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Introduction
[bookmark: _Toc111737780]Confidence is a decisive factor for any student or professional aspiring to achieve or succeed in their activities and in this case the students in higher institutions of learning should have this principle because the entire journey of learning requires confidence to give feedbacks, presentations, address large crowd, have the ability to handle both verbal and non-verbal communication in their career or during the process of learning. In this study therefore, some of the various techniques of achieving confidence will be evaluated so that the students can acquire the skills and demonstrate confidence throughout since it matters in all aspects of life and education. This study will therefore discuss the key features of confidence and the benefits of having confidence at a personal level.Considerations of confidence in achieving effecting presentation skills














Considerations of confidence in achieving effecting presentation skills
The ability to give satisfactory presentation in any setting requires individuals to have learnt various skills that instill confidence in them and have effective presentation skill. This review therefore is going to analyse various considerations which an individual should take so that they can be the best presentation abilities having a close consideration with the book by Bradbury (2006), who has structured the steps clearly so that individuals can learn and emulate.  According to Bradbury (2006), most of the failures that shows low level of feedback among the individuals are the lack of feedback especially during over the phone conversation especially when handling sensitive issues and thus individuals tend not to have enough courage to express their thoughts over the phone. For an individual not to lose focus is to apply the Aura effect that is just having the whole focus on the positive side and this can be illustrated by maintaining eye contact with the familiar faces so that the confidence keeps growing strong along the presentation process. To beat cowardice and have confidence also while performing presentations, it is necessary for the presenter to be smart in reading the body language of some of the audience so that whatever is happening around them does not negate the presentation process by making you to have negative thoughts along the way as this process will lower the level of confidence. It is a boost to confidence when you only dwell on the positives during presentation simply because the positive audience will create enthusiasm during the process and this will increase the confidence level and after winning the positive audience, the Aura effect will tune in other members of the audience to turn positive and get involved in the whole process too. According to Bradbury (2006), gaining confidence also requires preparedness and having an idea of what is to be presented so that one can avoid fumbling at the stage. This process requires an individual to rehearse before undertaking the presentation process since this will be the first step of instilling self –confidence and hence the whole presentation process would be successful. The other principle of winning confidence is acknowledging personal strengths so that you can capitalise on what you are best in. This is important because you will not have to struggle on what is not applicable to you during presentation and thus to make your strength apply, you should put yourself at a higher target to achieve better than what you actually can do. To build confidence while presenting also, the individual should consider various signals that are seen during the presentation such as the hand signals or other expressions which may imply various actions since these signs are usually connected with responses such as clarifying what you are delivering or whatever information you have given should be repeated to be clear enough. These responses in form of signals should be acknowledged since they are what result in confidence. Another aspect of winning confidence is translating theory into action so that you can understand your audience in all the aspects such as those who will be attending the presentation and how they behave so that you cannot be carried away with them and the correct choice of words that are clear enough to them to understand and interpret. Building confidence also requires an individual to have motivation towards the presentation by having an urge to undertake the presentation process. Apart from all of these processes, there are other techniques such as improving and developing personal confidence by applying some of the techniques such as finding a cool environment for some minutes, paying attention to own levels of breathing to relieve tension, and applying the circle of excellence so that one can keep themselves calm and meditate about what is about to happen (Bradbury, 2006).


















Importance of developing confidence skills
It is very crucial to have confidence especially when delivering concepts to the audience because the information should be clear and for it to be successful, the presenter should have utmost skills and elevated confidence in them. It is therefore important for them to apply the techniques as illustrated by Bradbury (2006), on the various tips that allow one to build their confidence levels. Analysing the audience is a skill which should be applied by all the presenters because as discussed above, the audience are the major determinants of the confidence of the presenter and as one of the presenters, before doing the actual task, one should therefore do studies on the target population. Ensuring preparedness and having an idea of what is to be presented so that one can avoid fumbling at the stage during the presentation process is what should be advocated for by all the aspiring presenters since this is a key factor during presentation. This process requires an individual to rehearse before undertaking the presentation process since this will be the first step of instilling self –confidence and hence the whole presentation process would be successful and even if there will be questions to be clarified, the presenter will be prepared and would be having a clue on what is happening rather than going on stage unprepared. 
These confidence skills are an eye-opener to me since am one of those people who cannot manage stage fright and therefore having gone through this book by Bradbury (2006), I am convinced that putting these skills into action would elevate my confidence positively. I have learnt on the various importance of taking time to prepare for the presentation since this is the core factor i had never taken seriously and that is why i have been failing during presentations. I have also realised that the signals of the audience are essential since they contain responses and being a presenter, i should be keen enough so that whenever there are signals, i address them before continuing with the presentation. In future i will ensure that all the skills stated herein are actualised so that i gain more confidence and have the best presentation for the audience. One of the skills i found which could boost my personal skills are the positivity vibes towards the presentation and dwelling on the positives only. This skill gives the presenter full focus on the presentation and there will be no point of giving up during the presentation especially if the audience cooperates well. 
[bookmark: _Toc111737782]


Conclusion 
In conclusion, each student in higher level of learning should learn the confidence skills since they are what smoothens the presentation process and allows an individual to be used to interacting with people and also this will help in fitting in their careers of choice since most careers are composed of interactions with the clients and therefore lacking confidence would be a big blow to those who do not acquire these skills. Building confidence also requires an individual to have motivation towards the presentation by having an urge to undertake the presentation process. To beat cowardice and have confidence also while performing presentations, it is necessary for the presenter to be smart in reading the body language of some of the audience so that whatever is happening around them does not negate the presentation process by making you to have negative thoughts along the way as this process will lower the level of confidence.
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