

Finance for Business Managers


Executive Summary

This report evaluates two key domains of financial decision-making. In part one examine the financial performance of Unilever plc in the year 2024 2025 using ratio analysis. In part two, three investment alternatives that Beard Plc can adopt are evaluated using investment appraisal methods, with a goal of determining the most value-creating course of action. 
Part 1 concludes that Unilever overall financial performance had been enhanced in the year. Profitability improved in many indicators such as gross profit margin, operating-based profit margin, return on capital employed and asset turnover, which means that operating efficiency is improved and capital is used in a better way. The performance with respect to investors also enhanced since evidenced by the increased earnings per share and return on equity. Nevertheless, there are also some issues pointed out in the analysis. There was a relative tightness in liquidity although there was relative improvement, a weakening in the collection of receivables, and an increase in gearing indicating that some of the shareholder return improvement was underpinned by a more aggressive financial structure. All in all, Unilever seemed to be more profitable and productive in 2025 yet the quality of its performance is still subject to efficient working-capital control and balance-sheet resilience. It is suggested in the report that further tightening of the receivables management, persistence in inventory efficiency, dampening of gearing in the long term, and a more balanced creditor management is needed. 
Part 2 analyses three investment opportunities of Beard Plc based on the net present value (NPV) at a 5% cost of capital. The analysis reveals that Project A has a small negative NPV, and hence must be rejected. Both Project B and C are positive NPVs, with the highest value of Project C. Project C is thus the best one-off investment option as recommended in this report. The internal rate of return (IRR) of Project C is approximately 8.6 which is a confirmation that the project is able to provide a higher rate of return than the cost of capital required. The report also describes that NPV is the best appraisal technique since it takes into account the time value of money, all the project cash flows and is directly related to shareholder wealth maximisation. 
Cases where funds are constrained to 1.5 million and the projects can be divided, the report determines that the best policy would be to invest 100 percent in Project C and the remaining money use to do 55.6 per cent of Project B. The NPV of this policy is a total of 132.3k, and it is the optimal allocation of the scarce capital. Financing wise, the report finds that Beard Plc needs to pursue a balanced strategy of utilizing a mix of retained earnings and medium-term bank borrowing, as a measure to maintain the liquidity and not be too dependent on one source of finance. 
Therefore, this report conclude that in order to make sound financial decisions, it is not only a good performance in terms of numbers that is important but also the quality of cash flow, capital structure, strategic fit and financial flexibility.
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Introduction 

The role of financial management in business decision making is quite important as it assists the managers to evaluate the performance of the business, manage the resources and also to analyse the future opportunities. As a matter of fact, businesses require financial information in two broad ways; to know how well a company has done and the second one is to determine whether an opportunity of future investment is worth considering. This is why financial statement analysis and investment appraisal are significant fields of finance to business managers. 
Financial statement analysis is one of the key aspects of financial management. Even though the financial statements give comprehensive numerical data, the numbers can be interpreted in a better way when analysed using ratio analysis. Ratios provide a systematic way of analysing the performance based on the areas of profitability, liquidity, efficiency, gearing, and investor return. They are also used to determine patterns and trends over time and it is easier to tell whether the financial position of the company has improved or deteriorated. Nevertheless, ratio analysis is best applied in a relative sense as financial outcomes have a different meaning depending on the type of business, business strategy, and the economic climate on an overall basis. 
Another important area of financial management is investment appraisal. Whereas ratio analysis is much more preoccupied with the assessment of past and present performance, investment appraisal is concerned with the issue of future decision-making. Companies are often confronted with decisions on growth, new product line, new sales sources or other investment prospects. In this case, managers have to make decisions on whether the anticipated benefits are worth the cost, whether the project will be beneficial to the business and whether the firm can afford to do it. This renders investment appraisal methods a significant section of strategic financial planning. 
This report unites these two fields of finance. The initial section analyses financial performance of a London Stock Exchange-traded company that is an FTSE 100 Index company, Unilever plc. The report takes into account the financial position of the company based on ratio analysis using published financial information in 2024 and 2025. The second section is concerned with Beard Plc, in which it is not the past performances that are considered but rather the analysis of the potential future investment opportunities. This section factors the financial methods that can be employed to evaluate other projects, the comparison of anticipated returns, and fund limitation. 
Overall, this report indicates the broader nature of finance in the management of business. It demonstrates how financial instruments can be applied not only to analyse the current performance of a company but also to take into account the decisions on the further growth and investment.





