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Introduction 
[bookmark: _Toc162216993]Overview of report 
The general initiative of the “Financial Management” structure for every business is necessary for the evaluation and formulation purpose that has been measured for the recognition of business development and other progressive support. The application of financial management structure is also initiated for the evaluating of business position and the compatibility initiative in a proper structure which implies in a business for the strategic initiative reasons (Spiteri, 2020). A primary initiative and the maintenance of positive investment appraisal, ratio analysis including compatibility processing are initiated under this type of studies which provide an opportunity for the recognition of business value. 
[bookmark: _Toc162216994]Aim of report 
· In this report mainly the financial performance analysis related to Nokia Oyj has been provided 
· A general overview of Nokia Oyj with business positioning 
· An evaluation of individual business projects with investment appraisal support. 
[bookmark: _Toc162216995]Part 1) A brief evaluation of organisational position and performance of Nokia Oyj 
[bookmark: _Toc162216996]1.1 Overview of Business
Nokia is one of the potential Multinational telecommunications, consumer electronics and information technology-based Corporations that was established in 1865. With the primary intention of creating a technology-based communication networking support, the management of the business is intended to focus on ESG processing so that proper stakeholder engagement can be initiated. The present revenue position in this business was around EUR 24911 million with a net profit of EUR 4210 million support that initiated the dividend amount of EUR 0.10 per share (Nokia, 2022).
[image: ]
[bookmark: _Toc162216997]1.2 Applied business model for Nokia Oyj
The present business model of Nokia focuses on the cloud and network service engagement program with proper software as a service operation processing basis. “The new business model of this business focuses on investing in a technology leadership approach which can be optimised for Cloud-based operation support. Even the business also focuses on the ecosystem processing by engaging and establishing support of relations with the service providers, web scale, industrial giants and emerging players so that cloud RAN networking can be managed (Nokia, 2022). Even the present business model also provides a primary focus on the cost efficiency approach with managing the inflationary pressure by processing a proper volume of development on the 5G-Advanced and 6G, enterprise, cloud, security, automation or digitalization, development of standard essential patents, and the degree of efforts.” 
[image: ] 

[bookmark: _Toc162216998]1.3 Identified Marketplace and Competitors for Nokia Oyj 
Under the present competitive market positions, this business provides significance to the blockchain-based monetization approach for the data which ultimately enables a proper volume of data development and digital assets like algorithms on private and secure support with the establishing approach of a vital trust between the market politician and ensure the compliance and some government initiated (Nokia, 2022). The primary attributes of this type of engagement generally represent the compatibility initiative positions of the business which is optimised and formulated as a stability positioning support. 
[image: ]
Concerning the present market positions, the competitors of the business include Huawei, Ericsson, Oracle, Samsung, Apple, IBM, and others. 
[bookmark: _Toc162216999]1.4 Historical Event Analysis in Nokia Oyj 
· 2018: With the intention of expanding the networking process this year the management of Nokia initiated a deal with NTT Docomo, the largest mobile operator in Japan to provide the 5G wireless radio-based station service within 2020. 
· 2019: The Canadian government announced to provide around $40 million to the research and development department of Nokia with the intention of 5G technology development and competitive advantages purpose (Nokia, 2023).  
· 2020: In this year Nokia mainly announced Pekka Lundmark as the new CEO and initiated the acquisition of Elenion Technologies to expand the silicon photonics technology. In this October the company also announced a contract with NASA to build a 4G mobile network for the astronaut usage on the moon as well. 
· 2022: In this year Nokia mainly announced to exit the Russian market due to the reason of invasion of Ukraine (Nokia, 2023). 
· 2023: The management of this company acquired Fenix Group with the intention of a proper Wireless networking development for the defence support
· 2024: Currently the company has announced to accelerate the initiative of the carbon neutrality approach within 2040 along with focusing on declining the carbon footprint within 2030. 
[bookmark: _Toc162217000]Part 2) Applied financial performance analysis for Nokia Oyj with competitor position
[bookmark: _Toc162217001]2.1 Computation of profitability, liquidity, gearing and efficiency ratios of Nokia Oyj
Basic concept of Financial Management represents the appearance of financial position analysis support for every business with the applicability of proper evaluating to support. The involvement of accounting ratios is defined as one type of strategic metric that is initiated for the positioning and accounting competencies determination purpose for individual business (Atrill and McLaney, 2018).
The application of this type of analysis is also relevant for the planning determinations and some of the accountability formulation purposes of business that ultimately initiate the standardized positioning benefit in specific bases. For every individual business, a primary significance to the accounting analysis with different time prospects is necessary which ultimately provides the trending evaluation support for the business positioning (Weetman, 2019). The application of this type of trending analysis also recognizes the growth positions of the business and some of the feasibility values associated with the competitive positioning support that ultimately provides an opportunity for the strategic initiative. 
In the present situation concerning the present accounting financial details related to the business of Nokia Oyj, the following ratios have been provided with two different period aspects which are accountable for the determination and accountability support of the business on a more compatible basis. The applied positioning and formulation of this analysis also brings the optimised performance efficiency values which is sustainable for the business competitive advantage and other progress measuring purposes. Such analysis for two-period aspects is provided. 



