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(a)

The law of privity of contract states that a contract can only be enforced if both parties agree to do so. If you're not a party to a contract, you can't take use of the contract's advantages or be held responsible for its liabilities. For starters, it's important to note that contracting parties can both sue and be sued under the contract. For example, the Contracts Rights of Third Parties Act 1999 permits third parties to enforce contracts where the contract expressly offers or pretends to grant such an advantage, which is an exception to the contract concept.
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(b)

When one party receives something and the other loses something, the transaction is referred to as a consideration. Past consideration refers to a promise or deed that was made or performed prior to the signing of a contract. When someone takes time to reflect on their previous acts, they are more likely to follow through on new pledges. When writing a new contract, there are no issues that have previously been addressed in the original contract. When a new contract was signed, consideration from the previous agreement could not be applied to the new agreement.

Returning to the original question, the answer is no, prior consideration is not good consideration. A contract could not incorporate any prior consideration. It's invalid since the promisor received no advantage and there was no danger to the promisor. Consideration must be included in a contract in order for it to be enforceable.

As an example, consider the instance of Re McArdle 1951, in which past consideration is not valid. Consideration had already taken place before the pledge to pay was made. As a result, the pledge to pay was void. Finally, a two-person contract requires that both parties promise each other something, whether it is to perform some kind of action or pay a certain sum of money. Reflecting on someone's prior consideration is often utilised when one has a moral obligation to do something for someone else. Laws almost never compel people to make this commitment.
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(c)

The act of fulfilling one's obligations under a legal agreement is known as performance. A successful performance has the effect of relieving the person who is certain to do the act of any further contractual liability in the future. The parties to the contract are obligated to fulfil their promises in accordance with the provisions of the agreement. Accordingly, courts have generally held that an individual must fulfil his or her commitment, regardless of whether or not there is any dispute regarding its meaning. As a result, a preference is established in favour of the rights of the person who will benefit from the promise.

Occasionally, though, this general rule can be broken and performance can be harmed. Upon Governor Parry's return to Jamaica in 1795, the plaintiff's husband consented by contract to serve as his second officer. After completing the eight-week journey, he would be compensated. The applicant's husband died six weeks into the cruise. Six weeks' worth of labour was demanded by the plaintiffs in their lawsuits. It was concluded that the wife's legal action failed. There were no legal consequences for him if he didn't make it to Liverpool, so she had no claim.

Acceptance of partial performance has been discovered as an exception to the whole performance requirement in this instance. If one party benefits from the partial performance of the contract, the other accepts or rejects the work and pays the specified amount for the received part.. It is possible to guarantee. The promise bearer was stopped from fulfilling the promise, which should be the second exception. As a result, one of the parties to the contract will not be able to collect money at all. A party is judged to have largely fulfilled its duties even if there are some defects in its performance if the contract has been executed in its whole. Because of this, you will get at least a discount, based on the severity of the breach of contract, which you will receive.
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(d)

Two or more parties enter into an agreement that creates a duty for example, a duty to provide goods at a specified price on an agreed-upon timetable or a duty not to to do something that is, not to disclose an employer's trade secrets or financial condition to third parties for each party. Parties to a contract can sue for damages in court, however arbitration can be used to keep things private in cases when one party fails to live up to their end of the bargain. To be legally binding, a contract must be entered into voluntarily and without any pressure or coercion.

Among the essential characteristics of any legally binding contract are acceptance of the offer, consideration, intent to establish legal connections, capacity and clarity. When a contract is formed, it is based on the analysis of offers and acceptances. The offer and acceptance formula, devised in the 19th century, determines the moment at which the parties are aligned. For a contract to be enforceable, a party must first make an offer to another party.

To be clear, an offer is one thing, but an invitation to treat is another. In order for a contract to be binding, an offer must be accepted, although an invitation to treat is not necessary. There are two types of offers: those that can be accepted and those that can't be accepted. To be genuine, an offer must be delivered in a way that the person receiving it can understand and decide whether or not to accept it. Actions, verbal communication, and writing are all examples of clear communication. It is possible to make a lawful offer to a group or an individual, or even the general public. The content of a legitimate offer must be clear and concise.

The act of accepting an offer signifies a party's agreement to be bound by its terms. You don't have to accept an offer verbally; you might accept it by doing anything. It's a counter-offer rather than an acceptance if someone claims to accept an offer, but accepts on terms that differ from the initial offer. Acceptance must be expressed to the offeror; a silent response cannot be taken as an agreement. For example, if the offeree has been offered terms of dealing and proceeds with the contract without formally indicating agreement, the silence may be interpreted as acceptance.