Main Findings

Part 1: Financial Performance Analysis of Unilever plc
This section evaluates Unilever plc’s financial performance for 2024–2025 using the ratio calculations in Appendix B. It examines profitability, liquidity, efficiency, gearing and investor performance, before identifying limitations and making recommendations.
Profitability analysis
The ratios in Appendix B1 show that Unilever has increased profitability between 2024 and 2025. 
In 2025, gross profit margin as calculated in Appendix B1 was 46.95 as compared to 46.69 in 2024. This may be a minor movement but still a significant one to a business of the magnitude of Unilever. Gross margin is used to demonstrate the amount of revenue left after deducting the cost of sales and as such, a small percentage increase can be a significant amount of retained value. It means that Unilever had a good control over production and input costs as well as retained pricing power. This aligns with annual report, which indicated that the gross margin expanded to 46.9 with savings in the supply-chain, volume leverage and positive mix (Unilever, 2025). 
In Appendix B1, the operating-based profit margin in the appendix as net profit margin increased in a more apparent way, namely, to 17.89, as compared to 16.82%. This is among the most positive movements in the ratio set in the sense that it captures profitability on a wider basis of operating costs as opposed to the direct production costs alone. This trend is backed by the annual report, as operating profit increases to 9.037 billion in 2025 compared to 8.829 in 2024 (Unilever, 2025). 
This implies more operating discipline. Unilever did not merely stand still in terms of gross margin but also enhanced control over overheads and the operating base at large. This is important as turnover on a continuing-operations basis became 50.5 billion compared to 52.5 billion (Unilever, 2025). The operating margin growth in spite of the decrease in turnover suggests that the management created higher operating return on each euro of sales. The annual report exhibits better control of overheads, implying that the change in the ratios indicates real efficiency as opposed to accounting anomaly. Practically, the level and quality of profitability increased. 
Return on capital employed (ROCE) and asset turnover are the next measures that are critical in Appendix B1 and they rose to 18.51% and 1.035x respectively. These two movements are particularly convincing when taken together. ROCE evaluates the efficiency of the business to create operating profit, whereas asset turnover evaluates the efficiency of the capital base to create sales.
This is supported by the balance-sheet evidence. The total assets of Unilever dropped to 70.47 billion in 2025 and current liabilities dropped to 21.66 billion as well, in comparison to 79.75 billion and 25.23 billion in 2024 (Unilever, 2025). The continuing-operations business after the demerger of Ice Creams thus seems to be running on a leaner capital base. When the level of returns and sales per unit of capital generated by a company increases and the capital base becomes more concentrated, then it is generally a sign of greater strategic discipline and improved capital allocation.
In Appendix B1, the highest change in profitability is the growth in the return on owners’ equity which increased by 26.77 percent to 35.33 percent. This suggests much greater returns to holders of equity. However, this ratio must be treated with caution. The increase in the return on equity may be due to an increase in the profits, or it may be due to either a decrease in the equity base or an increase in leverage. In the example of Unilever, the balance sheet indicates that the total equity declined in 2024 from 22.56 billion to 17.59 billion in 2025 (Unilever, 2025). This implies that some of the growth of return on owners’ equity is due to a lower equity base and not a higher trading performance in isolation. 
The ratio continues to reflect better shareholder return, although part of this strength seems to be attributed to the financing structure of the company. When taken in combination with the gearing ratios in Appendix B4, it is evident that part of the perceived strength of equity return comes with greater leverage and less equity protection. In this way, the analysis of profitability in Appendix B1 is, in general, positive, though the best indicator of shareholder-return is also the most carefully to be considered. 
In general, evidence of profitability is good. Unilever enhanced direct margin, operating profitability, capital efficiency and shareholder return. The key condition is that the growth in the return on equity is likely to be partly leverage-enhanced, thus the growth in the profitability is large but not risk-free.

