Week 6 activities: 

Application of Hofstede cultural dimensions
A. Hofstede cultural dimensions: Using the link below, you are required to provide a comparison between two different countries of your choice (Relate this to your assessment one and two) 
1. UK and a developing country of your choice 
2. UK and China  

Direct link to get the comparison between countries: https://www.hofstede-insights.com/country-comparison/china,the-uk/

B.  Following your comparison, you are required to share your key observations/findings based on the comparison with the rest of the class. 


Discussion questions: 

A. Discuss the stages in the negotiation process and how culturally-based value systems influence these stages. Specifically, explain the role and relative importance of relationship building in different countries. Discuss the various styles and tactics that can be involved in exchanging task-related information. Describe differences in culturally-based styles of persuasion, and discuss the kinds of concession strategies a negotiator might anticipate in various countries.

B. Who are the stakeholders in cross-cultural negotiations? Why does the process of negotiating across borders become very complicated in the international arena?

C. Describe what you would expect in negotiations with the Chinese and how you would handle that situation.
