Content analysis report

Abstract

The purpose of this report is to review a short YouTube video of a large group of people at a fox-hunting rally; some people are pro-hunt, and some are anti-hunt. This report will use quantitative data to analyse the different types of aggression shown by twelve participants, six from each side, to show how often and which group showed the greater aggression and explore the different theories as to why this might occur. 

Introduction

When one thinks of aggression, it is easy to believe that it means a person is just angry, but aggression is much more complex than this. In a psychological sense, ‘aggression’ is defined as a range of behaviours intentionally used to cause mental or physical harm to another person (Gross, 2020). There are many ways of showing aggression; the main ones that will be looked at here are: 

Physical aggression: When a person uses their physical body to harm another person's body. Like hitting, punching, scratching, kicking, and stabbing. Verbal aggression: When someone uses their voice as a tool to be aggressive. Shouting, name-calling, and making fun of someone. Verbal aggression is often used to intimidate someone or make threats. Provocation: Whilst provocation itself is not classified as aggression, it is clear that it often leads to an aggressive response as the one on the receiving end of the provocation might fear for their safety, causing them to illicit a fight or flight response. Gestural aggression is when someone uses their body in a threatening or aggressive way but not physically touching another—for example, putting the middle finger up at someone or pulling their finger across their throat menacingly. They can be as innocuous as finger-wagging or waving one's arms but are nonetheless classed as aggressive gesture (Gross, 2020).

How aggression is perceived is also dependent on the intention behind it. It has been theorised that there are two primary forms of intention: proximate and primary intention (Bushman & Anderson, 2001a, cited in Gross, 2020). Proximate aggression is where people act upon impulse. It is reactionary and often occurs in the heat of the moment in an unplanned moment of emotion. An example would be someone throwing their gaming controller at the wall because they ‘lost’ in the game or if two friends were arguing and one pushed the other. These acts are not thought out; they ‘happen’. Primary aggression is a type of predatory aggression. These acts of aggression are usually premeditated and well thought out to gain the upper hand or achieve a goal of some kind. Whilst aggression is generally considered socially undesirable, indeed, in some contexts, aggression is encouraged. Take sporting events like rugby or boxing; these would be examples of instrumental aggression not only being socially acceptable but actually favourable (Baron & Branscombe, 2014).

There have been many theories around the subject of aggression. One is The Frustration-aggression Hypothesis (FAH). This theory was introduced by Dollard et al in 1939 and followed on from Freud's psychodynamic approach. It stated that while aggression is an innate response, it comes from a person's frustration when one's ability to reach a goal becomes obstructed. The person feels the desire or need to be aggressive towards the cause of the frustration, but this often cannot be the case due to possible punishment by law or a perceived sense of danger, causing the person to displace their aggression elsewhere, known as displacement (Gross, 2020). This hypothesis has garnered some criticism, with Morlan (1949) arguing that reacting aggressively to frustration does not alleviate frustration but only creates a vicious cycle leading to more aggression. 
Another critic of this theory was Berkowitz (1989), who argued that frustration alone does not cause aggression and that there must be a cause behind that frustration which can be environmental or emotional. This is known as aggressive cue hypothesis. Berkowitz claimed that frustration elicits anger caused by a learned trigger or cue. For example, one might only think of using a gun in an argument if they see a gun. The instinct would be to pick it up and use it (Gross, 2020). This hypothesis has been used in the argument for concealed carry in the United States because carrying guns openly could potentially act as a trigger or cue to use one (Berkowitz & Lepage, 1967).

It is worth noting that individuals behave differently once in a group. The term Deindividuation was created by Leon Festinger in the 1950s. It describes people who engage in deviant behaviour when they think they cannot be identified, such as in protests, football crowds, or mobs. These people behave this way as they believe their identity is hidden amongst the group leading to them having reduced accountability for their actions, spurring them on to act in ways they otherwise might not (Kassin et al., 2011).

