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Dear Mr Moneymaker,
We are grateful that you came to our office not too long ago in quest of direction on how much cash to invest in a certain new firm that is just getting started. Because of my position as a professional and my commitment to ethics, it is my responsibility to ensure that any advice I provide is in accordance with all of the relevant laws and regulations.
In answer to your request, the Financial Services and Markets Act of 2000 outlines the legislation regarding the advertising and selling of investments in the United Kingdom (FSMA). Each person who is active in promoting or selling investments, including shares in a start-up company, is required to get approval from the Financial Conduct Authority under the Act, unless an exemption to this requirement exists (Abrams, 2000). We are unable to provide a recommendation on the amount of money you should put into a particular new company since the Financial Conduct Authority does not allow law firms to give investment advice.
In addition, the Solicitors Regulatory Authority (SRA) Code of Conduct directs how I should behave in my professional capacity as an attorney. The Solicitors Regulation Authority (SRA) Code of Conduct outlines the ethical standards that all lawyers are required to respect in the course of their professional conduct. These ethical standards include the requirement that lawyers must work in the best interests of their clients and uphold the law (Hatchard, 2020b). Given these parameters, I am unable to make a recommendation to you about an investment in a particular startup company since I cannot guarantee that doing so would be in your best interests or that it will be legal.
The final item I need to discuss is the Money Laundering Regulations, which require us to do due diligence on our clients before providing any kind of legal assistance. As part of this process, we will verify both your identity and the source of any funds that you could use to invest in the new company.
Due to the circumstances described above, I am sorry to inform you that we are unable to provide any suggestions on the total amount of money that you should put into a certain brand-new company. But, if you do have any more inquiries or concerns, please do not be reluctant to get in contact with us.
Yours sincerely,
Elena Balan
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Dear Newly Qualified Solicitors,
As newly licensed attorneys, you should familiarize yourself with the fundamental rules outlined in the Solicitors Regulation Authority (SRA) Code of Conduct. Professional and ethical guidelines for lawyers are outlined in this code. Adherence to these guidelines can help you serve your customers well while keeping the legal industry honest.
Rule 1: Integrity: 
When it comes to making a profit in sales, honesty is very necessary. This requires maintaining a high degree of honesty at all times and placing the requirements of the client ahead of all other considerations at all times (Hatchard, 2020). In addition to this, it is required of you to obey the law and assist in carrying out the duties of justice.
Rule 2: Confidentiality
The solicitor-client relationship relies heavily on secrecy. Unless your customers give you permission or the law demands it, you must keep all information about their business operations discreet. Any information, whether shared privately or made accessible to the general public, falls under this category (Solicitors Regulation Authority, 2019). When a customer entrusts you with sensitive information about their company, for instance. It is your responsibility to protect the privacy of the customer and to not share their personal details with any other parties without their express consent.
Rule 3: Competence
Keeping up a high level of service quality is essential if you want to satisfy your customers. This necessitates using your expertise as well as your knowledge and experience to each case individually, and making sure you're always aware of any changes in the legislation. You should also know when it's time to bring in the experts for help (Passmore, 2016).
Rule 4: Acting in the best interests of clients
You have an obligation to constantly look out for your clients' best interests if you are a solicitor. This involves advising them in a way that is both clear and precise, taking into consideration their requirements and goals, and ensuring that they have a firm grasp on the range of possibilities that may arise from their situation.
Rule 6: Conflict of interest
6.1 identifying and managing conflicts of interest: Rule 6.1 of the SRA Code of Conduct addresses the identification and management of conflicts of interest. As attorneys, you must be aware of any potential conflicts of interest that may develop while representing clients and take necessary measures to control them. When your responsibilities to one client clash with those to another client or with your personal interests, you have a conflict of interest (Solicitors Regulation Authority, 2019). It is your responsibility to promptly identify any possible conflicts of interest and take reasonable measures to mitigate them.
6.2 The steps you should take: 
Conflicts of interest must be identified and managed in accordance with Rule 6.2. Conducting a conflict check prior to accepting a new client or matter; determining if a conflict of interest exists or a substantial risk of a conflict of interest exists; determining whether the conflict of interest can be effectively managed or whether it is necessary to cease acting for one or more clients; informing affected clients of the conflict of interest and obtaining their consent; and disclosing the conflict of interest to the affected clients and obtaining their consent
Inappropriate management of a conflict of interest may result in severe ramifications, including disciplinary action or legal action against you and your firm. Thus, you must pay fair respect to this notion and abide by the principles provided in the SRA Code of Conduct. Always approach your boss or the company's compliance officer if you have issues about a potential conflict of interest.
In conclusion, as newly qualified solicitors, it is crucial to follow the SRA Code of Conduct's core principles. By doing so, you can ensure that you provide the best service to your clients while maintaining the integrity of the legal profession.

Best regards,
[Your Name]  
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