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Estate Agent Job Position
This role-play interview has been an eye-opener for me, and I can attest that interviews are among the best exciting models to getting to know how one needs to approach such engagements. At some point during the interview, I developed experienced some stress and hesitations while expressing myself. I always consider myself to have a very confident personality, but this time around, this was shaken, and I am forced to question whether I was ever satisfied in the first place. Doing this role-play interview ended up bringing up concepts I did not anticipate would arise, but it is safe to say, I did rise to the occasion and addressed them accordingly. When I initially went through the role-play interview in preparation, I figured this would not be a big deal, and no need to worry about getting nervous. Still, the opposite happened, despite the outcome being positive.
I am a twenty-nine years-old with ambitions to conquer the world, at the moment, I do not know how, but in time, things will manifest, given my unconditional devotion towards success and winning. I chose my career path to pursue a degree in Marketing and Management with much emphasis on estate and business. Thus far, I consider myself an incredibly motivated student who would wish to gain more than just education from class. I would want to for a future with a fulfilling career, one that would give me reasons to wake up every day with a shine for productivity, and enjoyable future career, with no limitations for success. Through manifesting my undergraduate degree, I would rise above doing the bare minimum of solely securing an estate agent license, as I project too far superior to every agent doing the bare minimum. My choice for estate and property with business is secondary to its application in nearly all work sectors and, purposefully benefits by future work subscriptions.
Meanwhile, I have enrolled for part-time classes that are needed as part of the package for getting licenses as an estate agent, and these are Finance, Statistics, and Work Ethics. My interests are that, ever since, I have always envisaged owning a house, like most other owners. Notably, homes, as compared to several different things, often appreciate with time. This is to imply that buying a house is mostly a profitable investing habit, which over time, I have to understand through experiences and guidance from my father. The housing market will forever be a valuable space as everybody will, at some point, purpose to have one (Tholen et al., 2016). A secure career that I will always have is what I am chasing for. I aspire to buying and selling houses, along with finding perfect deals on homes, wherein I can "maneuver" for profits. I have come to appreciate that, knowledge of areas to hunt for houses and aspects to factor in, is a notable skill that people need to acquire. School and training will help me obtain the much-needed skill to help manifest my drives towards housing. Consider myself to have some excellent skills and accomplishments, just like any other ambitious folk. I am a "jack-of-all-trades" who loves taking in any information presented to me, with exceptional people skills within the family, friends, school, and after-school workplace engagements. Just the other day at my current workplace, I was promoted to a supervisory role, managing over 25 staff at ago; this was due to my leadership skill, engaging personality, self-motivated entrepreneurship profile, problem-solving mindset, nuance, knowledgeable, integrity and honesty. Such are excellent skills that are considered pivotal in a seller’s role, having worked partly as a salesperson for a fabric company (Newell, 2018). 
Based on my experience, I would judge the role-plays as more or less, mock simulations of real-life situations. Often, this role-play activity is occasionally used in our school by our teachers as part of our learning programs. Based on my experience, I would say the drive is placing the candidate in a scenario resembling the job's typical circumstances to assess my performance. I did perform quite well, based on how the interview went. Studies are illustrative of the conception that, interviewers develop mind decisions on whether or not they would wish to recruit an interviewee within the initial 60 seconds of their interaction, often before the interviewee having even had an opportunity to introduce themselves, leave alone explaining reasons for them being the ideal suit for the job position. In my case, I would say, I nailed it within the first instance of contact, which is to imply that it went well, as the whole time the interviewers expressed "interested demeanors" even as I was answering the obvious questions.
At some point, everybody will have a house buying experience (Robin, 2018). Why not have estate agents to assist you and offer guidance through the entire process, and save you from the stretch of having to research that which you might as well not find? I chose this role as it intrigues me for several varied reasons. Wouldn’t one prefer a schedule encircle your entire life or just a flexible job to run your businesses concurrently? Or better still, over time, and become your boss. Such are partly the reasons as to why the property and estate front has my focus. This job is considered significant to a person looking to buy a house but is not familiar with its entire processes. Herein, a real estate agent comes through to offer guidance through the whole stretch, and address any concerns one might be having. Real Estates have since time been existent, just that it was not considered as an actual career, as some of the companies were non-existent, not until the fifty's, where individuals were now able to purchase and auction houses, and still profit from the activity.
