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[bookmark: _Toc217298607]1. Financial Health Check
[bookmark: _Toc217295000][bookmark: _Toc217298608]1.1 Analysis of the firm’s financial statements
Income Statement Analysis: 
General Electronics has been seriously falling behind in terms of profitability during the five years period. The net sales in 2020 stood at PS 614,680 million and those in 2024 were PS 394,879 million, and this has reduced by a percentage of about 36. The trend will imply a drop in demand or market share in the consumer electronics industry.


Balance Sheet Analysis:
In the past five years, General Electronics has been grossly losing out in the aspect of profitability. In 2020, its net sales were PS 614,680 million and it was PS 394,879 million in 2024, and this has decreased by approximately 36 percentage.



The current assets that were PS 331,672 million in 2020 was reduced to PS 248,877 million in 2024 mainly because of the decreased cash and inventory. Cash and cash equivalents have reduced to PS 33,166 million down to PS 68,810 million indicating reduced liquidity buffers. In 2024, the accounts receivable stood at PS 114,182 million indicating slow collection and a likelihood of credit risk.
Total liabilities on the liabilities side declined slight in terms of PS 193,162 million of 2020 to PS 168,088 million of 2024 but equity dropped drastically with PS 313,301 million to PS 153,105 million. 
Cash Flow Analysis
The statement of cash flow comes out with indicators of serious liquidity issues. The net cash change in operating activities decreased drastically by more than PS 81,458 million in 2020 and 14,822 million in 2024. This crash is associated with the drop in profitability, and this shows that profitability has worsened. 
The investment activities always involved cash outlaid, property, plant and equipment outlay and intangible outlay. Even though such outflows reduced with time, which demonstrates the reduced capital expenditure, the trend can also be indicative of underinvestment in innovation that is a key risk to a technology company. There might be poor reinvestment in the long-term competitiveness (Hargrave, 2025).

[bookmark: _Toc217295001][bookmark: _Toc217298609]1.2. Ratio Analysis
[bookmark: _Toc217295002][bookmark: _Toc217298610]1.2.1 Profitability
The ratios of profitability indicate a business that left a relatively healthy footing in terms of profitability margin in 2020 into a de facto profitability shock in 2023 (which will subsequently be partially but not entirely corrected in 2024). Gross margin is generally at around of 28-29% rates throughout the period of 2020-2022 and again at 28.87% in 2024 following a tighter squeeze in 2023 to 23.20% that was observed but temporary in nature. Nevertheless, the most significant decline is below the gross line: operating margin has dropped to 2.68% in 2022 and then dropped to -20.29% in 2023 and only slightly above is -3.87% in 2024. The implication of this profile is that the operating expense base and cost structure of the firm was not aligned with its revenue magnitude, which is in line with the reported operating losses in 2023-2024 (Altman, 1968). 
The value destruction is further supported by the return on capital employed (ROCE): ROCE dropped to -19.04 in 2023 (it was 7.34 the year before) and in 2024, it is indicating a negative (-3.66). 
[bookmark: _Toc217295003][bookmark: _Toc217298611]1.2.2 Liquidity
The liquidity ratios make a mixed picture: although the company seems to have no troubles with fulfilling the near term liabilities on a balance sheet level, its cash cushion appears to be diminishing gradually. Current ratio dropped to approximately 1.58-1.66 compared to 1.88:1 in 2020, meaning that there is less headroom, though current assets remain higher than current liabilities. Quick ratio rebounded to values above one in 2023-2024 (1.11 and 1.09) after falling below, indicating that some additional protection against revenue or some sort of collection shock may be in place, however a quick ratio value that is slightly above one tends to show limited safeguarding. 
The cash ratio is the most warning sign as the ratio had dropped to 0.21:1 (2024) as compared to 0.39:1 (2020). The decreasing cash ratio means that the company is getting increasingly less cash per unit or short-term liability and will need to convert working capital more in order to meet its obligations or alternatively as an external source of liquidity. 
[bookmark: _Toc217295004][bookmark: _Toc217298612]1.2.3 Asset efficiency
The asset turnover ratio now stands at 0.69 times as compared to the previous 0.77 times in 2020, which means that the company would generate less income per unit of assets in the long term. This increase in the fixed asset turnover (7.04 to 11.54) extends the negative indicators of the ROCE and would be attributed to less efficient utilization of capital into generating sales than in the past, consistent with the negative ROCE trends.
[bookmark: _Toc217295005][bookmark: _Toc217298613]1.2.4 Gearing, interest cover and solvency risk.
The gearing ratios show that the capital structure is structurally more risky as at 2024. The debt to equity has increased to 1.10:1 in 2024 compared to 0.62:1 in 2020, and debt to capital has increased to 52.33% as compared to 38.14% indicating that the company relies on debt financing. Interest coverage ratio (TIE) became negative in 2023 (-20.30), and it was also negative in 2024 (-4.53), meaning that the EBIT is incapable of covering interest expense and indicating increased credit risk, which interests coverage is often used by lenders to determine the riskiness of lending, lower ratios (and particularly negative ones) indicating the likelihood of the business becoming unmanageable.
[bookmark: _Toc217295006][bookmark: _Hlk215924527][bookmark: _Toc217298614]1.3.  Strengths, and Threats
[bookmark: _Toc217295007][bookmark: _Toc217298615]1.3.1 SWOT

	Strengths
	Weaknesses

	· Gross margin is strong again (28.87% in 2024).
· Current and quick ratios are above 1 (CR 1.59; QR 1.09 in 2024)
· . Free cash flow is still positive (€23,250 in 2024
· CCC improved in 2024 (15.48 days) versus 2023 (36.93 days).
	· Operating and net margins are still negative (–3.87% OM, –6.09% NM in 2024)
· . Cash buffer is weak (cash ratio 0.21 in 2024).
· Cash generation has weakened (cash flow margin 3.75% in 2024, down from 13.25% in 2020).
· ROCE and ROE are negative (ROCE –3.66%, ROE –15.69% in 2024).

	Opportunities
	Threats

	· Improve cash by collecting receivables faster (DSO 105.54 days in 2024).
· Choose only valued projects. 
· Reduce financing stress by improving EBIT (this would lift interest cover and Z‑Score).
· Strengthen liquidity by lowering inventory/receivables and not relying on supplier delays.
	· Distress risk remains high (Altman Z = 1.85 in 2024, near distress zone).
· Debt pressure is rising (D/E 1.10 in 2024).
· Interest cover is negative (–4.53 in 2024), so debt service risk is high.
· Any delay in customer payments can trigger liquidity shock due to low cash ratio.



