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Introduction  
 

The act of finding, developing, and seizing business opportunities to launch and expand 

profitable companies is known as entrepreneurship (Jaiswal, 2022). Every nation's economy is 

changing due to the rise of entrepreneurship. Innovation, economic growth, and the corporate 

environment are all influenced by the entrepreneurial spirit. Entrepreneurs are creative and 

innovative thinkers who present novel concepts, technological advancements, and commercial 

strategies that advance the economy (Prelipcean and Ungureanu, 2023). The artistic, financial, 

and technological sectors are all involved in entrepreneurship. Every nation is well-positioned to 

prosper in its entrepreneurial endeavors because of the dynamic business climate in the nation. 

A Business Plan Description Pitch for Dragon's Den 
 

The team is presented with an overview of the business (Juliana et al., 2021). The market 

research and data that demonstrate the market's size and growth potential are used to 

define the problem that the firm will try to solve. Subsequently, the distinctive selling 

proposition that distinguishes the company from its rivals is articulated with clarity. A 

thorough description of the product is available (Juliana et al., 2021). The target 

audience's unique demands should be met by the product, so the target demography is 

defined. Any traction that already exists, such as collaborations, sales, and user 

adoption, should be shared. The amount of financing that is being requested needs to be 

made explicit (Kumar, 2023). Financial predictions encompassing income, costs, and 

profitability must be shown. Subsequently, a strong investment request had to be made. 

Answers to any queries the dragons could have should be prepared in advance. The great 

possibility is then restated (Kumar, 2023).  

The company's goal is to completely transform the market by providing cutting-edge goods and 

services that meet the most exacting requirements for quality and integrity while resolving novel 

issues. According to Prelipcean and Ungureanu (2023), the product that will be made available 

will be state-of-the-art, with features and benefits that make it stand out from the competition. It 

will also provide customers with a value proposition. To maintain a competitive edge in the 

market, the product is safeguarded by patented technology, design, and procedure under 

intellectual property concerns. The ownership structure is set up like a business, with partner 

responsibilities and names clearly defined. Legal issues must be taken into account in order to 

ensure compliance with all applicable industry rules and with the laws and standards (Jaiswal, 
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2022). Taking care of every aspect of the company gives stakeholders, investors, and clients a 

thorough picture that inspires trust.  

Industry Analysis  
 

Michael Porter created the Porter's Five Forces model as a framework for examining the 

competitive forces that exist within an industry (Alonso, 2023). The framework looks at the five 

dynamics that influence competitiveness to assist firms determine how profitable an industry is. 

Below is an outline of the forces. 

Threat of New Entrants 
 

An assessment of the difficulty of entrance for new competitors is necessary to comprehend the 

barriers to entry (Cabaltera, 2022). The threat of new entrants is lessened by the high barriers, 

which include government regulations, hefty startup costs, and brand loyalty. Globalization and 

technological advancements have made it easier for new businesses to enter the market and 

introduce cutting-edge products (Aicpa-Cima, 2021). One potential obstacle might be the initial 

funding needed for production, marketing, and research and  development. 

Bargaining Power of Buyers 
 

Buyer concentration is characterized by a small number of buyers controlling a significant 

percentage of the market, giving them more negotiating power (Chand, 2023). Due to the 

expense of moving from one supplier to another, buyers with high switching costs have less 

negotiating leverage. Due of the abundance of possibilities, buyers have significant negotiating 

leverage (Cabaltera, 2022). Consumers are demanding greater features, more affordable rates, 

and top-notch customer support when they transition between companies. 

Bargaining Power of Suppliers 
 

The concentration of suppliers guarantees that those with fewer providers in the market may 

wield greater influence (Blog, 2021). It is crucial to assess the concentration of providers and 

the accessibility of substitute sources. High switching costs for businesses to move suppliers 

may give suppliers more negotiating leverage. The industry is shaped by suppliers' bargaining 

strength. Manufacturers of components are examples of suppliers. Their negotiating strength 

may be impacted by the number of suppliers they have and the distinctiveness of their offerings 
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(Chand, 2023). As technology develops, new suppliers are guaranteed to enter the market, 

weakening the position of already established vendors. 