The classical hold in the estate agent career is to maintain one's career. Inasmuch, as several players within this front, the competitive space continually demonstrated, is made this job position markedly unfitting for the meek. I, for one, I consider myself as aggressive and robust, to beat the odds, and rise above the limits of a bare minimum estate agent, to be revered by colleagues in this sector. Negotiating, persuading, debating, and often a constant chase for superiority in the agency are recurring trends when an agent tries to pitch properties to potential clients (Zeller, 2017). Herein, those who do not succeed in recruiting a substantial number of clients find it difficult succeeding in this space and are frequently unsuccessful within the agency, or worse still, lay off. As an aspiring estate agent, I spend a considerable amount of my time improving my communication skills through some online classes in public speaking and basics of communication; I have enrolled in occasional participation in debates. Such aspects conclude that this sector's success is not a walk in the park, just like most would often assume.
In my quest to make it in the estate and property business, I always remind myself that "there is no place like home." The contemporary society encompasses a highly sophisticated and tiring space, often leaving the average individual worn out and drained. Most people would argue that the most considerable part of their everyday duties is arriving home after work and relaxing in their chilled, inviting homes. Also, getting off one's feet, to enjoy the relaxing feel that invariably sparks the idea of "no place like home." Inasmuch, when constitutes a home? Could it be the location or nearness to the grocery store? Or maybe it is the marble floor finish and living room décor, or the bedroom size? Whereas all these constitute the ideal essentials of the perfect-home package, as an estate agent, I have to be familiar with such aspects to be the best position to address the typical client needs and get them to buy the home (Hofman & Aalbers, 2019). Well, this is not as easy as it sounds. Still, with time, devotion, gaining knowledge on the home essentials and target audience, market segmentation, demographics, and consumer preferences, I should be able to engage potential buyers with the confidence and conviction of them signing the documents, within minutes of our interaction, having accorded the best available service there is.
Besides all the positive experiences that came with this role-play interview, there is one notable instance, which forms part of my life-changing experiences with this interview. This role-playing exercise was a reminder of some of the actual interviews I have gone to, and applied for, for instance, when I was applying for a scholarship program, I did an interview to b selected, and several others, where I was looking for part-time jobs, to help me with offsetting bills. Their particular role-play interview is of notable significance. The head interviewer made me feel so uncomfortable, a feeling that went long to make me feel like a loser, after it was over, despite the positive outcome. The interviewer asked me, what my short-run and long-run goals were, I went ahead to mention, that I needed to gain all the knowledge and understanding of all that is needed in the estate job, and use this as a tool to help me advance further into the various departments and ranks that come in the estate job field. I mentioned that my long-run aim was to be a big real estate investor, and the interviewer scoffed and laughed at me. This was an absolute mortification for me. Honestly, what on this beautiful universe did I mention that warranted such a response from the other side of the interview desk? And, worse still, such a laugh! After the interview, I decided that I should have the privilege of holding the interviewer role, and I would try my best not to make the other party feel belittled or mortified. According to my viewpoint, the whole essence of an interview is to get a feel for how an individual would fit into the position, better still, share what the position is all about, and the accompanying duties. Despite the experience, I still enjoy and would love to go to more interviews, as I get to share with other keenly listening people, my miniature golden narrative, and passion to them.
Personally, the essence of an interview is to gain a feel for how the candidate would fit into the job position, but most importantly, share the specifics of the situation. I have to the realization that interviews will always have standard queries to assist in maintaining an absolute baseline for the answers given by the candidates (Anggraheni, 2018). I do not consider this my first interview, as I had had several before, for instance, while applying for my part-time after school job. However, I enjoy the entire interview experience as I get to express the miniature silvers of my stories and passion with a group of individuals (interviewers). This role-playing interview was a source of enlightenment, for I was startled with self and nervous episodes. I did not envision being as uncomfortable while engaging with the other party. Still, all said and done, I consider the experience a good practice that helped me find weak points to sharpen and strengthen. Moving forward, I would wish to keep practicing for when my time comes, and I will be best positioned to shine, like I always do, with calmness and collection. 
A top reason for people exploring estates and properties is the fascination. People get thrills from traversing properties and envision transforming spaces to build a livelihood within them. One can readily imagine ways to raise property value via finely-selected upgrades. The whole concept of approaching this as a career is far intriguing as it taps into the dream most people sleep on, and that is, to make a living out what naturally fascinates the human. And, for several people, they imagine the gratification that would come from helping others make smart real estate decisions. 
Writing this reflective essay has been a groundbreaking experience for me. I merely wanted to be the business figure in the housing sector, but writing this paper has made me research my future career. Thus far, I have realized that I could tailor my business aspirations in the real estate sector by starting as an estate agent and advancing to become a real estate mogul. I consider this a better fit. Through this career, I will make lives happy by selling them, their dream homes, or assisting them in selling their present home. Writing this personal reflective essay has shown me that the estate agent is the next particular career option. 
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