GABRIEL OBRET
23 Churchfields 
Kidderminster, England DY102JL  Mobile: 7700 900129
Tel: (020) 7123 4567 gabrielobret@yahoo.com
PROFESSIONAL SUMMARY
Exceptionally knowledgeable and energetic Car Sales representative with a superior sales and customer satisfaction record. Able to respond to customer queries and concerns with complete integrity and accuracy. Adept at helping match customers with the most ideal and cost-effective vehicle available.
CORE QUALIFICATIONS
· Wide breadth of car finance and warranty experience
· Strong familiarity with business to business external sales
· Superior facility with MS Office, e-mail and Internet
· Excellent presentation and closing skills
· Outstanding ability to overcome problems and meet set goals
· High customer relationship skills
EXPERIENCE
June 2018 to Present Hertz Corporation, Birmingham , England Car Sales Representative
· Improved sales results through monthly business plan upgrades.
· Made vehicle recommendations tailored to individual customer needs and preferences.
· Met sales and customer service set goals on a regular basis.
June 2017 to May 2018 J.H. White Automobiles, London Car Sales Representative
· Consulted with customers to determine individual vehicle requirements and priorities.
· Conducted demonstrations of vehicle features via test drives.
· Followed up with customers via telephone for sale closings and lead production.
EDUCATION
2019 To present, University of Wales Trinity Saint David, Business and enterprise with Foundation year.
















GABRIEL OBRET
23 Churchfields  | 07743943327 | gabrielobret@yahoo.com
16.08.2020
Abdi Rhaman
BMW centre
Lever street WV121AD
Wolverhampton


Dear Abdi Rhaman,

As cheesy as it sounds, I think sales is in my blood. I have spent  years working in the field, and I can’t imagine doing anything else. I love what I do, and I am very good at it. I’d love the chance to bring my skills, experience, and drive to the sales team at BMW. I think the key to my success was that I learned to love and believe in the products I sold. This came across to customers and made my job not just fun but easy. I am familiar with BMW products, and your commitment to quality would make them a pleasure to sell. Communicating product benefit, addressing customers’ reservations, identifying qualified leads, and closing sales are my areas of expertise. I think I would be a strong addition to your sales team and look forward to the chance to further expand your reach in the Birmingham market. I welcome the chance to discuss this opportunity further in person. Thank you for taking the time to consider my application.
Gabriel Obret













The role I am  interested in is a sales representative at BMW.