Adverts in the journal 'Antique-tickers' were placed by Arthur. Ads are often invites to splurge. One party's desire to accept an offer is conveyed by inviting the other to a party's table. Because there is no immediate desire to sign a legally binding agreement, it can alternatively be viewed as an invitation to negotiate. It's still an invitation to treat, even if he set terms in the posting, since it remains open for serious proposals, which shows that he's willing to reduce the price if the offeror's new proposal is acceptable to him.

Partridge v. Crittenden, 1968, will be Arthur's reference point. Classified ads for bramble finches were used as evidence for this case. According to Section 6 of the 1954 Protection of Birds Act, the selling of these birds was considered prohibited. His conviction was overturned, and he is now pursuing an appeal against the decision. The defendant's conviction was reversed by a judge. It was a call to action, not an offer. Legislative interpretation norms were applied in line with their literal meaning.

The court had to determine whether the advertisement was an offer to sell, in which case the defendant was guilty, or an invitation to treat, in which case the defendant was not guilty, in which case he had not committed an offence. Because the term "offer for sale" is used in criminal law, it was also argued whether the phrase should be understood differently in criminal law and contract law.
Arthur's case is relevant since it has been established that the offer is legitimate only when it is communicated and accepted by Arthur, and not when they delivered their letters and emails. In spite of what he had stated, a two-way communication in respect to acceptance is still necessary for such a valid offer and a valid contract to exist.

For Dennis and Arthur, the answer to the question of whether or not they have a contract is yes. This implies to me that Arthur intends to be legally obligated by a contract in the event Dennis agrees to pay him $13,000 for the watch, as Arthur claimed in the email requesting it. And the fact that Dennis communicated with Arthur during business hours shows that he is serious about the offer, as the ad stated. Finally, in Dennis's defence, he had complied with all terms and agreed to pay the exact sum mentioned in the agreement..................................

As for Christine and Arthur's legal relationship, we can claim that there is no contract between them. " Because Christine's counteroffer nullified Arthur's first offer, he is under no obligation to enter into a contract with her. A counter-offer will trump the original offer if it is made in response to it. As soon as the offeree responds to a proposal with a counter-proposal, the initial offer is no longer valid. Consequently, the recipient is unable to accept the initial proposal. The contract was terminated as a result of Christine's refusal to accept Arthur's 15000 proposition.

Regardless matter how much offer Arthur offered Christine, she couldn't fulfil the criteria and conditions. Christine's action resulted in the cancellation of another  contract. Because Arthur did not respond to Christine's new offer, there is no contract or legal duty between them, and he can utilise Hyde v Wrench,1840 as his defence in the lawsuit.

For $1,000, Wrench offered Hyde a property in the case of Hyde v Wrench. In response to a claimant's offer of £950, the defendant rejected it. The claimant made a second effort, accepting the initial $1000 offer. Following the defendant's refusal to sell, the claimant filed a federal lawsuit for specific performance. It happened.
We didn't have a contract at the time. The initial offer is shattered when a counter-offer is made, and the offeree is unable to accept it.

For Ben and Arthur's agreement, see here: Even though Ben had promised to adhere to all of the terms of Arthur's invitation to treat, he communicated about this contract in the most inefficient manner possible. Despite the fact that Arthur listed postal mail as a mode of contact, he finds that responding to emails is both quicker and easier than responding via postal mail. The postal rule did not apply because there was no acceptance on Arthur's part, making the contract invalid. As a symbol of their understanding, Arthur failed to respond to Ben's communication.

Whenever the parties agree to communicate via mail, the postal rule is used. Once a letter is dropped off at the post office, it will be accepted if the address and stamp are correct. Although postal rule exclusion is simple for the parties to implement, as in the instance of Holwell securities v Hughes,1974.

Dr Hughes granted Holwell Securities the option to purchase his house for £45,000 if they so desired. The option may be exercised 'by written notice' within six months after the date of this notice. Employees received a letter from Holwell just before his option expired telling them to take advantage of it. This letter was never read by Hughes. Holwell was able to enforce the choice by demonstrating that it had been accepted before the expiration date was reached thanks to the postal rule. The judge decided. Dr. Hughes required "notice in writing" to ensure that he had received the communication, thereby excluding the postal rule.
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