[bookmark: _Toc217295008][bookmark: _Toc217298616]1.4. Altman Z‑Score 
Model choice. Given the firm’s profile and available values value, the Altman Z″ model is applied: 

 
	Metric
	2024
	2023
	2022
	2021
	2020

	Total Assets
	572,231.00
	621,106.00
	792,854.00
	798,125.00
	793,348.00

	Current Assets
	248,877.00
	265,234.00
	337,776.00
	336,240.00
	331,672.00

	Current Liabilities
	156,130.00
	159,315.00
	210,888.00
	213,050.00
	175,975.00

	Retained Earnings
	208,431.00
	232,460.00
	330,698.00
	330,291.00
	324,990.00

	EBIT
	(15,297.00)
	(85,301.00)
	14,548.00
	23,253.00
	37,267.00

	Total Liabilities
	168,088.00
	175,119.00
	230,172.00
	230,662.00
	193,162.00

	Sales
	394,879.00
	420,457.00
	542,751.00
	601,602.00
	614,680.00

	Market Value of Equity (for Public Z)
	153,105.00
	178,920.00
	268,406.00
	275,949.00
	313,301.00

	X1 Working Capital / Total Assets
	0.162
	0.171
	0.160
	0.154
	0.196

	X2 Retained Earnings / Total Assets
	0.364
	0.374
	0.417
	0.414
	0.410

	X3 EBIT / Total Assets
	-0.027
	-0.137
	0.018
	0.029
	0.047

	X4 Market Value of Equity / Total Liabilities
	0.911
	1.022
	1.166
	1.196
	1.622

	X5 Sales / Total Assets
	0.690
	0.677
	0.685
	0.754
	0.775

	Z = 1.2*X1 + 1.4*X2 + 3.3*X3 + 0.6*X4 +1.0*X5
	1.85
	1.57
	2.22
	2.33
	2.71

	
	
	
	
	
	

	Common thresholds: Safe Z> 2.99, Grey 1.81<Z<2.99, Distress Z< 1.81. 
The Altman Z Score values show that the company has switched to the grey zone to the distress and is slightly recovering. The value of Z Score decreases between 2.71 (2020) and 2.33 (2021) and 2.22 (2022) and enters the distress zone (1.57) (2023), followed by an increase to 1.85 (2024). The original model created by Altman explains scores that come out as lower than around 1.81 as distress, the range of 1.81 to 2.99 as a grey area, and above 2.99 as secure, i.e. the 2024 score is closer to the distress mark but it is yet to indicate that financial security is achieved. The regression analysis of the Z Score shows that the negative ratio of EBIT to total assets in the year 2023-2024 is a substantial detriment to creditworthiness, which is consistent with the negative ratio of interest corresponding to the negative ratio of margins in the previous section.


[bookmark: _Toc217295009][bookmark: _Toc217298617]2. Working Capital Management Analysis
[bookmark: _Toc217295010][bookmark: _Toc217298618]2.1 Cash Operating Cycle
The ratios of cashflow indicate that the capacity of the company to generate cash in comparison to its commitment has deteriorated since the year 2020. The operating cash flow ratio decreased, which was 0.46 in 2020 to 0.09 in 2024, that is, the cash operating position takes into account a minor portion of current liabilities. This is material since operating cash flow ratios are employed to review short term liquidity based on the cash generation and not accrual profits and a ratio of less than one shows that organizations are dependent to exert external debt or working capital release in order to meet their obligations. The liquidity to debt ratio has dropped to 8.82% in 2024, as opposed to 42.17% in 2020, and it means the presence of poorer debt service ability of the internally generated cash (Wall Street Prep, 2024).

	Ratio Name
	2024
	2023
	2022
	2021
	2020

	Operating Cash Flow Ratio
	0.09:1
	0.16:1
	0.05:1
	0.16:1
	0.46:1

	Cash Flow to Debt Ratio
	8.82%
	14.38%
	4.75%
	15.18%
	42.17%

	Cash Flow Margin
	3.75%
	5.99%
	2.01%
	5.82%
	13.25%

	Free Cash Flow
	£23,250
	£ 39,067
	£ 32,134
	£    52,050
	£ 104,692

	Free Cash Flow Margin
	5.89%
	9.29%
	5.92%
	8.65%
	17.03%



[bookmark: _Toc217295011][bookmark: _Toc217298619]2.2 Working Capital
Working capital indicators suggest that operating liquidity is under strain, primarily due to weaker collection performance and a growing reliance on supplier financing. 

	Ratio Name
	2024
	2023
	2022
	2021
	2020

	Inventory Turnover
	3.54 Days
	3.66 Days
	2.79 Days
	3.19 Days
	3.64 Days

	Accounts Payable Days
	93.60 Days
	64.47 Days
	66.72 Days
	78.95 Days
	69.29 Days

	Account Receivables Turnover
	105.54 Days
	97.74 Days
	75.55 Days
	78.40 Days
	76.86 Days

	Cash Conversion Cycle (CCC)
	15.48 Days
	36.93 Days
	11.62 Days
	2.63 Days
	11.21 Days



The change in receivables was that 76.86 days in 2020 had changed to 105.54 days in 2024, which is used to show that there was a slower payable by the customer, and capital was locked up in receivables. The empirical analysis of the working capital literature tends to find that the length of the receivables and inventory holding period is correlated with lower profitability since the cash is locked up in the operating asset instead of being utilized to access productive opportunities; an instance of such findings is provided by Deloof (2003) which records how managers have managed to increase profitability through the reduction in receivables days and inventory days. 
Simultaneously, the payables days rose to 93.60 days in 2024 as compared to 64.47 days in 2023, implying that the company is pushing supplier payments out to maintain liquidity. The cash conversion cycle (CCC) have been lowering, 36.93 days in 2023 to 15.48 days in 2024, which at face value suggests that the liquidity efficiency is being improved more by delayed payment than by greater operational quantum of sales converting into cash; but because the liquidity provision is worsening but the payment extension is largest, this arguably is an improvement driven by delayed payments rather than increased operational quantum of conversion of sales into cash.
[bookmark: _Toc217295012][bookmark: _Toc217298620]2.3 Strategies to Improve Liquidity through Working Capital Reforms
Receivables Management
· Tighten Credit Policies: Reduce credit periods for high-risk customers and enforce stricter credit checks.
· Accelerate Collections: Implement automated invoice and dunning systems and offer timely payment discounts to incentivize faster settlements.
· Leverage Factoring: Monetize receivables through factoring or invoice discounting to generate immediate cash without increasing leverage.
 Inventory Optimization
· Demand-Driven Planning: Adopt advanced forecasting tools and just-in-time inventory systems to align stock levels with actual demand.
· SKU Rationalization: Eliminate slow-moving or obsolete products to reduce carrying costs and improve turnover.
· Vendor-Managed Inventory (VMI): Collaborate with suppliers to maintain optimal stock levels and shift inventory risk upstream.
 Payables Management
· Negotiate Extended Terms: Secure longer payment periods with suppliers without damaging relationships.
· Dynamic Discounting: Use early payment discounts selectively when liquidity permits, improving cost efficiency.
· Supply Chain Financing: Implement programs that allow suppliers to receive early payments from financial institutions while the company retains extended terms.
 Technology Integration
· Deploy integrated ERP systems to monitor real-time working capital metrics, enabling initiative-taking decision-making and reducing manual inefficiencies.
[bookmark: _Toc217295013][bookmark: _Toc217298621]2.4 Comparison of Short-Term vs Long-Term Financing Options
While working capital reforms are essential, interim financing may still be required. The choice between short-term and long-term financing depends on cost, flexibility, and risk profile.