Profitability ratios of business  
An applied concept of this analysis generally provides significance to the accounting earning element through establishing a basic relation with the revenue and other financial source support that ultimately measures the value and accounting development initiative capability of the business in a specific manner (Drury, 2022). Such analysis of the business of Nokia Oyj has been provided. 
	 
	Nokia Oyj
	 

	Input data for Profitability Ratios:
	2022
	2021
	 

	Gross Profit
	10,222
	8,834
	 

	Operating Income
	2,318
	2,158
	 

	Pre Tax Income
	2,184
	1,926
	 

	Net Income
	4,259
	1,645
	 

	Sales
	24,911
	22,202
	 

	Total Equity
	21,426
	17,462
	 

	Total Assets
	42,943
	40,049
	 

	PROFITABILITY RATIOS:
	2022
	2021
	 

	Gross Margin
	0.41
	0.40
	 

	Gross Profit/Sales
	 
	 
	 

	Operating Margin
	0.09
	0.10
	 

	Operating Income/Sales
	 
	 
	 

	Net Profit Margin
	0.17
	0.07
	 

	Net Income/Sales
	 
	 
	 

	Return on Equity (ROE)
	0.20
	0.09
	 

	Net Income/Total Equity
	 
	 
	 

	Return on Assets (ROA)
	0.10
	0.04
	 

	Net Income/Total.Assets
	 
	 
	 




Liquidity ratios of business 
The value and basic identification of this analysis are structured for recognising the liquidity value or the cash flow initiative level of the business in a specific order through establishing the relation between current assets and current liability positioning. Importance to this analysis has been initiated for formulation support of additional investment processing and other payable initiative reasons that are optimised for the business growth and other progressive attributable bases (Biddle et al., 2022). Such analysis of the business of Nokia Oyj has been provided.

	 
	Nokia Oyj

	Input data for Liquidity Ratios:
	2022
	2021

	Current Assets
	20,677
	20,452

	Current Liabilities
	12,774
	12,101

	Inventories
	3,265
	2,392

	Cash
	5,467
	6,691

	 
	 
	 

	LIQUIDITY RATIOS:
	2022
	2021

	Current Ratio
	1.62
	1.69

	Current Assets/Current Liabilities
	 
	 

	Quick Ratio (or Acid Test Ratio)
	1.36
	1.49

	(Current Assets-Inventories)/Current Liabilities
	 
	 

	Cash Ratio
	0.43
	0.55

	Cash/Current Liabilities
	 
	 



Gearing ratios of business 
An identified measurement and the formulation of this type of analysis for every individual business are fundamentally structured for evaluating the optimised concept of capital positioning purpose which is accountable for the values and other associated growth concerning the business's financial availability (Bindseil, 2020). It also provides an opportunity for recognising the Outsourcing capital risk and the optimised market capitalisation structure that is accountable for business values. Such analysis of the business of Nokia Oyj has been provided.
	 
