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ATTRIBUTES
The attributes of entrepreneurs have included motivation, self-confidence, risk management, passion, money management, vision, decision making ability and product or service knowledge. Motivation attributes help the entrepreneurs in motivating its employees and forming a stronger employee base for the development of business (Cleff, 2019). On the other hand, decision making abilities are essential for the development of necessary steps to manage organisation risk. The attributes of Financial Management are necessary for achieving the required amount of profit and development of economic sustainability of business.
MOTIVATIONS
The motivational factors of entrepreneurship include the need for achievement, learning and seeking challenges. Besides the characteristics of Independence and autonomy are also a motivation for entrepreneurs to see challenges and achieve their target aims and objectives. Recognition and status are also motivational factors for the entrepreneur besides income security and financial success are also significant motivational factors of entrepreneurs (Amit and Zott, 2020). This satisfaction with organisation working atmosphere and motivation for community and social aspects are the motivational traits of entrepreneurs in order to expand their business.
CONCEPTUAL
According to John Kao’s model of corporate entrepreneurship there is a certain entrepreneur personality for securing a new venture which depends on the personal skills, traits, determination and qualities of the entrepreneurs. It is helpful for the completion of an entrepreneur task which is a significant role played by the entrepreneurs within the structural development of an enterprise. Entrepreneurs primarily recognise and exploit required opportunities for the expansion of these Enterprises (Bland and Osterwalder, 2019). Besides, maintenance of the entrepreneur environment is also involved in these parameters which includes resource availability, infrastructure, social values, competitive pressure, rules and regulations and Technology.
CONCEPTUAL FOUNDATION OF FOR-PROFIT AND NOT-FOR PROFIT SMALL ORGANISATIONS WITH EXAMPLES
Entrepreneurs belonging from profit organisations have the motive of achieving higher margin of profit. On the other hand, entrepreneurs belonging to non-profit organisations have promoted service provision. Profit organisation entrepreneurs sell goods and services. On the other hand, non-profit organisational entrepreneurs aim to achieve revenue from subscription membership and donation (Cleff, 2019). The profit margin in entrepreneurship profit business has been transferred to its capital account. On the other hand, in non-profit business entrepreneurs transfer their surplus to the Capital fund.
CRITICAL ANALYSIS OF ENTREPRENEURS VALUES AND BELIEFS IN ‘FOR PROFIT’ AND ‘NOT FOR PROFIT’ SMALL ORGANISATIONS WITH APPLICATIONS
While it is true that non-profit organizations often prioritize social impact over financial gain, it is not accurate to say that entrepreneurs in for-profit organizations are solely focused on improving their profit margins at the expense of society. In fact, many for-profit entrepreneurs are deeply committed to creating positive social and environmental impact through their businesses.
One way in which for-profit entrepreneurs can achieve this is by incorporating social and environmental goals into their business models. For example, a company may commit to sourcing materials or labor ethically, reducing its carbon footprint, or donating a portion of its profits to social causes. By aligning their business objectives with positive social outcomes, for-profit entrepreneurs can create value for both their businesses and society. Many for-profit entrepreneurs are motivated by a desire to create innovative products.
Different sources available for fund raising to business start-ups (continued)
Venture debt funds
Venture debt is a type of debt financing that is typically used by early-stage startups to fund their growth and expansion. It is considered a complementary form of financing to equity financing, as it provides startups with additional capital without diluting their ownership stake or control.
Venture debt is provided by both non-bank lenders and banks, and it typically comes with a higher interest rate than traditional bank loans due to the higher risk associated with startups. Additionally, the risk of default for repayment can become challenging, as startups may not have the revenue or cash flow to cover the debt payments. This can create a significant financial burden for startups, which may struggle to manage their debt as it grows over time.
In addition, IPOs can be expensive for companies, as they often require significant investment in marketing and public relations efforts to attract investor interest. The costs associated with the IPO process, including legal and underwriting fees, can also be substantial, placing a burden on the company's financial resources.
Furthermore, once a company has gone public, it is subject to increased scrutiny from investors, analysts, and the media. This can put pressure on the company to meet quarterly earnings expectations and can make it more difficult to make long-term strategic decisions.


IPO or Initial Public Offerings 
An initial public offering (IPO) is a process by which a company offers its shares to the public for the first time. This process provides an opportunity for the company to diversify its holdings and create liquidity for growth initiatives. It also offers the company the opportunity to raise its public profile and increase its credibility with investors and customers.
However, the IPO process also presents several challenges, particularly with regard to managing regulatory requirements. The Securities and Exchange Commission (SEC) is responsible for regulating IPOs and ensuring that companies comply with a wide range of regulatory requirements. This can be a complex and costly process, as companies must often hire legal and financial advisors to help them navigate the regulatory landscape and prepare the necessary documentation.
Another challenge with venture debt is that it can make exiting the company more complex. Venture lenders often have preferred stock or other financial instruments that give them priority in terms of repayment, which can make it difficult for startups to provide a return to their equity investors. Additionally, if a startup is acquired or goes public, the venture lender may take a significant portion of the proceeds, which can reduce the return for equity investors.
Despite these challenges, venture debt can provide startups with a valuable source of capital to supplement their equity financing. This can help them accelerate their growth and expand their operations more quickly. Venture debt can also be less dilutive than equity financing, which allows startups to maintain more control over their company.
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