Fox hunting is a contentious sport that, whilst no longer legal, still occurs illegally. At rallies and protests, it is possible to see every kind of emotion and aggression exhibited by both sides. The anti-hunt side claims it is cruel to animals – both foxes and hounds alike and proclaims the fox hunters to be bloodthirsty sociopaths, but the fox hunters claim they are helping nature by culling a pest that is not kept in check by a natural predator which enables it to breed to excess and kill much livestock like chickens and lambs causing a great deal of distress to the animals and farmers. 

Hypothesis

The anti-hunt group will display higher levels of aggression than the pro-hunting group overall. There will not be much physical aggression from either party, mainly verbal and gestural, with the anti-hunt displaying more of these types of aggression. There will be primarily provocation from the pro-hunt side.

Method

Qualitative data will be collected by watching a brief three-minute video of a boxing day fox-hunting protest. A scoring grid will be completed (Appendix A), marking each instance a type of aggression is seen/heard. The scores will then be compared, and the mean scores will be stated. 

The participants are the people in the video, which was filmed in 2015. The video was viewed 15 times, and six participants from either party were identified and studied. This video is freely available on YouTube, so there are no ethical guidelines to follow and no debrief to complete.

The link to the video can be found here: https://www.youtube.com/watch?v=0aLAbwR3fog.

Results

The scoring results supported the hypothesis that the anti-hunt group would exhibit more aggression than the pro-hunt group. As seen in the graph below, the anti-hunt group's primary type of aggression was verbal, namely shouting; in particular, the word “scum” was used quite frequently and also chanted. The pro-hunts primary kind of aggression was provocation. This included cheering, whistling, and goading whilst the anti-hunt group booed in retaliation. Neither group showed high levels of physical aggression, but when the verbal aggression quietened, physical aggression increased between the two groups. Gestural aggression was minimal, with the main types being applause and some fist-shaking, with there not being much difference in the two groups when exhibiting that behaviour. The hypothesis that the pro-hunt group would exhibit more provocation was also supported by the results below, with the anti-hunt group displaying 14% more aggression than the pro-hunt group. 

                             


                              
Discussion

The results supported the hypothesis that the anti-hunt group would exhibit more significant amounts of verbal aggression. The cause of this could be explained by the frustration-aggression hypothesis and the aggressive cue theory. The anti-hunt group does not have the perceived ‘upper hand’; therefore, they have a goal to reach, causing them to be the larger aggressors to reach their goal of getting the hunt cancelled or, at the very least, causing much disruption. Their failure to do these things causes more significant frustration leading them to exhibit more aggression. The police were at the rally, so the lack of physical altercations could be attributed to the fact that people were afraid of getting arrested or punished. One might note that even though the police were there, some instances of physical aggression were still present. This would indicate deindividuation, with the participants feeling a greater sense of anonymity by being in a crowd, inflating their sense of bravado. The result of the pro-hunt group showing high numbers of provocations, such as goading, and again this would be supported by the frustration-aggression hypothesis, with the people who are pro-hunt getting frustrated due to the fact they are being judged and cannot move on with the hunt without being verbally abused.

Conclusion

This report shows that there is evidence to back up the frustration-aggression hypothesis and the aggressive cue hypothesis. Frustration does indeed lead to aggression, but these theories do not prove if aggression is an innate instinct in all of us or is a learned behaviour. These theories do help explain how and why people become aggressive so studying these theories can lead to a greater understanding and gaining the ability to minimise these aggressions.
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Appendix

Appendix A:

	Aggression Type
	Anti-Hunt
	Pro-Hunt

	Physical
	|||| |||| ||||
	|||| |||| |||| ||

	Verbal
	|||| |||| |||| |||| |||| |||| |||| |||| |||| |||| ||||
|||| |||| |||| |||| |||| | 
	|||| |||| |||| |||| ||

	Provocation
	|||| |||| |||
	|||| |||| |||| |||| |||| |||| |||| 

	Gestural 
	|||| |||| ||||
	|||| |||| |||| ||||

	Total
	124
	93
































Anti-Hunt	
Physical	Verbal	Provocation	Gestural	15	81	13	15	Pro-Hunt	
Physical	Verbal	Provocation	Gestural	17	22	35	19	


Sales	
Anti-Hunt	Pro-Hunt	124	93	