	Nokia Oyj

	LEVERAGE or GEARING RATIOS Input:
	2022
	2021

	Total Debt
	8,743
	10,486

	Total Equity
	21,426
	17,462

	Total Assets
	42,943
	40,049

	EBIT (Operating income)
	2,318
	2,158

	Interest Expense
	194
	284

	LEVERAGE RATIOS:
	2022
	2021

	Debt/Equity Ratio
	0.41
	0.60

	Total Debt/Total Equity
	 
	 

	Debt/Capital Ratio
	0.29
	0.38

	Total Debt/(Total Equity+Total Debt)
	 
	 

	Equity Multiplier
	2.00
	2.29

	Total Assets/Total Equity
	 
	 



Efficiency ratios of business 
For the processing of identifying a basic relation related to individual elements of current assets and current liability, this type of identification has been measured that represents the efficiency structure of the business and other accountable processing support of the business mainly (Britton and Waterston, 2020). It has been initiated to recognise the period related to financial element aspects that measure the comparative development and other progressive values on a specific basis. Such analysis of the business of Nokia Oyj has been provided.
	 
	Nokia Oyj

	Input data for Working Capital Or EFFICIENCY Ratios:
	2,022
	2,021

	Inventories
	3,265
	2,392

	Account Receivables
	5549
	5382

	Account Payables
	4730
	3679

	Purchases
	14,689
	13,368

	Sales
	24,911
	22,202

	WORKING CAPITAL RATIOS:
	2022
	2021

	Inventory Days
	80.02
	64.42

	(Inventories/Purchases) x 360
	 
	 

	Account Receivable Days
	80.19
	87.27

	(Account Receivable/Sales) x 360
	 
	 

	Account Payable Days
	115.92
	99.08

	(Account Payable Days/Purchases) x 360
	 
	 