Liquidity analysis 
Although the liquidity ratios in Appendix B2 reveal that Unilever is marginally improving between 2024 and 2025, it also reflects that Unilever still has a relatively tight short-term financial stance. 
The current ratio was raised to 0.79 (previously 0.76) and the acid test ratio was raised to 0.60 (previously 0.56). However, the two ratios are less than 1.0, which means that there is still a higher current liability in relation to current asset in the absence of inventory. 
A company can be said to be under-covered on the short-term balance-sheet against immediate liabilities when it has less than one pound or one euro of current assets to cover each unit of current liabilities. But this interpretation must be qualified when it comes to a global consumer goods company such as Unilever. High liquidity ratios in large companies within this industry can be relatively low due to the nature of their revenues, high supplier financing, central treasury management and availability of committed funding. Unilever mentions in its annual report that the Group had credit facilities and deemed that its financing facilities were adequate to meet both its short-term and long-term needs (Unilever, 2025). 
The most moderate answer is thus that Unilever is liquid but tightly. This can be a conscious financial-management option. Reduced liquidity may enhance better returns on capital because less funds are held in dormant current assets.
Low-liquidity model will be successful in a situation where the inventory is turning over, the receivables are being collected on time, and the supplier credit is not changing dramatically. The minor upturn in Appendix B2 is not as promising in the case of Unilever in light of the upturn in receivables days in Appendix B3. This shows that, despite the slight improvement in the balance-sheet ratios, there was a section of the operating cash cycle that became weak. 
The practical implication is that liquidity is not a crisis to Unilever but it is one of the less strong areas in the ratio set. The firm seems to handle the short-term liabilities due to its size and flexibility in the financial statements; the margin of safety is not reflected hugely on the balance sheet. Directors should then consider liquidity as an area that needs an additional focus, particularly in case the slower receivables collection or tightening market conditions persist.
Efficiency analysis 
The ratios in Appendix B3 provide some of the most useful evidence in the report because they show how effectively Unilever is utilising working capital and converting activity into cash. The results are varied. Inventory management was enhanced, receivables were weakened and payables were further extended. 
The least strength movement is the receivables ratio which increased by 29.40 days in 2024 to 35.07 days in 2025. This implies that Unilever was slow in collecting money due to its customers. In a company whose turnover exceeded 50 billion euros, a change of nearly six days is high since it is like holding down a lot of cash in debtors. This is a weakness that is obvious on financial-management basis. Reduced customer collection reduces cash conversion, puts pressure on funding and can reflect inadequate credit control. 
There can be a number of reasons behind this movement. Unilever could have given longer credit terms to facilitate sales in a market that is more competitive or low key. There is also a possibility of poorer implementation of credit control throughout the year. A ratio alone will not tell what the exact cause is but the implication is obvious; the company retained a greater amount of its revenue uncollected at year end.
In comparison, the stock turnover has increased significantly, inventory days have reduced to 55.08 days as compared to 67.56 days. A lower stock days indicate that the inventory was sold by the business at a faster rate in 2025, decreasing holding costs, freeing working capital and decreasing the chance of the business holding excess or obsolete stock.
In consumer goods businesses inventory is a significant part of the working capital. Greater stock turnover is hence better in terms of efficiency and liquidity. It further implies that Unilever had actual operational benefits instead of having accounting or financing impacts. Reading along with the growth in asset turnover in Appendix B1, the decrease in stock days contributes to the opinion that the utilisation of resources improved in 2025. 
Payables days rose from 133.88 to 149.78 days. This implies that Unilever had a slow payment to suppliers in 2025. In the short term this will assist in cash management, as the business can use supplier credit as a source of finance. This could be some form of intentional treasury discipline considering the size and bargaining power of Unilever. 
But this is not all positive in its ratio. An extended payment cycle can help increase cash flow, but it can also destroy supplier relationships when taken to extremes. This is important in a company that relies on intricate global supply chain. By lengthening the creditors, a company can increase measures of working-capital in the short term, but this trade-off can be lower supplier goodwill, flexibility and resilience. So, the growth of payables days can be considered as a potentially useful yet weak area of stimulation. These three ratios taken together to portray a mixed picture. Unilever achieved good gains on inventory efficiency but this was partially compensated by poorer receivables collection.
The key implications are evident. First Unilever streamlined operational control in those areas that were directly linked to stock and supply-chain efficiency. Second, the level of cash conversion is still not well balanced as the gains of lower stock days are partially compensated by slower collections. To directors, the most important thing in Appendix B3 is that inventory performance is a strong point, but receivables management has been a major weakness, and needs to be an area of improvement.
Gearing analysis 
Appendix B4 shows that Unilever was more highly leveraged in 2025 but its debt-service capacity was very high. 
The debt-to-equity ratio increased from 142.11% in 2024 to 160.79% in 2025. This is a huge increase and implies that the company is becoming more and more reliant on debt compared to equity. Financially-risk wise, this is important since a more geared structure will decrease the equity cushion to absorb shocks. It is also able to increase the returns to the shareholders during the good times, but it also exerts more strain to the company in the event that the trading performance is adversely affected. 