Short-Term Financing: Bank overdrafts, revolving credit facilities, trade credit, commercial paper.
	Advantages:
	Disadvantages:

	Quick access to funds for seasonal or temporary needs.
Lower interest cost compared to long-term debt.
Flexibility in repayment schedules.
	Higher renewal risk and exposure to interest rate fluctuations.
Potential strain on liquidity if cash flows remain weak.



Long-Term Financing: Term loans, bonds, equity injection.
	Advantages
	Disadvantages

	· Stability and predictability of funding.
· Suitable for structural changes, such as debt refinancing or capital restructuring.
	· Higher cost of capital, especially for equity.
· Increased leverage may worsen solvency ratios if not paired with profitability improvements.



General Electronics needs to employ new hybrid approach: In the meantime, the company can receive assistance in short-term facilities (e.g., revolving credit) to address urgent liquidity requirements and roll out changes in working capital. In addition to this, it can undertake long-term equity infusion or debt restructuring to regain strength on the balance sheet and mitigate financial risk.
[bookmark: _Toc217295014][bookmark: _Toc217298622]3. Strategic Financial Restructuring Plan
The current financial trend of General Electronics shows that the company did not appear to be profitable in 2020 but faces an outstanding earnings stress in 2023 (cash ratio has 0.21 in 2024), with it only partially recovering in 2024.  The strategic aim of the restructuring plan would thus be to revive solvency, liquidity, minimize the likelihood of default and reconstruct strategic flexibility in such a way that the company can make selective investments in projects with positive NPV without further damaging the financial situation.
[bookmark: _Toc217295015][bookmark: _Toc217298623]3.1. Pillar A: Portfolio Rationalization through divestiture (selloffs and carve-outs)
Recommendation: The company needs to sell noncore or structurally poor business divisions and, where possible, make sales or cars or carving outs of assets in order to free up cash, lower the capital intensity, and re-subordinate managerial efforts on the most cash generating product lines. 
Impact on shareholder value: Empirical studies indicate that divestitures tend to generate a greater shareholder value on announcement, especially when the financial standing of the seller is strained and when the transaction enhances livelihood and emphasis. Indicatively, in the DACH market, it is observed that positive abnormal returns on divestiture announcements exist; also, that the financial position of the seller may have an impact on wealth effects, which confirms the dividing effect of divestiture as a value restoring policy in damaged situations. 
Influence on the debt structure and flexibility: Surplus cash to be divided should be used first and foremost (i) to settle the most constraining or expensive short term debts, and (ii) to create a working capital stabilization fund that would lower the Unsecured credit risk and increase covenant head room. 
International and moral issues: Tax leakage (withholding tax on the repatriation proceeds received, capital gain and transfer pricing standard) may be occasioned by cross border divestitures and open valuation is needed to prevent stakeholder wrangles.
[bookmark: _Toc217295016][bookmark: _Toc217298624]3.2 Pillar B: Debt restructuring—reprofiling maturities, reducing cash interest, and resetting covenants.
Recommendation: An out of court debt workout should be the first option that should be pursued by the firm. 
· Extending maturities, 
· Changing some part of floating exposure into fixed rates or capped rates where suitable, 
· Re-setting covenants to a turnaround setting, and 
· Negotiating reduced debts, one can come to an agreement on partial debts reduction or even debt to equity exchange.  
Impact on shareholder value: Debt restructuring may help retain enterprise value by avoiding forced liquidation and lower deadweight cost of bankruptcy and empirical results indicate that more effective ways to conduct de Morris than to allow enterprises to suffer indicate high stock returns. But Gilson evidence suggests that transaction costs may diminish out of court restructurings because it restricts debt alleviation, and leaves firms with high leverage and vulnerable to repeated distress, thus the company ought to arrive at hard targets of debt relief and covenant relief, not just maturity extension. 
Effects on debt structure and operational flexibility: An effective reprofiling minimizes the short-term cash outlay and enhances operational flexibility enabling the management to finance working cash outlay and mandatory capex without having to resort to emergency borrowing. Covenant redesign ought to plainly permit reasonability of working capital and investment in high NPV projects, and confine non-essential shareholder compensations until interest Liability and Z Score would be shifted to safer territories.
[bookmark: _Toc217295017][bookmark: _Toc217298625]3.3 Pillar C: Equity Recapitalization—rights issue or strategic equity injection
Recommendation: The company ought to conduct a gradual approach to equity recapitalisation following the sale of initial assets and alignment of term sheets with lenders. This may be realised by (i) a rights issue to the existing shareholders (to stem out the issue of dilution by pre bypassing rights), and/or (ii) a strategic equity infusion on part of an industry mate or long term investor who can also contribute towards financing the supply chain and credibility on the market. 
Impact on shareholder value: A value enhancing equity issuance has the potential to avoid value destroying distress costs and fund positive NPV projects, but the issuance also brings in the problems of dilution and information asymmetry. The studies conducted on equity issuance mechanisms indicate that rights issues can address the mispricing friction globally and safeguard shareholders, who have a proportional ownership over the company as compared to a public issue, though wealth limits may result in unequal take up and effective dilution.
Effects with the debt structure and flexibility: Equity injection minimizes the debt-equity ratio and increases credit measures, which will facilitate it to renegotiate its debt covenant and reduces the cost of borrowing in the future.
[bookmark: _Toc217295018][bookmark: _Toc217298626]3.4 Strategic combination option: merger, acquisition, or joint venture (selective, not “rescue” driven)
Recommendation: A merger or structured joint venture must be undertaken when it is evident that it will enhance better cash generation and reduce unit cost due to synergy and where the transaction structure does not create or transfer inappropriate amount of value out of the current stockholders. 
Impact on shareholder value: The academic research demonstrates that acquisitions may generate value but estimation of synergy is usually biased and may not give a true strategic potential because of the limitations of attention and valuation practices and therefore governance discipline plays a critical role. Recent empirical studies also favour the view that value creation may follow M&A in the case where integration provides capturing synergies and resource matching, and the results might depend on the nature of a deal and its performance in a very different manner. 
Influence on VAP and flexibility: Merger may enhance debt capacity by stabilizing cash flow and enhancing scale, but may also raise leverages by funding itself through debt or implement expensive integration than projected. Therefore, the company must be interested in choosing equity linked partnerships (strategic minority investment, joint venture, or asset level partnerships), which will not adversely affect leverage in the turnaround period.
[bookmark: _Toc217295019][bookmark: _Toc217298627]3.5 International macro‑financial risk management: taxation, currency risk, and inflation
Since General Electronics is a multinational company, restructuring plan should be very clear about cross border financial risks that may weaken recovery. Currency risk is also very significant when the liabilities, the purchase costs and the revenues are in various currencies, the companies can decrease the volatility of their cash flows through the instruments of forwards, options and swaps and can decrease bills taxes, distress expenses and underinvestment in the future under realistic frictions. 
A second critical dimension is inflation since our inflation volatility impacts on the discount rates, working capital requirement and the real value of debt service. Other literature on classic finance has emphasized the fact that using the nominal versus real discounting in practice is non trivial in the event that inflation expectations are varied and this has led to the necessity of using consistent discounting assumptions and scenario stress testing. In practice, the company would need to include inflation related sensitivity to cash forecasting and capital refinancing would not incur too much floating rate exposure that would increase cash interest during inflation driven rate changes (Atrill,2024). 
Ethical and transparent taxation should be administered. Tax liabilities, withholding taxes, transfer pricing scrutiny may arise as a result of divestitures, cross border equity injections, the restructuring design should therefore focus on compliance, substance over form and disclosure being made publicly to eliminate reputational and regulatory risk.
[bookmark: _Toc217295020][bookmark: _Toc217298628]3.6 Governance and CSR integration (ethical restructuring as a financial enabler)
A restructuring of the financially distressed is not exactly technical; though it is an exercise of credibility with investors, lenders, employees and communities. Second order meta-analysis evidence reveals there is a strong positive correlation between corporate social/environmental performance and corporate financial performance which implies that CSR is capable of linking financial performance through reputation and operation implications. Consequently, the company must incorporate CSR in the restructuring by ensuring that it adopts the fair treatment of labour, responsible payment policy to suppliers (especially with extended payables indications), and providing clear reporting on the effects of the restructuring. 
Governance wise, introducing restricted covenants concerning capital distribution (e.g. limiting buyback/dividend till interest coverage returns to normal) and enhancing supervision of risk management/disclosures can help alleviate conflicts among creditor shareholders and boost the success of restructuring.
[bookmark: _Toc217295021][bookmark: _Toc217298629]3.7 Implementation roadmap and expected outcomes (shareholder value, debt structure, flexibility)
Phase 1 (0-3 months): Secure liquidity and credibility. Institute a 13 week cash projection, tighten up receivables policy to reduce DSO and negotiate interim lender waivers to avoid breach of covenant, as divestiture preparations are instituted.
Phase 2 (3-9 months): Implement divestiture + debt reprofiling. Full-blown targeted sell offs to raise cash and use proceeds to pay off high risk short term obligations, followed by final debt restructuring extending the maturity and thinning out the interest burden on near term obligations. 
Phase 3 (9-18months): Equity recapitalisation + selective growth investment. Carry out rights issue/strategic/ equity injection when the plan picks up and only commit capital to those ventures with positive NPV with rationing (e.g. prioritise Project C in your appraisal) therefore linking restructuring to disciplined value addition.
[bookmark: _Toc217295022][bookmark: _Toc217298630]4. Investment Appraisal and Capital Budgeting
In theory of investment, discounted cash flow techniques (especially NPV) are the most consistent with the value maximization since they determine whether an investment is wealth adding after considering the time value of money and risk of the project through the discounting rate. However, both payback and ARR are valuable as auxiliary screens, particularly in circumstances where there is limited liquidity, since they can both give data regarding the duration of cash recovery, and accounting-based performance, respectively (Purnamasari, 2024).
[bookmark: _Toc217295023][bookmark: _Toc217298631]4.1 Calculation
After calculating, the following have found-
	Metric
	A
	B
	C