[bookmark: _Toc162217002]2.2 Evaluation of computed ratios associated with business positioning
As per the basic recognitions based on the current computed analysis as above the following analysis has been provided with the processing of which the general compatibility measurement including the value positioning approach of the business can be determined. It has been initiated to establish the generally identified positioning approach of the business and recognise the trending positioning support in this business in the current position which can be optimised for the value initiative and other growth support. 
As per the primary identified analysis, the following interpretations are provided, 
Profitability ratios of business: Concerning current accounting financial structure indicates the volume of Gross profit margin of the business is expanded in the current period with the level of 0.01% basis that represents a certain volume of growth only. On the other hand, the operating margin represents a declining approach while the net profit margin ultimately represents more than 10% expansions in the current period. The overall return on equity position also represents a growth level of 11% and the return on assets position indicates around 6% growth currently. 
A fundamental concept related to the theoretical approach represents the basic revenue progress provided and the opportunity for the business profitability expansions which ultimately initiate a proper volume of support for the business growth. According to the basic analysis support, it is measurable that with the implementations of 5G equipment processing a proper Telecom gear approach has been initiated by the management of this business which ultimately formulates a proper volume of revenue development and compatibility initiative (Nokia, 2022). The primary volume of marketing demand expansions and the present initiative of capital expenditure of 18.8 billion provide a proper opportunity for the business to expand the networking engagement purpose. It ultimately impacts positively for the formulated expansions of business revenue and profitability development initiative purpose (reuters.com, 2024).  
Liquidity ratios of business: The fundamental identifications related to the current accounting statement indicate the optimised liquidity approach which can be identified through the current ratio measurement basis which indicates the declining positions of business liquidity currently. In the earlier period, the volume of the current ratio indicated a growth of 1.69 times currently it has declined to 1.62 Times. The level of quick ratio on the other side indicates a declining approach also from the level of 1.49 times to the level of 1.36 times. Under the present positions, the cash ratio has also declined from 0.55 times to the level of 0.43 times (Nokia, 2022). 
As per the general principles, the liquidity position of individual businesses is generally declined due to reasons of expanded current liability position or due to the circumstances of insufficient current asset structure that ultimately impose liquidity positioning approach of the business. According to the current analysis, volatility positions of the market and the financial flexibility issues in Nokia are initially a certain level of insufficient cash flow engagement approach in the business that mainly declines the Liquidity structure of the business associated with the current accountability position (Fitchratings.com, 2024). 
Gearing ratios of business: The fundamental initiative of this analysis generally represents a declining approach in the current accounting period due to some of the networking issues in this business. As per the analysis the debt-equity position of the business while in the earlier period was indicating 0.60 times growth indicator currently it declined to the level of 0.41 times. On the other hand, the debt-capital ratio position of the business also represents are general level of declining positions from the value of 0.38 times to the level of 0.29 times currently. Associated with the present measurements the equity multiplier value of the business currently represents the general 2.29 times to the level of 2.00 times only that represents the general level of capital insufficiency positions in this business on an insufficiency basis. 
The fundamental councils related to the declining approach of this measurement indicate a general position of decline in debt capital structure compared to the equity capital position which is fundamentally good due to the declining stage of outsourcing financial values. However, in the case of this business generally the positioning level of equity is not sufficient concerning the generated positioning approach of the debt capital structure which ultimately initiates a certain volume of significant challenges for the capital positioning (Nokia, 2022). Regarding the present operating performances, the declined revenue structure is generally decreasing the capital positioning approach of the business in the market currently with the declining share pricing positions that ultimately initiate a significant volume of challenging approaches for the capital formulation approach in this business (Fildes, 2022). Even the present competitive market negativity has also initiated a certain volume of challenging approaches for the business as well.
Efficiency ratios of business: The fundamental initiative regarding the present analysis represents a certain volume of differentiation as the inventory days represent an expanded position from the level of 64.42 days to the level of 80.02 days currently. On the other hand, the accounting receivable period of the business indicates the period from 87.27 days to 80.19 days which indicates the general declining approach regarding the collection processing. Associated with the present analysis the accounting payable of the business in the present position indicates generally declining results from the level of 99.08 days to the level of 115.92 days that initiate a certain level of challenging approach for the business. 
The fundamental positions regarding the theoretical identification indicate while the primary market demand is declined overall inventory days are expanded. Even the same consequences are also noticed related to the accounts receivable which indicates the collection Period of the business is generally expanded while it indicates the insufficiency position as the business is incapable of formulating proper collection initiative on behalf of credit sales (Nokia, 2022). The primary identifications of the current expanded payable position of the business mainly indicate the insufficient volume of liquidity position which represents the incapability of proper payment initiative support. Under the present situation due to the competitive market environment and a significant number of declining positions regarding the market demand of this particular business mainly initiate this type of challenging approach which ultimately imposes a negative impact on the efficiency position of the business presently. In the present period, the management of Nokia has decided to cut up to 14000 jobs at the present situation due to the declining level of 5G networking demand in the developed market position (bbc.com, 2023). It also indicates one of the primary reasons behind this declining efficiency position in this business which ultimately imposes a certain volume of challenging approach for the business operating accountability. 
[bookmark: _Toc162217003]2.3 A comparative analysis of the financial position of Nokia Oyj with its competitor
One of the primary features of accounting ratio analysis is to provide benchmarking support with the initiative work which a general comparative analysis including the optimise positioning approach of the business can be realised which is accountable for the determination of the business's strategic initiative. The identified engagement of the present market structure related to the United Kingdom indicates the presence of Huawei as the potential competitor for Nokia with the optimised revenue positions and other factors that ultimately initiate a challenging approach for the business. 
Profitability ratios of business  
[image: ]
Interpretation: According to the present analysis support it can be recognised that at the present situation, the profitability margin level of the business in some prospects represents a developed position for the competitor, while in some other cases, it provides a positive positioning support for the Nokia. From the general analysis, it can be recognised that in the present situation, the gross profit margin for Nokia is allowed a 41% growth indicator while the same for Huawei is indicated at around 44%. On the other side, the operating margin indicates a progressive position for the business Nokia with up to 9% growth, Net profit margin with 17% growth, return on equity with up to 20% growth and return on assets with up to 10% growth support compared to the current profitability position of the competitor (Huawei, 2022). It indicates the optimised market efficiency c and some of the basic innovation approaches in this business provide this type of expanded profit positioning support compared to the competitor. 
Liquidity ratios of business
[image: ]
Interpretation: The fundamental initiative regarding the liquidity position of the business indicates a certain volume of discriminations and optimised progress for the competitor compared to the financial liquidity approach of Nokia. At the present situation, the current ratio of volume of the competitor is indicating the growth of 1.80 times developed positions while Nokia is gaining only 1.62 Times. The quick ratio structure of the competitor indicates a growth of 1.42 times while the same for Nokia is around 1.36 times only (Nokia, 2022). The general identification of this measurement indicates the overall liquidity earning position of the business is not sufficient under the present competitive market environment due to the expanded level of current liability. The overall volume of outsourcing financial values and constantly expanded level of liabilities initiated a certain volume of challenging approaches for Nokia which ultimately declined the financial capability initiative. 



