnover Ratio

Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Account receivable	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	129433	129215	112346	112596	114182	Receivable turnover ratio = Net sales / Account receivable	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	4.749020728871308	4.6558216925279572	4.8310665266231103	3.7342090305161819	3.458329684188401	



Debt to equity ratio

Total Liabilities	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	196989	234399	235757	176952	170249	Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	313301	275949	268406	178920	153105	Debt to equity ratio = Total Liabilities / Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	0.62875317984941004	0.84942869878129657	0.87835964918817011	0.98900067069081155	1.1119754416903431	



Interest Coverage Ratio

Operating income	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	37267	23253	14548	-85301	-15297	Interest expense	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1422	566	2200	4332	3361	Interest coverage ratio = Operating income / Interest expense	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	26.20745428973277	41.083038869257948	6.6127272727272723	-19.690904893813482	-4.5513240107110979	



Return on Equity

Net Income	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	38572	5301	407	-98238	-24029	Shareholders’ Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	313301	275949	268406	178920	153105	Return on Equity = Net income / Shareholders’ Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	0.1231148320624575	1.9210071426241804E-2	1.5163595448685946E-3	-0.54906103286384977	-0.1569445805166389	




Earnings per share	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	2.78	0.39	0.03	-7.64	-1.85	


Operating Cash Flow Margin

Operating Cash Flow	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	73392	40283	10926	25190	14822	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Operating Cash Flow Margin = (Operating Cash Flow /Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	11.939871152469578	6.6959551331278817	2.0130778202159001	5.9911001600639304	3.7535548864335659	



Free Cash flow margin

Operating Cash Flow	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	73392	40283	10926	25190	14822	Capital expenditure	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	16862	12586	14006	8116	4572	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	14006	420457	394879	Free Cash Flow Margin = ((Operating Cash Flow - Capital Expenditure) / Net sales)* 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	9.1966551701698442	4.6038743222263223	-21.990575467656718	4.0608195368372986	2.5957318571005294	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	




Earnings per share	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	2.78	0.39	0.03	-7.64	-1.85	


Debt to equity ratio

Total Liabilities	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	196989	234399	235757	176952	170249	Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	313301	275949	268406	178920	153105	Debt to equity ratio = Total Liabilities / Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	0.62875317984941004	0.84942869878129657	0.87835964918817011	0.98900067069081155	1.1119754416903431	



Net Profit Margin

Net income	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	38578	5301	407	-98238	-24029	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Net profit margin = (Net income  / Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	6.2761111472636175	0.88114733661124789	7.4988346405626155E-2	-23.364577114901167	-6.085155199440841	



Operating Profit Margin

Operating profit	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	37267	23253	14548	-85301	-15297	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Operating profit margin = (Operating profit  / Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	6.0628294397084659	3.8651799694814843	2.6804188292605633	-20.287686969178775	-3.8738448993235903	



Current Ratio

Current asset	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	326843	337146	338040	258851	242494	Current liability	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	179510	216787	216473	161148	158291	Current ratio = (Current asset / Curret Liability)	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1.8207509330956493	1.5551947303113194	1.5615804280441441	1.6062935934668752	1.5319506478574272	



Quick Ratio

Current asset	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	326843	337146	338040	258851	242494	Current liability	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	179510	216787	216473	161148	158291	Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	120430	134469	140181	88273	79355	Quick ratio = (Current assets - Inventory) / Current Liabilities	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1.1498690880730877	0.93491307135575474	0.9140123710578224	1.0585176359619728	1.0306271360974408	



Inventory Turnover Ratio

Cost of sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	438424	428586	390459	322897	280885	Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	120430	134469	140181	88273	79355	Inventory turnover ratio = Cost of sales / Inventory	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	3.6404882504359377	3.1872476184101912	2.7853917435315769	3.6579361752744326	3.5396005292672168	



Receivable Turnover Ratio

Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Account receivable	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	129433	129215	112346	112596	114182	Receivable turnover ratio = Net sales / Account receivable	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	4.749020728871308	4.6558216925279572	4.8310665266231103	3.7342090305161819	3.458329684188401	



Debt to equity ratio

Total Liabilities	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	196989	234399	235757	176952	170249	Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	313301	275949	268406	178920	153105	Debt to equity ratio = Total Liabilities / Shareholders Equity	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	0.62875317984941004	0.84942869878129657	0.87835964918817011	0.98900067069081155	1.1119754416903431	



Interest Coverage Ratio

Operating income	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	37267	23253	14548	-85301	-15297	Interest expense	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	1422	566	2200	4332	3361	Interest coverage ratio = Operating income / Interest expense	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	26.20745428973277	41.083038869257948	6.6127272727272723	-19.690904893813482	-4.5513240107110979	




Earnings per share	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	2.78	0.39	0.03	-7.64	-1.85	


Operating Cash Flow Margin

Operating Cash Flow	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	73392	40283	10926	25190	14822	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Operating Cash Flow Margin = (Operating Cash Flow /Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	11.939871152469578	6.6959551331278817	2.0130778202159001	5.9911001600639304	3.7535548864335659	



Free Cash flow margin

Operating Cash Flow	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	73392	40283	10926	25190	14822	Capital expenditure	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	16862	12586	14006	8116	4572	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	14006	420457	394879	Free Cash Flow Margin = ((Operating Cash Flow - Capital Expenditure) / Net sales)* 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	9.1966551701698442	4.6038743222263223	-21.990575467656718	4.0608195368372986	2.5957318571005294	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	



Net Profit Margin

Net income	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	38578	5301	407	-98238	-24029	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Net profit margin = (Net income  / Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	6.2761111472636175	0.88114733661124789	7.4988346405626155E-2	-23.364577114901167	-6.085155199440841	



Operating Profit Margin

Operating profit	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	37267	23253	14548	-85301	-15297	Net sales	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	614680	601602	542751	420457	394879	Operating profit margin = (Operating profit  / Net sales) * 100	
2020 (Million)	2021 (Million)	2022 (Million)	2023 (Million)	2024 (Million)	6.0628294397084659	3.8651799694814843	2.6804188292605633	-20.287686969178775	-3.8738448993235903	
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