Threat of Substitute Products and Services 
 

The process of identifying alternatives is carried out to ascertain the suitability and accessibility 

of alternative goods and services that have the potential to displace the current offers in the 

market (Miro, 2022). Evaluating how simple it is for customers to convert from one product or 

service to a substitute reduces switching costs. The industry's product is under attack from 

competing goods (Alonso, 2023).  The presence of alternatives can restrain price rises and 

encourage manufacturers to improve their goods in order to maintain their competitiveness. 

Intensity of Competitive Rivalry  
 

It is ensured that there is awareness of the large number of strong rivals that might intensify 

rivalry by analyzing the number of competitors in the business and their relative strength (Miro, 

2022).  Slow industry development may make competition fiercer as businesses vie for market 

share. Because businesses may discover prospects for expansion, the rapid growth reduces 

rivalry (Aicpa-Cima, 2021). Competitive pressure is increased by the speed at which technology 

is developing, as businesses need to keep ahead of the curve to stay relevant. 

Operation and Management Team 
 

The success of a company opportunity in the dynamic world of entrepreneurship depends on 

how well its management team and operations run (Samani, 2023). The team plays a part in 

developing strategies, putting plans into action, and overcoming obstacles to create a 

sustainable business. The way the firm operates is intended to guarantee quality and efficiency 

at every turn. It is categorized into three processes: income creation, loss prevention, and 

production (Davis, 2019). To guarantee a consistent and dependable flow of raw materials, 

suppliers have formed alliances with respectable suppliers in the supply chain management 

process. To ensure that materials are moved from suppliers to the manufacturing site efficiently, 

the logistics team works with dependable transportation partners. The plant uses the newest 

technology in manufacturing, according to the strictest industry requirements (Blog, 

2021). The distribution network guarantees prompt product delivery to clients. The 

customer support staff uses state-of-the-art order processing tools to quickly handle 

orders and inquiries from customers. To respond to questions, fix problems, and get 
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insightful input for ongoing development, there is devoted customer service (Marotta, 

2020). The quality control procedures guarantee client satisfaction by reducing product 

flaws. 

The senior leadership group is made up of people with a variety of backgrounds, a great 

deal of expertise, and outstanding entrepreneurial skills. the CEO, who needs to own an 

MBA and have experience building two firms from the ground up while overcoming 

obstacles and promoting long-term growth (Davis, 2019). The COO, with an engineering 

degree and a strong foundation in operations management, guarantees the optimization of 

production processes, leading to significant cost reductions in past positions. In order to 

successfully manage financial plans for startups, get investment, and maintain fiscal 

accountability, a CFO with a CPA and excellent financial acumen is essential (Samini, 2023). A 

CMO with a degree in marketing and experience in digital marketing guarantees the effective 

start of initiatives that create a strong brand presence. 

Marketing Plan and Strategy  
 

A marketing plan is essential for the success of a changing firm. The strategic element 

influences how a product or service is viewed in the market and directs a business in reaching 

its target audience (Marotta, 2020). The Four Ps of a successful marketing strategy are: 

Product, Promotion, Price, and Place. 

Product Strategy 
 

Every marketing strategy revolves around the product or service being provided (Twin, 2023). 

Businesses must have a clear product strategy that identifies the target market's demands and 

defines the distinctive value offer. In order to customize the product to match the expectations of 

the consumer, it is important to comprehend their pain areas, needs, and preferences (Dwivedi 

et al., 2021). Strong product positioning draws in clients and establishes the framework for 

successful advertising. 

Price Strategy  
 

Pricing is a balance that affects the position of a business in the market (Dandu, 2015). A good 

pricing strategy considers the cost of production, the prices of competitors, and the customer's 

perception of value. The chosen pricing strategy, which may be penetration price to increase 

market share or premium pricing for a high-quality product, should be supported by the 
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marketing plan (Dwivedi et al., 2021). A thorough pricing structure that supports the marketing 

goals should include details on price breaks, terms of payment, and bundling alternatives. 

Promotion Strategy 
 

Promotion increases interest in and awareness of a good or service (Dandu, 2015). The 

promotional mix, which consists of sales promotions, public relations, advertising, and digital 

marketing tactics, is described in depth in the marketing strategy. A unified and integrated 

marketing plan is being developed to spread the brand message across a variety of media 

(Twin, 2023). Finding efficient routes for communication guarantees that the strategy places 

advertising efforts that appeal to the target audience. 