Gearing ratios of business
[image: ]
Interpretation: The primary analysis related to this measurement indicates an optimised development position for the competitor compared to the financial gaining approach in the case of Nokia. It can be identified that the debt-equity position for the competitor is indicating 0.45 times growth indicator while the same for Nokia is around 0.41 times only. The financial value related to the debt-capital position of the business indicates a level of growth up to 0.29 times while the competitor is gaining 0.31 Times (Nokia, 2022). Therefore, it can be recognised that at the present situation overall optimised capital approach is noticed in the case of competitor with a sustainable marketing stability support regarding the market capitalised value which is influential for engaging a proper volume of stakeholders as well.
Working Capital or Efficiency Ratios 
[image: ]
[bookmark: _Toc162217004]2.4 A recommendation for improving the financial management of the company 
Under the present situation to initiate a positive financial management development support the managerial department needs to consider the following on a specific basis. 
· Importance to positive financial planning including a proper outlining of short-term and long-term goals with revenue positive is the ultimate approach for business financial progress. 
· Identifying the general significance of budgetary applications including the cash flow management approach also needs to be initiated in this business currently for future values (Carey et al., 2017). 
· Establishing support for the key performance indicators including a proper volume of risk management approach also needs to be formulated in this business so that a proper volume up optimised development as well as some of the cost controlling attributes can be maintained. 
· A general initiative of development strategy including the current tax implications and planning is also required to be initiated in this business with continuous monitoring support and adjustments so that every individual project can be optimised and concerning opportunities can be implemented. 
· Under present competitive market environment, the application of primary observations of the competitor's position and strategic approach is required to be initiated in a specific base in this business so that operating accountability can be achieved more easily. 
[bookmark: _Toc162217005]Part 3) Applied Investment appraisal processing associated with business performance
[bookmark: _Toc162217006]3.1.1 Computation of Payback period, accounting rate of return, and the net present value of projects 
Under the Financial Management concept, the initiative of project evaluation is defined as an investment appraisal process. The applicability of this concept is generally initiated to provide some specific guidance to management regarding project investment decisions. The primary applications and the processing support of this type of method are also influential for project compatibility and business value initiative purpose as it follows the concept of time value for recognising the actual cash positioning purpose (Shim, 2022). 
The general applicability of this type of method is mainly categorized into four different aspects related to net present value, payback period, accounting rate of return and internal rate of return. In relation to the present identification for this business project mainly the first three methods have been applied so that the compatibility level associated with both projects can be recognised. Such computed measurements are provided. 
Computing Pay-Back period of both projects 
This analysis provides significance to the time of recovery approach for individual projects for recognising the contemporary positioning growth of individual project positions. 
Project A 
	Period
	Cash flow
	Cumulative cash flow

	1
	2500
	2500

	2
	2000
	4500

	3
	1000
	5500

	4
	(-442)
	5058



Payback period = E + B / C
E = Year before the completion of investment recovery
B = Amount left to be recovered compared to project investment
C = Cash inflow during the final recovery of project value
With the processing of the above formula, it can be considered that the primary value of the payback period for this project will be; 2 years + (5000 - 4500) / 1000 or 2 years + 0.50 or 2 years and 6 months 
Project B 
	Period
	Cash flow
	Cumulative cash flow