This movement can be explained with the help of the annual report. In comparison to 2024, total equity decreased sharply in the year 2025, but financial liabilities were still high (Unilever, 2025). This implies that the increase in debt-to-equity is not only a factor of the amount of debt but also a less strong equity base. This matters to directors as it suggests that a more aggressive capital structure is facilitating some of the higher measures of shareholder pay as witnessed in both Appendix B1 and Appendix B5. 
In the meantime, interest cover rose to 17.97 times as opposed to 16.98 times. This means that Unilever is operating profitably and comfortably, and finance costs are still covered. The annual report shows that the net finance costs in 2025 were 503 million as opposed to operating profit of 9.037 billion hence the high coverage ratio (Unilever, 2025). 
The debt-to-equity ratio indicates a higher structural risk, and the interest-cover ratio indicates high ability to service debt in the current period. This practically implies that Unilever is not being pressured by the cost of borrowing at the moment. It is not a short-term solvency issue, though, but a long-term resilience and flexibility. 
The less levered business can absorb future shocks, make significant investments or to react to adverse market conditions. This is topical since some of the growth in shareholder return seems to be related to this type of financing structure. The increased owners’ equity will not be merely the outcome of better operating performance in the case of the higher level of owners’ equity in the case of Appendix B1; a portion of the outcome is due to increased leverage. 
In general, the gearing evidence indicates that the capital structure of Unilever is less conservative than in the past. This cannot be considered a present crisis, but directors must realise that in 2025, with improved performance, the balance-sheet risk was greater. The debt is already well-covered by the company, and additional leverage growth would decrease the financial flexibility. 
Investor analysis 
Appendix B5 investor ratios show that there is a small positive change in shareholder performance between 2024 and 2025. 
There was an improvement in shareholder returns with an increase in earnings per share of 2.45 to 2.60 using the taught ratio method in the appendix. This is significant as investor ratios would be able to test on the fact that the gains made in the margins and operating returns are being transferred to the shareholders. In the case of Unilever, the rise in EPS means that operating performance was satisfactorily better to increase attributable earnings using the module approach. It therefore justifies the conclusion that 2025 is a better financial year than 2024. 
There was also some improvement on dividend cover which increased to 1.43 to 1.44 times. Though the movement is so small, it indicates that earnings remained to support dividends. Meanwhile, the level of cover is not that conservative. This indicates that Unilever continues to pay out a high percentage of earnings as opposed to holding a greater amount to boost liquidity or lower leverage. 
This has a conflicting implication. Investor wise, this is good as it helps in making the company more appealing as a business worth investing in to get returns. Financially-management wise, it is more doubtful, as a tightening of liquidity and increase in gearing can give a stronger retained earnings position. Therefore, the overall investor analysis is high, yet, the quality of shareholder returns is to be read together with the liquidity and gearing evidence.
Limitation of ratio analysis
Although the ratios are useful as shown in Appendix B, ratio analysis has some major limitations. 
First, ratios rely on historic financial statements and hence depict the past performance as opposed to the future performance. Good performance last year does not mean the success in the future. 
Second, ratios are based on accounting presentation and comparability. Unilever 2024 figures have been restated after the Ice Cream demerger, which enhances consistency in continuing-operations analysis at the cost of the reporting base varying over time (Unilever, 2025). 
Third, ratios fail to reflect such significant qualitative elements as brand strength, innovation, management quality, supply-chain resilience or geopolitical exposure. They are extremely pertinent to a global consumer goods firm and can significantly impact the performance of the future where current ratios may look fine. 
Fourth, ratios may be deceptive when interpreted alone. As an illustration, the return on owners equity in Appendix B1 seems like a strong positive, however, when the same is read together with the increased debt to equity ratio in Appendix B4 it seems to be more doubtful. In the same manner, the slight liquidity enhancement in Appendix B2 looks better until the time when it is compared with the worsening in the receivables days in Appendix B3. 
Finally, interpretation of ratios is based on the formula basis. The calculations in this report are in the taught method in the appendix. This will provide consistency, but at the cost of external analysts possibly defining some of these measures differently. Interpretation consistency and transparency are thus required. 
Recommendation 
Based on the discussion of Appendix B, there are a number of steps that could be taken to enhance the financial management of Unilever. 
To begin with, management needs to concentrate on the control of receivables. Among the most obvious weaknesses of the report is the growth of the debtor days in Appendix B3. Tougher credit screening, better collection processes and enhanced regional surveillance would enhance the conversion of cash and lessen liquidity strains. 
Second, inventory efficacy must be maintained and reinforced. Among the best positive changes is the decrease in the stock days in Appendix B3 and this needs to be maintained by disciplined forecasting, coordinated supply-chain management and further simplification of the portfolio. 
Third, there should be a moderate gearing over time. Despite the fact that interest cover is quite impressive in Appendix B4, the increasing number of debt-to-equity suggests that the company is less resilient. Financial flexibility would be enhanced by retaining more earnings or being more cautious in discretionary capital returns. 
Fourth, the management should take into account the creditor strategy sustainability. The longer payables are beneficial in supporting the short-term cash flow, but this should not come at the expense of the more robust underlying working-capital management. 
Finally, Unilever should keep enhancing its operational efficiency and capital productivity, as reported in Appendix B1, and make sure that the improvement in the accounting performance is complemented by the increased quality of cash-conversion.

