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During my visit to the Birmingham library, I learnt a lot about what it takes to start a business and what I can do to make my business plan unique to stand out to consumers and customers. From the session I learnt about the business journey and the six stages that make up a business. Starting with myself, this is all about me as a person, what my motivation is for my business: what I can offer to customers, my skills and qualities that I've had since I was born, the qualifications I've achieved in life which are needed for certain jobs, my strengths and weaknesses and my previous work experience, the skills I had gained from the placements that can be useful for future workplaces. The first stage is the business idea, how can I make my idea stand out and be original compared to others. Next, we have stage two, which is mainly about research, the marketing research which is primary data to learn more about the certain market I'm targeting. What type of customers I'm selling to, what suppliers I'll be using and the competition I'm going up against, what they're doing right and wrong so I can use that for my own unique selling point. Stage three, what will go into my business plan? For this part, there's many things to consider such as if the market changes, what will I do for my business if it changes for the good or changes for the bad? My finances, how will I earn profit, how much money can I put into it, the competitors like I have previously mentioned, who am I going up against in my industry? 
Stage four is the principles of getting finance. From the class, I learnt how ill need a cash flow and a profit projection, what financially goes in and out of my business and where I will get my sources of finance from too, whether it be savings, start-up loans or a grant. Furthermore, we have stage five which is the legal aspect such as the licences and permission ill need, whether I'll be a sole trader, limited company etc and the terms and conditions of my business. This also includes the copyright of my business, the logos/branding and trade secret. Lastly, stage six, running the business! By reviewing each step and taking all the precautions from a unique selling point to legal actions, my business would be ready to proceed. 
In conclusion, the session was a great opportunity for myself and my peers because I've learnt so much more about the ins and outs of running a business and what ill really need to start it up. I really enjoyed learning about this and even learning about COBRA, it’s one of the many benefits of business advisory services to be given and I'm glad it was shared with me for when I need it. There's a lot that goes into it and just from listening and writing brief noes, I already have a brief overview of what I can do and start looking into setting up a business whenever I'm ready. 