	1
	1500
	1500

	2
	1000
	2500

	3
	1000
	3500

	4
	(-470)
	3030



Associated with the present identification the same formula of Payback period is also applied for this project which indicates:
Payback period = E + B / C
E = Year before the completion of investment recovery
B = Amount left to be recovered compared to project investment
C = Cash inflow during the final recovery of project value
As per the present identification support the payback period related to the project will be; 0 years + (1000 - 1500) / 1500 or 0 years + 0.3333 or 0 years and 4 months 
Computing Accounting rate of return of both projects 
As per the present operating approach, the applied identification related to the current accounting rate of return related to individual projects can be identified through. 
Accounting rate of return= (Average annual profit x 100) / Investment
Project A 
With the application of the above processing, the value of such measurement will be:
Average annual profit = {2500 + 2000 + 1000 + (-442)} / 4 = 1264.5 million
Investment = 5000 million
ARR = (1264.5 million x 100)/ 5000 million = 25.29%
Project B 
The identification of the same processing is also initiated for the computation of the accounting rate of return for another project, which resulted to 
Average annual profit = {1500 + 1000+ 1000 + (-470)} / 4 = 757.5 million
Investment = 1000 million
ARR = (757.5 million x 100)/ 1000 million = 75.75%
Computing Net present value of both project 
With importance to the time value concept, this measurement has been initiated for recognising the overall recovery approach of business total cash flow formulations from the project after the reductions of initial investment value. 
Project A 
	Period
	Cash flow 
	Discounting factor
	Present value 

	1
	2500
	0.992
	2480.00

	2
	2000
	0.985
	1970.00

	3
	1000
	0.977
	977.00

	4
	-442
	0.97
	-428.74

	 
	 
	Present value 
	4998.26

	 
	 
	Less: Initial investment 
	5000.00

	 
	 
	Net present value 
	-1.74




Project B 
	Period 
	Cash flow 
	Discounting factor
	Present value 

	1
	1500
	0.992
	1488.00

	2
	1000
	0.985
	985.00

	3
	1000
	0.977
	977.00

	4
	-470
	0.97
	-455.90

	 
	 
	Present value 
	2994.10

	 
	 
	Less: Initial investment 
	1000.00

	 
	 
	Net present value 
	1994.10



[bookmark: _Toc162217007]3.1.2 Evaluate the results for identification and the recommendations behind the selected project 
The fundamental initiative and the processing support of current measurement indicates the financial positioning support concerning the individual project compatibility approach that is recognisable for managing positioning support and comparative evaluation support associated with the individual projects. Overall computed measurements related to individual projects of the business investment represent the position of 

	Element
	Project A
	Project B

	Payback period
	2 years 6 month
	0 years 4 months

	ARR
	25.29%
	75.75%

	NPV
	 (-1.74)
	1994.1



According to the basic evaluation support, it is fundamentally identifiable that the application of the Payback period represents the comparative analysis related to individual projects concerning accounting competency that indicates the overall recovery time of project investment cost associated with the level of financial values. Generally, a project with a low level of a period is accepted by the management as it represents a comparatively early recovery positioning support associated with the financial values (Alkaabi and Nobanee, 2019). From that aspect, it can be recognised that the presence situation project will be supportive for the business as it represents a comparatively lower period approach regarding the recovery of investment value. The application of the accounting rate of return method generally provides significance to the returning position of the business associated with the cost of capital value positioning support. Generally, a project with a higher volume of return is accepted due to a significant volume of financial accountability support. Under the present situation, the significance and importance of Project B will be supportive for the management to initiate a contemporary growth positioning benefit (Brigham and Houston, 2021). Depending on the basic identified analysis support it can be considered that the net present value concept generally provides significance to the time value approach for recognising the financial recovery approach in respect of individual projects. A project with a higher volume of financial net present value concept represents the contemporary growth and development initiative for business investment processing which is beneficial for business values. Depending on the present measurement and analysis support it can be recognised that the overall net present value approach from Project B is comparatively supportive and influential for initiating investment and business furtherance initiative purposes. 
Therefore, in respect of all the above computations and analysis support it is recognisable that initiating an investment over project B will be sufficient and influential for the business management presently due to proper returning support, early recovery support and a higher volume of net present value support. 
[bookmark: _Toc162217008]3.2 Computation of net present value with the revised financial estimations for both project”
In respect of general market positions and other associated market initiatives, the management estimated that the probable volume of initial investment value if expanded with 10% support and if the cash flow volume is also expanded with an additional 10% on an annual basis, therefore, the revised net present value for an individual project will be: 
Project A 
	Period 
	Cash flow 
	Discounting factor
	Present value 