Part 2: Investment Appraisal Report for Beard Plc

Investment appraisal using NPV and IRR

This part is an assessment of the three investment opportunities proposed to Beard Plc and recommendations to the Board on whether the company should go ahead with the investment programme or explore alternative opportunities. The three alternatives to be discussed are Project A; to expand the thriving retail store to accommodate all goods; Project B, to create internet sales; and Project C, to make purses and wallets. The appraisal is carried out on the basis of net present value (NPV) method at a cost of capital of 5 percent of the cost of capital as necessitated by the brief. The complete functioning is given in rather separate in Appendix C and in Appendix D, and the bulk of the report is devoted to the main findings and their management implications. 
The initial step to be taken in the appraisal process is to identify the yearly after tax cash flows of each project. The corporate tax is 25 percent and capital allowances can be claimed at 20 percent on a straight-line basis, which means that every project has a yearly tax break. The workings of the tax and capital allowance are detailed in Appendix C1 and the adjusted annual cash flows are detailed in Appendix C2. Following the addition of the tax and capital allowances, the net cash flows of both projects (after discounting by applied rate of 5 percent per annum) were calculated per annum with the entire present value calculations indicated in Appendix C3 up to C6. The findings show that the NPV of Project A is equal to -3.2k, Project B has equal to 73.9k and Project C has equal to 91.2k. The implications of these results imply that Project A cannot be accepted since it would lead to a slight decrease in shareholder value, whereas both Project B and Project C are acceptable financially since they produce value, which exceeds the cost of capital. 
According to this, the NPV ranking is evident: Project C is the most robust one, then Project B, and Project A should be discarded. Because the NPV quantifies value creation in terms of money, it provides the Board with the best tool of making decisions. The maximum value generated by project C is the most important to Beard Plc and hence it should be chosen in case a single project is to be chosen. In order to prove this conclusion, the approximate internal rate of return of Project C was estimated as well. The complete calculation of the IRR is presented in Appendix D1. Project C has NPV of +£91.2k at the required payback of the company, which is 5%. At 8%, the NPV falls to +£13.7k, while at 9% it becomes -£10.2k. An approximate IRR is obtained by interpolating the values, which are 8.6%. This validates the NPV outcome since the pay-off on Project C is higher than the 5% cost of money at Beard Plc. Nonetheless, NPV still needs to be the primary decision rule of the Board, as it quantifies the real monetary value that the project generates, not a percentage rate of return. 
Interpretation for management 
The NPV is typically considered to be the most powerful means of investment appraisal since it directly quantifies the value that a project adds. When NPV is positive, it implies that the investment will generate returns exceeding the rate of required return in the company and when it is negative, it will destroy value. Among the key advantages of NPV, it is important to note that it appropriately considers the time value of money. The value of cash that is expected in the future is lower than the value of cash expected in the present, due to the ability to invest present money and due to uncertainty with future receipts. NPV reflects this fact by discounting future cash flows to the present value, which gives a more accurate estimate of the value of the project. The second strength is that NPV considers all the pertinent cash flows throughout the entire life of the project. This is significant in the current case since Projects B and C produce significant inflows in the later years and a method that did not consider the later benefits would give an incomplete picture. 
Another benefit of NPV is that it is directly associated with the financial goal of maximising the shareholder wealth. Since it puts the outcome in real dollars, it informs the Board of the precise amount of value that should be generated. This is particularly helpful in situations where the projects vary in size since the project with the highest percentage return is not necessarily the one that generates the most value. The NPV is also applied where the resources are limited as the NPV can still be used even in capital rationing by using the profitability index. All these reasons make NPV the most appropriate appraisal method to use in the decision making of Beard Plc. Although, IRR of Project C proves that the project is acceptable, IRR must be viewed as supportive measure and not as the decision maker. 
Non-discounting techniques like payback period and accounting rate of return are still common among the managers although NPV is theoretically superior. One is due to simplicity, such techniques are simpler to compute and easier to describe, especially with non-financial managers in the decision making process. The second reason is that they pay more attention to liquidity and short-term risk. Payback, such as, demonstrates the speed of recovery of the initial investment, which can be appealing in unpredictable markets. The third reason is that firms tend to employ these methods as screening methods. A long payback project could be thrown overboard before more elaborate discounted cash-flow analysis is conducted. Nonetheless, these methods are severely flawed. Payback does not take into consideration the time value of money and the cash flows received beyond the payback point, whereas the accounting rate of return uses accounting profit and not cash flow. This means that they can still be applicable as complementary measures, but cannot substitute NPV in ultimate investment decisions.