Distribution Strategy 
 

Making the product available to the target market is part of the place strategy (Dwivedi et al., 

2021). The supply chain, logistics, and distribution channels are all included. According to Davis 

(2019), the marketing plan delineates the optimal methods of product delivery to consumers, 

considering aspects such as affordability and ease of use. A distribution plan that makes use of 

e-commerce platforms, stores, and direct sales guarantees that the product reaches customers 

in a timely and convenient manner. 

Integration of the Four P's 
 

The Four Ps are used in an efficient marketing plan to provide a powerful approach. To provide 

value to the consumer, the price strategy and the product strategy should complement each 

other (samani, 2023). The positioning of distinction and the development of an engaging story 

that appeals to the target audience are reinforced by the promotion strategy. 

Financial Plan  
 

Any successful company endeavor must include the creation of a solid financial strategy 

(Reeves, 2023). In the business environment, an entrepreneur has to know how to lay out the 

financial plan for long-term expansion. A financial plan's components are divided into several 

categories based on their potential business opportunity (Anon, 2022). 

A succinct executive summary at the beginning of the financial plan gives a broad picture of the 

company’s potential. The predicted returns, funding requirements, and financial targets are 

presented.  
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There are estimates of revenue that serve as the basis for financial planning. To measure 

demand, the target market must be identified, and market research must be done (Dandu, 

2015).  

The financial requirements of the firm are detailed in an expenditure analysis. It's critical to 

divide costs into fixed and variable categories.  

Cash flow management is in place to guarantee the viability of the firm. An explanation of 

financial requirements is provided to calculate the amount of money required to start and run the 

firm until it turns a profit.  

Comprehensive financial forecasts, comprising cash flow, balance, and income statements, are 

being created (Cronin, 2019). A realistic view that takes scalability, possible obstacles, and 

market changes into account is provided. 

Economic downturns are addressed by the financial strategy's inclusion of backup plans. 

Creating a reserve fund makes it easier to handle unforeseen difficulties without endangering 

the company's main activities (Anon, 2022). It is important to consistently assess and modify 

financial outcomes in relation to the forecasts and key performance indicators. 

Source of Funds 
 

Crowd funding, venture capitalists, and individual investments comprise equity finance. 

Bank loans and SBA loans are examples of debt financing (Cronin, 2019). 

Government grants and industry-specific subsidies are examples of grants and 

subsidies. 

Uses of Funds 
 

Legal and registration expenses, technology and equipment, marketing and promotion, 

utilities, and office space, as well as first inventory, are all included in start-up costs. 

Working capital comprises personnel pay, inventory replenishment, and daily operating 

costs (Reeves, 2023). Contingency reserve that covers unanticipated costs and 

recessions. 

 Six-Month Cash Budget Forecast 

Activities/Months 1 2 3 4 5 6 

Sales  £50,000 £60,000 £70,000 £75,000 £82,000 £85,000 

Expenses  £30,000 £32,000 £35,000 £38,000 £40,000 £42,000 

revenue streams  £55,000 £65,000 £75,000 £85,000 £90,000 £95,000 
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cash flow statement £20,000 £22,000 £25,000 £28,000 £30,000 £32,000 

closing cash balance £25,000 £50,000 £80,000 £90,000 £95,000 £100,000 

 

Conclusion 

  
A strong ecosystem that promotes entrepreneurship should exist. This ecosystem should 

consist of government activities targeted at creating a welcoming climate for businesses, 

networking opportunities, mentorship programs, and financial access. A thorough overview that 

highlights the distinctiveness and legal integrity of your company while inspiring trust in 

stakeholders, investors, and consumers is provided by covering every aspect of the firm. 

Michael Porter created the Porter's Five Forces model as a framework for examining the 

competitive forces that exist within an industry. The framework looks at the five dynamics that 

influence competitiveness to assist firms determine how profitable an industry is. It is important 

to consistently assess and modify financial outcomes in relation to the forecasts and key 

performance indicators. Timely modifications to the financial plan are made possible by putting 

in place systems to monitor and assess the progress. 
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