	1
	2750
	0.992
	2728.00

	2
	2200
	0.985
	2167.00

	3
	1100
	0.977
	1074.70

	4
	-486.2
	0.97
	-471.61

	 
	 
	Present value 
	5498.09

	 
	 
	Less: Initial investment 
	5500.00

	 
	 
	Net present value 
	-1.91





Project B 
	Period 
	Cash flow 
	Discounting factor
	Present value 

	1
	1650
	0.992
	1636.80

	2
	1100
	0.985
	1083.50

	3
	1100
	0.977
	1074.70

	4
	-517
	0.97
	-501.49

	 
	 
	Present value 
	3293.51

	 
	 
	Less: Initial investment 
	1100.00

	 
	 
	Net present value 
	2193.51



In a related to the present identified analysis, it is mainly recognised that with the expansions of initial investment value by 10% and with the expected expansions of 10% annual cash flow for both the project the proper volume of net present value approach is mainly noticed in respect of project B only. It fundamentally indicates with the revised values no such specific alterations regarding the project selections are mainly initiated and the primary results related to both the basic and revised approach are indicating the same results (Shapiro and Hanouna, 2019). Therefore, initiating an investment in project B will be sufficient and supportive for the management presently. 
[bookmark: _Toc162217009]3.3 Identify the advantages and shortcomings of individual investment appraisal methods
Pay-Back period
Advantages: The primary engagement of this method compared to other methods is identified as the most simplified and approachable processing which is accountable for determining the business compatibility for every individual project. It is used to provide quick assessment support regarding the compatibility level of the individual project so that the initial investment can proceed (Brigham and Daves, 2018). It also allowed to determination of a positive amount of risk assessment support which is accountable through the recognition of low recovery period engagement of investment cost. 
Shortcomings: The presence of this type of analysis generally ignores the time value concept which is accountable for business financial value processing reasons. It also ignores the general volume of cash flows after the payback period and generally determines the basic recovery time cash flows which is not practically effective for business project compatibility determination purposes. It is also subjected to the cut-off on an arbitrary basis which is unable to provide a proper compatibility evaluation benefit.
Accounting rate of return
Advantages: With providing a general significance to the time value of money concept it has been initiated for recognising the discounted positioning support of cash flows and also formulating significance to the entire cash flow positioning support for project compatibility and also the consistency determination reason. It has been applied for maintaining and objectified decision-making purposes which are accountable for business value development (Madura, 2020). 
Shortcomings: The processing of this analysis generally initiates a complex approach for initiating decisions where the volume of investment level is generally differentiated on large aspects. It assumes the constant discount rate position which is unable to provide a compatibility approach to the market positioning. The applicability of this type of analysis is sometimes subjected to buyers which is incapable of effective business compatibility. 
Net present value
Advantages: The primary identified approach of this method provides some simplified calculation support which is accountable for maintaining a proper volume of comparative analysis including the business decision-making attribute positioning purpose. It also provides focus on the accounting metric in a comparative developing basis which is optimised for the stakeholder's perspectives (Block et al., 2018). 
Shortcomings:  It generally ignores the time value concept of money which is unable to provide a compatibility determination structure of the business's overall financial gain. It also realises the basic accounting figures while considering the approval principles which are sometimes unable to provide the accurate positioning of project compatibility. It also ignores the general volume of cash flow positioning approach which is insufficient for maintaining the business value positioning growth. 
[bookmark: _Toc162217010]3.4 Identification of non-financial factors that management should consider in a business 
Concerning the basic operating engagement, the managerial department of the business needs to provide a primary focus on the market trend or the market demand approach in a specific order as the dynamic market positions lead to the opportunity for business revenue expansions. Recognising the specific importance of the customer needs in formulating the competitive landscape is one of the primary significant in a business that the management should consider for an optimised development and positioning purpose (Finkler et al., 2022). 
In the current area of Technical Advancement importance of the technology formulations including AI engagement is also necessary for the formulations of productions and other initiated engagements. Compliances of regulatory approach including the formulations of human resources need to be initiated in the business for maintenance of cultural development as well as employee satisfaction purpose which ultimately formulates the internal operating development properly (Jones et al., 2018). With providing significance to risk management approach importance of environment and social impact is also necessary which are generally initiated to formulate the strategic partnership of business in a compatible basis. 