	Payback Period (years)
	3.40 Years
	5.00 Years
	3.60 Years

	Pay Back Period Discounted
	4.73 Years
	Not recover within 5 Years
	4.55 Years

	ARR (%)
	7.00%
	0.00%
	10.00%

	NPV (£m)
	1.324177
	-7.255279
	4.225370

	PI
	1.033104
	0.758157
	1.084507

	IRR (%)
	11.327177
	0.000000
	12.719763



Based on the output of the spreadsheet, the payback of the project, as to propose an undiscounted payback and a discounted payback is 3.40 and 4.73 years respectively, with ARR of 7.0, NPV of PS 1.324m, PI 1.033, and IRR 11.33. Project B has a payback of 5.00 years with no discounted payback based on the 5 years, and a payback of 5.00 years on a non-discounted basis, and the ARR, NPV, PI, and IRR have been reported as 0, -PS 7.255m, 0.758, and 0 respectively. The payback of project C in years, both without discount and with discount is 3.60 and 4.55 years and its ARR, NPV, PI and IRR are 10.0, PS 4.225m, 1.085 and 12.72 respectively. 
According to value-creation the NPV and PI outcomes would give uniform hierarchy, with C topping the list, A as average but weaker, and B value destruction. According to the usual rules of the capital budgeting decision making, a project with NPV > 0 and PI > 1 can be considered acceptable in terms of finance, and the negative NPV will show that the project is likely to decrease the value of the firm at the selected discount rate. This right away implies rejection of Project B and a welcome to Projects A and C on their own merit without taking capital rationing into consideration.
[bookmark: _Toc217295024][bookmark: _Toc217298632]4.2. Financial Metrics: Some of the key factors.

