


Looking at the spreadsheet for Bright Wave Café you can see that the seasonal products are a good seller for the café and the hot toasties also do well. Knowing this we can start to look at the next holiday coming up and start promoting for this beforehand. When looking into promoting for the café we can look at using social media or introducing stamp cards, this will help bring in something new and catchy for the café and the customers. 
Looking back at the spreadsheet we can keep track of what sells the best and what is a slow mover, by using the spread sheet we can make decision on when and how to promote the café and what products to take of the menu. Using the spreadsheet can make stock take easier. 