The Board should also take other factors into consideration prior to the final decision than the calculations. One of the most crucial ones is strategic fit. Project C is the one where NPV is the greatest, yet the management still needs to make decisions about whether producing purses and wallets compliments Beard Plc brand, product line and positioning. The market demand and competition are also to be evaluated especially since Project B, internet sales, could generate broader strategic benefits that are not well reflected in the cash-flow forecasts, including reaching more customers, being more convenient, and more digital. Another significant concern is implementation risk. The capabilities needed by each project are different: retail expansion needs store management and operational capacity; internet sales needs digital systems and fulfilment capability; new product development needs design changes, sourcing and stock control. Forecast uncertainty should also be identified by the Board as the cash flows are approximations and the actual returns can vary in case of changes in demand, cost or competitive environment. Lastly, working-capital requirements must be taken into account since more stock, staffing, marketing or systems support can result in funding requirements other than the initial investment. 
Capital rationing and financing recommendation 
It is also mentioned in the assignment that the amount of money is limited to 1.5m and that the projects can be split. Here, ranking projects according to profitability index (PI) and not NPV alone is the right approach. Appendix D2 and D3 show the detailed calculations. The profitability index of Project A, Project B and Project C have the values 0.995, 1.082 and 1.091 respectively. This proves that project C yields the greatest value per pound invested, project B comes second and project A should not be considered at all since its profitability index is lower than 1, and also its NPV is negative. Beard Plc has got an initial amount of £1.5 million to invest in Project C and the remaining 0.5 million in Project B. Since Project B is divisible, the fraction undertaken is 500/900 = 0.556 = 55.6%. The cumulative NPV generated under this policy will be £132.3k comprising of £91.2k in full Project C and 55.6% in Project B. This is hence the best investment policy within the funding constraint. 
The Board will also need to determine the way this recommended investment programme will be funded. Primary potential sources of funds include retained earnings, bank loans, short-term bank finance, new equity, and leasing or asset finance. The retained earnings are appealing since they do not generate interest charges and neither do they dilute ownership. They are not expensive and flexible, but they decrease internal liquidity. A project of this nature should be financed with a medium term bank loan as it gives the company committed finance over a given period of time and is able to invest without any loss of ownership though it raises the gearing and gives rise to fixed repayment obligations. Bank finance also has the potential to assist in the implementation of the strategic programme after a 4-year period, but in the short term, bank finance is not the most appropriate source of finance since it is only a temporary working-capital source. New equity would minimize the reliance on debt and give the balance sheet more strength but it would dilute ownership and might not be appealing to current shareholders. Leasing or asset finance could be appropriate where the programme involves equipment, fittings or digital systems, as this financial load is distributed over a period of time, but the overall cost of financing it can be more. 
Overall the Board would be recommended that Beard Plc ought to invest instead of pursuing alternative opportunities as two out of three projects generate a positive value and the combination of the capital and ratio of the capital generates a strong positive NPV. When a single project is selected, the Project C should be selected since it has the highest NPV, which is 91.2k and an approximate IRR of 8.6 which is higher than the 5% cost of capital of the company. Assuming there is a limit of 1.5 million in funding and the projects can be divided, Beard Plc ought to proceed with 100 percent of Project C and 55.6 percent of Project B and abandon Project A. This will yield an overall NPV of £132.3k, and it is the most desirable investment policy. A combination of retained earnings and medium-term bank borrowing is the preferred financing strategy since it offers optimal balance of cost, protection of liquidity, control, and financial flexibility.
Conclusion 