Payback Period
According to the payback results, the initial investment of Projects A, C is recovered within a very short period of time (3.40 and 3.60 years accordingly) in the absence of a discount factor, and under the discount factor is not recovered after five years, which is the horizon considered in the payback results. Payback is commonly understood as a liquidity oriented metric: it is an approximation as to the speed at which the investment recovers cash to the business, and is commonly applied where the terms of financing are stringent, or where the managerial factor in focus is the prompt recovery of cash (Ruegg, 1990).
The main academic shortcoming of simple payback however is that it does not consider time value of money and cash flows occurring after the cut off of the payback period which may favour decisions in value creating but longer maturity projects. Discounted payback addresses the problem of time value by discounting the cash flows, but it still cuts the value at the recovery point and so cannot be used to maximize values as NPV is.
Viewing them within the framework of this interpretation, A seems to be a bit better in the terms of simple payback, that is, A will be able to recoup cash a bit sooner (3.40 vs 3.60 years). However, ordering is reversed in the discounted payback (C at 4.55 years vs A at 4.73 years) which suggests that, with discounting an expense of 10 percent, the cash would be recovered by C sooner. The implication here is that the additional cash inflows over later years (Project C Years 3-5) are high enough that, at a discount, they get used in increasing the value and reducing the discounted recovery period as compared to A.
ARR (Accounting rate of Return)
What the ARR will provide us with is the profitability of a project, and the anticipated profit shall be projected as a percentage of the initial investments. The higher ARR provides a more profitable venture (Investopedia, 2022).
 Project A will provide an average ARR of 7%. This is not a break-thru performance but it is a good contribution to the PS 40 million investment.
 Project B will be defined by an ARR of 0 percent, which can be considered alarming because it implies that no Net Sales are likely to be brought by the project in comparison with the initial investment.
 Project C is the most profitable since it will base on 10 percent accounting return.
Project C is clearly doing the best performance on the top ARR against the other performance. Project A would also yield a good payoff of 7% though the0% ARR of Project B would render it undesirable in terms of profitability.
NPV (Net Present Value)
The theoretically desirable criterion when it is desirable to maximize shareholder wealth is NPV as it establishes the absolute value added after discounting cash flows in the future at an opportunity cost of capital (10 percent in this case). They are that Project C has the greatest NPV (PS 4.225m), then Project A (PS 1.324m) but Project B NPV is negative (-PS 7.255m). This implies that at 10 percent discount rate, C would most likely increase economic value than A and B would most likely destroy value even prior to rationing.
The second reason NPV is useful where there is conflicting signals (e.g. payback vs IRR vs PI) is that NPV is an additive measure: it directly supports making decisions on the combination of mutually constrained projects that optimizes overall value whereas IRR and payback may mis-rank mutually sizable projects or mutually cash-flow profile projects. The scale effect applies in the case since the initial outlays of A and C will differ (PS 40 m vs PS 50 m) and this may result in a situation where IRR may propose ordering A instead of C, whilst NPV would propose the opposite. It is usually advisable in the field of finance that the conflicts between the two methods should be resolved in favour of the NPV (Investopedia, 2022).
Profitability Index (PI)
PI is particularly useful under capital rationing, since it is expressed in terms of value generated per unit of investment, and can thus be used to rank it in conditions of limited capital availability. The PI results indicate that C (1.0845) is better than A (1.0331), and they are above 1, which supports the creation of positive values, whereas the PI of B is less than 1 (0.7582), which supports rejection. What this means is that, in the case of divisible projects, or in the presence of more than one viable combination of projects, a PI ranking method would give Cover A Microsoft the first preference in terms of being assigned scarce capital.
Since the projects tend to be effectively indivisible and only one project can be funded under the PS 60m limit (A + C = PS 90m does not exceed the limit) however, the choice of which project to fund will be to pick the one feasible project that will contribute the most value. When used in this context, NPV maximisation of feasible alternatives is in line with the core value maximisation principle.
IRR (Internal Rate of Return)
Project C (12.72) and A (11.33) have an IRR again above the 10% hurdle rate and are above zero, with both projects having a negative NPV and therefore a 0 IRR. Even The concept of IRR is helpful in principle because it describes returns in percentage terms and can be used to compare projects that are mutually exclusive or of different scale or non-standard cash flows, but in practice, academic literature captures that IRR can be problematic when ranking projects. Furthermore, it has long been noted that common it has been misconceived that the underlying assumptions about reinvestment are inherent in the IRR and NPV: rather, it is best to interpret the two metrics in the following way: the reinvestment opportunities and the payout policy ought to be taken into account when modelling cash flows although there is no need to reinforce the interim cash flows at IRR to have the metric satisfied (Investopedia, 2022).
Here, only the fact that cash flows are traditional (initial outlay and then inflows) and A is higher than C combined with the fact that C is greater than the level of the hurdle rate makes the cash flows IRR supports the acceptance, but not upon dominance of the capital rationing and value magnitude (NPV).
[bookmark: _Toc217295025][bookmark: _Toc217298633]4.3 Investment Allocation and Ratios of capital.

The project with PS 50m equal to a capital rationing ceiling, either of the two projects may be engaged in since A (PS 40m) and C (PS 50m) will be individually viable but at the same time, will be infeasible as a value creating option owing to the negative NPV. Hence, the economically consistent option is Project C, since it generates the greatest NPV total in capital constraint (PS 4.225m vs PS 1.324m in Project A), as well as generates the greatest PI and IRR among possibilities. This suggestion is precisely consistent with the standard capital rationing reasoning: indivisible projects, and only one can be picked, the company will pick the feasible venture that maximizes wealth creation by picking the one that has a positive NPV.
2
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	Consolidated Income Statement (£m)

	Item
	2024
	2023
	2022
	2021
	2020

	Net sales
	394,879
	420,457
	542,751
	601,602
	614,680

	Cost of sales
	(280,885)
	(322,897)
	(390,459)
	(428,586)
	(438,424)

	Gross profit
	113,994
	97,560
	152,292
	173,016
	176,256

	Operating expenses
	(129,291)
	(182,861)
	(137,744)
	(149,763)
	(138,989)

	Operating income (loss)
	(15,297)
	(85,301)
	14,548
	23,253
	37,267

	Interest in income (expenses)
	(3,361)
	(4,332)
	(2,200)
	(566)
	(1,422)

	Other income (expenses)
	60
	(2,621)
	(955)
	(6,607)
	8,060

	Income (loss) before provision for income taxes
	(18,598)
	(92,254)
	11,393
	16,080
	43,905

	Income taxes
	(5,431)
	(5,984)
	(10,986)
	(10,779)
	(5,333)

	Net income (loss)
	(24,029)
	(98,238)
	407
	5,301
	38,572

	Earnings (loss) per share

	Basic (£)
	(1.85)
	(7.64)
	0.03
	0.39
	2.78

	Diluted (£)
	(1.85)
	(7.64)
	0.03
	0.39
	2.72

	Shares used in computing earnings (loss) per share
	
	
	
	
	

	Basic
	12,959
	12,855
	12,703
	13,465
	13,893

	Diluted (£)
	12,959
	12,855
	12,779
	13,742
	14,166

	***Comment: Calculated Value and Given Value Matched for each parameter(s).




	
	Correct Value After Summation

	
	Given Value in PDF of which addition is wrongly presented.