[bookmark: _Toc162217011]Conclusion
Overall, the above analysis mainly indicates that the current marketing positions and the overall initiative related to the business of Nokia indicate the optimised value positioning growth in the general market structure. The present financial structure indicates are stable growth position and compared to the competitor it is also supportive and influential for gaining the optimised market of opportunity. The present operating value including the investment appraisal concept which is mainly analysed in this report also represents the contemporary positioning approach in a systematic manner which is influential for the establishing support a business values in a proper basis. 
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image6.emf
Input data for Profitability Ratios: 2022 2021 2022 2021

Gross Profit 10222 8834 281925 307442

Operating Income 2318 2158 42216 121412

Pre Tax Income 2184 1926 43946 121945

Net Income 4259 1645 35562 113718

Sales 24911 22202 642338 636807

Total Equity 21426 17462 437076 414652

Total Assets 42943 40049 1063804 982971

PROFITABILITY RATIOS: 2022 2021 2022 2021

Gross Margin

0.41 0.40 0.44 0.48

Gross Profit/Sales

Operating Margin

0.09 0.10 0.07 0.19

Operating Income/Sales

Net Profit Margin

0.17 0.07 0.06 0.18

Net Income/Sales

Return on Equity (ROE)

0.20 0.09 0.08 0.27

Net Income/Tot.Equity

Return on Assets (ROA)

0.10 0.04 0.03 0.12

Net Income/Tot.Assets

Nokia Oyj Huawei 
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Input data for Liquidity Ratios: 2022 2021 2022 2021

Current Assets 20677 20452 774796 769378

Current Liabilities 12774 12101 429858 392455

Inventories 3265 2392 163282 161306

Cash 5467 6691 147269 128395

LIQUIDITY RATIOS: 2022 2021 2022 2021

Current Ratio

1.62 1.69 1.80 1.96

Current Assets/Current Liabilities

Quick Ratio (or Acid Test Ratio)

1.36 1.49 1.42 1.55

(Current Assets-Inventories)/Current Liabilities

Cash Ratio

0.43 0.55 0.34 0.33

Cash/Current Liabilities

Nokia Oyj Huawei 
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LEVERAGE or GEARING RATIOS Input: 2022 2021 2022 2021

Total Debt 8743 10486 196870 175864

Total Equity 21426 17462 437076 414652

Total Assets 42943 40049 1063804 982971

EBIT (Operating income) 2318 2158 42216 121412

Interest Expense 194 284 1018 493

LEVERAGE RATIOS: 2022 2021 2022 2021

Debt/Equity Ratio

0.41 0.60 0.45 0.42

Total Debt/Total Equity

Debt/Capital Ratio

0.29 0.38 0.31 0.30

Total Debt/(Tot.Equity+Tot.Debt)

Equity Multiplier

2.00 2.29 2.43 2.37

Total Assets/Total Equity

Nokia Oyj Huawei 
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Input data for Working Capital Or EFFICIENCY Ratios: 2,022 2,021 2,022 2,021

Inventories 3265 2392 163282 161306

Account Receivables 5549 5382 87804 76234

Account Payables 4730 3679 92104 81694

Purchases 14689 13368 360413 329365

Sales 24911 22202 642338 636807

WORKING CAPITAL RATIOS: 2022 2021 2022 2021

Inventory Days

80.02 64.42 163.09 176.31

(Inventories/Purchases) x 360

Account Receivable Days

80.19 87.27 49.21 43.10

(Account Receivable/Sales) x 360

Account Payable Days

115.92 99.08 92.00 89.29

(Account Payable Days/Purchases) x 360

Nokia Oyj Huawei 
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