This report not only compared the financial performance of Unilever plc but also evaluated the investment opportunity that Beard Plc could have in this case to facilitate informed managerial decision-making. In both sections, the discussion reveals that good financial management should be based not alone on good reported performance, but also on the quality, sustainability and value-creating quality of the performance. 
Part 1 showed that the financial analysis of Unilever plc revealed that there was an overall increase in profitability, capital efficiency and shareholder returns in 2024 to 2025. Ratio analysis revealed that the gross margin, operating profitability, the return on capital employed and the utilisation of assets are stronger indicating that the business was more efficient and more productive in the period. Nevertheless, significant weaknesses were also determined in the analysis. The liquidity continued to be comparatively constrained, the performance of receivables declined, and the gearing rose, which denotes that part of the enhancement in shareholder return was aided by a more leveraged capital structure. This implies that despite the fact that the performance of Unilever improved, the company ought to work on enhancing working-capital management, preserve inventory discipline and withstand long-term financial sustainability. 
The investment appraisal of Beard Plc in Part 2 revealed Project C to be the best single investment option since it generated the highest net present value and internal rate of return exceeding the cost of capital of the company. It was also revealed in the analysis that Project A should be rejected due to the negative NPV that it produced. Project C and 55.6 per cent Project B was the best policy under the constraint of capital-rationing: with limited resources, (maximum of 1,500,000 pounds) the total NPV was the greatest. This proves that value creation should be used to make investment decisions as opposed to the accounting returns or the short-term recovery. 
Overall, the report finds that effective financial decision-making needs to be balanced in terms of profitability, liquidity, strategic fit and long-term value creation. Unilever ought to concentrate on enhancing the quality of its financial performance by tightening the working-capital management and a balanced financing strategy whereas Beard Plc ought to continue with the proposed investment programme via a financing strategy that safeguards flexibility and allows sustainable growth.
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Appendix A: Financial Statements – Unilever plc (2024–2025)
A1: Consolidated Income Statement
Extract from Unilever plc Annual Report and Accounts 2025 showing the consolidated income statement for 2025 and the comparative 2024 figures.
[image: ]
A2: Consolidated Balance Sheet
Extract from Unilever plc Annual Report and Accounts 2025 showing the consolidated balance sheet for 2025 and the comparative 2024 figures.
[image: ]

A3: Consolidated Cash Flow Statement
Extract from Unilever plc Annual Report and Accounts 2025 showing the consolidated cash flow statement for 2025 and the comparative 2024 figures.
[image: ]


Appendix B: Summary of Financial Ratios (2024–2025)
This appendix presents the financial ratios calculated for Unilever plc for the years 2024 and 2025, based on the Consolidated Income Statement, Consolidated Balance Sheet and relevant notes in the Unilever plc Annual Report and Accounts 2025. 
B1: Profitability Ratios

	Ratio
	Formula
	2024
	2025

	Gross Profit Margin
	Gross / Sales × 100
	46.69%
	46.95%

	Net Profit Margin
	Operating Profit / Sales × 100
	16.82%
	17.89%

	Return on Capital Employed
	Operating Profit / (Total Assets - Current Liabilities) × 100
	16.20%
	18.51%

	Asset Turnover
	Sales / (Total Assets - Current Liabilities)
	0.963x
	1.035x

	Return on Owners’ Equity
	Profit after Tax / (Ordinary Share + Reserves) × 100
	26.77%
	35.33%



B2: Liquidity Ratios

	Ratio
	Formula
	2024
	2025

	Current Ratio
	Current Assets / Current Liabilities
	0.76
	0.79

	Acid Test
	(Current Assets - Stock) / Current Liabilities
	0.56
	0.60



B3: Efficiency Ratios

	Ratio
	Formula
	2024
	2025

	Debtors (Receivables) Ratio
	Debtors / Sales × 365
	29.40 days
	35.07 days

	Creditors (Payables) Ratio
	Creditors / Cost of Sales × 365
	133.88 days
	149.78 days

	Stock Turnover
	Stock / Cost of Sales × 365
	67.56 days
	55.08 days



B4: Gearing Ratios
	Ratio
	Formula
	2024
	2025

	Debt to Equity
	Total Financial Liabilities / Total Equity × 100
	142.11%
	160.79%

	Interest Cover
	Operating Profit / Net Finance Costs
	16.98x
	17.97x



B5: Investor Ratios
	Ratio
	Formula
	2024
	2025

	Earnings per Share (EPS)
	Profit after Tax / Ordinary Share Capital
	€2.45
	€2.60