	Consolidated Financial Position (£m)

	Item
	2024
	2023
	2022
	2021
	2020

	Current Asset
	 
	 
	 
	 
	 

	Cash and cash equivalents
	           26,783 
	           42,751 
	           66,740 
	           60,813 
	               57,153 

	Cash and cash equivalents (from Cash Flow)
	           33,166 
	           49,134 
	           73,123 
	           67,196 
	               68,810 

	Accounts receivable
	         114,182 
	         112,596 
	         112,346 
	         129,215 
	             129,433 

	Contract assets
	           10,346 
	             4,240 
	             7,996 
	             5,012 
	                 9,685 

	Inventories
	           79,355 
	           88,273 
	         140,181 
	         134,469 
	             120,430 

	Other current assets
	             9,478 
	             7,325 
	 
	 
	 

	Income tax receivable
	             2,350 
	             3,666 
	             4,130 
	                348 
	                 3,314 

	Total current assets
	         248,877 
	         265,234 
	         337,776 
	         336,240 
	             331,672 

	Total current assets (Given)
	         242,494 
	         258,851 
	         338,040 
	         337,146 
	             326,843 

	Property, plant, and equipment, net
	           34,207 
	           44,619 
	           62,791 
	           74,647 
	               87,285 

	Intangible assets
	           24,038 
	           25,349 
	           24,470 
	           20,169 
	               19,710 

	Operating lease right-of-use assets
	           14,322 
	           18,693 
	           21,599 
	           19,847 
	               19,522 

	Deferred income taxes
	             6,425 
	             6,787 
	             6,242 
	             7,729 
	                 5,564 

	Other assets
	             1,868 
	             1,573 
	             1,936 
	             2,347 
	                 2,752 

	Total assets
	         572,231 
	         621,106 
	         792,854 
	         798,125 
	             793,348 

	Total assets (Given Value)
	         323,354 
	         355,872 
	         504,163 
	         510,348 
	             510,290 

	Accounts payable
	           72,031 
	           57,033 
	           71,373 
	           92,707 
	               83,229 

	Lines of credit
	           36,960 
	           55,000 
	           88,000 
	           56,000 
	               20,000 

	Accrued compensation
	           20,927 
	           20,305 
	           20,904 
	           24,217 
	               28,931 

	Accrued sales discounts, rebates, and royalties
	             5,204 
	             5,796 
	             6,477 
	             9,286 
	               10,758 

	Other accrued liabilities
	           21,008 
	           21,181 
	           24,134 
	           30,840 
	               33,057 

	Total current liabilities
	         156,130 
	         159,315 
	         210,888 
	         213,050 
	             175,975 

	Total current liabilities Given Value
	         158,291 
	         161,148 
	         216,473 
	         216,787 
	             179,510 

	Operating lease obligations
	             9,232 
	           12,560 
	           15,027 
	           14,266 
	               13,681 

	Deferred income taxes
	             1,931 
	             1,992 
	             2,724 
	             2,394 
	                 1,913 

	Income tax payable
	                  72 
	                435 
	                723 
	                939 
	                 1,054 

	Other long-term liabilities
	                723 
	                817 
	                810 
	                  13 
	                    539 

	Total Non-Current Liabilities
	           11,958 
	           15,804 
	           19,284 
	           17,612 
	               17,187 

	Total liabilities
	         168,088 
	         175,119 
	         230,172 
	         230,662 
	             193,162 

	Total Liabilities Given Value
	         170,249 
	         176,952 
	         235,757 
	         234,399 
	             196,989 

	Common stock
	                257 
	                253 
	                250 
	                247 
	                    244 

	Paid-in capital
	         344,697 
	         336,938 
	         326,839 
	         314,094 
	             302,084 

	Treasury stock
	       (371,930)
	       (369,973)
	       (368,194)
	       (355,159)
	           (295,495)

	Accumulated other comprehensive income (loss)
	         (28,350)
	         (20,758)
	         (21,187)
	         (13,524)
	             (18,522)

	Retained earnings
	         208,431 
	         232,460 
	         330,698 
	         330,291 
	             324,990 

	Total shareholders' equity
	         153,105 
	         178,920 
	         268,406 
	         275,949 
	             313,301 

	Total liabilities and equity
	         321,193 
	         354,039 
	         498,578 
	         506,611 
	             506,463 

	Difference (Total Assets-Total Liabilities and Equity)
	       (251,038)
	       (267,067)
	       (294,276)
	       (291,514)
	           (286,885)

	Total liabilities and equity Given Value
	         323,354 
	         355,872 
	         504,163 
	         510,348 
	             510,290 







	Consolidated Cash Flow Statement (£m)

	Item
	2024
	2023
	2022
	2021
	2020

	Net income (loss)
	         (24,029)
	         (98,238)
	                407 
	             5,301 
	               38,572 

	Depreciation and amortization
	           18,058 
	           22,927 
	           24,033 
	           26,747 
	               29,735 

	Provision for credit losses
	             1,081 
	                  70 
	              (182)
	 
	                    332 

	Deferred income taxes
	              (256)
	           (1,149)
	             1,377 
	           (1,560)
	                  (478)

	Shares issued for employee benefit plan
	             1,063 
	             1,293 
	             1,199 
	             1,092 
	                 1,136 

	Employee and director stock-based compensation
	             6,700 
	             8,809 
	           10,013 
	             9,969 
	                 9,122 

	Impairment of goodwill
	 
	           49,075 
	 
	 
	 

	Impairment of long-lived assets
	                333 
	             7,963 
	             2,888 
	             3,338 
	                    134 

	Accounts receivable and contract assets
	         (12,174)
	             5,040 
	           12,765 
	             2,007 
	               14,884 

	Inventories
	             6,239 
	           51,458 
	           (9,913)
	         (14,985)
	               28,295 

	Prepaid expenses and other assets
	                764 
	             2,860 
	              (917)
	              (630)
	                  (245)

	Accounts payable and accrued liabilities
	           15,733 
	         (21,379)
	         (28,670)
	                870 
	             (33,543)

	Accrued income taxes
	             1,310 
	           (3,539)
	           (2,074)
	             2,860 
	               (6,486)

	Net cash provided by (used for) operating activities
	           14,822 
	           25,190 
	           10,926 
	           35,009 
	               81,458 

	Net cash provided by (used for) operating activities
	           14,822 
	           25,190 
	           10,926 
	           40,283 
	               73,392 

	Purchase of term deposit
	 
	 
	           (7,487)
	 
	 

	Redemption of term deposit
	 
	 
	             7,803 
	 
	 

	Acquisition of the net assets
	 
	 
	              (939)
	 
	 

	Acquisition of property, plant, and equipment
	           (4,572)
	           (8,116)
	         (14,006)
	         (12,586)
	             (16,862)

	Acquisition of intangible assets
	           (3,856)
	           (5,761)
	           (6,579)
	           (4,455)
	               (6,372)

	Net cash provided by (used for) investing activities
	           (8,428)
	         (13,877)
	         (21,208)
	         (17,041)
	             (23,234)

	Net cash provided by (used for) investing activities Given Value
	           (8,428)
	         (13,877)
	           21,208 
	           17,041 
	               23,734 

	Borrowings under lines of credit
	         102,193 
	           78,000 
	         133,000 
	         112,000 
	               75,000 

	Repayments on lines of credit
	       (120,000)
	       (111,000)
	       (101,000)
	         (76,000)
	           (123,000)

	Proceeds from stock option exercised
	 
	 
	             1,536 
	             1,638 
	                 2,805 

	Treasury stock purchased
	           (1,957)
	           (1,779)
	         (13,035)
	         (59,664)
	             (17,678)

	Net cash provided by (used for) financing activities
	         (19,764)
	         (34,779)
	           20,501 
	         (22,026)
	             (62,873)

	Net cash provided by (used for) financing activities
	         (19,764)
	         (34,779)
	           20,501 
	         (22,026)
	               65,964 

	Effect of foreign currency exchange rate changes on cash and cash equivalents
	           (2,598)
	              (523)
	           (4,292)
	             2,444 
	                  (843)

	Net increase (decrease) in cash and cash equivalents
	         (15,968)
	         (23,989)
	             5,927 
	           (1,614)
	               (5,492)

	Net increase (decrease) in cash and cash equivalents
	         (15,968)
	         (23,989)
	             5,927 
	             3,660 
	             (17,149)

	Cash and cash equivalents at the beginning of period
	           49,134 
	           73,123 
	           67,196 
	           68,810 
	               74,302 

	Cash and cash equivalents at the end of period
	           42,751 
	           66,740 
	           60,813 
	           57,153 
	               74,302 

	Cash and cash equivalents at the end of period
	           33,166 
	           49,134 
	           73,123 
	           67,196 
	               68,810 

	Cash and cash equivalents at the end of period Given Value
	           26,783 
	           42,751 
	           66,740 
	           60,813 
	               57,153 

	***Mismatched Found 
	 
	 
	 
	 
	 




	Key Ratios
	
	
	

	Category
	Ratio Name
	2024
	2023
	2022
	2021
	2020

	Profitability
	Gross Margin
	28.87%
	23.20%
	28.06%
	28.76%
	28.67%

	
	Operating Margin 
	-3.87%
	-20.29%
	2.68%
	3.87%
	6.06%

	
	Net Profit Margin
	-6.09%
	-23.36%
	0.07%
	0.88%
	6.28%

	
	Return on Capital Employed (ROCE)
	-3.66%
	-19.04%
	2.34%
	2.85%
	7.34%

	Liquidity
	Current Ratio
	 1.59:1
	 1.66:1
	 1.60:1
	 1.58:1
	 1.88:1

	
	Quick Ratio
	 1.09:1
	 1.11:1
	 0.94:1
	 0.95:1
	 1.20:1

	
	Cash Ratio
	 0.21:1
	 0.31:1
	 0.35:1
	 0.32:1
	 0.39:1

	Working Capital Ratio
	Inventory Turnover
	3.54 Days
	3.66 Days
	2.79 Days
	3.19 Days
	3.64 Days

	
	Accounts Payable Days
	93.60 Days
	64.47 Days
	66.72 Days
	78.95 Days
	69.29 Days

	
	Account Receivables Turnover
	105.54 Days
	97.74 Days
	75.55 Days
	78.40 Days
	76.86 Days

	
	Cash Conversion Cycle (CCC)
	15.48 Days
	36.93 Days
	11.62 Days
	2.63 Days
	11.21 Days

	Asset Efficiency
	Asset Turnover
	0.69 Times
	0.68 Times
	0.68 Times
	0.75 Times
	0.77 Times

	
	Fixed Asset Turnover
	11.54 Days
	9.42 Days
	8.64 Days
	8.06 Days
	7.04 Days

	Gearing
	Debt-to-Equity
	1.10:1
	0.98:1
	0.86:1
	0.84:1
	0.62:1

	
	TIE
	-4.53:1
	-20.30:1
	6.18:1
	29.41:1
	31.88:1

	
	Debt-to-Capital Ratio
	52.33%
	49.46%
	46.17%
	45.53%
	38.14%

	
	Equity Multiplier
	373.75%
	347.14%
	295.39%
	289.23%
	253.22%

	
	Interest Coverage 
	-4.53 Times
	-20.30 Times
	6.18 Times
	29.41 Times
	31.88 Times

	Investment
	Return on Equity
	-15.69%
	-54.91%
	0.15%
	1.92%
	12.31%

	
	Return on Assets
	-4.20%
	-15.82%
	0.05%
	0.66%
	4.86%

	
	ROIC
	-7.18%
	-30.80%
	0.61%
	1.34%
	9.14%

	
	EPS
	-93.50
	-388.29
	1.63
	21.46
	158.08

	
	P/E Ratio
	-0.02%
	-0.01%
	1.21%
	0.09%
	0.01%

	Cash Flow
	Operating Cash Flow Ratio
	0.09:1
	0.16:1
	0.05:1
	0.16:1
	0.46:1

	
	Cash Flow to Debt Ratio
	8.82%
	14.38%
	4.75%
	15.18%
	42.17%

	
	Cash Flow Margin
	3.75%
	5.99%
	2.01%
	5.82%
	13.25%

	
	Free Cash Flow
	 £     23,250.00 
	 £       39,067.00 
	 £        32,134.00 
	 £    52,050.
	 £       104,692. 

	
	Free Cash Flow Margin
	5.89%
	9.29%
	5.92%
	8.65%
	17.03%

	Altman Z-Score Calculator — Single Sheet Template (Years in Columns)
	
	

	
	
	
	
	
	

	Models: Public Z, Private Z, EM Z. Enter financials in yellow cells; Z-scores auto-calculate.
	