	Dividend Cover
	Profit after Tax / Ordinary Dividend
	1.43x
	1.44x




Appendix C: NPV Calculations for Projects A, B and C
All figures are in £’000.
C1. Tax and capital allowance workings
Corporation tax rate = 25%
Capital allowance rate = 20% straight-line
Project A
Initial investment = 600
Annual capital allowance = 20% x 600 = 120
Annual tax shield = 25% x 120 = 30
Project B
Initial investment = 900
Annual capital allowance = 20% x 900 = 180
Annual tax shield = 25% x 180 = 45
Project C
Initial investment = 1000
Annual capital allowance = 20% x 1000 = 200
Annual tax shield = 25% x 200 = 50
Formula used:
After-tax cash flow = (Cash inflow x 0.75) + tax shield
C2. Adjusted annual cash flows
Project A
Year 1 = (100 x 0.75) + 30 = 75 + 30 = 105
Year 2 = (180 x 0.75) + 30 = 135 + 30 = 165
Year 3 = (210 x 0.75) + 30 = 157.5 + 30 = 187.5
Year 4 = (260 x 0.75) + 30 = 195 + 30 = 225
Project B
Year 1 = (220 x 0.75) + 45 = 165 + 45 = 210
Year 2 = (270 x 0.75) + 45 = 202.5 + 45 = 247.5
Year 3 = (350 x 0.75) + 45 = 262.5 + 45 = 307.5
Year 4 = (400 x 0.75) + 45 = 300 + 45 = 345
Project C
Year 1 = (250 x 0.75) + 50 = 187.5 + 50 = 237.5
Year 2 = (310 x 0.75) + 50 = 232.5 + 50 = 282.5
Year 3 = (400 x 0.75) + 50 = 300 + 50 = 350
Year 4 = (430 x 0.75) + 50 = 322.5 + 50 = 372.5
C3. Discount factors at 5%
Year 1 = 0.9524
Year 2 = 0.9070
Year 3 = 0.8638
Year 4 = 0.8227
C4. NPV of Project A
Year 1 present value = 105 x 0.9524 = 100.0
Year 2 present value = 165 x 0.9070 = 149.7
Year 3 present value = 187.5 x 0.8638 = 162.0
Year 4 present value = 225 x 0.8227 = 185.1
Total present value of inflows
= 100.0 + 149.7 + 162.0 + 185.1
= 596.8
NPV of Project A
= 596.8 - 600.0
= -3.2
C5. NPV of Project B
Year 1 present value = 210 x 0.9524 = 200.0
Year 2 present value = 247.5 x 0.9070 = 224.5
Year 3 present value = 307.5 x 0.8638 = 265.6
Year 4 present value = 345 x 0.8227 = 283.8
Total present value of inflows
= 200.0 + 224.5 + 265.6 + 283.8
= 973.9
NPV of Project B
= 973.9 - 900.0
= 73.9
C6. NPV of Project C
Year 1 present value = 237.5 x 0.9524 = 226.2
Year 2 present value = 282.5 x 0.9070 = 256.2
Year 3 present value = 350 x 0.8638 = 302.3
Year 4 present value = 372.5 x 0.8227 = 306.5
Total present value of inflows
= 226.2 + 256.2 + 302.3 + 306.5
= 1091.2
NPV of Project C
= 1091.2 - 1000.0
= 91.2
Appendix D: IRR and Capital Rationing Calculations
D1. IRR calculation for Project C
At 5%, NPV of Project C = +91.2
Discount factors at 8%
Year 1 = 0.9259
Year 2 = 0.8573
Year 3 = 0.7938
Year 4 = 0.7350
Year 1 present value = 237.5 x 0.9259 = 219.9
Year 2 present value = 282.5 x 0.8573 = 242.2
Year 3 present value = 350 x 0.7938 = 277.8
Year 4 present value = 372.5 x 0.7350 = 273.8
Total present value
= 219.9 + 242.2 + 277.8 + 273.8
= 1013.7
NPV at 8%
= 1013.7 - 1000.0
= +13.7
Discount factors at 9%
Year 1 = 0.9174
Year 2 = 0.8417
Year 3 = 0.7722
Year 4 = 0.7084
Year 1 present value = 237.5 x 0.9174 = 217.9
Year 2 present value = 282.5 x 0.8417 = 237.8
Year 3 present value = 350 x 0.7722 = 270.3
Year 4 present value = 372.5 x 0.7084 = 263.8
Total present value
= 217.9 + 237.8 + 270.3 + 263.8
= 989.8
NPV at 9%
= 989.8 - 1000.0
= -10.2
Interpolation
IRR = 8% + 13.7 / (13.7 + 10.2) x 1%
IRR = 8% + 13.7 / 23.9 x 1%
IRR = 8% + 0.57%
IRR = 8.57%
Approximate IRR of Project C = 8.6%
D2. Profitability index calculations
Profitability Index = Present value of inflows / Initial investment
Project A
PI = 596.8 / 600.0 = 0.995
Project B
PI = 973.9 / 900.0 = 1.082
Project C
PI = 1091.2 / 1000.0 = 1.091
Ranking by profitability index
Project C = 1.091
Project B = 1.082
Project A = 0.995
D3. Capital rationing with £1.5 million
Available funds = 1500
Invest fully in Project C
Investment in Project C = 1000
Remaining funds
= 1500 - 1000
= 500
Invest remaining funds in Project B
Fraction of Project B undertaken
= 500/900
= 0.556
= 55.6%
NPV from full Project C = 91.2
NPV from 55.6% of Project B
= 73.9 x 500/900
= 73.9 x 0.556
= 41.1
Total NPV
= 91.2 + 41.1
= 132.3
Optimal investment policy
100% of Project C
55.6% of Project B
0% of Project A
Resulting total NPV = £132.3k
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