	
	

	
	
	
	
	
	

	Metric
	2024
	2023
	2022
	2021
	2020

	Total Assets
	                 572,231.00 
	                 621,106.00 
	                 792,854.00 
	                 798,125.00 
	                 793,348.00 

	Current Assets
	                 248,877.00 
	                 265,234.00 
	                 337,776.00 
	                 336,240.00 
	                 331,672.00 

	Current Liabilities
	                 156,130.00 
	                 159,315.00 
	                 210,888.00 
	                 213,050.00 
	                 175,975.00 

	Retained Earnings
	                 208,431.00 
	                 232,460.00 
	                 330,698.00 
	                 330,291.00 
	                 324,990.00 

	EBIT
	                  (15,297.00)
	                  (85,301.00)
	                    14,548.00 
	                    23,253.00 
	                    37,267.00 

	Total Liabilities
	                 168,088.00 
	                 175,119.00 
	                 230,172.00 
	                 230,662.00 
	                 193,162.00 

	Sales
	                 394,879.00 
	                 420,457.00 
	                 542,751.00 
	                 601,602.00 
	                 614,680.00 

	Market Value of Equity (for Public Z)
	                 153,105.00 
	                 178,920.00 
	                 268,406.00 
	                 275,949.00 
	                 313,301.00 

	X1 Working Capital / Total Assets
	0.162
	0.171
	0.160
	0.154
	0.196

	X2 Retained Earnings / Total Assets
	0.364
	0.374
	0.417
	0.414
	0.410

	X3 EBIT / Total Assets
	-0.027
	-0.137
	0.018
	0.029
	0.047

	X4 Market Value of Equity / Total Liabilities
	0.911
	1.022
	1.166
	1.196
	1.622

	X5 Sales / Total Assets
	0.690
	0.677
	0.685
	0.754
	0.775

	Z = 1.2*X1 + 1.4*X2 + 3.3*X3 + 0.6*X4 +1.0*X5
	1.85
	1.57
	2.22
	2.33
	2.71

	
	
	
	
	
	

	Common thresholds: Safe Z> 2.99, Grey 1.81<Z<2.99, Distress Z< 1.81. 




	Investment Appraisal & Capital Budgeting — Single Sheet Template

	Assumption: Discount rate = 10%; Straight-line depreciation to zero over 5 years.

	Pay Back Period (Without Discounting)

	Year
	Project A
	Project B
	Project C

	 
	Cash Flows
	Cumulative
	Cash Flows
	Cumulative
	Cash Flows
	Cumulative

	0
	-40
	-40
	-30
	-30
	-50
	-50

	1
	10
	-30
	6
	-24
	5
	-45

	2
	12
	-18
	6
	-18
	10
	-35

	3
	14
	-4
	6
	-12
	20
	-15

	4
	10
	6
	6
	-6
	25
	10

	5
	8
	14
	6
	0
	15
	25

	Pay Back Period
	3.40 Years
	 
	5.00 Years
	 
	3.60 Years
	 



	Pay Back Period Discounted 10%

	Year
	Project A
	Project B
	Project C

	 
	Discounted Cash Flows
	Cumulative
	Discounted Cash Flows
	Cumulative
	Discounted Cash Flows
	Cumulative

	0
	-40
	-40
	-30
	-30
	-50
	-50

	1
	9.0909091
	-30.909091
	5.4545455
	-24.545455
	4.5454545
	-45.454545

	2
	9.9173554
	-20.991736
	4.9586777
	-19.586777
	8.2644628
	-37.190083

	3
	10.518407
	-10.473328
	4.5078888
	-15.078888
	15.026296
	-22.163787

	4
	6.8301346
	-3.6431938
	4.0980807
	-10.980807
	17.075336
	-5.0884502

	5
	4.9673706
	1.3241768
	3.7255279
	-7.2552794
	9.3138198
	4.2253696

	Pay Back Period Discounted
	4.73 Years
	 
	Not recover within 5 Years
	 
	4.55 Years
	 



	Metric
	A
	B
	C

	Payback Period (years)
	3.40 Years
	5.00 Years
	3.60 Years

	Pay Back Period Discounted
	4.73 Years
	Not recover within 5 Years
	4.55 Years

	ARR (%)
	7.00%
	0.00%
	10.00%

	NPV (£m)
	1.324177
	-7.255279
	4.225370

	PI
	1.033104
	0.758157
	1.084507

	IRR (%)
	11.327177
	0.000000
	12.719763





Balance Sheet

2020	Total current assets	Total Non Current Assets	Total assets	Total current liabilities	Total Non-Current Liabilities	Total liabilities	Total shareholders' equity	Total liabilities and equity	331672	134833	793348	175975	17187	193162	313301	506463	2021	Total current assets	Total Non Current Assets	Total assets	Total current liabilities	Total Non-Current Liabilities	Total liabilities	Total shareholders' equity	Total liabilities and equity	336240	124739	798125	213050	17612	230662	275949	506611	2022	Total current assets	Total Non Current Assets	Total assets	Total current liabilities	Total Non-Current Liabilities	Total liabilities	Total shareholders' equity	Total liabilities and equity	337776	117038	792854	210888	19284	230172	268406	498578	2023	Total current assets	Total Non Current Assets	Total assets	Total current liabilities	Total Non-Current Liabilities	Total liabilities	Total shareholders' equity	Total liabilities and equity	265234	97021	621106	159315	15804	175119	178920	354039	2024	Total current assets	Total Non Current Assets	Total assets	Total current liabilities	Total Non-Current Liabilities	Total liabilities	Total shareholders' equity	Total liabilities and equity	248877	80860	572231	156130	11958	168088	153105	321193	



Cash Flows

Net cash provided by (used for) operating activities	2020	2021	2022	2023	2024	81458	35009	10926	25190	14822	Net cash provided by (used for) investing activities	2020	2021	2022	2023	2024	-23234	-17041	-21208	-13877	-8428	Net cash provided by (used for) financing activities	2020	2021	2022	2023	2024	-62873	-22026	20501	-34779	-19764	Net increase (decrease) in cash and cash equivalents	2020	2021	2022	2023	2024	-5492	-1614	5927	-23989	-15968	Cash and cash equivalents at the end of period	2020	2021	2022	2023	2024	68810	-35644	-34030	-39957	-15968	



Income Statement

Net sales	
2020	2021	2022	2023	2024	614680	601602	542751	420457	394879	Gross profit	
2020	2021	2022	2023	2024	176256	173016	152292	97560	113994	 Operating income (loss) 	2020	2021	2022	2023	2024	37267	23253	14548	-85301	-15297	Income (loss) before provision for income taxes	
2020	2021	2022	2023	2024	43905	16080	11393	-92254	-18598	 Net income (loss) 	2020	2021	2022	2023	2024	38572	5301	407	-98238	-24029	



image1.png
Prifysgol Cymru

Y Drindod Dewi Sant
University of Wales
Trinity Saint David





